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Our Facilities 


are uns arpann, -d byany 


4 " ; 
iy . 
“a 
re ES : 
a. Off firm in the United 
”| 4 Or, eee * St: t , Ss 
© | ‘WAR The Strongest, —— ae 1e manufac 
; tal most Durable e 


and Cheapest Stove Bolts, 


Cut-off on the 

Market. Stove Rods, 
The only single 

Cut-off made to 


Machine Screws, 
fit Corrugated 


Pointed Pins, 
and Plain Pipe, 
and which can be 
used without e<- 
tra pipe or el- . 


Threaded Wires, 
= bows. For sale by 


Diora Manutact SEND FOR ONE. 


tent applied fo ured only by 


“SooNEY,& GEIGER... IND FPEND ENT 

ai SF, LANES ioa rom you. 

om 5 ae 0 REGISTER CO. Atias Bolt & pcan, 
ros. VO. 154 CHAMPLAIN ST. 4 ‘il ° [rw SOMMER BROTHERS. « +" 

stale ot N. Y. CLEVELAND, OHIO. 4 none °. 5 bra: ee 


FOR AMERICAN SEAL N. WARSCHAVER, 
Elastic Oil Roofing Cement Importer and Exporter 


REELS Stove Putty, Commission Merchant, 
fen: A sb estos Fu r- 49 Mariahilferstrasse, VIENNA, AUSTRIA. 


Kas Unequaled Facilities for the Distribution of American Specialties ts 


nace Cement, — and —— Eurove. 
and paints for inside and outside Black Diamond Files and Rasps. 


use on any surface. PERFECT—ALWAYS 
: ; Twelve ——_* At 
m. Connor Paint Mfg. Co. | Twelve a 
TROY, N. Y. Awarded Expositions. 


J. L. PERKINS & CO., Western Agents, Cc. & H. BARNETT CO. 


P41 Lake Street - . - - = CHICAGO, ILL. } Black Diamond File Works. Philadelphia, Pa 


Rivets, mee 

Special ° ' 

Mica Bolts, , HE BEST. 
oN 5 


Cold Pressed Nuts, 
We have a large clientele o “PRACTICALLY 


among stove men who ap- 


preciate our high quality, : UNBREAKABLE” 


prompt deliveries and at- 


tractive prices. Let us hear SAYS THE WORLD'S FAIR AWARD 








iPlat Head Counter Sunk Stove Bolt 




















Tue “Crose” Ventinator, 


In Brass, Copper, Galvanized 


THIS SPACE FOR SALE oe Iron and with Glass Tops for 
Skylight purposes. 


Inquire of Owner - a aa . 
SR mm 08 PERFECTLY VENTILATING, 


DANIEL STERN ' ig ee GLO BE E Yi aes wad Audience "Rooms or Every 
“MITT wn T ¢ haracter, 


69 Dearborn Street ae SMOKY CHIMNEYS CURED. 


CHICAGO _ ‘Globe Ventilated Ridging’’ 


PATENTED Send for Pamphlet. 
Feb. 29, 1876, May 9, 1978, 
May 29,1888 Nov. 23, 1993 Manufactured by 


a] GUBE VENTILATOR 00,, TROY, ¥, 
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A Postal Card from you will bring valuable, complete 
information in regard to the best, most comprehensive, 
strictly modern line of these goods. 


ew York Boston, Priadcigi,  AMERICANRADIATORCOMPANY | 


t. Louis, Buffalo, Mi li 
Ph doncey Detroit. — 1 Lake and Dearborn Sts., CHICAGO. , > 
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zine Feed. For Soft and Hard Coal, 

Beer } years’ successful use 

Mik C | Kewanee Boiler Company, Kewanee, 
I an | ChicagoStore 167-169 East Lake St., Chicas 


Oil Can 
Cream Separator, 




















of Various Sizes and Styles. 
MF D. BY 


F cattetn. NW Tue CLARK NOVELTY CO. 


ROCHESTER. N. Y. 

















| THE POWERS AUTOMATIC TC 

Stops smoke and storm blowing dov 

CRrw GRrw CRiw CR CR GRrw CRrw CRrw cRrw low or poor-drawing chimneys, and ma 
C C A b t “I beg to take advantage’of your kind offer of inserting | | Strong up-draft. TRY THEM. 

. & AP ogas y | 9 free want ad.in your journal. Ama regular subscriberfp | Pictures attract, and tell a long story effect 

to The American Artisan, and! can tell you, without an We send free to dealers above cut oe adve 

[Ponterey,Ma.,writes: } iota of flattery, that I find it indispensable.” ing. Also sell the Best Chimney Tops on e 


SRL DAL D ALG DAL D AIG AAG AAMEGD MED MAD a ewe ete. Write us. 








WERS BROS., Streator, 





O+6+0+0+0+ 
HEAT MAKERS. You would better hurry if yo 
want the agency for the 


Kelsey Corrugated 
Warm Alr 
Generator. 


The list of dealers is rapidly in 
creasing. 


It’s a Profitable Agency. 


Why? Write us and wé 
will tell you all about it. 


Entirely Different from the Ordinary KELS EY Makers, 
no FURNACE CoO, ®2cuse, n-y. 
. 


BRANCHES: COOK & VAN EVERA CO. 
239 Water St., NEW YORK. 173 Lake St., CHICACO, ILL. 
JAMES SMART MFC. CO., Brockville, Ont., Sole Manufacturers for Canada. 
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Junior Gasoline Stoves. 
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“Quick Meal’’ Junior Gasoline Stoves are so simple that anyone can see 
at a glance how to regulate them. They have the “Quick Meal’’ Patent Lever 
Valves, The valve that you cannot work wrong. You need not waste any 
time showing your customers how to regulate the «Quick Meal’’ Junior, as they 
can see for themselves. They work perfectly and satisfy wherever sold. 
They are made in all sizes, and have the ‘‘Quick Meal”’ Cabinet Frames. They 
are the Profit Makers, when you sell them they stay sold. 


To) 


NJ 


‘ 
s oe 7 ASRS. ag 2° "Ep eS - 





P. S.—*‘Quick Meal’’ Steel Ranges speak for themselves. TRY THEM. 
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Finest in Construction. , yy 
Finest in Finish. | ce 


Finest in Appearance. wa 
RPS 


Catalogues and Prices 


Peninsula 


LARCEST AND BEST EQUIPPED MAK&RXS OF 


Detroit. Chidasg 
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steel Ranges. 


THE ONLY 





Complete Line. 


All Sizes 
All Styles 
All Prices 
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THE BEST 

riceS on Application. 


Stove Co. 


\KERS OF STEEL RANCES IN THE WORLD. 


dqago. Buffalo. 
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xxtn Century Fuel Savers 
White’s Maxim 
Steel Range. 


The most practical, the most attractive and 
best selling steel range on the market. It has 
Pouch Feed for Coal, End Feed for Wood or 
Coal, with both Front Swing and Side Swing. 
Duplex Grate that can be 
removed through Grate Door. 

. Front Poke Door, with Slide 
bom As Damper, Cast Back Flue. 
ieaaee ? STW Planished Steel Body, Asbes- 
oS : Senna, W G / tos Lined. Spring Balanced 
ae Oven Door, Sheet Iron Shield 
below Steel Bottom to equal- 
ize heat in the Oven. Full 
Cast Reservoir Attachment with 
Cast Shield Across Back to prevent 
rust. Base skirting, making a Hand- 
some Finish, and Full Nickel Trim- 


ming. 


ee White’ Ss Pp eerless 
Steel Cook. 


Bodies are made of a superior qual- 
ity of Polished Steel, Full Sized and 
extra Deep Ovens. Spring Balanced 
Oven Doors. Triple Lined Walls. 
Asbestos in bottom protected by 
Outside Shield. Bottom ‘Oven 
Plate securely lined. Asbestos lined 
Top Oven Plate, anti-rust Back 
Plate in front of Reservoir. It is 
mounted on handsome cast base, 
and is full nickel trimmed, 


We make a full line of Cast 
Stoves and Ranges, also. 
Write for our 38th Annual Catalogue. 


Thos. White Stove Co. 


QUINCY, ILL. 
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OUR FIXED AIM HAS 
CONTINUALLY BEEN 
TO MAKE 


" N ATIONAL 
Stoves and Ranges 


The Very Best That Ability and Brains Can Produce. 























Our US Our 
Materials Facilities 
The Are 
Very Best Unequalled 
| Our 
Our Plant 
Patterns Is Best 
The Equipped 
Very Latest 
Our 
Our Goods 
Pri Not Sold By 
rices : 
Attractive Mail Order 
Houses 





Excelsior Stove vo 
Manufacturing Co. 
Quincy, Ill, U.S.A. Fae 


WRITE FOR CATALOGUE AND PRICES. 





















THE AMERICAN ARTISAN AND HARDWARE RECORD. 





Double Flue Hot Blast 


Does It. 
Does what? Saves Fuel. 





OUR FAMOUS 


CHAMPION 


will meet all comers with 
his mighty lance, 
“Double Flue,” he has 
overthrown all challeng- 
ers in the past and will 
be more formidable this 
year than ever before. 
Because every one is 
finding out that the 
“CHAMPION”? line is the dealer's best friend, for his RANGES make the best 
appearance and sell easily, and when sold, make friends for the dealer, because 
they do all the work of any high grade range with oneethird less fuel. It is the 
DOUBLE FLUE, HOT BLAST, that does it. It gives hot air, combustion, 


the nearest approach to perfect combustion now known, and can be found upon 








no other range. 





The **CHAM- 
PION”? line 


consists of three 








distinct finishes 
and several’ 






styles. 





We have enough 





varieties to 





please any cus- 





tomer. Write 






| for a catalogue 








Champion Steel Range Co. 


CLEVELAND, O., U. S. A. 
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Eclipse Steel 








THE 
Surprise. 


THE CHEAPEST STEEL RANGE 


ON THE MARKET. 


THE BEST STEEL RANGE 


FOR ANYTHING LIKE THE MONEY. 








STYLES: 
On Cast Base, as shown. 
Steel Run to Floor, Regular Range Form. 
HIGH CLOSET, 
HIGH SHELF, 
TEA SHELF, 
PLAIN TOP, 
SQUARE TOP, 
RESERVOIR, 
The Value, Style and Utility of this Range 
will “Surprise” You. 


Write for “A Book About the Eclipse.” 
Our Catalogue No. 18. 














THE 


Eclipse Stove Co., ‘ 


MANSFIELD, OHIO. 












Triumph 


Eclipse. 
SERIES F gegee 








Ovens— 16x20, 18x20, 20x20. 
CAST ENCASED RESERVOIR. 
ALUMINIZED OVEN. 

Strictly High Grade in Every Respect. 


“SERIES I) 


An Unequalled Low Priced Steel Range 
Ovens— 14x18, 16x38, 18x38, 20x18. 
CAST ENCASED RESERVOIR. 
The New Size Oven, 20 in. wide, is a 
Winner. 
The 14x38 Oven Range is a Fine Four- 
Hole. 











EVERY RANGE WARRANTED. 


Specials. 








POLISHED STEEL or JAPANNED. 
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Friend Dealer, 
HAVE YOU SEEN THE NEW 


MILLER 


Gas 
















The handsomest, most economical and only 
all steel Gas Range made. 






Send for our New Catalogue and Special Prices 
for 


1901. 


The Wm. Miller Range & Furnace Co., 


Nos. 125 and 127 E. FIFTH STREET, 





CINCINNATI, O. 
| OP) 
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DAUNTLES 
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Made with Pouch Feed with Encased Reservoir, or with Encased 
Reservoir and Water Front as shown in cut. 

It’s also made with Nickel Plated Front or Portable Reservoir. 

Made in ninety different styles; is made of malleable iron, 
where others are made of gray iron. 

We want to correspond with large and small buyers. 


Dauntless Mig. Co., 


BEAVER DAI, WIS., U. S. A. 


— 
bo 
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Steel Range. 


AAAAAALALARLAAALAAARLAAAAALAAAAALAI=—= 





Steel Ranges are not a side line with us. Our entire attention is devoted 
exclusively to their manufacture. Our ranges are leaders. They are easy 
sellers and our prices will prove interesting. 


Cleveland Steel Range Co 


CLEVELAND, OHIO. 
VT TTYEVYVHYOVVVVYVTVFPV very ere riyeegeryeeeeryrryerrery erent ey TG 
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Shows Extra Heavy Line. 
3 Sizes, 18-24. 


Cole's Original Hot Blast 
is the best stove on the mar- 
ket, for burning all kinds of 
fuel. 

It.is acknowledged the 
best soft coal heater ever 
manufactured. 

It istthe most economical, 
and the most powerful hard 


coal heater on the market 
today. 
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-COLE’s ORIGINA 
HOT BLAST 
COAL STOVES. 


Every 


stove guaranteed to stay air-tight as long as 


used—not for two months, or one winter, but always. 





Shows New No. 121 Line. 
3 Sizes, 12-18. 


It is the best wood stove on the market, aside from our 


air-tight wood heaters, designed only for wood and lighter 


fuel. It does not require any change of grate or fixtures for 


burning wood or hard coal. 


Our salesmen, who are now on the road, will describe our 


new dustless method of removing ashes. 


COLE MANUFACTURING Co. 


3218-3238 WESTERN AVE., CHICAGO, ILL. 





SOLD TO ONE DEALER 
ONLY IN EACH TOWN 


Do not waste another sea- 
son by selling an imitation 
stove, but write to us at once, 
if you do not already hold the 


agency for our line. 





Shows 18A Line. 
3 Sizes, 12-18. 
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Combination & > a 
Steel Range 


———AND 


(ias Range. 


A New Production 
for the New Century. 








This Gas Attachment can be fitted with 
all sizes of our Steel Ranges. 


OUR PRICES ARE RIGHT. 














d 
FOUR stil Sale a OR WOOD. GADOCER STATS. 
A PAIR OF WINNERS. 
WE HAVE OTHERS. ASK FOR NEW CATALOGUE. 
Brand Stove Co. | , 


MILWAUKEE. CHICAGO. DENVER. 
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One of Our New en 
Others will Follow. 








Abram Cox Stove Co. 


Philadelphia, Pa. 


Chas. A. Rusco, 


Manager Chicago Branch. 
15-17-19 West Lake St. 
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Are being offered to the 
trade for 1901 in an entire- 
ly new dress. 

For years we have been 
considered leaders in every- 
thing pertaining to the 
manufacture of Vapor 
Stoves and our 1901 line 
is a long step in advance 
of anything heretofore put 
upon the market. 

We are conceded to be 


Reliable | 


Vapor 
Stoves 














the largest manufacturers 


of Gas and Gasoline Stoves Sam 





and Ranges in the world. See 





He knows Reliable goods 
once sold are sold to stay. 
Exclusive agency is given 
only to live dealers. 
Write us, order samples 
and be convinced that the 


Reliable is the line to 
tie to. 


1901 Catalogue is now 
ready. 


THE 





Our output for 1900 was 
99,425 stoves of various 
kinds. 

There are reasons why 
we occupy our enviable 
position in the stove trade. 

The dealer knows that 
Reliable stoves and Ranges 
embody ‘all that is good 
and up-to-date in stove 
excellence. 

He knows that quality 
counts and that it is no 
trouble to sell Reliable 


stoves, 





Schneider & Tren kamp Co. 


CHICAGO. 





CLEVELAND. 






= sate 


Yv 
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WHAT YOU KNOW, and not what you think you know, 
is a safe guide for action. 


You Know From Experience 
THAT 


Tue Stanparp Wick.ess 
Bue Fane 


WILL BURN EITHER KEROSENE OR GASOLINE SATISFACTORILY. 





























It Lights Quicker, gives a Hotter Flame; is Less Sensitive to 
Drafts of Air or Being Out of Level than any other Wickless Oil 
Stove. It is Safe, Simple and Convenient. 

The following well known jobbers all have a ‘‘guess coming”’ but 
they will stick to the ‘‘Standard’’ Wickless. It’s the oldest and 
the’ newest of all Wickless Stoves. 


F, M. BORDEN F 2, BSe EUGENE MUNSELL & CO., THE 8. M. tt i 


hia, Pa. New York City. Boston, Mas 
Ww. B. BELKNAP a ¢ 4 eto © Ky COOK & van EV yas FARWELL, ozmu a KIRK & CO., 
' Pau nn 
HOLBROOK MERRILL & STETSON, TOWNLEY META co. ¥F..A. KL AINE ac 
San Cal. Kansas City, Mo. Cincinnati, Ohio. 
F, TEE aTe ge E ¥3 _— TOWNLEY sTOV E co H. KOCH & SONS, Evansville. Ind, 
RE CoO., St, Lo ferre Haute, Ind. MOKLEY BROS. Saginaw, Mich, 





The Standard Lighting Company 


CLEVELAND, OHIO. 
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THE STERLING PurITAN 


Wickless Blue Flame Oil Cooking Stove. 





It is so made that 

You Can’t Flood the Vaporizing Bowl. 
You Always get a Blue Flame. L 
You may Open the Valve as wide as 
you wish, but the Flame comes to 
the Right Height. 

You do not have to be a [lechanic to 
run it. It almost runs itself. 





























Write for Catalogue. 
Jobbers in Every State. 











= 


The Cleveland Foundry Co. 


























| CLEVELAND, OHIO. 




















lL 
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High Grade. 





GRAND - 
Cooks and 
Ranges. 


Up-To-Date. 
Price Very Low. 


ESTABLISHED IN OMAHA, NEB., 1893. 
MOVED TO BEAVER DAM, WIS., 1901. 


OMAHA BRANCH: 1108 Nicholas Street. 


FACTORY AND GENERAL OFFICE: 





a ~ ~ 


ies scam Van's Patent 
Improved 
Wrought Steel 
Portable 
Family Range 


FOR SOFT COAL, WOOD OR NATURAL CAS. 
It has six 8-inch holes. Top cooking surface 
36x30 in., with a permanent Nickel Plated Bar or 
Towel Rack in front. Oven 20x20in. The 
is furnished with an L-shaped Water Back, so 
that a Wood or Galvanized Izon Open Tank or 
Circulating Boiler can be attached. If water back 
is not wanted, linings are substituted in place. 
The patent Reversible Grate is Anti-Clinker. 
Range furnished with Direct Draft 
Damper and Side Draft Damper. 


The John Van 
Range Co. 


Manufacturers of 
Van’s Patent Wrought Steel 
@ Ranges for Hotel and Family 
Use, and all kinds ct Hotel 
Implements for Culinary 
Purposes. 
419 Bim Street and 
410-416 Home Street, 


CINCINNATI, OHIO. 


Beaver Dam, Wis., U. S. A. 
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Boomer Furnace. 


= m Wet 
em r - 
=e i 
“s 
> mv 
Py a/ - 
7 7 ? 
Pa? 4 = eae 
x vai a 
. Ls 


‘) 

i 

mle/) A 
Uy. 

aan 


Regarding 


Boomer Furnaces or 
Boomer Steel Ranges 
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We want to state in 
strongest terms pos-, 
sible that if you want 
the 

Heaviest, 

Most Durable, 

Most Ec nomical 
and easiest to take 


meame care of Fugnace or 
Meaeerar Steel Range, buy a 


BOOMER. 


Neither time nor money is spared to make 


them the best. 


coal bills. 


Buy Boomers and save your 
We invite investigation. 


Hess, Snyder & Co., 


Manufacturers, 


MASSILLON, 0O. 





Boomer Steel Range. 




















PECIAL R 


(SLOW COMBUSTION STOVE.) 





The dream of Stove Man- 


ufacturers for the last 


ETORT 








-_ ee 2. ae 


50 Years. 


In 1900 we doubled our capacity, 
and are now again increasing 
our melting capacity 


66 PER CENT. 


All caused by the 


Special Retort 


MADE ONLY BY 


» MarionStove(Co. 


MARION, IND. 


P.S. Send for Catalogue and new prices for 1901 





> 






























THE AMERICAN ARTISAN AND HARDWARE RECORD. 


CinderellA 


Steel Ranges 


Made to Meet Every Requirement. 



















' 
We are making the Steel Range business a 


specialty—just as much so as if we did not make 
anything else. 

We have a separate plant for that purpose, 
equipped with modern appliances, operated by 
the best experience. 

If you handle Steel Ranges, we want you to 
buy them from us. 

Our prices are low enough to make it worth 
your while to deal with us, and high enough to in- 
sure the best possible workmanship and materials, 

Our catalogue is at your disposal. 


Pittsburgh Stove & 
Range Company,| 


PITTSBURCH, PA. 


Western Sales Agent: 
‘W. D. SACER, 38 and 40 Michigan St., Chicago, Hl. 




















STOVE SoRANGES 


STOP! 


right here, Mr. Hardware man, and 
consider for a moment, the claims of 


Moore’s Ranges. 


The special features of these Ranges 
—viz,: Hinged Key plate, by which the 
entire Hey plate may be raised for 
Broiling, Toasting or feeding fire; the 
Thermometer in the oven door; and 
their general beauty of design and ex- 
Write for further cellence of construction, maKe them 


at cera “THE EASY LINE TO SELL.” 


JOLIET STOVE WORKS Joliet, Illinois. 
















A Few Examples of“the Selling 


Possibilities of the 





ine of 
teel 
anges 


Prove more merit than the incessant ‘‘best”’ 
and “cheapest”’ talk of range advertisers. 
Here are the records of some of our pushing 
dealers: 
108 Ranges in one year at Adrian, Mich. 
220 Ranges at Caldwell, O., (pop. 1250.) 
91 Ranges in ten months at Perry, Mich., 
(pop. 700.) 
400 Ranges per year in Toledo, O. 
75 Ranges in Conneaut, O., in ’99. 
10 Car Loads in St. Louis last Fall. 
135 New Agencies since Jan. 1, 1901. 
If you want to make a record, let us help you. 


The Born Steel Range Co’p’y, 


Cleveland, Ohio. 


THE AMERICAN 





ORN 
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The making of 


heating apparatus— 











Hot:'Water-Heaters, 





Steam Heaters 
—=-—-- and Furnaces, 


is our Specialty. In over fifty years of 





experience we have met with about every 
phase of the heating problem. The manu- 
facture of economical and durable heating 
apparatus has been our constant aim, and 
our success has been fully demonstrated by 
our long continuance in this line. 

REMEMBER, efficiency and durability are the 
sure tests of cheapness. 


furnished the trade. 


Boynton Furnace Co., 


New York and Chicago. 








Catalogues, Price Lists and Discounts cheerfully 






=>. | 
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elevate 
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JEWEL STOVES AND RANGES. 


A Complete Well Advertised Line: 
Low Drices and Good Workmanship. 


Please Write for Catalogue. 


DETROIT STOVE WoRKS. 
Detroit - Chicago. 


| Weigh 


the fire box in any steel range on the market. Then weigh that in the 


Wilard Steel Range 


and you will find it is far heavier. This places the weight where it is most 
needed and makes this range very durable. Every dealer should write and 
secure the agency for this popular range. 


(Um. G. (Uillard, jyyanutacturer, 


619-621 fh. Fourth St. eaae $t. Louis, Mo. 
A cme Ovens, 
: ar Cookers 


AND 


Hot 
apt gi erp om Ohio. hae U. 4 
A Complete Line. 

~ xaRanges 


We are pioneers in steel range business; 
old in experience yet adopt modern up- 
™* to-date methods. Write tor our catalog. 









































































241 and 243 ist Avenue, Tinnerman Steel Range Co., 
PITTSBURG, PA. CLEVELAND, 0. 
IMPROVED 
Wind Gate. Stiruvreert s Mrerttrte2 


: : : }— la., wins ‘I could not ——_ 
Send for price list and discount to =a AMERICAN ARTIC —cap 
— 


MINER & PECK MFG. CO., 


419 Chapel Street ow, > uae wale 
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Jisfe~ Gas Ranges Cast Cooks 
a Steel Ranges Cast and 
Cast Ranges Steel Heaters 
Steel Cooks Hot Plates 


WILL BE FURNISHED FOR THE ASKING BY 


te wu , Enterprise Stove Co. 


VINCENNES, IND. 


MONEY 


made in the furnace business is 
largely determined by the furnace 
handled. The dealer handling 
our furnaces always finds it profit- 
able. 

Brand’s Steel Dome Base 
Heating Furnace. For Hard or 
Soft Coal. Three Sizes. Portable 
Brick Set Form. 

Brand’s Magnet Wood Fur- 
mace. Portable Form. Three Clean- 
Out Doors, four inches diameter on 
each. Radiator made of 14 Gauge 









































Steel. 
Py Write for Cata.ogue. 


See Brand Stove Co. 
ithe en, Milwaukee and Chicago. >a 


Rrend’< S*.6f Dawe Reee Hacoting Furnace 





N 


* Diameter : 
14 to 24 inches. N Wonder sid 
if ple in your neighborhood come 
/ a i) 







Sto, Mr. Deaier, and tell a tale 
of woe about their inability to keep servant girls. Tell them the reason is because the poor 
girl has to sleep in aroom atrifle colder than the average refrigerator. Tell them to put in 


Smith’s Little Giant} 
Circular Water Heater : 


which are used in thousands of furnaces to heat cold rooms. When people ryingto % 
heat a house with a furnace about one-half as big as they ought to, come to you with 
their tale of woe - tell them that a Smith’s Water Heater, with no joints, will ¢& 
always prove satisfactory. 


The Chas. Smith Co. “ ‘cicaco" § 













Side Wall Register 


Takes less Pipe, Wall Stacks and Fittings. 


Includes Register Box, hence is 
cheaper then common registers. 
No Mutilation of Carpets. 
No Discoloration of Ceilings. 
Affords Perfect Ventilation. 
Made in Nine Sizes. 
Send for Circulars. 


gy Toledo Register Co. 
ie Toledo, O. 


Wireton Heating Co., Chicago, Agents 
for Illinois. a 


__ 



































Phillip Gross Hardware Co., Milwaukee, 
Showing Double on Second Floor. Agents for Wisconsin. For First or Second Floor 



















ia 


i, a fin 





THE AMERICAN ARTISAN AND HARDWARE RECORD. 


Tiere MUELLER Uae 
| are HOT AIR FURNACES | 


COMBINATION HEATERS 
STEAM wo HOT WATER BOILERS 


Large Variety for All Kinds of Fuel. 
WRITE FOR CATALOGUE AND PRICES. 


We Are Also Jobbers of Everything Per- 
taining to the Heating Trade. 


ESTABLISHED 1857. 


PL. J. Mueller Furnace Co. 4 


191 Reed St.. MILWAUKEE, WIS. 


Emperor 
Furnaces 


——— For Wood =——— 
Simple. Safe. Durable. 
The Best and Cheapest 


Line of Wood Furnaces. 
Furnished for Either Brick or Calvan- 
ized Iron Casing. Send for Catalogue. 


Weng tito nANG, 


Neenah, Wis. 


Y ourOwnNameplate_ 


will be cast on one of these up-to-date and effective furnaces 
for all large buyers. Write us for full information concerning the 


Monarch Furnaces 


All cast i-on, for hard and soft coal, at foundry prices. Besides 
these furnaces we make fine light gray iron castings, and do 
pattern making, japanning and nickel plating. 


The F orest City Fou ndry & Mic-C o- 


61 Elm Street, Cleveland, O oO. 


TRWEIR on, = FURNACE 


The Original Air Blast, 
Patented 1882, 1885, 1891, 1897, 1897, 


"4s the heaviest All Steel Furnace made. It is Riv- 
ited like a Steam Boiler, and absolutely gas and dust 
tight. Through its sectional Fire Pot it is the Original Air 

' Blast or Gas Consuming Furnace. It has been in use since 
1882, and now stands without an equal as a Soft Coal Furnace. 















































ee 


Manufactured by 


= Meyer Furnace C 
eyer I urnace Vo., 


1300-1304 S. Washington St., 





WRITE FOR CATALOGUE | Peoria lil 
Portable. Made in 5 Sizes. AND PRICES. : 


For Brick Setting. Made in 7 Sizes. 





te 
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IT WILL PAY YOU 


to write for catalogue and prices on 


GIL/T EDGE 


Warm Air and Combination Heaters, 





Registers, Tin and Galvanized Iron 


Furnace Fittings, manufactured by 


Schwab & Sons Co. 


Milwaukee, Wis. 








E. E. DUNNING, Mgr. Heating Department. 


ALWAYS AT YOUR SERVICE— 


The desk calendar and reminder, illustrated herewith, will be 
sent to stove dealers on request, together with circulars of 
desirable new goods. 


The Reading Stove Works, 


ORR, PAINTER & CO. 











FOUNDRIES: READING, PA. DAYTON, OHIO. 
BRANCHES : 
Ross & Kontny, Managers, 153-150 S. Jefferson St., 
CHICAGO. 
BOSTON. PHILADELPHIA. BUFFALO. 
T"=N : S M : - Look Out for Frozen 
eill Stove /Vilanufacturing Vo. | Pipes! 


PORTSMOUTH, OHIO. . th This torch will 
—— ———MANUFACTURERS 0F————— pay for itself 


Cooking > and : Heating Stoves. 


morning you 
have. You will 
Catalogue Sent on Application. 


note that sol- 
dering cop- 
ers ma Pin 
eated i 

sired, ba: 
alog tells 
about our com- 
lete line. Job- 


Price $3.00 net, or $3.75 ers sell them, 
by paid express, or we will ship 











Hardware Dealers Can Sell 
SUPERIOR CAST- STEEL 


CHURCH anpb 











SCHOOL BELLS. 


These bells are first-class; they 
have a fine tone; can be heard at a 
long distance; and will satisfy most 
every requirement. Warranted for 
five years. Descriptive circular, with 
testimonials and net price list on ap- 
plication. 

2930 SPRINC CROVE AVENUE. 


National Bell Foundly Co., Cincinnati, Ohio. 


direct upon receipt of price. 


Clayton & Lambert Mig. Co., 
DETROIT, MICH. 

















€. W. Lowell 


of the Lowell Rardware Co. 
Janesville, Wis. 


Writes: 
“We can’t do business without 
THE AMERICAN ARTISAN.” 





0. C. JAMISON, Homer, 











} . “] find *A 
Ill., writes: Bs ds.’ im your estimable journal heve Drowwver 
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100 
Tinners’ 


Patterns. 


THE AMERICAN ARTISAN FULL 
¢ SIZE PATTERNS Printed on Manila 

Paper from which they are readily 
a transferred to Heavy Sheets and cut 
out ready for use. 











Da Doo Do Ys Do Do Ys 
Po Do: 3 a. Ds Do Ys 





The Full Set of 100 Patterns, 
Price, sent postpaid for 


$1.00. 











ADDRESS 


DANIEL STERN, 


Publisher, 
: 69 Dearborn St., CHICACO. 


LLAMAS 


PIO: 3 V8 Do: Vo 3 a Dos 





366269696 
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ROUND OAK: 
STANDARD OF AMERICA 


vYRTiSsS GCAr oO FY OEtL 








The C. H. Sager Hardware Company, 
Lebanon, III., 

write us, unsolicited, 

under date 

October 4, 1900: 


“You shipped us a 
few days ago 

one Round Oak Cook. 
We have examined 

it thoroughly and 
pronounce it 


the best cook 
stove 


we ever had in 

our house, 

which is saying a 
good deal, 

as we have sold stoves 
out of this building 
for forty years. 

Ship us another one 
immediately; 

this sample is sold.” 





Are you looKing for a 
substantial, every-day 
stove, that is cheap 
in price but as 
carefully fitted and 


put together as 
our Beckwith Round Oak? Send for Catalogue. 


Estate of P. D. Beckwith, 
Dowagiac, Mich. 


MAKERS OF GOOD GOODS ONLY. 


La 
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Entered at the Ebicago Post Office as Second Class Matter. 
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Our Telephone Number is “Central 677.” 
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Tue Duke of Devonshire at a meeting of the Fur- 
ness Railway Company in London, held recently, attrib- 
uted the serious depression in the iron and steel indus- 
tries to American competition, and predicted that the 
competition would be come more acute, especially in 
He 
declared that with coal at its present enormous price, 
it was hopeless to try to meet the competition in foreign 
steel. 


rails, in which further depression was inevitable. 








THE United States now stands at the head of the 
world’s exporting nations. The complete figures for 
the calendar year 1900, when compared with those of 
other nations, show that our exports of domestic prod- 
ucts are greater than those of any other country. The 
total exports of domestic merchandise from the United 
States in the calendar year 1900 were $1,453,013,659 ; 
those from the United Kingdom, which has heretofore 
led in the race for.this distinction, were $1,418,348,000, 
and those from Germany, $1,050,611,000. 








A New York exchange howls with rage because 
a bill has been introduced at Albany to tax the Standard 
Oil Company the sum of $10,750 a year. The syco- 
phantic position taken by this emasculated sheet is 
worthy only of the most outspoken condemnation. In 
speaking of this law, this wretched apology for a news- 
paper says: 

“Does anybody wonder that largely capitalized cor- 
porations keep away from here in fear of having their 
assets confiscated? Does anybody wonder that some 
of the heaviest capitalized New York corporations are 
now contemplating a removal to New Jersey? 

“Has it occurred to the law-makers up at Albany 
that they possibly haven’t measured the full effect of 
the bill that they are “pushing” under a presumably 
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honest conviction that they are about to do the general 
taxpayer a favor?” 

So the wretched tax-dodging policy of some of 
the trusts is thus actually endorsed by this supine sheet. 
If any one should pay taxes, it is these great consolida- 
tions of capital. What is $10,750 extra 


taxation a year to the Standard Oil Company? 


Good heavens! 








Exports of manufactures from the United States 
to Russia do not amount to $30,000,000 per year, as 
has been asserted, nor have they ever reached one-fourth 
This assertion is sustained by the official 
Accord- 


that sum. 
figures of both the United States and Russia. 
ing to the figures of the United States Bureau of Sta- 
tistics, exports of manufactures to Russia range from 
three to four million dollars per annum, and according 
to the Russian official statistics, they have averaged a 
little over $4,000,000 a year since 1895, the earliest 
date at which the detailed figures of Russian imports are 
obtainable. 

The Russian statement of total imports of goods of 
all classes originating in the United States have never, 
save in two exceptional years, shown as much as $30, 
000,000, and have averaged since 1895 less than $25,- 
000,000 per annum, and of this sum more than three- 
quarters represents raw cotton, which is not affected by 
the recent order of the Russian government. Much of 
the American cotton imported into Russia is bought in 
the markets of Europe and thus, while represented in 
the Russian importations as of American origin, does 
not show in the export statements from the United 
States, because it is sent from this country direct to the 
great cotton markets of Europe, Liverpool and Bremen, 
and thence is distributed to Russia and other interior 


states of Europe. 








HistTorIcaLLy our development in shipbuilding 
has reached the point at which the economic outlook is 
based upon the most favorable industrial and com- 
mercial conditions ever known in the history our mer- 
chant marine. These conditions are shown first in the 
internal development of the shipbuilding industry. 
The influence of the naval policy on merchant ship- 
building has developed shipbuilding plants to a point 
of equipment with tools and machinery, and to a scale 
of production which, with a larger demand for ships, 
would almost put the best American shipbuilders on 
the same plane as British shipbuilders as to cost of 
production. The use of electricity in the operation of 
shipbuilding plants, the employment of pneumatic tools 
and the services of cranes and derricks in handling 
heavy materials at every stage have revolutionized ship- 
making methods in the United States to such an extent 
that the best ship yards in America are even better 
equipped than those of Europe. The chief obstacle to 
shipbuilding in competition with foreign shipbuilders 
is the lack of sufficient orders at our ship yards to keep 
them busy on a sufficiently uniform volume of work. 
The difference in the labor cost of production in foreign 
and American ship yards is conceded to be about 25 
per cent greater on the hull, and 50 per cent greater on 
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the machinery in the American yard. This difference, 
if accepted as correct, it is held, must be overcome by 
the introduction of piece-work methods of labor and the 
standardizing of types and parts. 








RANDOM SKETCHES. 





BY SIDNEY ARNOLD. 





THE St. Louis Globe-Democrat suggests that the 
Pullman cars should be reformed. It says: 

“Shall we always be compelled to disrobe in our 
berth, as if we were in a barrel, and, kneeling, contuse 
our heads while we remove an upper garment, and then 
upon our backs, with limbs in air, while disengaging 
ourselves from the lower ones? Can no better means of 
stowing away one’s apparel be found than cracks and 
crannies here and there and a small seine which is as a 
sealed book or the pocket in a woman’s dress—the 
outside within easy reach, but the mouth undiscernible? 
Why can’t a sleeping apartment be provided on the cars 
that does not make one feel like he were lying in state 
in a catafalque and had no more use for air than the 
usual occupant of one? If the railroad companies are 
going to own the Pullmans we shall ask a careful study 
of these questions.” 

*x* * * 

WueEN Daguerre made the first photograph or 
daguerrotype, as it was called in honor of its inventor, 
he broke a virgin soil that has proven most fruitful in 
the higher development of those arts which combine the 
aesthetic and the practical. A striking recent applica- 
tion of the principles of photographic art is shown in the 
use of the camera for weaving diagrams. A number of 
translucent negatives or positives are used of the object, 
each of which shows only parts of the object which 
are to be represented by the same thread-crossing, the 
remaining parts being covered or removed by retouching. 

These are then projected so as to form a complete 
image of the object through a hole plate upon sen- 
sitized paper by means of a specially constructed ap- 
paratus. The nagatives or positives are arranged in front 
of conductors and the source of light, and at the back 
of each is a thread crossing plate having dots corre- 
sponding to the weave it is desired to produce. The 
separate parts of the design, with the particular weave 
for each, are combined into one complete design by 
means of mirrors and a single objective. 

Letters patent for a similar purpose have recently 
been taken out in the United States for the process 
of producing weaving designs; the inventor being a 
Frenchman and a resident of Paris. This invention re- 
lates to improvements in the method of transferring 
design patterns, or figures, on cards, such as are used 
in jacquard looms; the principle being to greatly sim- 
plify the photographic manipulations or operations by 
the employment of peculiarly contrived or constructed 
screens. 

The patentee elucidates these improvements em- 
ployed by him by the use of an eight-satin pattern and 
its derivative pattern, together with two glass plates or 
positives, duplicates of a suitably ruled paper sheet, and 
an eight-satin pattern “configurated” sheet or card. 
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THe ELectrricAL WorLD AND ENGINEER re- 


cently asked the members of the American Institute 
of Electrical Engineers to vote upon the twenty-five 
greatest names connected with electrical science and in- 
vention during the nineteenth century. The preference, 
as indicated by 277 ballots received, is shown by the 
following list: Faraday, Kelvin, Edison, Bell, Morse, 
Henry, Tesla, E. Thomson, Maxwell, Ampere, Sie- 
mens, Ohm, Hertz, Davy, Brush, Wheatstane, Helm- 
holtz, Gramme, Steinmetz, Roentgen, Sprague, Plante, 
Marconi, Oersted and Joule. 


* * 


There is too much of a tendency to take things 
for granted, after the fashion of children, who often 
do not stop to think that their food and clothing are 
provided for them by others’ toil. Who is the Sprague 
mentioned in this list? What has he ever done? Have 
you ever heard his name before? Yet you and I are 
indebted to him every time we step on a trolley car to 
ride six blocks or six miles, on a business or pleasure 
trip. In 1887 Mr. Sprague staked his time, reputation 
and fortune in experimenting on the electrical pro- 
pulsion of street cars, and the result is the modern trol- 
ley car, one of the greatest boons of the last decade, 
and yet but little is known of this benefactor to the race. 
With how many of these leaders of modern electricity 
are you familiar? Of course you know Faraday, 
Edison, Bell and Morse, Tesla and Marconi, but can 
you tell what Oersted or Ohm, Wheatstane or Maxwell 
has done? Have you ever heard of Plante? And yet 
we owe to these students of electrical science a mar- 
velous proportion of the inventions that have made 
modern life what it is today. Edison experimented 
with 2,000 substances before he decided on using bam- 
boo in a certain function in the incandescent light. Is 
not such gluttony for work, possibly futile work, to be 
rightly considered in the light of genius? 


s * * 


“What a perversion of nature,” we exclaim, when 
we read of Japanese landscape gardeners producing 
dwarf peach trees, and yet this forcing of arboreal 
growth in unnatural and distorted lines is not half so 
freakish as is in many cases what passes as modern 
education. Education derived from the Latin educo, 
“e” out of, and “duco” to lead, hence its etymological 
significance is a leading out of the child’s latent forces. 
Since there is in each child manual, as well as men- 
tal possibilities, a neglect of one at the expense of the 
other is a thwarting of half the child’s capabilities. 
His hands must be trained as well as his head; this is 
a case where education must serve two masters. It 
has too long clung to the one and despised the other. 

The change in municipal education is championed 
by those who recognize most clearly, because of daily 
contact with the other half, that the most elemental 
education should bring to the pupil some ability, or, 
rather, should develop in a pupil some capacity for 
doing the world’s work. It is perfectly possible for a 
child, even though it be a kindergartner, when it leaves 
school forever, to possess a certain amount of skill in 
doing something which the world wants done. The 
kindergarten, as it is conducted at present, does develop 
certain definite things in a child’s self that are valuable, 
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notably a love of order and an appreciation of sym- 
metry. But it is quite possible to go further than this. 
As the kindergarten is conducted in some places, 
instead of the beautiful painted paper fancies and the 
like, the wee people are guided in accomplishing such 
prosaic things as making beds and laying the table, two 
of the household arts which the prekindergartner is 
most anxious to learn in his first observing home days, 
but unfortunately two arts which are generally most 
inartistic in their accomplishment. Even a child of 
six or seven would thus have a “trade” if he should be 
thrown on the world. And this idea may be carried 
through the schools, not interfering with the other 
work; or if it interferes, it should be possible to culti- 
vate a sentiment in favor of manual as well as mental 
development, and square the head work with the hand, 
instead of letting the head be so omnipotent, as it has 
been hitherto. The city will feel in the immediate 
future a stronger and more natural basis for living if it 
tempers its present education of theory with the prac- 
tical. 








ANTE LUCEM’S BUDGET. 





To THE AMERICAN ARTISAN. 
A SILVER GRAY TRAVELER. 


A few days since I met by chance one of the older 
school of commercial travelers, a Mr. C , one of the 
silver grays, one who for, lo, these many years has 
gone up and down the great trade ways, by railroad, 
steamboat, canal boat, stage coach, stage livery, and on 
foot, extending the glad hand, bringing good news, 
good cheer and the offerings of trade to the merchants 
of many states, in that peculiar sang-froid that be- 
speaks earnestness and honesty, winning for the bearer 
the enconiums of dealers. 

AN ENTHUSIAST ON TRADE ORGANIZATION. 


Mr. C is an enthusiast on retail trade organ- 
izations and reform. He believes so far retail state 
associations, while perhaps grasping the idea or ideas, 
have not as yet formulated the real or right offensive 
and defensive policies that will win them full measured 
success. 

Hé believes much of the work, the primary work, 
is and must be done in the individual store, by the indi- 
vidual dealer himself, by the distinctive village, town or 
trading community, who, uniting upon a middle har- 
monious ground and from that point acting in perfect 
harmony, fully co-operating along lines of best business 
thought, the concensus of many opinions. 

ALL CANNOT LIVE ON EASY STREET. 


Mr. C—— frequently calls upon several dealers 
in the same town, all carrying the same class of goods. 
He meets them all upon the same business level, finds 
them good fellows, as the world goes, and cannot under- 
stand why they (the dealers themselves) cannot all live 
upon Easy street, so far, at least, as social and business 
dealings go. 

Why can’t they? Because they let the narrow, 
jealous sight outlook the common business sense view of 
things. 








A CANTANKEROUS DEALER. 
Going down the street with a commercial traveler, 
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he said, “Do you call upon 

“Oh, I presume so.” 

His father was a nice gentleman, a good business 
man, made quite a lot of money in his day. I used to 
sell him good bills. Never came to town without calling 
upon him; all travelers did likewise; but the son—few 
travelers have any use for him, but few sell him, and 
many never call upon him the second time. 

This is most unfortunate. No business man can fix 
the injury he does himself by being cantankerous, cant- 
ing, boorish, to those who call upon him upon matters 
of legitimate business. 


, across the street ?” 





INFLUX OF TRAVELERS MAY PROVE TROUBLESOME. 

A large influx of commercial visitors during a day 
or for a succession of days may at times seem trouble- 
some, but the conservative, good business dealer always 
meets those conditions and, by his bearing, sends each 
one away with no anger in his heart. 

“FLY BOBS.” 

Seated at the dinner table a few days since were 
three or four of the young fellows, the fly bobs, who, 
after tossing what they call the high ball, began to talk 
in a rather loud, boisterous and rude manner about their 
numerous dandy girls, peach of widows, etc., to the dis- 
gust of decent folks. 

After a time, one of the number related his experi- 
ence at a late state convention, told of the numerous 
quarts of old rye whisky given away by one of the 
exhibiting concerns. 

AN EXAGGERATION. 

No doubt the whole thing was largely colored and 
expanded, but no good, clean manufacturing house can 
afford to have such things go out and be bruited about 
the country. 

Good business is not founded and builded upon 
any such methods. The name of the concern was freely 
bandied about and all were unanimous in saying they 
should think the company would be ashamed of the 


escapade. I thought the young men could well have 


taken some of this home to themselves, applying it to 
their own positions. 

When large manufacturing concerns or business 
houses do these things, they must expect the younger 
element to follow suit. 

Good examples set can work no wrong. The busi- 
ness of today, while looking for aggression and brilliant 
dash, is not looking for it with that sort of color. 

ALL EXPENSES ARE ASSESSED AGAINST THE BUSINESS. 

The margins of profit to the retailer are far too 
small for him to indulge in hilarious amusements, and 
if the manufacturer or jobber with whom he deals, or 
their representative, toys with the high ball, he (the 
dealer) soon comes to think he is paying too much for 
his goods, as all expenses of whatever kind (whiskies 
as well) are assessed against the business. 

These sort of tell-tales grow as they are repeated, 
and but few listeners discount the stories a sufficient 
per cent. 

I dedicate this to Mr. C , who expressed a won- 
derment of what had become of Ante Lucem, whose 
writings he professed to be pleased with. 

ANTE LUCEM. 

Minneapolis, Minn., Feb. 25, 1901. 
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News Siftings. 


On Feb. 27 the American Sheet Steel Co. advanced 
the price on all gauges of steel $4 a ton. 








In a recent interview Judge E. H. Gary stated that 
the J. P. Morgan & Co. consolidation of steel properties 
would have no unfavorable effect in business circles. 

The Cleveland Co-operative Stove Co., Cleveland, 
Ohio, moved into their new five-story block on Feb. 
23rd, where they are in better position than ever to care 
for their many friends in the trade. 


The well-known stove and furnace manufacturing 
firm of Hess, Snyder & Co., Massillon, O., have changed 
their style to the Hess-Snyder Co., who will operate 
the plant and conduct the business as heretofore. 


The Enterprise Stove Co., Vincennes, Ind., advise 
us that they will shortly have some new goods to show 
the trade and that they have just completed a wareroom 
40x200 feet in dimensions for storing goods, in order to 
promptly meet the demands of the trade. 


The Black Silk Steam Stove Polish Works do not 
sell the Black Silk stove polish to mail order houses 
or department stores. This polish is good for either new 
or rusty stoves. It is put up in five ounce paste, one- 
half pound paste, one-half pint liquid, and five-pound 
pails for hardware dealers’ use. 


The Nickel Plate Stove Polish Co., Chicago, are 
manufacturers of a line of stove polishes that are recog- 
nized as standard goods by the entire trade. Their Ben- 
zine paste Black Eagle stove polish has a wide vogue, as 
it goes much further than inferior polishes and gives a 
beautiful finish that is the delight of new housewives. 


H. E. Huenefeld, the stove manufacturer of Cin- 
cinnati, has greatly increased his facilities for making 
steel ranges, steel cooks and sheet iron air tight heat- 
ers. He has secured the adjoining building, 50x150 
feet, five stories, and hopes, with the increased capacity, 
to cater to his increasing trade. He has fitted up a 
magnificent sample room, in the second story, which 
was inspected by almost all of the delegates to the 
Ohio Hardware Dealers’ convention. 

Schwab & Sons Co., Milwaukee, Wis., are certainly 
prompt in filling the wants of their customers, as the 
following clipping from the Baraboo, Wis., Evening 
News would indicate: “How is this for quick work? 
Wednesday, Feb. 20, Lee & English telephoned Schwab 
& Sons Co., Milwaukee, Wis., for a Gilt Edge furnace, 
to be sent to North Freedom, Wis., Thursday, Feb. 21. 
It was set up in the M. E. church there, and a fire was 
burning at 2 o’clock p. m. of that day.” 


The Oscar Millsap Co., Beaver Dam, Wis., with 
Omaha branch at 1108 Nicholas St., are manufacturers 
of the Grand cooks and ranges. These are high grade 
up-to-date goods that are very low in price. This firm 
were established in Omaha in 1893, and moved to 
Beaver Dam in 1901. Oscar Millsap has made a thor- 
ough study of the demands of the western trade in the 
stove and range line. He is an experienced stove man 
and has wide acquaintance in the western trade. 
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The Dunlap Incandescent Lamp Co., Canton, Ohio, 
send us a little circular describing the “Dunlap” pat- 
ented incandescent vapor gas lamp. The burner is made 
from the best burner metal, and brass tubing is used 
throughout. This firm’s wall lamp is ornamented and 
made from the best brass or heavy tin. The tank holds 
three pints. It has drain pipe made of heavy polished 
brass and has dark enamel finish. One of these circulars 
will be forwarded the trade on application. When writ- 
ing for same, kindly add: “Saw it in THE AMERICAN 
ARTISAN.” 

The Dauntless Mfg. Co., Beaver Dam, Wis., is a 
newcomer in the steel range world that is manufactur- 
ing a steel range under the name Dauntless that has 
made special features of excellence to commend it to 
the careful consideration of the trade. The ranges of 
this firm are made in ninety different styles and are 
made exclusively of malleable iron, no gray iron being 
used in their manufacture. These ranges are made 
with pouch feed with encased reservoir, or with encased 
reservoir and water front. They are also made with 
nickel plated front or portable reservoir. 


The Indianapolis Stove Co., Indianapolis, Ind., 
send us a circular describing their new Nickel Plate 
four-hole steel range and cookstove. These have outside 
bodies of polished steel, inner plates of double stretched 
range steel, and oven bottom of No. 10 gauge steel. 
They are full asbestos lined, and have balanced oven 
doors, duplex grates for coal or wood, large draw-out 
ash pans, and flush reservoir which can be attached or 
detached in less than five minutes. The main bottom of 
stoves and ranges is of cast iron, which retains the heat 
in the oven. A water back can be furnished for either 
cooks or ranges. 

The American Stove Repair Works, 186-188 W. 
Seventh St., St. Paul, Minn., send us a sample of the 
neat order book they get out for the benefit of the 
trade in ordering stove repairs. This has a space giv- 
ing the number and name of stove, maker’s name, date 
of patent, parts wanted, and spaces telling whether. it 
is a wood or coal stove, has front or pouch feed, flat or 
duplex grate, brick or iron linings. This booklet also 
shows sectional cuts of a base burner and a cook with 
parts all numbered so as to help the trade in the 
designation of repairs desired 

This firm make a specialty of promptly shipping 
repairs and carry a large supply constantly on hand. 
They are agents for Burnishine, for giving a lustre to 
brass, copper, tin, zine, silver, nickel, ete. This firm 
make the front draft frame, legs, ornaments, etc., for 
air-tights, and dealers desiring to have any castings 
made for use in air-tights should confer with them. 
Their line of stove trimmings, hollow ware, etc., is also 
very extensive. The trade should certainly write them 
for one of these order books. When writing kindly 
add: “Saw it in THe AMERICAN ARTISAN.” 


A leading pattern house is found in the Indian- 
apolis Pattern Works, 216-218 South Pennsylvania ave- 
nue, Indianapolis, Ind., of which Thos. F. Scullin is 
proprietor. This firm construct model or experimental 
machinery, perfect inventions and make models. This 
firm have a large trade with inventors, their ability to 
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care for this exacting class of trade being outlined as 
follows: “We note the granting to you of letters patent 
on a very valuable invention, and desire to call your 
attention to the fact that we have the best equipped 
shops in the west for experimental work, the making of 
models, and wood or metal patterns. We employ an able 
corps of first-class workmen, each one an expert in his 
line. We give our customers the benefit of our large 
experience, in perfecting their inventions, and treat all 
matters entrusted to our care strictly confidential. We 
assure you of first-class workmanship at reasonable 
rates. We make a specialty of manufacturing patent 
articles, and if you desire to have your article manu- 
factured, send us a sketch of drawing, with particulars, 
and we furnish you estimate and prices. We solicit 
your patronage and guarantee you fair treatment in case 
you favor us with your work.” 

The A. J. Harwi Hardware Co., Atchison, Kan., 
send us a catalogue of the Eclipse stoves and ranges, 
made by the Eclipse Stove Co., Mansfield, Ohio. Har- 
wi’s Eclipse steel range has oven door and high closet 
doors, made of Russia iron. The oven door is nicely 
balanced, with oil tempered steel wire spring. Flue 
back has base made of cast iron, which prevents rusting 
and eating out by creosote. Portable reservoir is flush 
with top of range. <A nickel plated copper boiler is 


furnished when ordered, with portable reservoir. The 
range has special heavy covers and centers. Front, 
bottom and back are lined with thick asbestos. The 


body has triple walls, an outer one of heavy cold rolled 
steel, a middle one of thick asbestos, and an inner of 
sheet steel, staying the asbestos in place. Top oven 
plate is protected by heavy cast iron brace. Oven is 
made of heavy patent leveled sheet steel, closely hand 
riveted and has a bottom strongly braced. Body is per- 
forated at bottom to allow the passage of air under 
range, preventing burning or charring of floor. Feed 
door is provided with drop feed door. There is a 
stamped steel nickel plated band around front edge 
top. The grate is of the duplex pattern. 








SUNSHINE GOODS FOR 1901. 
, nique 

The Reading Stove Works, Reading, Pa., and 153- 
159 S. Jefferson St., Chicago, send us a batch of cir- 
culars describing several of their attractive Sunshine 
stoves, ranges and furnaces. 

The Kitchen Sunshine range, with high shelf, has 
ovens 17x2214x121% inches. The top is 60 inches long by 
28 inches wide. The height of main body of range is 
2814 inches. The height to shelf part of high shelf is 
513g inches. The extreme height to top of highest 
part of high shelf is 5714 inches. The size of fire box 
when range has water back is 13 inches long by 12 inches 
wide by 10 inches deep. 

The Kitchen Sunshine is a large, heavy, durable 
cast iron range, intended especially for small hotels 
and large boarding houses. It has sufficient capacity 
to do the cooking and baking for from fifty to seventy- 
five persons. The water back has an immense capacity 
for furnishing hot water. The dust flue is an efficient 
promoter of cleanliness in the kitchen. The grate is 
simple, strong and practical. 
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The Othello range has a large square oven, which 
bakes evenly in every part. Flues, fire box and oven are 
scientifically proportioned and constructed so as to se- 
cure the maximum of efficiency with the minimum con- 
sumption of fuel, it is claimed. A simple, convenient 
damper system enables the operator to regulate the fire 
Duplex grate is provided for 
There is an 


easily and accurately. 
coal. Basket grate is provided for wood. 
unusually large wood fire box and a large broiling door 
for anthracite coal or wood. Other features are pouch 
feed for soft coal, sectional top, interlocking long 
cross piece, one nested ring cover, extra large ash pan, 
heavy flat covers and cross pieces, which are far more 
durable than those deeply ribbed or fluted, convenient 
adjustable drop table without bolts or bracket, and 
double flue clean-out. 

The Othello range is made with oven either to the 
right or to the left of fire, and with or without high 
closet, high shelf, tea shelf, reservoir or water front. 

The Cheerful Sunshine range has an ingenious de- 
vice for dropping the lower front grate holder, which 
enables even an inexperienced person to remove the grate 
and replace it with a new one without disturbing any 
other part of the fire box. This applies to either the 
duplex or shaking and dumping grate. A jamb strip 
at each end of the range forms a neat finish against the 
brick work. The Cheerful Sunshine is complete in 
itself, and does not require any brick work to form up 
the flues or the back of the range. The water back is 
large and so constructed as to insure a constant and 
generous supply of hot water. An effective sifter pre- 
vents the possibility of any waste of fuel. The ash pan 
is so wide and capacious that no ashes can fall outside 
of it. 

The Domestic Sunshine range is furnished with 
either duplex or shaking and dumping grate. Oven 
may be either to the right or to the left of fire box. 
This range may be used to heat an upper room or not, 
as desired. 

An ingenious device for dropping the lower front 
grate holder enables even an inexperienced person to 
remove the grate and replace it with a new one without 
disturbing any other part of the fire box. This ap- 
plies to either the duplex or the shaking and dumping 
grate. 

The water back is large, and is so constructed as 
to insure a constant and generous supply of hot water. 

An effective sifter prevents the possibility of any 
waste of fuel. The ash pan is so wide and capacious 
that no ashes can fall outside of it. 

The Domestic Sunshine is usually set up against a 
wall, though it may be used out in the room, the same 
as a portable range, if desired. If set up against a 
wood or plastered partition, the partition should be 
shielded with zinc or sheet iron. 

This firm would be pleased to send the trade a 
batch of their trade literature on application. When 
writing for same kindly add: “Saw it in THe AMER- 
ICAN ARTISAN.” 
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RELIABLE GAS STOVES AND RANGES. 


A medieval knight clad in golden armor with 
rubescent plume, bearing on his golden lance the motto, 
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“Reliable,” and on his shield a Reliable gas range, is 
the striking figure on the cover of the pretty gas range 
catalogue sent us by the Schneider & Trentkamp Co., 
Cleveland and Chicago. This firm’s 1901 line is a long 
step in advance of their previous efforts. Their line is 
composed of over three hundred styles, from the one 
burner nursery stove to the six-oven hotel range. 

All their stoves, ranges and hot plates can be fur- 
nished with either drilled or sawed burners. Their 
simmering burner attachment will be found very con- 
venient. Their oven burner pilot light saves stooping 
when lighting oven burners, and is always positive. 
Flue connection is provided on all ranges. Every 
range can be fitted with high shelf, closet or canopy. 
The needle point valve is the best ever applied to a 
range, it is claimed. The combustion of the Reliable 
burners produces at all times a perfect flame, free from 
odor and very economical. All burners on Reliable 
ranges are provided with adjustable mixers. All natur- 
al gas ranges are furnished with closed top in place of 
open grate top, unless otherwise ordered. All Reliable 
gas ranges will have removable’ top and oven burners; 
this makes them very convenient for cleaning purposes. 

Their double oven gas range for large families, 
clubs, restaurants and hotels, is an entire new pattern. 
It can be furnished with two, four or six ovens, as de- 
sired. 

Their double oven gas range is so constructed that 
it is furnished with any number of ovens desired, from 
two up, making a range capable of doing all culinary 
work perfectly for the medium sized restaurant to the 
largest hotel. 

Their series No. A 344 of cast ranges are an en- 
tire new pattern throughout. The finish is very neat 
and attractive and the design is perfect, they contain all 
the latest and best improvements—balance drop doors, 
double ring burner, operated by separate valves, sim- 
mering burner, oven pilot light, cast iron top and bot- 
tom oven plates. All burners are removable from range 
without the use of a tool. 


CHAMPION STEEL RANGES. 








The remarkable growth of the Champion Steel 
Range Company’s business is worthy of attention. It 
is not of the mushroom variety, but a steady normal 
growth which must be very flattering to them. But 
one does not need to seek far for the cause; when one 
begins to investigate the claims put forward for “Cham- 
pion” goods it soon becomes apparent that their high 
reputation rests upon a most substntial foundation. 

Their construction is certainly unique and unusu- 
al, but when its purpose is explained, the most inex- 
perienced can grasp instantly its far-reaching effects. 
The “The double flue hot blast does it” phrase which 
has become so widely known to all readers of trade 
papers, is an accomplished fact in their ranges. 

In all of their ranges, beneath the oven, there are 
two flues instead of the usual one. The first one per- 
forms the usual duties of heating the oven, but the 
second one conects the outside draft with the fire pit. 
Thus the draft flue being next to the oven-heating 
flue, instead of supplying cold air to the fire-pit, as in 
all other constructions, supplies warm air, thereby ab- 











solutely saving the fuel necessary to warm that cold air 
as taken in by other brands of ranges. There can be 
no question about the fuel-saving properties of the 
double flue. 

Then the “Champion” line comprises three distinct 
finishes, all good and highly ornamental, and several 


Champion Steel Range. 
styles to fit the various uses to which they may be put. 


In fact, it would be hard to find a more complete line. 

The Champion people are thoroughly up to date 
and are constantly adding to their line as fast as any 
new or desirable feature is found which will add to the 
completeness of their already large line. 

The Champion Steel Range Co.’s works are in 
Cleveland, where they have large warerooms, offices 
and factory. 


GRAFTON STOVES AND RANGES. 








The Pittsburg Stove & Range Co., Pittsburg, Pa., 
send us a catalogue showing their line of Grafton stoves 
and ranges. The body of the Grafton steel range is 
made of heavy planished steel of a refined quality. 

The ovens are made of 14-gauge wrought steel and 
are extra large and high. Over the top oven plate is 
placed a removable cast iron plate, affording full pro- 
tection from the action of the fire. The bottom oven 
plate is supplied with cast iron braces, to prevent warp- 
ing. 

Flues and dampers, all sizes, are of the sheet flue 
construction. The flue box is made of cast iron, with 
corrugated back section, to prevent cracking. The con- 
struction of the oven damper permits the heating of the 
entire top of the range without the heat passing around 
the oven, and gives the user absolute control of the fire. 
The direct draft damper, operated from the top of the 
range, insures a quick fire. 

The fire box is of good capacity, the fixtures being 
interchangeable for all sizes. The end walls are of 
heavy cast iron. The front and back walls are the 
Bradberry patent. This lining has stood the test of 
time and is noted for its durability. 

Three kinds of grates can be applied. They are 
interchangeable and can be removed without disturbing 
the fire box fixtures. 

The wood grate is specially constructed with a view 
to greater economy in wood burning. It can be ad- 
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justed to meet the exact requirements of the operator. 
The openings can be regulated so as to increase or lessen 
ihe consumption of fuel. A wood extension is also 
provided, the use of which permits the burning of 24- 
inch wood in all sizes. 

The top frames are cut in four sections to pre- 
vent cracking and warping. They are bolted together 
and are made to receive panel sections, which are in- 
terchangeable. An extra heavy post, which is held in 
position without a bolt, adds to the support of the 
panels. The size of the top permits the range to be car- 
ried through an ordinary door. 

The balance oven door is provided with a gravity 
handle. An oil tempered steel spring in each lower cor- 
ner gives it a perfect balance and causes-it to drop 
gradually. 

To the bottom of the range is riveted a sheet of 
asbestos of the proper thickness. The space between 
this and the floor is thoroughly ventilated, permitting 
the free circulation of air therein. 

The Grafton air-tight for hard or soft coal or coke 
has an ash pit cast in one piece and provided with a 
drop door. <A register in the door permits the user to 
increase or lessen the draft as desired. 

The ornamental casing surrounding the stove is of 
a very elaborate open work design. It can be readily 
removed when repairs to the interior of the stove are 
necessary. The space between the casing and the body 
of the stove serves as a circulating hot air chamber. 
The air as it is drawn from the room, through the open- 
ings in the casing, is thoroughly heated and discharged 
at the top. 

The body of the stove is very heavy and is cast in 
two sections. They are closely fitted and- bolted to- 
gether in a manner which prevents the escape of gas or 
smoke into the room. 

The grate is of the dump and shaking pattern and 
is mounted on ball bearings. 

Nickeled parts are swing top, foot rails and name 
plate. 

One of these catalogues will be furnished the trade 
on request. When writing for same kindly add: “Saw 
it in THe AMERICAN ARTISAN.” 
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JEWEL GAS STOVES. 





George M. Clark & Co., Chicago, send us a very 
artistic catalogue showing their line of Jewel gas stoves 
for 1901. The cover gives a handsome reproduction of 
the gold medal this firm secured at the recent Paris Ex- 
position. 

The strength of this stove is graphically illustrated 
by a eut on the third page of this brochure showing 
five husky men standing on one of these stoves. 

The Jewel all steel gas range has large ring burn- 
er, four single burners and simmering burner on top 
of their No. 185, all controlled by separate valves. 
There is a pilot light on burners for the ovens. The 
ovens are asbestos lined. Other features are galvanized 
steel top of body and galvanized drip pan under top 
vurners, heat-proof floor protector, ebony finish, durable 
nd handsome, and polished and nickeled plated valves, 
air regulators, front supply pipes, door plates, door 
handle plates and hinges. 


AND HARDWARE RECORD. 


In the Jewel gas circulating water heaters there is 
a coil consisting of ten cast iron tubes, which are con- 
nected by wrought pipes, and are so constructed that the 
water constantly flows from circumference to center 
while passing through the coil, and absorbs almost every 
unit of heat from the powerful gas flame. The coil is 
surrounded by a casing consisting of two thicknesses 
of sheet steel and two of asbestos, with an air space be- 
tween, so that no heat is lost by radiation. The water 
tubes have plugs and are easily cleaned or replaced. 

Jewel top burners are so made that the cap, resting 
in the bowl of the tube, is held in place by a cast iron 
thimble. This thimble has a shoulder milled on it, 
so that it drops into place and holds the burner firmly 
together. The burner can be taken apart with the 
fingers and cleaned with no effort at all. The cap is 
so sawed that all tipping of the flame with yellow is 
avoided, and perfect combustion is secured. 

In the Jewel valve quick thread direct needle stem 
of Bessemer steel, with a very comfortable and orna- 
mental nickeled wheel, delivers the gas into the mix- 
ing chamber from its conical point with an even flow, 
and so produces steady flames and the maximum ad- 
mixture of air, which means efficiency and economy. 
The needle valve seat is so shaped and proportioned 
that as the valve is turned low the velocity of the gas 
flow is not checked appreciably. 

The Jewel air regulator is a thin casting with five 
holes to register with the air holes in the mixing cham- 
ber. The regulator is held tight against the mixing 
chamber by a screw, and is set to admit the proper 
amount of air. Should excessive pressure ever require 
it, the amount of air admitted can be changed very 
easily. The mixing chamber, of cast iron, slips over the 
valve and over the end of the burner tube. It is made 
very smooth inside, as well as are the burner tubes, so 
that the velocity of gas flow is not checked. 

One of these catalogues will be forwarded the trade 
on application. When writing for same kindly add: 
“Saw it in THe AMERICAN ARTISAN.” 





LIQUID AIR FOR STEAM RAISING. 


Many suggestions have been made, regarding coal 


economy and ‘the utilization of inferior fuel in these 


days of high prices, but very little of revolutionary prac- 
tical use has yet been announced. The latest of these 
proposals for economizing fuel in steam furnaces has 
been brought forward in association with the name of 
Professor Linde, well known as the first man to put the 
industry of refrigeration, otherwise cold storage, on a 
commercial basis. Professor Linde, as is well known, 
has lately been giving his attention to the industrial 
production of liquid air, in which he has been fairly suc- 
cessful. Professor Linde now proposes to employ liquid 
air in conjunction with coke or inferior fuel in steam 
boiler furnaces. It is stated that after giving off the 
nitrogen, a gas remains that consists of 50 per cent. 
of oxygen, that can be profitably used in boiler furnaces 
at the present high price of fuel. The idea is distinctly 
novel; and probably, but for the distinction attached to 
Professor Linde’s name, would attract little attention. 
It would be interesting to know, before making any 
preparation to adopt the new process, how much the 
liquid air is going to cost the consumer.—Machinery 
Market. 


































































Ty, 


— 
‘ 


Peas 


ee ee ee eee ee 








—— 




















Arkansas s Retail Hardware Dealers’ 
Association. 
Pres. E. W. Horne, Forest City. 


Ist Vice- Pres., J. M. Pittman, 
Prescott. 

2nd Vice-Pres., J. H. Morgan, 
Camden. 

Secy-Treas., J. A. Plummer, Mari- 
anna. 

Executive Committee: J. P. Ru- 


dolph, Arkadelphia; E. E. Mitchell, 
Morrilton; W. M. Harrell, Conway; 

C. Stearns, Hot Springs; J. A. 
Tappan, Helena, 


Chicago Retail Hardware Dealers’ 
Association. 
Pres., D. McLaughlin. 
Vice-Pres., H. E. Guadt. 
Sec., G. R. Lott. 
Feslectos, Joum Hora. 
Treas., J. L. Smith. 


q Hardware Merchants’ and [Manu- 
pm «gal Association of Phila- 
delphia 
Pres., Hugh McCaffrey. 

Vice-. Pres., Wm. C. Peters. 
Sec.-Treas., ide mes Fernley. 
Directors, William W. Supplee, 
Samuel Disston, John H. Guitith’ 
ames H. Ritter, William C. Peters, 
homas Devlin, Fayette R. Plumb, 
McCaffrey and T. James Fern- 
! ey. 
Illinois Retail Hardware Dealers’ 
Association. 
Pres., H. G. Cormick, Centralia. 

; Vice-Pres., Wm. Bittel, Peoria. 
Sec., G. R. Lott, Chicago. 

Treas., F. F. Porter, Chicago. 

Ex. Com., Z T. Miller, Blooming- 
ton; W. T. Gormley, Chicago; H. N. 
Mutphy, Galesburg; C. Mauer, East 
St. Louis; C. Williams, Streator; L. 
Babst, Kankakee. 


Indiana Retail Hardware Dealers’ 
7 | Association. 

Pres., W. P. Lewis, New Albany. 
Vice-Pres., Jas. L. Hutton, Port- 


land 
W. L. Corey, 


Sec. and Treas., 
Argos. 

Members Ex. Com., I. A. Sibley, 
South Bend; E. M. Bush, Evansville; 
W, H. Weed, Vincennes. 


The Retail Hardware Association 
of the Indian Territory. 
Pres., Thos. Hale, Durant. 
First Vice-Pres., J. B. Spraggins, 
Ardmore. 
Second Vice-Pres., I. P. Smith, 





Caddo. 

Sec., Dick Miller, Poteau. 

Treas., Clarence Turner, Mus- 
kogee. 

Inter-State Retail Hardware 

Dealers’ Association. 

Pres., Z. ¢.Miller, Bloomington,Ill. 

Vice-Pres., H. A. Cole, Council 
Bluffs, lowa. 

Sec. Fred. H. Cozzens. Detroit. 

Treas ,H.T.Helgesen,Milton, N.D. 

Ex. Com., Irving A. Sibley, South 
Bend, Ind.; C, F. Ladner, St. Cloud, 
Minn.; Chas. F. Bock, Battle Creek, 
Mich.; C. A. Peck, Berlin, Wis. and 
J. W. Poland, Carrollton, Mo. 


lowa Retail Ay a0 Dealers’ 
As i tion. 

Pres., W. A. McIntire, Ottumwa. 

Vice-Pres., E. G. Penrose, Tama. 


Ex. Com., A. C. Hoymee, Miles; L. 
Lindenberg, Dubuque; F .S. Narum. 
Waukon; Penrose, Tama; 


A. McIntire, ae L. H. Kurtz, 
Des Moines; H. A. Cole, Council 
Bluffs; Harry Vincent, Ft. we 
W. H. Miller, Cherokee; M. Kea- 
ing, Afton; Jacob Seither, Reokek. 


Kansas Hardware Dealers’ Ass'n. 
Pres., Geo. F. Anderson, St.Marys. 
Vice-Pres., Oscar Rohhr, Topeka. 
Sec., J. A. Cole, Topeka. 

Ex. Com., remnee H. Hamilton, 
Arkansas City: E. I ER , Logan; T. 
H. Kiniry, Beloit; 3). alters; Rob- 
inson; F. W. Bartlett, Kansas City. 


Kentucky Retail Hardware and 
ve Dealers’ Association, 


Pres., $ ipemner ay nn 
1st V.- den, Ashland. 
2ad V. Be i356 . Winn, Paris. 


Sec., Paul Wagner, Louisville. 
Asst. Sec.,Wm. Dehler, Louisville. 
Treas., Henry Heick, Louisville. 
Michigan Nastware Association 
Pres. Geo. W. Hubbard, Flint. 
a i H. C. Minnie, Eaton 
a 
See. Fred a. Cozzens, Detroit. 
Treas., H. C. Weber, —— 
Ex. Com., C. E Pipp, Ot ; A. 
. Scott, Marine City; J. B. perry, 
Port Huron; A. Harshaw, Delray;G 
Towner, Muskegon, for one 
sin Jas. J , Postes, 5 aaa; Ine. W. 
ochim, Is J ent Chan- 
dler, Col fwater: John, KS. Sag- 
inaw; F. S. Carlton, Calumet, twc 
years. 
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Minnesota Retail Hardware Asso- 
_ __ Clation. 

Pres.. W. H. Tomlinson, LeSueur. 

Vice-Pres., H.S. Cleveland, Minne- 
apolis. 

Sec., T. McCracken, Minneapolis. 

Treas., G. - Evanson, St. Peter. 

Ex. (om. H Hunt, Red Lake 
Falls; j. pF St. Paul; 
Julius Schoaice Wabasha; W. H. 
Tomlinson, LeSueur; A. C. Hatch, 
Battle Lake; 7 Mason, St. Peter; 
Chas. F. Ladner, St. Cloud. S. R. 
Nelson, Owatonna; E. H. Loyhed, 
Faribault. 


Missouri Retail Stove and Hard- 
ware Dealers’ Association. 
Pres., B. F. Naylor, Marshall. 
V.- Fe Geo. R. Plowman, St. Louis. 
F. Neudortt St. Joseph. 
_Ex. <i “> .. Hixon, Hannibal; 
F. A. ace LOS, St. Louis; J. W. 
Poland, Carrollton; W. A. Wingert, 
Kansas City. 
Advisory Board, P. E. Harney, 
one; E. Stuelzing. Kansas City; 
Kenyon, Maitland; W.T. Shoop, 
ichmond; G. A. Pauly, St. Louis. 


National Hardware Association. 
Pres., John song’ Pittsburg. 
First Vice-Pres W. Shapleigh, 
St. Louis. 
Second Vice-Pres., Brace Hayden 
San Francisco. 
Sec-Treas., 
Philadelphia. 

Ex.Com., W. K. Belknap, Louis- 
ville: John [J Koch, Milwaukee; R. 
A. Kirk, z Paul; Samuel A. Bi ay 
Boston; P. E. Strauss, Boston; ). D 
Moore, Birmingham. 


North Dakota Retail Hardware 
lers’ Association. 
Pres., H. T. .% esen, Milton. 
V ice-Pres., . Joy, Hamilton. 
Treas., W. i Pinkertcn, Lakota. 
Sec., C.N. Barnes, Grand Forks. 
_— ‘Com., H. Harrington, Fargo; 
W. W. Jamieson, Wahketon; H. F. 
Strehlow, Casselton; I. L. Newgard, 
Grafton; H_ B. Allen, Jamestown; 
H. A. Mae, Church's Ferry. 


Ohio Hardware Association. 
Pres., O. M. Scott, Marysville. 
Vice-Pres., W. P. Bogardus, Mt. 
Vernon. ¥ 

Cor. Sec., Geo. Grav, Coshocton. 

Financial Sec., Will C. Jones, Co- 
lumbus. 

Treas. H.G. Woodward, Sidney. 

Ex. Com., Geo. B Meyer, Cincin- 
nati: Geo. V. Guyton, Ada; J. H. 
Rahe, Cleveland; J. Rohrbacher, 
Akron: A. H. Strome, Warsaw; 
Frank Winters, Lancaster; James B. 
Carson, Hamilton; R. Brown, Wash- 
ton Court House. 
Philadelphia Retail Hardware Deal- 

ers’ Association. 

Pres., Frank Schmidt. 

Vice-Pres.. Julius M. Aff. 

Sec., T B. Hendricksen. 

Treas. Edward H. Shannon, 

Trustees, Wm. E. Andrews, Lewis 
C. Claditg and Aaron I. Sanson. 


St Louis Stove Dealers’ Ass'n. 
Pres.. F. A. Kansteiner. 

First Vice-Pres., Aug. ae. 
Second Vice Pres., Aug Gruen 
Sec., A. F. Geschwindner. 
Treas., L. J. Boehl. 


Southern Hardware Jobbers’ Asso 


T. James Fernley, 


n. 
pre. J. D. Movre, Birmingham, 
Ala. 
Vice-Pres., C. E. Speer, Ft. Smith, 


rk. 
Second Vice-Pres., F. W. Heit- 
mann, Fort Worth, Tex. 


Sec., C. B. Carter, Knoxville, 
Tenn. 
Ex. Com., C. Ireland, Greens- 


boro, N. C.; G. Ww. Barnett, Mont- 
gomery, Ala.; O. B. Barker, Lynch- 
urg, Va. ; Wm. Crumley. 


Texas Hardware Jobbers’ Associa- 
tion 


Pres., F, A. Heitman, Houston. 

First Vice-Pres., J. Bering, 
Houston. 

Second Vice-Pres., Ed. Strauss, 


aco. 
Sec.-Treas., Kobert Eikel, Hous- 


ton. 
Ex. Com., Jas. Moroney, & Dalles: 
R, F. Bell. Weatherfor 

Sanford, Sherman; A. E. Beth, 
Austin. 


Wisconsin Retail Hardware Deal- 
ssociation. 


ers’ 
Pres., John Hessel, Antigo. 
Vice-Pres., Otto Schlafer, Apple- 
ton. 
Sec., C. A. Peck, Berlin. 
Treas., George Leverenz, New 
Holstein. 
Ex. Com., Henry Droegkamp, 
Milwaukee; Aurhur Heins, Tigerton; 
. Ramm, New London; J. Wil- 
kie, Fond du "Lac. 


Farlin & Jones succeed Farlin Bros. in the hard- 
ware business at Villisca, Ia. 

Hoffman & Buss is a new hardware and stove firn 
lately opened in business at Freeport, III. 

G. W. Edwards, of Marengo has been quite se: 
iously ill with pneumonia for some weeks. 

A press dispatch states that the file combine has 
absorbed the Kearney & Foot Co., of Paterson, N. J. 

The Nicholson File Co., Providence R. I., have in- 
creased their capital stock from $1,500,000 to $3,000.- 
000. 

R. D. Marshall, R. J. Howe and D. H. Smith ar 
the incorporators of the Marshall-Howe Hardware Co., 
Sedalia, Mo., capitalized at $40,000. 

Ruchert Bros. are putting a complete stock of 
hardware and stoves at Freeport, Ill., and will be open 
for business by the time this goes to press. 


I. K. Neeley succeeds the venteran hardware man 


E. B. Treat, at La Salle, Ill., having bought Mr. 
Treat’s stock and taken posses mers of store. 


The Saruna Hardware Co., Saruna, IIl., have 
bought the stock of J. W. Miller and combined the two 
under the firm name of Rhodes Bros. & Co. 


Schulte, of Schulte & Sicke, Freeport, IIl., 
quite ill and is confined to the house with poor pros- 
pects of early recovery, which will be regretted by num- 
erous friends. 


E. B. Treat, one of Illinois’ pioneer hardware men 
and for years located at La Salle, owing to declining 
years and poor health, has retired from business, giving 
the work over to younger hands. 


W. H. Menk & Son, Paw Paw, IIL, have lately 
bought the stock of Mr. Jenkins, consolidated same with 
their own, at same time reducing the number of hard- 
ware stores to two in Paw Paw. 
furniture dealers at Freeport, IIl., 


which will soon be 
Freeport will soon 


Koening & Co., 
have purchased a full line of stoves, 
sampled with their furniture line. 
have seven stove dealers in the town 


The Gregg-Seager Co. are a new wholesale hardware 
house who will open in Minneapolis May Ist. The cap- 
ital stock of the new concern is given at $100,000, and 
as trade conditions require this will be materially in- 
creased. Officers of the company have been elected as 
Wm. C. Gregg, president; J. S. Dahl and D. 
secretary, 


follows 


W. Snedden, vice presidents; C. E. Stafford, 
and Herbert W. Saeger, treasurer. 


The Poundstone-Refior Hardware Co., Ottawa, Ill. 
about March 15, will move into the new brick store 
adjoining present site. The building is nearing comple- 
tion, ‘will be modern and up-to-date. They are firm a: 
sociation advocates, enthusiastic for state organization. 
etc. They have lately added to their fixture line 
complete filing case for catalogues, price lists, quota 
tions, etc., and say would not part with same for three 


times the cost. 


E. H. Huenefeld, Cincinnati, 0., send us a cl 
cular describing his improved Standard Washer. This 
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is a double-acting machine, with two cylinders, upper 
and lower. When the machine is in use the cylinders 
vibrate in opposite directions, thus cleansing the clothes 
more thoroughly than could possibly be done by any 
other method, it is claimed. It is so arranged that it 
is absolutely impossible to tear the clothes. It does 
the work quickly and thoroughly. A child can work it 
without fatigue. 


The Ideal Mfg. Co., Detroit, Mich., send us a lit- 
tle brochure calling attention to their Sanitary refrig- 
erators for 1901. Fresh air enters the refrigerator at 
intake. The air chamber being constantly filled, acts 
as a tempering chamber. The forcing of fresh air into 
this chamber expels a proportionate amount of partially 
cooled air into chamber, where it is further cooled, and 
immediately drops to provision chamber, where the 
warm and impure air is forced through outlet. The 
300 series is a line having a full porcelain on steel pro- 
vision chamber, and with ice chamber fitted with gal- 
vanized lining, except ice pan ,which is poreclain on 


steel, 


The Philadelphia Lawn Mower Co., 3107-3109 
Chestnut St., Philadelphia, send us a circular describ- 
ing their genuine Philadelphia lawn mowers. The Phil- 
aldephia high wheel E mower contains a solid frame 
from which the revolving cylinder can be removed by 
simply loosening the set screws to the box caps and 
removing them and the cutting cylinder. Provision has 
also been made in its construction for removing the two 
driving wheels so the train of gears can be taken out 
at will. The Golf mowers have eight blades and a 
peculiarly constructed knife bar attached to the side 
frame, titling the knife to the ground, and especially 
adapted to make a very close, fine, even cut. One of 
these circulars will be forwarded the trade on applica- 
tion. When writing for same kindly add: “Saw it in 
THe AMERICAN ARTISAN.” 


The Lufkin Rule Co., Saginaw, Mich., send us a 
copy of their catalogue No. 6, calling attention to their 
line of steel measuring tapes. The main feature of their 
“Reliable” steel measuring tape is the new winding 
attachment. This arrangement presents a perfectly 
flush appearance when closed, and the handle is opened 
by simply pressing a pin on opposite side of case. This 
pin pushes against the winding knob or handle when 
closed, and thus lifts cover or handle. A _ small 
spring holds the handle in place. Another great ad- 
vantage is that the handle swings out, giving just 
double length for leverage, and making the winding 
operation exceptionally easy and convenient. This con- 
struction, also allows the use of a longer and larger knob 
than usual, and thus permits a better and easier grip 
for the fingers. The “Rival” steel tape meets a demand 
from a large class of users who appreciate the value of a 
steel tape, but do not wish to invest in the higher-priced 
article. Thecaseisof hardened steel, nicely nickel plated, 
is compact, very durable and will not bend or break. The 
winding drum is large, has a long crank, winds easily 
an the handle folds nearly flush with the case. One 
of these catalogues will be forwarded the trade on ap- 
plication. When writing for same kindly add: “Saw 
it in Tae American ARTISAN.” 
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THE CHICAGO WASHER. 


The Famous Mfg. Co., located at East Chicago, 
Ind., are manufacturers of the Chicago washer, 
shown herewith. 
The Chicago 
washer is a 
double rubbing 
machine ; that is, 
there are two 
surfaces, rough 
like a wash- 
board, moving 
in opposite di- 
rections at the 
same time. The 
clothes being between these two surfaces both sides are 
subjected to a gentle but very effective rubbing process. 
This is accomplished by pivoting the body, or tub of the 
machine, so it may be oscillated or rocked in either di- 
rection. Inside the machine and pivoted in the body 
is a rubbing device connected to and swinging on a 
wrought iron crank, the end of the crank extending 
through the body and working in a slot in the frame on 
which the machine stands and is so arranged that when 
the machine is oscillated or rocked in either direction 
the interior rubbing device is oscillated or rocked in the 
opposite direction. The operator stands in a perfectly 
upright position at one end, the other end is arranged 
for attaching a wringer, which may be left on while 
washing and its weight will help to do the work, the 
operator simply pushing down and oscillating the ma- 
chine in one direction. The weight of the wringer will 
help oscillate the machine in the opposite direction. 

The machine is built wide and roomy; is not a play- 
thing, but will wash blankets or comforts, one shirt or a 
dozen, and adjusts itself automatically to the thickness 
of the clothes and will not injure or tear them. The 
only part to remove in cleaning is the slatted bottom or 
washboard, which is easily lifted out and nothing is left 
in the machine. When wringing the clothes the water 
runs back into the machine, and when top is opened 
all drippings fall into the machine, so there is no 
chance for a sloopy floor and wet feet and a bad cold 
and possible sickness. The “Chicago” has an abso- 
lutely tight top, and when closed no steam can escape, 
keeping the water hot and in good condition for ef- 
fective washing. 





Chicago Washer. 





ASFIBITIONLESS. 


Perambulating Pete—I b’leve I'd like golf, Leary. 

Languid Leary—T’ink so? 

Perambulating Pete (lazily)—Yep. It seems dat 
de feller dat makes de lowest score wins.—Ex. 








FORCE OF HABIT. 





Mrs. Nags—If I should hear a burglar getting in 
the house, I don’t know what I should do. 

Nags (confidently)—Oh, you would probably 
scream out, “Don’t forget to wipe your feet!” my dear, 
and scare him off.—Ex. 





































































































A GREAT JOBBING HOUSE. 


Happy the firm who can combine the prestige of 
age with the vigor of youth. Such a house is the hard- 


ware jobbing house of Farwell, Ozmun, Kirk & Co., St. . 


Paul, Minn. This firm, while established for a great 
many years, is one of the most progressive and up-to- 
date business concerns in the country. Its progress 
has been co-existent with that of the great northwest- 
ern city in whose business ranks it plays so conspicuous 
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besides which they have several others. In these vari 
warehouses thousands upon thousands of dollars’ w: 
of hardware are stored. The facilities enable them 
make decidedly prompt shipments so that hardware 
tailers in the great section tributary to St. Paul 
receive goods with all possible expedition. 


But little of the hardware sold in Minnesota, No:ih 


Dakota and other western states but is made in 


central west or the east, and hence this firm in order 
to supply northwestern trade wants with the celerity {for 








TI TA 








Warehouse Farwell, Ozmup, Kirk & Co. 


a part. Starting in when the northwest was thinly 
settled and St. Paul was but a shadow of its present 
self, it has grown with the growth of this great north- 
western metropolis, and has prospered with its pros- 
perity. Of late years its growth has been on the phe- 
nomenal order, the direct result of new conditions in 
the western business world. Only a few years ago the 
western retailer would give practically two or three or- 
ders in the course of a year, the goods being shipped 
to him from Chicago in one consignment. Nowadays 
the tendency of the retail trade is to buy in much 
smaller quantities and to require great promptitude in 
shipment. This more diffused buying has naturally 
given a greater edge to contingent jobbers in the mat- 
ter of freights in addition to that enjoyed by them in 
the ability to make prompt shipments. This gain in 
hardware jobbing trade in the centers mentioned is 
largely a transfer of Chicago jobbing trade, while the 
latter city is coming more and more to the front as a 
package and manufacturing point. 

This firm have a force of 270 employes and keep 
50 traveling salesmen constantly on the road. 

In order to promptly care for the needs of their 
business they require large facilities, and in the accom- 
panying cut we show one of their great warehouses, 


which they are famous, have been forced to keep a large 
supply of goods constantly on hand. 


26 —— 


AN IMPROVED TEA KETTLE. 


The accompanying cut shows the tea kettle manu- 
factured by the American Tinware Mfg. Co., 73-83 
S. Jefferson St., Chi- 
cago. This is a new 
concern, but they are 
starting out with a 
seven-story factory fit- 
ted with the very lat- 
est and most improved 
machinery and manned 
by experts of the high- 
est character. Others 
of the goods on which 
this firm offer special 
inducements are their 
oval flat copper bot- 
tom wash boilers 1C, and their coffee boilers with 
flat bottom, and their cream cans with extra deep © 
side cover.. This firm make all kinds of tinwa 
stamped ware and metal goods. 


EY 





Tea Kettle. 
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Fourth Annual Meeting North Dakota Retail Hard- 
ware Dealers’ Association. 





WEDNESDAY MORNING SESSION. 


The fourth annual meeting of the North Dakota Retail 
Hardware Association was held in the United States Court 
room, in Grand Forks, February 20 and 21, 1901. It was by 
all means the largest and most enthusiastic meeting ever held 
under the auspices of this association. 

Almost every town in the state had representatives there 
and great enthusiasm was manifested by the members. Long 
before the meeting was called to order large numbers were 
present and anxious to have the meeting opened. 

Very able and instructive papers were read by those on 
the program, and then were thoroughly discussed by those 
present, each member giving to the others his successful 
methods in business, and in this way many very valuable 
pointers were suggested. 

The meeting was called to order by President Helgeson, 
of Milton, who in a few well chosen words expressed his 
gratification at seeing so many dealers and traveling men 
present. 

Mayor Dinnie being unable to be present, his address of 
welcome was delivered by George A. Bangs, who made a very 
neat speech, in which he bade the visitors welcome to the 
city, and announced to them that the entire city was at their 
feet and that it afforded the citizens of Grand Forks the 
Greatest pleasure to have with them such substantial business 
men, and that the citizens would do their best to make their 
stay while in the city a most pleasant one. 

The response in behalf of the hardware men was made by 
President Helgeson. He spoke as follows: 


. WHY GRAND FORKS IS A MAGNIFICENT CITY. 


It,is a pleasure to have an opportunity of responding to 
the generous, wholesouled welcome that we have just received 
from the people of Grand Forks through their mayor. 

I have yet to find the person who has any real knowledge 
of Grand Forks that has not carried away with him the idea 
that Grand Forks is a magnificent city. But I have found 
no one who has stopped to analyze the situation so that they 
could give a good reason why everyone entertained the idea 
that this growing gate city of the Northwest is such a mag- 
nificent city. Why is it, then, that all people who have had 
occasion to come to Grand Forks on any mission, invariably 
carry away with them this idea? Is it because it can boast 
of an ancient history? Is it because of any magnificence in 
its size? Or is it on account of the beauty of its buildings 
and the grandefir of its architecture? No. Grand Forks can 
boast of none of these, as compared with many of the older 
and wealthier cities of our country, and still it holds a warm 
place within the heart of every man or woman who has ever 
been entertained within its gates. It lies in the fact that 
Grand Forks possesses the one thing without which no city 
can become great. It lies in the magnificence of its citizen- 
ship. Grand Forks is a young and growing city that has 
forged its way to the front until it stands to-day as an ideal 
Western city, a ¢ity in which we lose sight of the number 
and grandeur of its buildings, the width of its streets and the 
beauty of its parks, in admiration of the sturdy character of 
the men and women who make up its citizenship. 


GENEROUS TREATMENT IS EXTENDED TO ALL. 


Have you ever been in a home that made you feel as if 
2 small portion of the heavenly kingdom had been trans- 
Planted to earth? 

If so, did you feel that way because you found it in a 
marble palace or a brown stone structure, fashioned and 
carved by an artist? No, you never thought of the character 
of the building, but only of the life within, of the character of 
the people who composed that ideal family circle. 

So it is with a city. It is not its size, its wealth or the 


grandeur of its buildings that make it great, but the character 
of the citizenship that flows and throbs through its every 
avenue of life. It is always a pleasure to come to Grand 
Forks, for whether you come on private business or a political 
mission, as the representative of a great constituency, or 
whether you come, as we to-day, representing the Business 
Men’s Union of our state, you are always welcome, and sure 
of finding every latch string on the outside, which is a sign 
of a warm welcome within, and to the members of every occu- 





Pres. H, T. Helgesen, Milton, 


pation, political faith or religious creed is extended the same 
generous treatment. 
AN IDEAL CONVENTION CITY. 

Grand Forks is, therefore, an ideal convention city, and 
to-day she is breaking all previous records in caring for three 
conventions—the implement dealers, the grocers, and the hard- 
ware dealers—at the same time. But I am confident the peo- 
ple of Grand Forks will take as much pleasure in entertaining 
these conventions as we will on accepting her hospitality. 

Such is Grand Forks, and, Mr. Mayor, I wish to assure 
you and the people whom you represent that the hardware 
men thoroughly appreciate your generosity, and, on behalf 
of the Retail Hardware Dealers’ Association of North Dakota, 
I wish to express our sincere thanks and our best wishes for 
Grand Forks, that it may continue to grow, prosper and thrive 
until its population and wealth will be a hundred times what 





it is to-day. 

Following this was the roll call of members, showing 87 
in attendance. 

The president made the following appointment of com- 
mittees: Press—O. T. Ellestad, Grand Forks, N. D.; John E. 
Nuss. Transportation—Hubert Harrington, Fargo; C. N. 
Barnes, Grand Forks. Nominations—S. D. Bostwick, Bath- 
gate; H. B. Allen, Jamestown; J. F. Jaberg, Sanborn. Reso- 
lutions—W. H. Pinkerton, Lakota; H. S. Deisem, LaMoure; 
W. A. Fox, Ardoch. 
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A communication was then read by President Helgeson 
from Mayor Dinnie, in which it stated that the citizens of 
Grand Forks had prepared a banquet for the visitors that even- 
ing, and urgently requested that all be present at the K. P. 
hall, on the fifth floor of the building the convention was being 
held in. The Pioneer Club also very kindly announced to the 
members that their club rooms were at their disposal any 
time that they might see fit to enjoy them during their stay in 
the city. 

CREDITS. 

A paper on “Credits,” by M. G. Evenson, of Valley City, 
was then read by Mr. Pinkerton, Mr. Evenson being unable 
to attend. 





«“CREDITS.”’ 


By M. G. EvENSOoN. 
EXCHANGE OF VIEWS OF INFINITE BENEFIT. 

I have taken for my subject “Credits,” and will in han- 
dling it set forth my own views of same. I do not wish to 
boast of my achievements. I wish to leave others to do that. 
So if in my paper I seem to be doing so I wish to say it is 
only my personal experience being related since in business in 
North Dakota. 

It is expected when one gets up before an audience that 
they will entertain or teach them something. I shall try to 
do both, though I hardly dare think I can. I am not going to 
instruct you, gentlemen, in your business, for I am not here 
for that purpose. I can readily perceive that these annual 
meetings must be of infinite benefit to us all, in the way of 
exchanging views, and I hope we all: will return home bearing 
only good fruit from our trip to Grand Forks. 

Did our association do nothing more for us than bring us 
together in these delightful gatherings, it would be worth 
more to us than money or any other consideration with which 
its value can be compared. 


MOST IMPORTANT DEPARTMENT OF A BUSINESS. 

I wish I were better able and qualified to address you on 
this most important department of a business. How impor- 
tant a part of a business the credit department is can be seen 
when one enters a jobbing house to ask for credit. For are 
we not first taken to the credit man, who wishes to know all 
of your past and present standing. Before you can get credit 
you must satisfy this department of your being worthy of it, 
and upon the credit man being satisfied of your worth, a lim- 
ited credit is given. If you cannot satisfy the credit man of 
your worth, credit is refused, for the jobber of to-day is not 
so anxious to sell goods that he will send them out when he 
feels that credit given will not be appreciated and bills 
paid. 

MUST BE YOUR OWN CREDIT DEPARTMENT. 

In order to meet your obligations you must also have a 
credit department. This department must consist solely of 
yourself. You, too, must look up the reputation of each one 
who asks for credit. Too careful you cannot be in this 
matter. Don’t be so anxious to sell your goods on time that 
you will take every man’s word as to his standing. 


DIFFERENCE BETWEEN SUCCESS AND NON-SUCCESS. 


The successful merchant of to-day must be more than a 
mere fellow in the community. We have all noticed in a 
score of cases the difference in character and general make- 
up between the successful and unsuccessful merchant. The 
successful one is over-alert in all his doings, setting the type 
by which his business will be run in the future as to credit. 
In this state, where chattel mortgages are so common, he is 
always looking up the records, which are generally kept at 
the banks. If he finds a customer all tied up, with two or 
three mortgages on everything on the place, credit is refused, 
while the unsuccessful merchant never takes time to look up 
one who asks for credit, and when a poor one is given, takes 
the fatalist’s view of it. 


ALL OPTIMISTS TO AN EXTENT. 


We are all optimists to an extent, and in case of a bad 
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credit being given, try to make the best of it, and hope for 
better deals in the future. But to do as the fatalist, sit down 
and say it was meant to be so, is far from the successful path 
of a merchant’s life. So often we find merchants too anxious 
to sell goods and see them go out through the front door. 
You will find them ever watching their competitor, and if he 
sells one or two more stoves, a resolve is made to catch up 
in number of sales. Then it is that the first man who comes 
in to buy a stove is sold one, regardless of cost price and his 
standing. 
A THIRD MORTGAGE ON A COW. 


Often this man is anything but a desirable customer. 
Being behind in sales, the merchant resolves to catch up in 
number of sales, and makes the sale, taking, perhaps, second 
or third mortgage on a cow as security. When payment time 

















Vice-Pres, H. N. Joy, Hamilton. 


comes, he finds the inoney is not forthcoming. He then goes 
to collect on security given, and finds that no good, which he 
could have found out when he made the sale, but the resolve 
to catch up in number of sales and do business was so great 
that the standing of the customer was forgotten. 


RUN BUMP AGAINST A STUMP. 


At collection time he finds that selling goods so as to 
get paid for them is diong business and making money. Then, 
again, you can go out most any day and find merchants who 
are not satisfied without selling every man who comes in to 
buy, and at collection time they run bump up against a stump, 
and discover that to sell every one who comes in to buy on 
credit is a fatal business policy. 

When a customer comes in to buy, and the sale depends 
on a long credit and not on price given, such sales are not 
profitable ones to make. Because to do so will be ‘injuring 
your business and putting you to a disadvantage. For will 
you not have to go back and also ask for more credit of your 
jobber ? 


LONG TIME NOTES. 


Every merchant should see that when he extends a line of 
credit, that whoever gets it will be in a position to fulfill his 
promise to pay, or get good security, so that you, Mr. Mer- 
chant, can fulfill your promise to pay Mr. Jobber. 

Don’t get a lot of long price notes, with a long extension 
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of time for payment, in your safe upon which nothing can 
be realized. 

If more merchants knew what an error it is to try and 
do all the business of their respective towns, fewer old notes 
and accounts would grease their assets. 

All merchants should look upon their business with as 
much pride as they do upon their own family, whose reputa- 
tion they wish to remain a standard. 

SHOULD LEARN TO SAY NO. 


But, gentlemen, this cannot be done by selling to any 
and every one who asks credit. Learn to say NO to a credit 
seeker, the same as you would to your child, when he asks 
to associate with one whom you know will hurt your child’s 
future reputation and life. 

The success of a business depends largely upon your abli- 
ity to say No, and placing your goods in the hands of people 
that you know will pay for what they get. 

CREDIT SHOULD NOT BE ABUSED. 


The greatest success is business success, and to succeed 
one must not abuse credits given by allowing the goods so 
gotten to go out without having the standing of a customer. 
The all important factor in successful business is to know 
to whom to extend credit, and this depends upon the many 
sales, which keeps turning the stock, with customers who have 
the ability and honesty to pay for what is sold them. 

LIQUID ASSETS. 


The trouble with most merchants who fail lies in their 
inability to distinguish between the wisdom of making sure 
of the payment of an account and the folly of the hope of 
obtaining abnormally large profits on a long time sale. The 
thing to have in a business is something like what English 
bankers term “liquid assets,” which, though bearing small 
profits and short time sales, insure the payment of the account 
with the profit as well. 

FAILURES THROUGH TOO MUCH BUSINESS. 

When I first thought of coming to North Dakota to start 
in business I was told of the many failures in this state. I 
took pains to see what caused the failures, and to my satis- 
faction found it was not from the lack of business, but from 
doing too much. 

SELLING A PUMP ON CREDIT. 


I therefore resolved to do little business and be sure of 
pay. On my first day of my business a farmer walked into 
the store and asked for a pump. I had a pump fitted up and 
leaded in the wagon for the farmer before payment was men- 
tioned. The farmer walked into the store in a hurry and said, 
“You will have to charge this pump to me until I thrash.” 
“Is that so,” I said, “Well I guess that is all right if you can 
satisfy me you will pay for it then.” “Sure I. will pay for 
the pump. I always pay,” was the prompt reply of the farmer. 
“Perhaps you do pay your account, but I don’t know so 
Therefore I wish your promise put in writing and security 
to show your good faith.” Whereat the farmer got angry and 
let on that his feelings were more than hurt. Well, here I 
was, one of our first customers angry and we having trouble 
on the payment of a pump. I resolved, however, to carry 
my point, and went after the farmer something like this: 
“See here, I don’t know as you pay your accounts and you 
want me to trust you, which I am willing to do if you can 
satisfy me that you will pay the account when you thrash.” 
I had him at once. To satisfy me he must make a showing 
of his worth or good intention to pay. His worth he could 
not show, so his good intention to pay were all that was left 
to get the pump on. I got out a note, filled it out, an extra 
mortgage blank and took security on the pump and asked 
what security he was willing to give so as to satisfy me he 
would pay his note when due. At first the farmer thought the 
pump enough, but I showed him the pump was mine until 
paid for, and to take the pump was only to furnish my own 
security. Then I got a cow as security, which I took care to 
see was clear, and it was this cow that enable me to get pay- 
ment. 

DANGER OF OVERSELLING. 


Don't be afraid to question a doubtful creditor; if he 
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refuses to give you your asked-for information kindly refuse 
him credit. 

So often in the spring of the year customers come in to 
arrange for a credit through the summer, then, Mr. Merchant, 
is your time to act. You can dictate terms upon which credit 
should be given, and if you fail to get good ones the fault is 
all your own. The credit given should carry with it no obli- 
gation of renewal at maturity, as too frequently these obliga- 
tions are looked to by the customer. It is this important ele- 
ment in the merchant’s resources in times of demand upon 
him that well-selected and carefully inspected notes and ac- 
counts occupy a most important and responsible field. A 
danger arises when paper is floated too easily and profits are 
made abnormally high so as to invite overselling and trading 
on the part of the merchant. But the dangers even here which 
intertwine are not beyond those which are liable to overtake 


a merchant in direct dealing with any customer who plans to 





Scc’y C. N. Barnes, Grand Forks. 


practice dishonesty. It is in connection with all these that it 
is best when a credit is given that it be arranged at first so 
it must be paid without extension 

Don’t be 
credit to the amount of so many dollars and no more. 


-him to understand that when his limit is used up he can have 


afraid to tell a customer that he can have a 


Give 


no more credit, and I assure you your trouble at collection 
time will be limited to a very few. 

After the paper on credits was read the following persons 
addressed the meeting: 

J. F. Jaberg: I do not think it is a good plan to refuse 
credit to those you do not know. The greater majority of 
men are honest, and if you once insult them on the point of 
their honesty they will never trade with you again if pos- 
You should not be too anxious to sell your goods in 
I have lost but 


sible. 
cases where you are not sure of your pay. 
very little money this way, and have never foreclosed a mort- 
gage nor sued a man. I do not think I could limit my busi- 
ness to a cash basis. 
W. W. Jamieson: 
in cases where the bills amount to very much I try to get some 
security, and have had very little trouble in making collec- 
I have never yet had to sue any one. 
We could not come down to a cash basis 
we make money on the 


I do a very large credit business, but 


tions. 
Mr. Pinkerton: 


in this state, and I believe more 
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credit plan. Of course competition affects credit. If your 
neighbor gives credit you will have to do the same, or you 
cannot get the business. I do a large credit business, and so 
far have lost very little on that account. 


Mr. Hill, of Fox & Hill: In a country where we are 
limited to one crop a year I do not think we could do a cash 
business. Yet I believe we could educate our customers to 
pay a little oftener, as sometimes they will carry money 
around in their pocket all winter and only settle with us in 
the fall. Yet no money could be made if terms were strictly 
cash. 

Mr. Kloster, of Hatton, thought we could not confine our 
business to cash the year round, but thought that credit should 
be given in the spring and summer months and cash the 
balance of the year. 

Pres. Helgeson: No man could come into North Da- 
kota and do business for cash only. In states like Iowa, 
where the farmers are selling products every week, you could 
do a cash business. 

The meeting then adjourned to 2 p. m. 

WEDNESRAY AFTERNOON SESSION. 

The Wednesday afternoon session was called to order by 

President Helgesor, who read his annual address as follows: 


PRESIDENT’S ADDRESS. 


FOREWARNED IS FOREARMED. 

In our program, which no doubt you all have received, 
you will find over my signature a greeting to the retail hard- 
ware dealers of North Dakota, in which I have stated as well 
as I can in a few words the object of our meeting. 

I have but little more to say for publication, because I 
do not approve of the custom that has become so general in 
all state associations, of answering in a public address the 
vital questions, what have we accomplished in the past year, 
and what will be undertaken in the future? which is the sum 
and substance of what a president’s report ought to contain. 

What would you think of the executive officer of any 
great business concern who would publish his report and 
therein give to the world a history of what had been ac- 
complished in the past and how it had been brought about, 
and then lay before his competitors his plans for the future? 

“Forewarned is Forearmed,” and if we wish to succeed 
we must guard with jealous care the unaccomplished work of 
the associatton and particularly our plans for the future? I 
shall therefore deal with these matters in an executive session. 


AN ERA OF ORGANIZATION. 

This is an era of organization and co-operation, in which 
capital, co-operation and brains are the three things that bring 
success to their professions. The century that has just rolled 
away has carried with it, as it were, an old world that will 
live henceforth only in history. The new century brings us 
into a new world in which there are new forces, new methods, 
new ideas, chief among which is co-operation and concentra- 
tion of wealth and of effort. There is more capital among 
the local dealers than there is in the modern, bitter organized 
opposition, and I believe just as <auch brains. The question 
then is, can we form as perfect an organization, and one 
capable of co-operation that will swell our united efforts into 
a force great enough to stem the tide that is now threatening 
us, or, in other words, are we capable of such organization 
that will successfully meet the new conditions. 


DANGER LIES IN INDIFFERENCE. 

The history of the hardware men of America proves that 
they have sufficient ability to successfully carry out any 
intelligent plan that may be adopted, but as long as they are 
fairly successful it is human nature to drift with the tide, 
and the danger lies in a large portion of our hardware dealers 
failing to realize the danger there is to their business in the 
many varied and new conditions that now confront us. If 
every dealer in the land fully appreciated the influence on his 
business caused by these modern methods and changed con- 
ditions, and would put his shoulder to the wheel and give his 
loyal support and influence to a National Retail Hardware 
Dealers’ Association, the evils that have crept into our busi- 
ness in the past few years could be remedied in a few months. 





That large majority of the wide-awake dealers of the west 
fully understand the danger that is confronting them, and 
do not mean ti die from mertia is evidenced by the steady 
growth of the various state associations and by the success- 
ful formation of an interstate association last winter. The 
interstate association, though less than a year old, has already 
dealt successfully with questions that could not have been 
handled by any state association, and has laid plans for the 
future that will be far-reaching and effective. 
FAVORS THE INTERSTATE ASSOCIATION. 

This association is but the forerunner of the national 
association towards which we are all working, and I would 
recommend that our state association continue its member- 
ship in the interstate association and thereby add whatever 
strength and influence we possess towards establishing on a 
firm foundation a Retail Hardware Association with a broader 
field of action and greater powers and possibilities than can 
be obtained by any state association. 

I am glad to see so many traveling salesmen and special 
representatives of wholesale hardware concerns with us today. 
This indicates that the growing interests of the wholesale 
dealer and the retail dealer are identical. It cannot be other- 
wise when we consider the fact that the retailers are largely 
dependent on and should be greatly benefited by their con- 
nections with the jobber, while the jobber is wholly dependent 














W. H. Pinkerton, Lakota, Member Executive Committee 


on the retailer. We should therefore always try to cultivate 
friendly relations with all jobbers, always remembering that 
“self preservation is the first law of nature,” and that our 
business relations with the jobber should never be based on 
anything but true reciprocity. 

SHOULD CULTIVATE CLOSER RELATIONS WITH IMPLEMENT DEALERS. 


I believe that we should cultivate closer relations with 
the implement dealers and grocers’ association, which also hold 
their annual convention in Grand Forks today. We have a 
great many interests in common, and if there is any truth in 
the old adage that “In union there is strength” we ought to 
accomplish more working together and in harmony than by 
laboring independently, even though we do not antagonize 
each other. I would therefore suggest that a conference com- 
mittee be appointed to wait on these conventions. 
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A YEAR OF ANXIETY AND DIFFICULTIES. 


The past year has been one of anxiety and difficulties in 
association work, and with the assistance of our most excel- 
lent secretary, all matters have been adjusted with far less 
friction than anticipated, and when our business reports are 
laid before you I think you»cannot but say to your secretary, 
“Well done, good and faithful servant.” As for your presi- 
dent, while he has not had the satisfaction of seeing some 
things accomplished that he hoped for when he accepted the 
position, much has been accomplished that should inspire us 
with new hope and greater determination than ever before to 
carry the objects of our association to a successful issue. 


SHOULD BE LOYAL TO ASSOCIATION. 


Then let us enter upon our work in the new year and the 
new century with renewed hope and renewed vigor, and let 
us not count the paltry amount of cash it costs to push the 
work of the association, but let us cheerfully and promptly 
pay our little dues, and particularly let us be loyal to ourselves 
and to the association by faithfully living up to the plans and 
instructions of our officials, then by giving the business world 
to distinctly understand that if they want to deal with us 
they must practice reciprocity in its broadest sense. 

Following President Helgeson’s address came the report 
of Secretary C. N. Barnes as follows: 


SECRETARY’S REPORT. 


A ROUGH SKETCH. 

My report to you this year will be made as brief as pos- 
sible, and will contain a rough sketch of the work performed 
in your secretary’s office during the past year, with such oc- 
casional suggestions of matters that may be wise to consider 
while we are together. 


EXECUTIVE COMMITTEE MEETINGS. 


It has not appeared necessary to call the executive com- 
mittee but once during the past year, although President 
Helgeson has gone over the association work many times dur- 
ing that- period with your secretary and advised and guided 
him in his work. The committee meeting was held March 
29th last, for the purpose of considering the advisability of 
attaching this association to the Interstate Retail Hardware 
Association, which organization was perfected in Chicago a 
short time prior. It was the decision of the committee to 
join hands with the new association. 


INTERSTATE WORK. 


During this meeting a detailed report from President 
Miller, of the Interstate Association, will be read, showing 
that which had been done by that organization the past twelve 
months. From this report and from other information you 
will receive during this meeting on interstate work, I am sure 
you will realize the great importance of an organization con- 
sisting of the various state associations, and also the benefit 
in being a part of the interstate. 

SPECIAL TRIPS TO ADJUST DIFFICULTIES. 


During the past year, and for the first time since our 
organization, we have sent members of our executive com- 
mittee to various localities in the state to adjust difficulties 
that seemingly could not be satisfactorily settled through cor- 
respondence ; sometimes they were between local dealers, other 
times it was the statements of the jobbers and local dealers 
apparently not agreeing on points raised. At all events, the 
committee feel that such special trips have proved very bene- 
ficial. 

CORRESPONDENCE. 


My correspondence the past year has been very much 
greater than in previous years, and due to several causes, but 
largely to the fact that we have prepared a program for this 
meeting and in obtaining advertisements (and also securing a 
sufficient quantity of papers to be read at the meeting), has 
necessitated a large outlay of time and postage, but I trust 
when our. financial statement is presented you will feel such 
an outlay was warranted. 

As letter-press copies will show, I have written 2,500 let- 
ters, have prepared and mailed to our members and firms 
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pertaining to program 3,800 circular letters, and have mailed 
750 copies of program; received about 2,000 letters, making a 
total of between 9,000 and 10,000 pieces of mail handled in 
this office, with an expense for the year in round figures of 
$200.00 for postage. 

MEMBERSHIP. 

Our membership today in good standing is 122, showing 
only ten more than a year ago, although we have obtained 
25 new members. This discrepancy is due to the fact that we 
have been compelled to drop 15 from various causes, such as 
“going out of business,” nonpayments, etc 

HARDWARE DEALERS IN NORTH DAKOTA. 

The large emigration to this state the past year has made 
many new towns spring up in the western part, and naturally 
more hardware dealers. From the best information I can ob- 
tain there are in the state 211 exclusive hardware dealers, 
which is 25 more than a year ago. Of that number we have 





Ex-Pres. Clark W. Kelley, Devils Lake. 


all but 92 in our association, and all in good standing. I am 

open to suggestions as to a plan to get these 92 dealers to 

join us, many of them have never answered any of my letters. 
LIST OF NORTH DAKOTA. HARDWARE DEALERS. 

It is very discouraging to your officers to have them 
spend time and money trying to further this work and have 
so much of the correspondence go without attention. I have 
tried faithfully for the past year to obtain an accurate list of 
all exclusive hardware dealers in the state. Correspondence 
being the only means I had in obtaining this information I 
have sent our members four different lists for their correc- 
tion, and it has been an exceptional case where an answer has 
been made. How can we succeed if better attention is not 
given to correspondence when replies are desired? 

FIRE INSURANCE. 

I am pleased to report that during the past year our mem- 
bers have placed with the Retail Hardware Dealers’ Mutual 
Frie Insurance Co., of Minnesota, $53,000.00 of their insurance, 
and hope that by our next meeting that amount will be 
doubled. For protection against fire loss there is nothing bet- 
ter in the line of mutual insurance. Mr. Buck, of Edinburg, 
and Mr. Jaberg, of Sanborn, both carry insurance with this 
company, and each suffered a loss the past summer, and if 
they are in attendance at this meeting will tell you their losses 
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were promptly and satisfactorily adjusted. The cost of this 
insurance the past year to the policy holders will be 25 per 
cent less than old line rates, and in addition to that the com- 
pany have been able to place another 10 per cent in a reserve 
fund for which may be used in cases of excessive losses, 
which practically means a saving of 35 per cent to the policy 
holders. This is no wild cat estimate, but is a positive fact and 
based on the past year’s business of the company. 
LOCAL ORGANIZATIONS. 


While we are together to consider means and methods for 
the betterment of our business, I would be pleased to have a 
discussion as to the advisability of forming county or local 
organizations. It has occurred to me many times that it 
would bring the dealers much closer together and permit 
them to adjust matters with less difficulty if such organiza- 
tions existed. It is true our constitution provides for some- 
thing of this character, but as yet it has never been put in 
general practice. 

BANKRUPTCY LAW. 

In my last annual report I mentioned the many hard- 
ships and injustice done by the existing bankruptcy law, and 
suggested that the matter be taken up for discussion, and if 
found advisable, appropriate resolutions drafted and sent our 
representatives at Washington. The subject at that time was 
not discussed, neither were resolutions drafted, and I again 
urge you to go on record during this meeting and show how 
the North Dakota Retail Hardware Association feel towards 
the law. 


LEGISLATIVE BILLS. 


During the past sixty days the various retail trade or- 
ganizations in North Dakota have considered and had pre- 
sented in the legislature several bills, which, if passed, should 
assist largely in correcting many trade difficulties we all 
have to contend with. 

OUR PROGRAM. 

The program for this meeting (or as it has been called, 
our official program) contains a very liberal amount of adver- 
tising matter, and represents the large portion of all lines 
‘usually carried by hardware dealers. We have intended to 
accept only advertisements from concerns who upheld our 
association principles, and I certainly hope that when our 
members are buying goods they will bear these advertisers in 
mind, and when their goods and prices are right give them the 
preference in your purchases. I also believe we should by 
appropriate resolutions show our appreciation to these firms 
as well as those who so kindly contributed articles in it for 
publication. 

H. S. Deisem, La Moure, then read the following paper : 


THE RELATIONSHIP AND EFFECT. OF DEPART- 
MENT STORES UPON THE TRADE. 


By H. S. DEIsem. 
A RECENT EVOLUTION. 

Department stores have not come down through centuries 
as a part of the commercial system of history; they are a 
factor brought: into existence by trade evolution within the 
last quarter of a century. 

Until recently, comparatively, commerce was carried on 
by a system of trade and barter, in short, reciprocity was the 
rule among But, our financial 
changed, and by wise and safe currency legislation our per 


tradesmen. as policy has 
capita circualtion has been increased, all this has passed and 
money has become the standard by which all commercial 
products are measured. 
ESSENTIALS TO DEPARTMENT STORE SUCCESS. 
Plenty of money and a dense population are two essentials 
to the success of a department store, hence, it sprang into 
existence in the manufacturing and commercial cities where 
both the above named factors existed. Upon close examina- 
tion of goods and prices offered by these department stores 
or catalogue houses, and in studying the patrons of them, we 
find the reasons why the most liberal purchasers and best 
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judges of goods do not patronize them to any great extent. 
To make these low prices and yet afford a margin of profit 
these houses. are-often forced (if not a regular habit) to 
purchase the second grade of goods as to weight, color, 
quality of raw material, and of imperfect manufacture, while 
giving to patrons as reason for low price, aggregation of 
capital, purchase direct from factory, purchase of entire out- 
put of a certain line, or that it was made especially for them, 
the latter being nearest correct, the goods being made in 
quality to suit the price. 
AN ATTRACTIVE IDEA. 

The idea of a department store is an attractive one; it 

sounds big, and so, in many of our prosperous towns of 600 


- 





H. B. Aller, Jamestown, Member Executive Committee 


or 2,000 inhabitants we find firms aping the city department 
stores even to imitating style of name, such as, “Bee Hive,” 
“The Golden Rule,” “The Fair,” or “City or County Supply 
It is these aping department stores that menace the 
Usually these stores make a feeble at- 


House.” 

retail hardware trade. 

tempt to keep all the lines of goods used in their locality, 

striving to do the business that should be given to a half 

dozen or more firms representing the different lines. 
ASSORTMENTS ARE LIMITED. 

Where the effort to handle so many lines is made, the as- 
sortment is, and must be, limited as to quantity, quality and 
style, so you will find in these stores some of the lowest 
grades of goods made in the various lines, made to corre- 
spond to the prices obtained—cheap, cheap! If a customer 
is well informed as to quality of goods and knows what he 
wants, he usually finds it with the firm which handles that 
line exclusively. 

HARDWARE SOLD AT LOW PRICES. 

North Dakota, being exclusively an agricultural country, 
these stores exchange their wares for the produce of the 
farmer, and do not pay any cash for such produce, thus 
forcing the farmer to satisfy largely all his needs at these 
stores, where one usually finds a small corner stocked with 
kitchen wares and the staples in hardware used on the farm— 
very often the cheapest made in the line, and sold at low 
prices, thus using the hardware corner to advertise themselves 
as a cheap store. Then, relying on some other lines on which 


the customer cannot keep so well posted, they will there re- 








coup themselves on their lack and loss of profit in their hard- 
ware department. , 
A MENACE TO THE HARDWARE TRADE. 


Such stores are enemies and a menace to the hardware 
trade. The hardware store has but one line in which to deal, 
and to keep a constant trade, insure satisfaction to his patrons 
and preserve his own honor, the dealer, having only the one 
line, must have it the Best! The best cannot be obtained with 
little money, and at the start the expenditure is much heavier 
to the exclusive hardware dealer ; with the department or gen- 
eral merchant, the hardware corner is only a secondary con- 
sideration, and he devotes very little time or money to it, 
except as an advertising medium. 


MUST CARRY A LARGE ASSORTMENT. 


The regular dealer must carry on his shelves a large as- 
sortment of expensive goods and many little things neces- 
sary to the business which are slow sale; the interest on 
the investment being an item of expense avoided by the gen- 
eral merchant, as he only invests in the staples, and the 
cheapest at that. With him the cheaper grades will sell in 
exchange for farm produce and the purchaser has no option. 
Then, too, many patrons judge goods only by general re- 
semblance and do not distinguish the difference in quality 
by seeing articles on opposite sides of the street, or seeing 
them in different stores. 


SPECIFIC BRANDS HANDLED BY PIRATICAL MERCHANTS. 


Often a specific brand of goods known to be handled by 
the hardware dealer is selected by these piratical merchants, 
bought and put on the market at cost and the patron’s atten- 
tion called to the price and comparison made with that which 
the hardware dealer asks, simply to impress the patron that 
his store is the best at which to trade. Often goods similar 
in looks, but widely different in quality, are made to play the 
same role. 

THE “REAL THING.” 


In trading produce for goods, the patron may desire a 
half dozen articles in hardware. He is able to get all at the 
general store with the exception of one or two—possibly only 
trifling things, but necessary. He then comes to the legitimate 
dealer in the line for them. Thus the hardware dealer gets 
but a very small per cent of this trade and simply supplies 
what is lacking in the store where he traded his produce. 
The place of “substitute” is one not often sought and is not 
pleasant. Gentlemen, those of you who have never sold 
hardware in competition with two or three dry goods an- 
nexes do not know the “real thing.” 


JOBBER AS A COMPETITOR. 


Now who is to blame for this condition? The accom- 
Thus; the wholesale 
He sends out 


plice is as blamable as the chief actor. 
hardware dealer is sometimes our competitor. 
his salesmenywith instructions to sell to the retail hardware 
dealer, if possible; if not, to the general merchant—in towns 
which have legitimate hardware dealers. They do so. And, 
indirectly and unwittingly, destroy their own trade. I have 
known them to sell to hardware dealers and then go and sell 
the same goods to the general stores. This is freebooting in 
trade. 
IN UNION THERE IS STRENGTH. é, 

Now, if we, as a retail association, cannot remedy this 
what are we here for? In union there is strength, and if the 
power is properly applied much may be accomplished. If the 
component parts of this association work in harmony, when- 
ever opportunity presents itself, some of the barnacles of the 
hardware trade can be removed, and much of this illegitimate 
and unfair competition may be stamped out. The remedy lies 
with the association. 

President Helgeson called on various members and their 
views were also giyen in this connection. 

Mr. R. A. Kirk, of Farwell, Ozmun, Kirk & Co., St. Paul, 
was present and addressed the meeting at some length, as did 
the following representatives of jobbers and manufacturers. 

Chas. Wells, National Lead Co.; Jos. Henry, St. Paul, 
C. W. Hackett Hdw. Co.; A. J. Smith, Hackett Hdw. Co.; 
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E. H. Stranahan, Janney, Semple, Hill & Co.; F. F. Bolton, 
Marshall Wells Hdw. Co., Duluth; H. S. Wakefield, Minn. 
Linseed Oil Co., Minneapolis; V. R. Benham, Northwestern 
Star Oil Co., Minnéapolis; Frank Wolfe Steam Fitters’ and 
Plumbers’ Supply Co., Mitmeapolis; A. D. Baughman, Jan- 
ney, Semple, Hill & Co., Minneapolis; L. M. Turnbull, Crib- 
ben, Sexton Co., Chicago; C. H. Downes, Miss. Valley Stove 
Co.; Chas. Bell, Hackett Hdw. Co.; J. H. Heightman, Mar- 
shall Wells Hdw. Co., Duluth; T. J. Duffy Jr., Black & Ger- 
mer, Erie, Pa.; W. P. Hartman, E. C. Atkins & Co., Indi- 
anapolis, Ind.; C. J. Joesting, of Joesting & Schilling, St. 
Paul; S. H. Stewart, of Sherwin & Williams Co., Cleveland ; 
Allen Kirkpatrick, Patterson, Sargent Co., Cleveland; A. E. 
Kent, Rathbone, Sard & Co., Aurora, III. 

The following paper was then read: 


SIORE CHARACTER. 


By J. F. Japerc. 


A SUBJECT FOR INDIVIDUAL CONSIDERATION. 


The subject I have chosen for my paper will probably 
prove of no material benefit to the North Dakota Retail Hard- 
ware Association, but is more particularly intended for in- 
dividual consideration, especially by the retail merchant who 
is doing business, like myself, in some small country town. 
I have sold hardware in the little town of Sanborn for nearly 
During boom days I had as many as three 
But, having outlived them, I am 


twenty years. 
competitors at one time. 








H. Harrington, Fargo, Member Executive Committee. 


now the only hardware dealer in the place, and my only nearby 
competitors are T. N. Roberts and Montgomery Ward & Co., 
and of course they are everywhere 

And yet after twenty years of hardware experience I 
come before this assembly of brother dealers with a full 
realization that I can in no way enlighten the average man be- 
Nor do I come before you with a fountain of valu- 
It is my desire to gain rather than impart 


fore me. 

able information. 

knowledge; hence, I trust what I say will in nowise harm any 

one of you, and should I utter even one sentence which might 

help any one I will feel well repaid for my effort. So much 

for an introduction, and now the subject, “Store Character.” 
A STORE HAS A CHARACTER. 


No doubt many of you may differ from me right here 
and say a store has no “character,” but for the sake of argu- 
ment let us take it for granted that a store has a character, 
the same as its proprietor and clerks have, and it something 
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upon which the personality of the proprietor and salesman 
You will remember Christ 
Hence, proprie- 


have great influence and effect. 
said, “By their fruits ye shall know them.” 
tors and clerks are usually judged by their store. 

You all know what a pleasure it is to go into a store and 
at once feel, as you cross the threshold, that pleasant sensa- 
tion which we call feeling “At home.” You in like manner no 
doubt know what it is to go into a store and immediately 
realize from the reception you receive at the hands of the 
proprieior or clerk$ that you are an intruder, and must at 
once make your wants known and get out again. 


STORES SHOULD BE CLEAN AND TIDY. 


All stores usually partake of one or the other of these two 
Hence, it need hardly be said that the 
“at home” is where he 


“General Characters.” 
store in which a customer feels most 
will do his buying. Now the store in which one feels most at 
home is not a dingy and uninviting place, where the last in- 
voice of goods to arrive has only been partly unpacked, with 
boxes and box covers on the floor and counters, and straw 
and saw dust scattered over everything, nor where the accum- 
ulation of dust and dirt has gathered for weeks, minus, of 
course, the little which has been daily removed from the top 
with the broom. 

Neither is it the store where goods are kept in an untidy 
fashion. Without any systematic attempt at display. Nor 
is it where idle men and boys are encouraged to loaf or 
spend their leisure hour, for a social smoke, or to talk poli- 
tics, or perhaps to debate subjects which would call forth 
language which might become very embarrassing should a 
customer, especially a lady, happen in. 


PROPRIETOR AND CLERKS MUST BE PLEASANT. 


Again, it is not the store where proprietor and clerks 
are indifferent to their duties, or seemingly unwilling to take 
the trouble to display and show their goods to their best 
advantage, or who continually endeavor to persuade their cus- 
tomer that he or she does not know what they want. And, 
above all, it is not the store where proprietor or manager 
does not continually keep a watchful eye on his store and 
salesmen, sees that everything is kept clean, neat and tidy, 
and where he himself is not always on hand during business 
hours to give some pleasant personal attention to his customers. 
But the store in which customers feel most at home is rather 
where you greet them pleasantly and cordially as they come 
in, and when you have ascertained their wants, show them 
the goods they call for, fully explaining to them the size and 
quality of the article. 


SELLING A STOVE. 


If it is a stove they are looking for, take up your talking 
points systematically and intelligently. Don’t tel: them what 
the stove cost you (as they wont believe you), and then what 
you will sell it to them for, and finally offer it for two or 
three dollars less. Name them a price and if they say it 
is too high or you are asking too much, or they can do so 
much better elsewhere, show them something cheaper, explain- 
ing as fully the cheap qualities of the cheaper stove as you do 
the good ualities of the better. Yes, I repeat, take as much 
pains in calling the attention of your customer to the poor 
qualities of the cheaper article as you do the good qualities 
of the higher priced article. You may say, “Why do this?” 
I will try and tell you why. In making a comparison be- 
tween a good article and a poor one you have a good oppor- 
tunity to convince your customer that there is a difference 
in hardware as well as in dry goods, clothing, boots, shoes, 
or any other line of merchandise, and at the same time ex- 
plain to him that the cheap goods you are showing and de- 
scribing to them are the same in quality as those usually 
quoted by catalogue houses and cheap-John stores, and I ven- 
ture the assertion that you will nearly always sell them the 
better grade of goods and your customer will not come back 
in a week or month and condemn you for selling him a worth- 
less article. 

SELLING WRINGERS. 


For example, I have on my wringer rack two cheap 
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wringers. One an iron frame, the other a wooden frame. 
These wringers are marked to sell for $1.25 and $1.75, re- 
They have been on that rack for three or four 
years. I call attention to these every time I have a cus- 
tomer for a wringer. But after I have called into play these 
two human senses of “hearing and seeing,” my customer 
usually selects a good wringer and goes away feeling that he 
has not paid out his money for an experiment, but has paid 


spectively. 


a fair price for a good article. 


SHOULD INTEREST CUSTOMERS IN GOODS. 


Now this is only one of many similar methods that I 
adopt, and I am led to believe that by dealing with our cus- 
tomers along these lines we will in a great measure attain 
to at least one of the objects of this association, namely, 
keep our customers from sending their money to catalogue 
houses. Another way with dealing with this difficulty is, 
when a customer who has been in the habit of sending away 
for part of his goods comes into your store, and who pos- 
sibly owes you an old and past due account, not to look dag- 
gers at him, or to jump on him because he has slighted you in 





3. L. Newgard, Grafton, Member Execative Commttice 
the past; but greet him as you would others. Try and interest 
him in your goods. Name him at close prices for cash as 
you possibly can (but not better than you would give your 
regular cusiomer), and try to convince him that your prices 
on like goods are not so much higher. Freight and other ex- 
penses added as he believed. And by kind treatment you may 
make him a good customer again, and finally settle for that 
old account. 


SHOULD NOT ABUSE DELINQUENTS. 

I have learned a few lessons during my twenty years of 
North Dakota hardware experience, and one of these lessons 
is, that you canont scowl or scold money out of a delinquent 
Neither can you win his favor and good will by abusing him 
every time he is compelled to come into your store. 

Now, gentlemen, we cannot all have fine stores, with the 
latest and finest and most expensive store fixtures, such as 
counters, shelving, sample boxes and fine plate glass show win- 
dows in which to make displays, but we can all keep our stores 
clean and tidy and our goods arranged in as an attractive a 
manner as circumstances will permit. Every article should 
be in its proper place where we can lay our hands on them at 
a moment’s notice, and at all times know whether we have 


such and such articles in stock when called for. 








SHOULD KEEP TRACK OF STOCK. 


What can be more embarrassing to a merchant than to 
spend half an hour in his own store looking for a certain 
article which he is expected to carry in stock, and find he is 
just out, but will have same in a day or so. In conclusion 
let me say we can all have a friendly greeting for our cus- 
tomers as they come in, and a pleasant word with them while 
doing up their parcels or while making change. And when our 
stores once attain the reputation for pleasant and honest deal- 
ings with our customers, we will find it worth more to us 
than any other assets we have, and will bring us annually new 
customers and many sales which would otherwise find their 
way elsewhere. 

It is a matter for regret that most stores do not possess 
this store character. If they did merchants would not so 
often wonder why it is that certain people do not buy more 
goods from them, and why they do not seem to feel while in 
their store that pleasant sensation we call being “At home.” 

This subject was taken up by the various members and 
was thoroughly treated and many useful hints were sug 
gested. 

The following paper was then read: 


ORIGINALITY IN BUSINESS. 


By E. C. Pratt. 
THE GULLIBLE RUSTIC. 


When your secretary asked me if I would prepare a paper 
for this convention, I chose the topic “Originality in Busi- 
ness,” for several reasons. One of the most important of these 
is that nowhere in the world should the merchants have so 
much originality as in North Dakota. In the first place, 
you have the hard-headed old farmers, who wearily plod the 
furrows during the summer months and collect straw and buf- 
falo chips to feed the fire in winter. Now these farmers are 
hard-headed all right enough, but, like their brethren in Min- 
nesota, they are oftentimes gullible, and a great big book 
with black letters, printed in cheap ink and filled with stock 
cuts labeled “Catalogue Price List,” has a way of fascinat- 
ing them to the extent that they will part with their hard- 
earned money and ship it off to Chicago or Minneapolis and 
receive in return something that oftentimes you could have 
sold them for 5 to 10 per cent less and given them a year’s 
time on. These hard-headed old farmers and their gullible 
characteristics are one thing that led me to choose this sub- 
ject, for it is only the original business man that can make 
them see things right and as they ought to be seen. 


DAKOTA TORNADOES. 


And then there is another thing that also helped me in 
making the choice of a topic. Having resided for some time 
in South Dakota and knowing the conditions that obtain there, 
I came to the conclusion that you must have the same ter- 
rific windstorms that prevail in the sister state to the south. 
Your farms up here, and I believe your cities and towns, have 
a habit, after they get tired of remaining in one place for a 
certain length of time, of taking unto themselves -wings, and 
moving off into other counties, where they secure a change of 
scene, and sometimes a change of owners. Of course this 
isn’t always conducive to prosperity. If a man retires for 
the night thinking that he is the owner of a blacksmith shop, 
a bank, the town livery stable, an implement house and a 
hardware stock, and wakes up in the morning to find the bank 
located in Hope and the hardware store in Aberdeen, with the 
blacksmith shop still soaring around the Canadian boundary 
trying to find a soft place on which to light, and his other 
possessions scattered to the four quarters of the globe, that 
man must necessarily be an original man, and he must resort 
to original methods or he will not be able to find his be- 
longings before time to go home to dinner, and therefore it 
struck me that while you were all of you more or less orig- 
inal and had back of you a vast amount. of originality, and 
while I was not original—not even an original McKinley man 
—I would try to write a paper on this subject, knowing that 
you would look at it from an original standpoint, and in your 
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originality might see something in it which was not there. 
So figuring this thing out in that sophistical way I came to 
the conclusion that I might possibly get some credit out of 
this transaction without doing very much work. In other 
words, that you would originate all there was in this paper 


after I got through with it. 
EVOLVES NEW IDEAS TO MEET CHANGING CONDITIONS. 


Originality in business, to my mind, to be true originality 
must be a part of the conception of business. And the proper 
conception of business involves the application of thought to 
business. The thinking business man of today is the man 
with originality of ideas; he is the man who is not content to 
tread the same old beaten path of business methods, but is 
the one who evolves new ideas and new methods to meet the 
changing conditions which beset him in his business life. He 
originates new ideas and new methods and applies them to the 








M. G. Evenson, Sheldon, Member Executive Committee. 


conditions which exist in his community with profit to himself 
and with credit to that community. The foundation for orig- 
inal methods must exist in the activity of the brain of the 
man who evolves them. Then it follows that if you want 
to do business along original lines, if you want to combat the 
catalogue house and the supply store on their own ground 
you must first be a thinking business man. You must study 
the questions involved in the transaction of 
You must understand first of all the characteristics of 
those who compose the community in which you reside. You 
must understand your customers and be original in your deal- 
ings with them, and if you do this it all involves thought, 
and when you find a man who is beginning to think, you find 


business 


one who is on the road to becoming an original business man 
and who appreciates the force of originality in his business 
methods—a man who is the creator of something for the 
community, instead of one who accepts the standards and 
methods of the others. 

A SUBJECT OF GREAT IMPORTANCE. 

Now, right here, I want to make a distinction between 
what you gentlemen, who are here at this convention and who 
have come here for a purpose, think is thought, and between 
what some of the hardware people who are not here, but 
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should be here, think is thought. The subject of thought in 
business is one of great importance and comprises a topic by 
itself. There is the right application of thinking to business 
as there is the right kind of originality, and to get the right 
kind of originality we must first get the right kind of think- 
ing. If a catalogue house offers to sell one of your customers 
a base burner coal stove with nickel trimmings for $9.68, I 
do not call it the right kind of thinking if you offer a higher 
priced stove at the same figure in an effort to get business 
away from the catalogue house; I do not call it the right kind 
of thinking if you patronize the manufacturer who makes the 
stove and permits it to be sold at cut prices willfully and 
with a full knowledge that this will be one of the conse- 
quences of its sale to the catalogue house. 
THINK RATHER THAN IMITATE. 
But you want to sell a stove to the man who wants to 
You want to keep that money in the com- 
How are you 


buy a stove. 
munity and you want to keep your customers. 
going to do it? Think over the proposition, be original 
in your consideration of the subject, hit upon a plan that will 
accomplish this. Do not imitate anyone else. The trouble 
with too many of our business men is that they prefer imita- 
tion to thinking, and in adopting imitation methods they do 
not make them fit their business. 

I believe the all-wise Creator endowed the retail hard- 
ware man with just as much brain power and just as much 
business judgment and just as much business shrewdness 
as He ever gave to the man who runs the catalogue house 
and the supply store. I believe the men before me here to- 
day have more brain power and more business judgment com- 
bined than all the catalogue house men in the country ever 
had, or ever will have, and that if you use that brain power 
and business judgment in the years to come we will hear 
very little from the man with the catalogue house. 


DEALING IN GLITTERING GENERALITIES. 

Possibly you are already saying to yourself that it is all 
right to deal in glittering generalities; it is easy enough to 
say that the hardware men have more brains and as good 
judgment as the catalogue house man, but coming down to the 
hard pan of hard facts, how would you get around the $0.68 
stove proposition without cutting into your legitimate profits? 
Environment and community, location and local conditions 
may enter into the proposition, and so it is impossible to 
lay down an iron-clad rule that will always work and that will 
always bring results. The very thought that I have mentioned 
must first enter into the consideration of the problem—indi- 
vidual thought and original business methods. If you are to 
be original you cannot begin now by asking some one else to 
think for you. But in a general way a rule might be laid 
down that would apply in this particular case. 

A HORRIBLE EXAMPLE. 

In the first place always take it for granted that you can 
compete with any man on an equal basis on any line of goods 
that is to be sold to the public, unless you are confronted by 
unnatural conditions in the purchase of those goods. If the 
catalogue house man is advertising a base burner heater at a 
ridiculously low figure you know, and I know, and everyone 
else who knows anything, knows that it is an inferior article 
of commerce; that it is something which the average person 
would not have in his house; that it is expensive as a luxury 
and of no use for practical purposes ; that it will leak gas and 
consume coal beyond any other coal stove that was ever built. 
Get one of those $9.68 coal stoves to be used as a horrible 
example if you can; if you cannot obtain one precisely like 
it, get one that can be sold cheaper, and one that shows its 
inferiority, and keep it in your store for educational purposes. 
Now, mind this point, do not ever prostitute your business 
to the point where you will sell the stove, unless you sell it 
to the worst enemy you have in the world as a means of get- 
ting revenge upon him. Keep the stove as the horrible ex- 
ample, and, to coin a new word, occasionally when the cata- 
logue house fiend visits you, conduct a class in stoveology. 


TEACHING STOVEOLOGY. 
When your customer comes in and tells you he can buy 








a certain stove, which certainly must be a bargain from “Lord 
Bobs” for a certain figure, show him the sample of the stove 
you have, and when you show it to him be careful to explain 
all the bad points in detail and dwell upon the good points in 
your better lines. Be honest in this, but nevertheless be 
emphatic and persuasive in it. Tell him the truth, that you 
could handle that class of goods if you desired to work a 
confidence game on your customers, but that you do not. 
Make him believe in you implicitly, in your honesty, your in- 
tegrity and your ability to sell as cheap as anyone else. Make 
him believe the truth, and do not be over modest about it 
either. And in the end, if it is necessary and the customer 
wants to purchase the higher-priced stove, grant him a little 
time covering the difference in price. In other words, be 
thinking man enough and have originality enough to make 
quality count against quantity and win the fight on this battle 
To me the assuming of this position seems a duty 
You know that the customer 


ground. 
on the part of every merchant. 
who purchases the cheap article from the catalogue house 
will never get as much returns as he would had he bought the 
article of better quality. As the mainspring of the com- 
munity then it is your duty to prevent the gullible and the 
weak and the inexperienced from getting fleeced, and if in 
doing your duty you bring to yourself business which you 
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would not otherwise have obtained, that, too, is to your 
credit, and no honest man will say you nay in the transac- 
tion. 
A COMPARISON OF PRICES. 
Now I know that quality, if it is rightly and fully ex- 
plained, goes a great deal further with people than mere 
bulk quantity. I had a friend in Minneapolis last fall who 
purchased a steel range. This friend noted the advertisement 
of a certain hardware house, which is emulating the cata- 
logue house in its advertising, and in this advertisement 
there was a certain range offered for $23.75. He went to in- 
vestigate the range, and, after looking it over, he looked over 
the complete line handled by this house, but did not find that 
which exactly suited him, and so he decided to call on his 
own hardware dealer—a member of the Minnesota associa- 
tion, and an honest man, I believe, and there he found the 
range he wanted at a reasonable figure and purchased it. It 











was not the kind he had noted in the advertisement of the 
first house, and so after he had completed the transaction he 
asked the dealer if he kept in stock the range that had been 
advertised. The dealer told him he did, and took him back to 
a wareroom where he showed it to him. The honest, legiti- 
mate dealer was selling the range for exactly $23.00, and it 
was the identical range in make and style. This dealer told 
my friend that he could well afford to sell it at that figure, 
and there was more profit in it than in the range which he 
had purchased, but he did not sell those ranges unless peo- 
ple absolutely demanded them, because they were inferior in 
make, would not last as long and would not give as good serv- 
ice. The customer went away with the right impression. He 
knew after making his inquiry that the dealer was dealing in 
his credulity and lack of knowledge on the range question, 
and he lost entire confidence in him and in his goods, and I 
do not believe any inducement could be offered this man that 
would lead him to trade with any other hardware dealer than 
the one who dealt in honest goods and gave hone&t values in 
return for his money. He believed in honest profits on honest 
goods, and there are many people who would believe the same 
way if they could only be made to see this thing as that man 
saw it. If you are original in your business methods your ef- 
forts will be directed to making them see it as he saw it. 
A SHORT-SIGHTED POLICY. 


There is one other phase to this question of thought as 
applied to business, and it requires as serious thought and as 
much creation of new ideas and new methods as any before 
you. I said a short time back that you should make the manu- 
facturer understand he cannot have your trade and that of the 
catalogue house man at the same time. I regard a manufac- 
turer who puts his goods into the catalogue house or supply 
store, willfully and maliciously, where he knows the price will 
be cut, as lacking in business thought and business originality. 
I never would have much confidence in his business future, 
no matter whether there was a hardware association to combat 
him or not. I would regard such a man as short-sighted and 
a man who would not protect his customers ; and the man who 
does not portect his customers will not hold their good will 
very long, and if he does not hold their good will he will not 
hold their trade, and when he does not hold their trade the 
end of his business career is near at hand. It therefore fol- 
lows that the man who prefers to sell his goods to those who 
cut prices on them does not care for your trade and in return 
you do not care for his goods. By the act of selling to the 
price cutter he has sacrificed himself in your good will. 

THE FLIRTY MANUFACTURER. 

He may try to make you his victim by flirting with you 
and then with the other party, but on your part I know that 
you will be thoughtful and original enough to see that it is 
only ‘a flirtation, and that it will end as all flirtations do, in 
nothing beiffg accomplished. When you begin to apply 
thought to such a manufacturers’ course, follow out the 
thought to its logical conclusion. Decide, first of all, that if 
you want to make your ideas as applied in this individual 
case effective you must gain the sympathy and co-operation 
of all legitimate hardware dealers in your state who must meet 
these conditions, and when you are in this train of mind come 
to the conclusion that the only way you can prevent your fel- 
low tradesmen from buying goods from the manufacturer who 
does not want your trade, and says he does not when he sells 
goods to your worst enemy, is through getting them into the 
North Dakota Hardware Dealers’ Association, where they 
will take the pledge and make the promise that they will not 
buy goods from any person on the pink list. And after you 
get him into the association apply enough thought and orig- 
inality to him until this new member will not rest until he 
gets another new member, and the second new members gets 
a third, and so on ad libitum, until the new members are 
obliged to go over the border into Montana and South 
Dakota, and even into the Dominion of Canada, for each to 
get his new member for this association. 

AN ORIGINAL SHIPMENT. 

In closing I desire to call particular attention to what 

originality in business is, and I know of no better way to do 
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this than to relate a short story which appeared some time 
ago in an eastern trade paper, showing the original methods 
employed by a certain traveling man. This commercial trav- 
eler represented a Chicago firm of wholesale grocers in one of 
the western states. Before starting on one of his trips the 
drummer was called into the office by the head of the firm, 
for the usual talk about pushing the sale of certain goods. 
In the course of this talk he referred to a lot of limburger 
cheese, which had been on hand an uncertain length of time, 
and which had the strongest odor ever known to man. The 
head of the firm admonished the traveling man to get rid of 
the cheese at any old price—but to get rid of it. 

In due course the traveling man reached Davenport and 
closed out the stuff to an innocent German, who ran a 
delicatessen store. .On his return home he was surprised to 
learn that his firm had been unable to ship the limburger; 
it was so bad no railroad would accept it as freight, and as it 
was simply raising hob with the wholesale grocery house, 
he was instructed to get rid of it any old way. The traveling 
man finally hit upon a scheme. He had a pine box made the 
shape of a burial box and packed the cheese within. On the 
lid of the box he carefully marked the name, age, etc., of a 
supposed deceased relative, and then sent the case to the rail- 
road station. Dressing himself decorously. in mourning and 
with the requisite fittings, he hied himself to the station and 
And the story 
goes that he sat in the forward coach with a melancholy look 
of sorrow upon his careworn face, and really inspired a feel- 


bought two first-class tickets for Davenport. 














H. F. Strehlow, Casselton, Ex-Member Executive 
Committee. 


ing of pity among his fellow passengers, who showed their 
feelings by glances of sorrow and sympathy. 

The ride to Davenport was uneventful, and on the ar- 
rival of the traveling man at his destination he went for- 
ward to the baggage coach to see that his charge met with no 
mishap. The baggagemaster had his head out of the door- 
way and seemed to be gasping for breath. On setting his 
eyes on the traveler and seeing his mournful rig, he inquired 
in no very cordial fashion: 

“Brother of your’n?” 

On the traveler uodding a solemn yes, he added in a gruff 
voice : 

“Well, you can bet your life he ain’t in no trance.” 

THE ESSENCE OF BUSINESS SUCCESS. 


The idea involved in getting that cheese to its destina- 
tion, I think, gentlemen, was an original one. Originality 
in these days of business strife is the very essence of busi- 
ness success. It brooks no imitation of the methods of others— 
it requires deep thought and study, but it must be obtained 
by the merchant, whether big or little, who desires to get on 
in the world and who wishes to meet every condition as it 
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should be met. Originality involves thinking, and deep 
thinking at that; it involves the taking advantage of every 
business opportunity, and it brings success. 

I thank you, gentlemen, for this opportunity to appear 
before you. 
The meeting adjourned at 5:45 p. m. 





THURSDAY MORNING SESSION. 

The first subject for the consideration of the convention 
was the reading of the report from President Miller of work 
of past year in Interstate Association and was received with 
much interest. The members were much pleased with the 
work done and thought that great good would be accom- 
plished in the future. It was unanimously decided that the 
North Dakota Hardware Association continue as a member 
of the Interstate, and that President Helgesen represent the 
association at the next Interstate meeting in Chicago, with 
C. N. Barnes as alternate. 

TREASURER’S REPORT. 

On account of the illness of Treasurer Joy, his report 
was read by the secretary, and from the report it was shown 
that the association was in the best financial condition since 
its organization. 

ELECTION OF OFFICERS. 

The committee on nominations made the following report, 
which was unanimously accepted by the convention: 

President—H. E. Helgesen, Milton. 

Vice-President—H. N. Joy, Hamilton. 

Treasurer—W. H. Pinkerton, Lakota. 

Secretary—C. N. Barnes, Grand Forks. 

Executive Committee—H. Harrington, Fargo; W. W. 
Jamieson, Wahpeton (elected for a term of three years). 

The question box was opened and found to contain many 
interesting questions, which were taken up and answered by 
the members. 

Various communications were presented to the conven- 
tion and turned over to the executive committee to act on as 
they thought best. 

W. A. Fox, Ardoch, then read the following paper: 


«CO-OPERATION.”’ 


By W. A. Fox. 
PRACTICAL CO-OPERATION REQUIRED. 

“In unity there is strength.” No man is mighty enough 
to stand alone. Some there are who may consider them- 
selves the keystone of the structure of their imagination, but 
from this, if sometime or other the supporting columns will 
be removed, results in their business and hopes being brought 
to the condition of a castle in the air. Practical co-operation 
is what a man in business requires at all times, and a short 
review of the proposition may be convincing. 

MARKET FOR RAW MATERIAL. 

To begin with, the producer of raw material is limited 
to the market afforded him by the manufacturer, who in 
turn secks to place his goods with the actual consumer, 
through the medium of the jobber or retailer. Thus we 
find first one and then the other depends upon his brother in 
business further along the line towards the goal of final 
consumption. We, as retailers, are directly in touch with 
the two great and important factors in the distribution of 
goods, viz., the manufacturer or the jobber and the con- 
sumer. 

SHOULD CULTIVATE JOBBERS’ CONFIDENCE. 

Our relation to the former is practically the same as 
the relation of the latter to ourselves. There should be a 
well defined code of integrity existing between all parties 
concerned, but connected by different links. We must be 
honest with those who are our creditors, as it may be neces- 
sary for us to ask assistance, or, at least, indulgence from 
them in time of need: We must cultivate their confidence 
in our methods and business ability, being careful at all times 
not to violate any trust which may be reposed jn us. 











JOBBER IS INTERESTED IN HIS CUSTOMERS’ WELFARE. 

There is no jobber who is not interested in the success 
and welfare of his customers. He knows, without being told 
in so many words, that the business relations must be profit- 
able and pleasant or they will not continue. The line of 
goods he sells you must be such as you want and can dis- 
pose of at a profit. If, when the time of settlement arrives, 
he should insist upon payment in such a manner as to se- 
riously inconvenience you when a little leniency would be of 
material assistance, your feelings towards him will not be 
the most kind, and may result in the first invoice also being 
the last. 

TRAVELING MAN IS AN IMPORTANT FACTOR. 

Let me say right here that the traveling salesman is 
quite an important factor in sustaining pleasant and co- 
operative relations between his house and its customers. He 
is directly in touch with the latter, knows their wants almost 
from day to day, and, being usually a good judge of human 
nature and things in general, can tell at a glance whether 
the business is being conducted along profitable lines. He 
knows from the appearance of the store and condition of 
the stock whether the proprietor is progressive and up-to-date 
in his methods and worthy of confidence in financial matters 
pertaining to his employer. 


A WIDER FIELD. 


Our relations with out customers involve the principles 
which cover a much wider field and presents many more 
difficulties. Every day we are brought in contact with peo- 
ple of different nationalities, different creeds, different per- 
sonal likes and dislikes to our own. There are constantly 
being offered opportunities to discuss political, religious and 
social matters, any one of which may cause us to forget that 
we are not in the retail business simply because our health 
was poor in the east. We should strive to, impress upon 
our customers that together we hold a common interest; 
that an improvement in their condition and welfare will per- 
haps be shared indirectly by ourselves. 

We should ever be ready to promote the general pros- 
perity of the community in which we live, and by so doing 
will find both pleasant and profitable employment. 


THEORY AND PRACTICE. 


The practical part of the plan of co-operation is closely 
allied to and intermingled with the theoretical, simply be- 
cause infallible rules governing different conditions cannot 
be laid down. “Circumstances alter cases” is a wise saying, 
and we constantly adjust ourselves to different conditions 
without effort on our own part. 


PERMANENT CUSTOMERS. 


Merchants, especially in small towns surrounded by a 
farming community, have customers who are permanent ones, 
year after year, so long as they are fairly treated and have 
confidence in the merchant with whom they trade. A well- 
satisfied customer is one of the best advertising mediums a 
man in business needs or can have, as there is constantly 
being exerted an influence the good results of which will in 
time be far-reaching. There is no one who does not appre- 
ciate fair treatment, and should receive it from a man in 
business without the asking. It will pay much better in 
the end to make a dollar by telling the truth than two by 
telling a falsehood. ‘luere are, of course, people who are 
always ready to be “faked,” but whether it will pay you to 
play the part of a fakir or not can only be ascertained by 
experience. My advice would be to let the other do the 
work, as the time may come when the profits so gained 
would disappear with the reaction. 


BUSINESS MEN SHOULD BE OF MUTUAL ASSISTANCE. 


Business men everywhere, but more -especially in the 
smaller towns, can be and should be of mutual assistance to 
one another in many ways. Let every one speak well of 
his neighbor, even though he be a competitor. If he is not 
right, people will discover the fact without you being the 
informant. Keep your town before the public. You cannot 
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transact business with people unless they come to town. When 
they do come, use them right, and they will come again. 
Be public spirited, even though it may cost a dollar occa- 
sionally; you cannot expect something for nothing all the 
time. Regarding this association, I feel that we can safely 
congratulate ourselves upon the choice of officers which was 
made one year ago. Our success during the past season 
is entirely due to their efforts, which have been instinct for 
our general good. The fact that our membership has in- 
creased during the past year is certainly a matter for con- 
gratulation, and an encouraging feature of which we may 
well feel proud. The effectiveness of the work of this asso- 
ciation will amount to little unless the members stand firmly 
together. 
JOBBERS APPRECIATE RETAILERS’ POSITION. 


Individually we can accomplish practically nothing. 
Acting as a unit we should be able to wield an influence 
from which some benefits will be forthcoming. Legitimate 
jobbers throughout the country appreciate our position and 
the motives governing our association. Their friendly as- 
sistance should be had for the asking. In return our loyalty 
towards them should be unquestioned. Should this confi- 
dence be wilfully violated the results cannot be foretold, 
but would not likely be to the credit to the one at fault. 
“United we stand, divided we fall,” is a motto well worth 
remembering and keeping in practice. 


CO-OPERATION IS CONDUCIVE TO PEACE OF MIND. 


In conclusion, let me say, that the proposition of co- 
operation, if conducted along mutually beneficial lines, will 
be found conducive to peace of mind and, perhaps, strength 
of body, and be of material assistance in building up a strong 
commercial commonwealth. Co-operation is the foundation 
of this, the greatest of all nations. 

Tie following resolutions were then presented: 


RESOLUTIONS. 


Wuereas, This convention believes: that the bankruptcy 
law, or Nelson law, is dangerous to the best interests of 
the honest and responsible dealers in the general mercantile 
dealers, and is largely used by the unscrupulous merchants 
and dealers in the general trade. It is hereby 

Resolved, That our representatives in congress be asked 
to use diligent efforts to secure the repeal of said law. 

Resolved, That the use of revenue stamps on checks, 
notes and mortgages has become a burden on all business 
men, and that the necessities of war conditions warrant the 
same discontinued. According to the report of the national 
secretary of the treasury, said revenue is no longer needed to 
maintain the needs of the government. Therefore, be it 

Resolved, That our representatives and senators be re- 
quested to use al} honorable. means to have said revenue law 
repealed, 

Resolved, On behalf of the Retail Hardware Dealers’ 
Association of North Dakota, that a vote of thanks be given 
to the citizens of Grand Forks for their open-door policy 
extended to the officers and members of this association and 
for their many facilities, both in business and social cour- 
tesies, extended to us and assisting us in every manner pos- 
sible to further and conduct our convention in a successful 
manner, 

Resolved, That we find that many of the jobbers and 
others have contributed numerous helpful articles in our 
annual program, as well as given this organization financial 
aid by their advertisements. Be it 

Resolved, therefore, That this organization extend to all 
such contributors its thanks and gratitude for their liberal 
efforts. 


Resolved, That the members of the North Dakota Retail 
Hardware Dealers’ Association, in convention assembled, fully 
understand and appreciate the untiring efforts of its officers, 
and more especially those of President Helgeson and Secre- 
tary Barnes, for the advancement of the interests of this 
organization, and hereby tender them our most sincere 
thanks. 
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Resolved, That the members of this association feel 
deeply indebted to the traveling representatives of the many 
manufacturers and jobbing houses with whom they do busi- 
ness for the numerous acts of assistance and courtesies re- 
ceived from their hands, and do hereby extend our most cor- 
dial thanks, and wish for their continued friendship and good 
will. 

The place for holding the next meeting was then brought 
up, and after some discussion it was left to the executive 
committee to decide as to the best time to hold it and town 
to meet in. 

After remarks of a general nature by the members pres- 
ent the meeting was adjourned. 

Fifteen new members were added to the association at 
this meeting. This is a showing which is considered very 
flattering by the members of this association on account of 
the small number of dealers in the state who had not pre- 
viously joined the association. 

— — aa 

The Co-operative Foundry Co., Rochester, N. Y.., 
for whom J. P. Lindemann & Sons, Milwaukee, Wis., 
are western agents, are manufacturers of the Red Cross 
Victor planished steel range. This range is built of the 
finest attainable planished steel with double plates inter- 
lined with asbestos. It has a plunge damper in the top, 
and combination wheel register and damper in the pipe. 
The linings are of brick or iron as may be directed when 
hard or soft coal is used. The grates are Duplex or 
Dockash, as may be preferred and draw out in front 
instead of longitudinally, under this firm’s exclusive 
patents. The oven door has a thermometrical indicator. 
The ash-pan is very large and deep. The feed door com- 
bines swing and pouch feed principles. The extreme 
bottom, or cast iron base section, is an exceptionally 
desirable feature. 


A eA 
DEATH OF CHARLES M. GHRISKEY. 


Charles M. Ghriskey, a pioneer hardware merchant, 
doing business at No. 508 Commerce St., Philadelphia, 
for fifty-two years, passed away after an illness of sev- 
eral weeks, in his eigthieth year. 

Mr. Ghriskey was active in many organizations, 
being one of the original members of the Union League. 
Among the other organizations with which he was identi- 
fied may be mentioned the Franklin Institute, Mer- 
chants’ Fund, Fairmount Park Art Association, His- 
torical Society, Trades League, Hardware Merchants’ 
and Manufacturers’ Association and Hamilton Whist 
Club. Mr. Ghriskey has also been a vestryman in P. E. 
Church of the Saviour.- As a boy Mr. Ghriskey entered 
the employ of Curtiss & Hand, in 1836, which house 
was at that time the most prominent importers of hard- 
ware in this country. He frequently referred to the 
evolutions of the trade, stating that at the time he en- 
tered the business American hardware was practically 
unknown, and expressing much satisfaction that he 
had lived long enough to see American-made hardware 
in absolute control of the market. 

In politics he was a staunch Republican, although 
never seeking office. He is sorrowed by a widow and five 
sons, Henry C. and Charles M. Jr., who have been as- 
sociated with him in business; Albert A., who is a 
well-known physician ; Lewis, Robt. D., and a daughter, 
who is the wife of Edward B. Watson. 
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Seventh Annual Convention Ohio Hard- 


ware Association. 





TUESDAY AFTERNOON SESSION, 

The Seventh Annual Convention of the Ohio Hardware 
Association met at Cincinnati, Ohio, on February 26, the 
business sessions being held in the Auditorium of Odd Fel- 
lows Temples=.-. 

The first session was called to order promptly at 2:00 
p. m,, on Tuesday, February 26th, by Vice-President W. P. 
Bogardus, of Mt. Vernon, Ohio. 

There were seated upon the stage at the rise of the 
curtain, the officers, viz.: 

O. M. Scott, President, Marysville, Ohio. 

W. P. Bogardus, -Vice-President, Mt. Vernon, Ohio. 

G. M. Gray, Recording Secretary, Coshocton, Ohio. 

H. G. Woodward, Treasurer, Sidney, Ohio. 





And the following members of the Executive Commit- 
tee, viz.: 

Geo. Guyton, Ada, Ohio. 

A. C. Rohrbacher, Akron, Ohio. 

H. P. Davidson, Cleveland, Ohio. 


Frank Winter, Lancaster, Ohio. 
Jas. B. Carson; Hamilton, Ohio. 


J. W. Brown, Washington C. H., Ohio. 

George B. Meyer, Cincinnati, Ohio. 

Immediately after declaring the Seventh Annual Conven- 
tion formally opened, Vice-President Bogardus introduced 
his Honor, Mayor Julius Fleischmann, who spoke as follows: 


ADDRESS OF WELCOME BY HON. JULIUS 
FLEISCHMANN, MAYOR OF CINCINNATI. 


Mr. President and Gentlemen of the Ohio Hardware 
Association : 

I am going to leave the city within a very little while. 
Before going, it behooves me to turn the city over to some 
one, and, in thinking the matter over, I did not know where 
I could do better than to come up here and turn it over 
to you—at least for the next few days. 

You will find it a nice city, not very clean, to be sure; 
but I can guarantee that it is sound in every way. Its people 
are hospitable, and want you to enjoy yourselves while you 
are here. They know that you did not come here for the 
mere purpose of enjoying yourselves, but that your primary 
object is to meet one another and to discuss ways and means 
whereby the large interests which you represent may be 
benefited or improved; and we also know that when a lot of 
good men from the State of Ohio get together, no matter for 
what purpose, something is going to drop! 

I did not come here to tell you all about the hardware 





business, because, in truth, I know little or nothing about it. 
I came here to bid you a most cordial and heartfelt welcome 
to our city; and when you leave it I know that you will 
realize, if you do not now, that, although we cannot boast of 
quite as many people in our midst as does our sister city on 
the lake, we are still on the map as a commercial city in 


every way. 


Now the mythical key to our city is yours. Do with it 
what you like. All I have to say is, that when you leave that 














you return the key to me, because I may have to use it again. 
I thank you for your attention. (Applause.) 
Mayor Fleischmann was responded to by Mr. O. M. 
Scott, President of the O. H. A., as follows, viz.: 


THANKS TO MAYOR FOR WELCOME, 


I esteem it no ordinary pleasure to represent the hard- 
ware mcn of Ohio, and in their stead may I thank you for 
your felicitous and cordial words of welcome. 

The French have a proverb which says: “That which my 
hand gives is my hand’s no more. That which my heart gives 
is my heart’s as before.” 

Prominent among the many things for which Cincinnati 
is noted is her generous entertainment of conventions. 

Councils religious, associations scientific, festivals musical, 
conclaves fraternal, expositions industrial, camps military, as- 
semblies educational, conventions political—and last, but not 
least, this commercial organization, has been assured of a 
heart given welcome, which, because it is heart given, still 
belongs to the great heart of your great city, to be given out 
again to the next worthy body that may be so fortunate as 
to assemble within her borders. 

IN FAVOR OF THE NEXT WAR, TOO. 


At the beginning of the civil war, Artemus Ward, that 
prince of humorists, was traveling in the South. It was wired 
ahead that A. Ward was on the train, and that he was op- 
posed to the war. On the arrival of the train he was waited 
upon by a vigilance committee, who demanded to know if 
it was true that he was opposed to the war. He promptly 
assured them that he was in favor of the war; that he had 
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been for twenty-five years, and, further, that he was in favor 
of the next war. 


FAVORABLE TO CINCINNATI. 


I beg to assure you that during the seven years’ life of 
the O. H. A. we have been in favor of coming to Cincinnati. 

And surely since your hearty welcome, we are in favor of 
being here now. 

I will assume the prerogative of secretary and cast the 
unanimous ballot of the association in favor of coming back 
again. 

From the time our association accepted the invitation of 
the hardware dealers of Cincinnati to hold its seventh annual 
meeting in their hospitable city, only once did I feel that 
our visit might not be a complete success and that we would 
return to our homes satisfied and delighted. 


RIVER HAS RESUMED BUSINESS. 


This was when, last October, I stood, with our gsteemed 
member and local committeeman, George B. Meyer, on the 
lookout on Walnut Hills, and saw all the boats tied up, with 
the river fordable most anywhere, and with as good signs of 
falling lower as rising higher. I was apprehensive lest the 
O. H. A. would come io Cincinnati and go home thirsty. 

Now that the river has resumed business in the old 
channel, it is comforting to know that there can be no excuse 
offered by any member for going home otherwise than 
sober. 

A LOT OF BUCKEYES. 


We are a lot of Buckeyes, picked from the hardware trees 
on the borders of Hoosierdom on the west, from the shores 
of the (now frozen) lakes on the north, to the banks of the 
Ohio on the south and east. We are largely Buckeye born 
and Buckeye bred, and when we are gone there will be a lot 
of Buckeyes dead. 

Perhaps if you were as well acquainted with hardware 
men as I am, you would have called for the report of the 
committee on credentials ‘ere you were so lavish in your 
dispensation of liberty. However, inasmuch as you have been 
so generous, I accept the trust, in the name of the associa- 
tion, and assure you we will prove ourselves worthy guests 
of an honored host. 


EFFORTS ARE APPRECIATED. 

And now, Mr. Mayor, again thanking you, we wish to 
assure our friends, manufacturers, jobbers, retailers, that 
their combined efforts for our comfort and pleasure—evidence 
of which we have already received—are sincerely appreciated, 
and to express the wish that, as in the past, so in the future, 
your city may so happily combine the arts and industries 
that she may be to the whole country what she will ever be 
to Ohioans—the Queen City. 


Vice-President Bogardus: The next item on our pro- 
gram is a few remarks from the Chairman of the Cincinnati 
Local Committee of Arrangements, Mr. S. D. Baldwin, of the 
Whitman & Barnes Mfg. Co., of this city. I don’t know 
whether he has his knife with him or not. We will find 
that out. 

(Applause.) 


ADDRESS BY S. D. BALDWIN. 


(Chairman Local Committee of Arrangements.) 

Mr. President and Members of The Ohio Hardware 
Association : 

We have listened to the address of His Honor, the 
Mayor, granting you the freedom of our city, and have heard 
your worthy President accept all the privileges that go with 
the O. H. A. badges you wear. 

On behalf of the local Manufacturers, Jobbers and Re- 
tailers, we welcome you heartily and hope your deliberations 
will successfully solve many questions vital to the future wel- 
fare of your Association. 

When the local members of your Association returned 
from the meeting last year, after successfully carrying to the 
front the banner ‘of “Cincinnati, 1901,” only sufficient timé 
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was taken to properly allow the victory to “soak” in, when 
arrangements were begun for your visit this year. 

Now it devolves upon our Committee to see that you 
make good use of your opportunities and enjoy your visit 
with us to the utmost. 

We were told in the beginning that under no circum- 
stances must we intrude on the sessions of your convention. 
Your worthy President has consented to deliver you into our 
hands at early candle lighting, with the solemn promise that 
we are to return you by 9 a. m. next morning, ready for 
business. 

We have provided for this evening what our Entertain- 





President Orlando M. Scott, Marysville, 


ment Committee is pleased to call “A Bohemian Smoker and 
Vaudeville,” and the Chairman of that Committee says he is 
now ready for you. . 

We will expect your presence at Scottish Rite Cathedral 
tonight. Wear the special badge provided and we will have 
duly accredited representatives there to punch it before you 
get in, and again before you get out. 

Wednesday evening, as the program says, “Banquet at 
the Armory.” This will be a modest affair, but fortunately 
the room is large enough for expansion to the size to which 
we expect you may grow this year. The First Regiment 
Band willbe there and you will hear some music, if nothing 
else. 

The banquet tickets provide a space for signature. It 
will assist us very much in handling the crowd if you will 
sign your tickets in advance. 

We provide this ticket for two purposes: First, to tell 
us just which ones go to dinner, and, second, to assist you in 
“proving an alibi,” if necessary, when you get back home. 

Thursday evening will be given over to theater parties, 
and other things, too. 

The ladies have been promised “Protection,” and we 
have a most excellent committee to look after their comfort, 
so those of you who have ladies with you, will please make 
this fact known to the proper desk in the office, giving name 
of your hotel, and we will endeavor to look after them. 

It is not the intention of our committee to take up your 
time with long addresses, for if it were, I would call in 
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turn upon my fourteen associates on our Executive Com- 
mittee, but rather is it our desire to see that all of you are 
comfortable in the way of hotel accommodations, to entertain 
you tothe best of our ability, and to have you, when you return 
home, take with you a favorable impression of Cincinnati,a city 
of which we are justly proud, a city which offers opportunities 
for business more diversified, both in manufacture and job- 
bing, than any other city in the central west, a city whose 
financial credit heads the list; in short, the best city in the 
world in which to live and do business. 

And now, gentlemen, expedite in every way you can, your 
deliberations, so as to have at least a few hours of daylight 
to visit our manufacturers and jobbers, get better acquainted 
with the heads of the concerns with whom you are now, or 
will in future, do business. 

Your badges you will find an Open Sesame to all business 
offices ; stay with us as long as you can and when you return 
home, don’t forget Cincinnati. 


The Secretary read the minutes of the last meeting, held 
in Cleveland, Ohio, which were, on motion, approved. 

Vice-President Bogardus announced the next order of 
business as the Annual Address of the President, which 
follows: 


PRESIDENT’S ADDRESS. 





A COMPLIMENT OF NO SMALL MAGNITUDE. 


One year ago, at our meeting at Cleveland, I was sur- 
prised at the unexpected election to be your president. I 
could, at the time, make but a feeble and embarrassed 
acknowledgment of the honor, hence, I take advantage of this 
occasion to re-express and emphasize my thanks. 

To be placed at the head of an organization of men such 
as compose the Ohio Hardware Association is a compliment 
of no small magnitude, and one of which any man would 
have just reason to be proud. 

I hope that when my term of office is ended my work will 
have been such as to merit your moral and commercial 
approval to the extent that you can say: “Well done, good 
and faithful servant.” 

COMMERCIAL ORGANIZATION SOMETHING BESIDES MERCENARY. 


I wish to repeat what I said before at the Vehicle and 
Implement Dealers’ Association, in this city, a few months 
ago: “The purpose of commercial organization will be much 
underrated if looked upon as mercenary only—to maintain or 
get better prices, or to increase the volume of business.” 
One great aim should be to get a better understanding of each 
other. I consider this as important as the exchange of busi- 
ness ideas. 

ADVANTAGES OF RUBBING ELBOWS IN THE TRADE. 


A dealer gains much by knowing men in his line of trade. 
It takes him out of his own little world, makes him more tol- 
erant, better contented with his business, and hence better 
equipped for its successful prosecution, and better fortified 
to battle with the many annoying conditions that confront 
him from day to day. Competitors in the same line in the 
same town, by their connection with organizations like this, 
may be brought close together, and find out what a good fel- 
low the other fellow really is. Berate human nature as we will, 
is it not true that the more we know people, the better we 
like them? One man brought suit against another for infringe- 
ment of a patent. During the trial they became acquainted. 
The plaintiff said to the defendant: “If I had known you I 
would not have brought suit.” The defendant replied: “If I 
had known you I would not have infringed.” 
A FRUITAGE OF FRIENDSHIPS. 


If I get nothing more out of the Ohio Hardware Associa- 
tion than the friendships I have made throughout the state, 
I am well paid for the time and money it has cost. The same 
fruitage can be had for every member of this association. 

IRON SHARPENETH IRON. 

We meet in convention, not to do all the work of the 
association, but, “As in water, face answereth unto face, so 
the heart of man, to man;” “iron sharpeneth iron”; so, by 








this annual contact, we get the benefit of each other's experi- 
ence. And here, should be set in motion a current of good- 
fellowship and fraternal interest, that, in its sweep, will 
reach every hardware dealer in the state. ; 
FRATERNITY. 


RITUALS OF THE HARDWARE 


Our secret societies have their signals of distress. We 
have no ritual nor pledge to come to a member in trouble, but 
I feel sure that each member of the Ohio Hardware Associa- 
tion stands ready to respond to the call of a member for help. 

Within the last year I warned a member of a dead-beat, 
My only acquaintance with this 
A few months 


moving from my town to his. 
member was as a member of this association. 

















Vice-President W. P. Bogardus, Mt. Vernon. 


ago a party moved from my town to Marion, O., on whom I 
held a chattel mortgage. The claim was fairly good, but was 
twenty-eight miles, and several dollars away, and needed good 
attention. I wrote our esteemed member, Fred Laberman, 
giving him the particulars of the case. He fixed up the mat- 
ter, filed the mortgage, and sent the renewed note, saying: 
“Call again.” This note has since been paid. 


USE OF FELLOW MEMBERS. 


This one case was worth more than my annual dues, aside 
from the fraternal feeling it inspired. 

I was glad that in a few days Haberman turned the tables 
on me by calling for information as to a claim he had down 
my way. 

Just last month I made good use of ex-President Wise- 
man along this same line. I have also had the pleasure of 
making a real estate agent of our John Plummer, over at 
Bellefontaine. 

A STOCK COMPANY. 

We should look upon our organization as a stock com- 
pany, each member holding the same amount of stock—no 
one having a controlling interest, and every stockholder doing 
his level best to raise the power of the corporation to its 
highest capacity, that it may yield both a social and material 
dividend that will be satisfactory to all. 

Your officers and executive committee have worked with 
this end in view. 
WORK OF THE YEAR. 

The report of the secretary will give you some idea of the 

work that has been done during the year. It will, however, 
















give but an imperfect idea of the burden he has borne. The 
grievance committee will convince you that they have noi 
been figure-heads. Other special committees will report some 
hard and efficient work. 


RIGHT TO EXULT IN ASSOCIATION SUCCESS. 


A skilled: mechanic takes pride in his work, and has a 
right to do so—no workman should be barred the privilege 
of calling attention to his well-done achievements. So, in 
reviewing the history of the Ohio Hardware Association, |] 
feel that we have the unugestioned right to exult in its suc- 
cess. Perhaps less has been accomplished than was expected 
by some of the members, but one fully acquainted with the 
intricacies of the hardware business should see the wisdom 
of “making haste slowly.” Though the oldest organization 
of its kind, we are still in our swaddling clothes. 


LIKE AN ARMY IN TIME OF WAR. 


All progress is accompanied by danger. We are like an 
army in time of active hostilities. There are enemjes throw- 
ing themselves across our path. We cannot advance our 
lines till they are routed. In General Sherman’s noted Atlanta 
campaign he displayed wonderful skill in flanking the enemy. 
This was dangerous. Daily, we are confronted with serious 
condtions. To be successful we must advance by flank or 
direct assault. There are no winter quarters for the pro- 
gressive hardware merchant. 


ASSOCIATION MEANS BUSINESS. 


Jobbers, dealers and traveling men are unanimous in 
their approval of our conventions, but a fear has been 
expressed that undue prominence may be given to the enter- 
tainment or social feature. While your president would be 
the last member to advocate the elimination of the social 
element, he would urge you to remember that, first of all, this 
association means business, and insists upon your prompt 
attention to every session. No member can afford to be 
absent. The association cannot afford to have any member 
absent. “All for each, and each for all,” should be our 
motto. 

HOPES MEMBERS WILL FEEL INDIVIDUAL RESPONSIBILITY. 


And now, gentlemen, believing that it is neither my privi- 
lege nor prerogative to suggest measures or recommend legis- 
lation, I hope that each member will feel his individual 
responsibility for the work of the convention and the utmost 
liberty to express his views and opinions upon all questions 
that may be proposed for our consideration. 


President Scott announced the appointment of the follow- 
ing committees, viz. : 
RESOLUTIONS. 


T. Morris, Lima, Chairman. 
Henry Rhea, Cleveland. 
L. W. Logmis, Cuyahoga Falls. 


NOMINATIONS. 


J. J. Ewing, Lima, Chairman. 
G. Jaeger, Elmira. 

J. H. Doering, Wapakoneta. 
F. G. Thornton, Cleveland. 
A. L. Shearer, Dayton. 


QUESTION BOX. 


Geo. Hartke, Cincinnati. 
Ben Coe, Coshocton. 
Theo. Weld, Marysville. 
James Cockrell, Sunbury. 
LAWS RELATIVE TO HARDWARE TRADE. 
(Holding over from last year.) 
W. P. Bogardus, Mt. Vernon. 
Cc. B. Burr, Columbus. 
W. A. Fern, Columbus. 


ON MEMORIALS. 


To CHAS. BOEBINGER: 
O. P. Schriver, Cincinnati. 
B. H. Knapp, Cincinnati. 
M. A. Griffiths, Madisonville. 
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To B. M. CLARK: 

W. R. Doering, Wapakoneta. 

Geo. M. Wolf, Hollansburg. 

Geo. W. Wiley, New Madison. 

To JOHN W. FINNERAN: 

B. W. Ricketts, Coshocton. 

A. Strome, Warsaw. 

James Bell, Roscoe. 

During the half hour following, which was devoted to 
an experience meeting, there was a pleasant and instructive 
interchange of ideas on the phases of the hardware business 





Corresponding Secretary Geo. M1. Gray, Coshocton. 


of special interest to the delegates. The following gentlemen 
participated in the discussion, viz. : 
H. C. Wiseman, Springfield (Ex-President). 
B. W. Ricketts, Coshocton. 
G. Jaeger, Elmore. 
L. W. Loomis, Cuyahoga Falls. 
Ben Coe, Coshocton. 
O. J. Taylor, Sidney (in business since '54). 
J. C. Fuhr, Williamsburg. 
J. P. Duffy, Greenville (Ex-President). 
W. P. Bogardus, Mt. Vernon. 
L. F. Kinsey, Kenton. 
S. L. P. Stone, Urbana. 
James Cockrell, Sunbury. 
Frank E. Thompson, New York (Iron Age). 
T. J. Bodell, Herod. 


S. S. Slusler, Oakwood. : 
An invitation was received from the John B. Morris 


Foundry Co., through its secretary, Mr. Geo. McG. Morris, 
to visit their plant and inspect the stock of stove repairs, 
containing repairs for over 100,000 different stoves and 
ranges. 

Vociferous applause followed the suggestion by Vice- 
President Bogardus, that every member shake hands with 
every other man whom he meets in Cincinnati wearing the 
O. H. A. Button. 

After some other discussion on general topics, the con- 
vention adjourned at 5:15 p. m., until 9:00 a. m,, Wednes- 
day. 

WEDNESDAY MORNING SESSION. 
After their very elaborate and enjoyable entertainment 
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at the Scottish Rite Cathedral the evening before, many of 
the members of the O. H. A. were late in arrival Wednesday 
morning, but notwithstanding this fact President Scott, be- 
lieving the best way to encourage prompt attendance is for 
the officers to be on hand, called the convention to order 
at 9 A. M. sharp. 

The first order of business was announced as report from 
the Committee on Grievances, which was submitted by its 
chairman, Mr. W. P. Bogardus, as follows: 


REPORT OF THE GRIEVANCE COMMITTEE. 





Your committee on grievance beg leave to submit the 
following report: 

During the past year there has been submitted to us for 
our consideration thirteen complaints. All of these, we are 
glad to say, have been adjusted. We take it that the duty 
of your committee is to adjust, as far as possible, the differ- 
ences arising between rétailers and those of whom they buy 
goods; to act as arbitrators between those who should and 
must be friendly if they expect to continue business relations 
with each other. To maintain this condition of friendliness 
will depend, to some extent, on the way the grievance com- 
mittee handle the cases that come before them. To do this 
successfully, the proofs necessary to substantiate the charge 
must accompany the complaint. To make a complaint is a 
very easy thing to do. But to make a complaint and justify 
it by good and sufficient proof is something very different. 
Your committee would therefore urge that all complaints, in 
the future, be accompanied by proof that will stand in any 
court in the land. We have felt that in a measure the suc- 
cess of the Ohio Hardware Association depended on the rec- 
ognized fairness and justice of the decisions of your com- 
mittee. To establish the fact that the retailer who puts his 
case in the hands of your committee will get a just settle- 
ment of his complaint, and to create a confidence in the minds 
of both manufacturer and jobber that the action of the com- 
mittee is not an act of enmity, but a friendly effort to re- 
establish pleasant relations between business men, has been 
a prime desideratum of your committee. We recognize the 
fact that differences will arise, and we also recognize that 
when a difference is surcharged with ill-feeling, the ill-feeling 
tends to hide the real issue, and make it difficult to arrive at 
a conclusion that will be accepted by both parties as satis- 
factory. So we urge that all complaints be made in a spirit 
of friendliness rather than in anger. Because one angry party 
soon creates another, and a solution of the difficulty becomes 
almost impossible. 

We have this further to report, that in no case have we 
received any but courteous treatment from those with whom 
we have had occasion to correspond in regard to complaints 
made against them. A kindly statement of the facts, as they 
saw them, has been promptly given. 

We anticipate that the older and stronger the association 
becomes the less occasion there will be for complaints. A 
friendlier feeling is sure to come between retailer and jobber 
by a continuance of the association. 

There will always be a greater readiness to listen to a 
complaint that comes through a great association than there 
would be to listen to one coming from a single individual. 

Whatever may be the other conditions,-a strong associa- 
tion begets respect and consideration for whatever the asso- 
ciation may say or do. 

Your committee have had the services of your secretary 
in all the correspondence they have had. And they desire 
here and now to bear record to his unfailing kindly courtesy 
in handling the correspondence relating to the several cases 
they have had to consider during the past year. 

W. P. Bocarpus, 
Gro. B. Meyer, 
Committee. 


President Scott: Gentlemen, you have heard the report 
of the Grievance Committee. It is a most excellent report, 


but does not give you any idea of the amount of corre- . 


spondence, work and manipulation that it has taken to bring 
about the results secured by the committee. It is a little too 









bad that there are not more present to hear it this morning. 
Moved by Mr. J. F. Wright, of Worthington, seconded 
by Mr. Bernard Somers, that the report be adopted. Carried. 
Secretary George M. Gray, of Coshocton, presented and 
read his report, as follows: 


REPORT OF THE CORRESPONDING SECRETARY. 





CLOSE OF FIFTH YEAR OF ASSOCIATION’S EXISTENCE. 

I have the honor to present to you this, my report as 
recording secretary of the Ohio Hardware Association, for the 
year ending February, 1901. 

This meeting closes the fifth year of our existenc: as the 





Financial Secretary Will C. Jones, Columbus. 


Ohio Hardware Association. In membership, in interest and 
in all that goes to make a strong association, the develop- 
ment of the preceding year has been maintained. At the 
close of the session in 1895 we had but sixteen members; we 
now have more than four hundred members, and this growth 
has been marked by a development of interest and of earnest- 
ness on the part of the officers and members that makes this 
association one of the strongest retail hardware associations 
in the Union. 
STRONG BECAUSE OF MEMBERS’ INTEREST. 


The association is strong and has become strong not only 
because of the interest taken in it by our members, but 
because it is built on a firm foundation of conservatism in 
business, of friendship, honesty and honor among members 
This association means a good deal more than an organiza- 
tion for the purpose of recreation and a “good time.” As 
business men, we have plain and important business proposi- 
tions to meet. 

NEW QUESTIONS. 

In these days of combination and consolidation in busi- 
ness, of the so-called trusts in manufacturing, and from whom 
we must buy, and the corresponding trusts in selling, that is 
the rapidly developing department stores, the retail dealer 
meets new questions which vitally affect his very existence 
On the one hand, the question is suggested—Is it not better 
to let conservatism in business (the live and let live) policy 
guide us? On the other hand, the power of the modern trust 
to arbitrarily destroy competition, to fix and change at will 
the prices of the goods they manufacture and we buy; and the 























competition of the selling trusts, or department stores which 
can afford to sell our lines of goods at cost as leaders for 
trade in their other departments, threatens the very existence 
of retail hardware stores. What to do and what not to do tc 
meet these questions calls for the very best business sense 
and talent in our membership. Our career so far has been a 
brilliant one, but the association has not by any means 
reached the end to which it aspires, nor can it do so until it 
enlists in its ranks all the retail hardware men of the state. 


SPECIAL EFFORT TO REACH RETAILERS. 


To meet these questions and promote the purposes of the 
organization, your officers as a body, and your recording sec- 
retary individually have carried on an extended and extensive 
correspondence. A special effort has been made to reach the 
retail hardware dealers of the state who are not members of 
the association. 

CORRESPONDENCE. 


Last March, and soon after the close of our last* meeting 
there was mailed to each retail hardware dealer in the state 
of Ohio a report containing a complete record of the pro- 
ceedings of our meeting, with a copy of the constitution 
by-laws and roster of the association. This was in book forny 
handsomely gotten up, and for the furnishing of which the 
association owes a debt of gratitude to the Iron Age. 

Later, a personal letter was sent to each retail dealer in 
the state, setting forth the object of the association and 
urging him to become a member of it. Still later, a circulai 
letter was mailed to each retail dealer in the state, again call. 
ing his attention to these matters and to this meeting, inviting 
him to be present and to join the ranks. With this circular 
was encloséd a program of this meeting. 


URGES FAVORABLE ACTION ON INTERSTATE COMMERCE BILL. 


In March, 1900, a personal letter was sent to each of our 
senators and representatives in congress, urging favorable 
action on Senate Bill No. 1,439, conferring certain powers 
upon the Interstate Commerce Commission. This was done 
pursuant to the resolution and instructions of the association. 
Favorable replies were received from both senators and many 
of the representatives. 

In all, your secretary has sent out some fifty-five -hundred 
separate pieces of mail in the interests of the association. 


WORK OF EXECUTIVE COM MITTEE. 


The executive committee held three meetings during the 
year; one meeting immediately after the close of the annual 
meeting, another in Cincinnati on November 21, and the third 
just before the commencement of this meeting. 

The executive committee has given much time and 
thought to the work of the association. A committee con- 
sisting of Mr. Fern, of Columbus; Mr. Baker, of Dayton, and 
Mr. Duffy, of Greenville, was appointed to investigate the 
advisability of this association becoming a member of the 
Interstate Retail Hardware Association. A report of this 
committee will be submitted to this meeting as a separate 
document. 

INSURANCE COMMITTEE. 


A separate committee, with Mr. Wiseman as its chairman, 
was appointed to take up and consider the question of form- 
ing a retail hardware dealers’ fire insurance company, for the 
purpose of furnishing fire insurance, on the mutual plan, te 
the members of the association. This committee will also 
make a separate report at this meeting. 


GRIEVANCE COMMITTEE. 

The grievance committee has had an extensive corre- 
spondence on subjects pertaining to its work. A separate 
report of its proceedings in detail will also be given by that 
committee. 

On the whole, the association is to be congratulated upon 
its growth and development, upon the manner in which it has 
taken hold of and disposed of the business propositions that 
have come before it, upon the interest and active, earnest 
efforts of its officers and members to promote its general 
welfare. But as was said before, much remains to be done, 
and perhaps—first of all, is the necessity of still further 
increasing our membership. This cannot be done by action of 
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the officers alone; each individual member of the association 
must make a personal effort to bring into the association those 
dealers living in his vicinity. If this is done, our member- 
ship in one year can easily be made an even thousand, and 
to this end the officers of the association urge the active efforts 
of each individual member. 


On motion of Mr. W. P. Bogardus, seconded by L. F. 
Stahler, the report was received and adopted. 

The Committee on Light reported through President 
Scott the present situation with respect to the gasoline in- 
candescent light. A circular was issued during the latter 
part of 1900, which is not dated, signed by Frank L. Baird, 
Inspector of Oils, First District of Ohio, and John R. Malloy, 





Geo. B. Meyer, Member Executive Committee. 


Inspector of Oils, Second District of Ohio, which quotes 
Section 308, 400 and 402 Revised Statutes of Ohio, and states 
that it has been reported to the Department of State Inspec- 
tion of Oils that parties are using for illuminating purposes, 
contrary to the laws of Ohio, gasoline or other products of 
petroleum. The circular concludes as follows: 

“The foregoing provisions of the law were enacted for 
the protection of life and property from the dangers arising 
from the use of iHuminating oils which do not come up to 
the required standard. 

“Gasoline is not intended for illuminating purposes, and 
will not meet the required legal test; and any person who 
sells or offers gasoline for sale for such purposes, or any 
person who uses gasoline in lamps or other devices for il- 
luminating purposes, except as stored in underground reser- 
voirs, outside the building to be lighted, as provided in 
Section 400, violates the law, ‘and is liable to the penalty 
prescribed in said section; and all persons are hereby notified 
that any violation of the foregoing sections of the Revised 
Statutes will be prosecuted by the officers of this depart- 
ment.” 

In connection with the foregoing there was read a letter 
from John R. Malloy, Inspector of Oils, Second District of 
Ohio, to Mr. O. M. Scott, Marysville, Ohio. 

“Co_umBus, Feb’y 12, 1901. 
Mr. O. M. Scott, Marysville, O. 

Dear Sir: I have your letter referring to the circular 
recently issued by this department, concerning the use of 
gasoline, for illuminating purposes, and will answer the same 
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by enclosing you a copy of the circular, which you may not 
have seen. 

In this connection, I desire to add that I have been 
requested by some of the firms engaged in the manufacture of 
appliances for the use of gasoline for illuminating purposes 
to begin a friendly suit for the purpose of getting the opinion 
of the courts on the present law. As there is no desire upon 
the part of the officers of this department to impose hardships 
upon or do any injustice to either the users of gasoline or 
the manufacturers of lamps or other devices for its use, we 
will willingly join with the opponents of the law in taking 
the proper steps to determine beyond question what our duty 
is utider the present statute. 

Until these proceedings have been agreed upon, I can 
give you no assurance, further than is contained in the cir- 
cular issued by this department, except to say that it is not 
my purpose to take snap judgment in this matter upon any 
citizen of the state. 

Very respectfully, 
Jno. R. Mattoy, /nspector.” 

Mr. Scott invited the especial attention of the conven- 
tion to the exhibit at the Grand Hotel by Mr. F. H. Palmer, 
representing the Cleveland Window Glass Co., of the Cleve- 
land prism, which, after personal use, he highly recom- 
mended. 

The discussion following, by J. C. Fuhr, of Williamsburg, 
and G. Jaeger, indicated that there is a feeling that the law 
cannot properly be construed to prohibit use of gasoline for 
illuminating purposes under any greater restrictions than 
when used for heating and cooking purposes. 

There-was also considerable interest manifested in the 
prism glass, and inquiries made of Mr. Scott respecting its 
sizes, prices, etc., were replied to by him in detail. 

On motion of Mr. E. R. Grimm, seconded by Mr. C. W. 
Jewell, a committee was appointed to draft a memorial to the 
legislature asking to have the objectionable features of the 
law relating to gasoline as an illuminant repealed. 

President Scott named as such committee, the mover and 
seconder of the resolution with power to select a third. 

Vice-President Bogardus gave notice that when the re- 
port of this committee should be brought in, he would move 
its reference to the Committee on Laws Relative to the 
Hardware Trade. 

The report of the Financial Secretary, Mr. W. H. Jones, 
of Columbus, was read by Mr. Bogardus at the request of Mr. 
Jones, and on motion of Mr. Jaeger, seconded by Mr. Ho- 
bart, the report was received and approved, the Executive 
Committee having on yesterday audited and found the 
accounts correct. 

The report showed total receipts........... $1,252.50 

PUNO i £5 ds dau dane odes aves idecevo 1,203.46 

Balance on hand at opening of convention. $49.04 

At the request of Mr. B. Worth Ricketts, of Coshocton, 
his paper on “Rights of the Retailer’ was read by Mr. Bo- 
gardus, who had proven such a satisfactory elocutionist 
throughout the convention. 


RIGHTS OF THE RETAILERS. 
By B. W. Ricketts. 


WRONGS AGAINST THE MANY. 

The spirit of domination appears to be ever-present in 
the make-up of mankind, and is laudable or to be deplored 
according to its development and direction. 

The pages of the past contain one long, and almost unin- 
terrupted, story of the wrongs against the many by this mis- 
guided motive of the few. Some cultivate the passion for 
glory and renown; others for wealth and its consequent 
power. One modern example of that motive nobly directed— 
our Revolutionary fathers, who builded not for themselves, 
but for the people. This inherent passion seems. to break out 
at various times and sundry places, much in the manner of 
the many ills that flesh is heir to; and is at times niore or less 
vifulent and contagious. 

CARRIE NATION AND TRUSTS HAVE AN INNING. 


Just now Mrs. Carrie Nation and the Trusts are having 
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their innings. Mrs. Nation appears to be able to take care 
of herself; and the question might be asked—How are we 
going to take care of the Trusts? This wish or inclination, 
to rule, has of late been developing into combinations of 
money and brains; some are pleased to call them trusts or 
syndicates, and they are spreading over the country like the 
grippe. 

Our fathers talked prettily of certain “inalienable rights” : 
that of “life, liberty and the pursuit of happiness.” We have 
them yet, in a general way; but as retail hardware dealers, are 
we not threatened with their partial loss? 

Well directed combinations in merchandizing means the 





J. W. Brown, Wastington Court House, Member Execu- 
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loss of business independence for many who are now fighting 
their battles alone. Ought we not, then, look to our rights, 
and see that they are known and respected ? 

RETAILER IS BETWEEN MANUFACTURER AND CONSUMER. 

The manufacturer ought not to think that because he 
produces articles of real merit and general utility, and heralds 
the same through the press to the public, that that alone has 
made their reputation and his success in his line of products. 
There is an army of retailers between him and the consumer, 
who must not be overlooked. They know a good thing when 
they see it, and they willingly, though selfishly, assist in build- 
ing up that reputation, by praising and posting their trade 
on the various points of merit of the merchandise they handle ; 
by warrariting and standing between his customer and any 
possible Joss and in every honorable way strive to get them 
into general use and thereby smooth the way for future 
sales. 

RETAILER CREATES DEMAND. 

Surely we have done more to add to that reputation and 
create’a demand far in excess of any that could be obtained 
by the most lavish use of the printers’ press. 

This is not on account of any love on our part for the 
manufacturer or pride in his plant, but for the margin of 
profit that is in it for us. 
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Our interests have been mutual and we have stood fairly 
together in the past; but “evolution” seems to be a dominant 
theory, if not an accepted fact, in commercial affairs as well 
as in nature, and it may be a case of the “survival of the fit- 
test” among the merchants of the future. 


VARIOUS PHASES OF MERCHANDISING. 


There may be many here present who have noted the 
various phases that merchandising has passed through within 
their time. The omnipresent pack-peddler; the general or 
mixed store; the well assorted stocks in each particular line; 
the department store and the catalogue house, and now 
“trusts” and syndicates. These latter bid fair to control the 
distribution of the products of the factory in the near 
future. 

The tocsin of alarm is being sounded along the line and 
trusts and combinations of capital, these aggregations of greed, 
are growing into disrepute. 

Already trade assemblies and organizations and state 
legislatures are seeking methods to master and keep within 
metes and bounds such associations of money for commercial 
control and dictation. 


COMMON INTEREST SHOULD BE SUBSERVED. 


If we wish to persevere in the old and established meth- 
ods, and are not willing to be guided by the signs of the 
times, and accept and attempt some of the radical changes 
now in the air, then we, too, should take action. The time 
has come when those whose interests are mutual, whose com- 
mercial success depends on harmony of action; who are mak- 
ers and distributors—the manufacturers and jobbers—and re- 
tailers of every line of commodity—the many against the few— 
should formulate a plan of action to more closely conserve 
our common interest, lest our present freedom of action and 
individuality be smothered and lost in the arms of some finan- 
cial octopus—some new billion dollar trust. 

We have a right—that of self preservation, as well as 
mutual .dependence—and should demand that just as low 
prices be given the retailer who carries a stock in any partic- 
ular line as are given by the same manufacturer or jobber 
to any house handling that same line and selling directly to 
the consumer, and with the very smallest difference, if any, 
as to quantity. 

Is it right. Is it fair, that after contributing so long and 
so largely to the reputation of any line of goods, that the 
maker thereof should place in the hands of a department 
store or catalogue house, or any house that sells broadcast 
to the consumer, those same goods at prices below those that 
we have to pay? We ask, at least, for even justice—that we 
be placed on a fair footing with all. We are entitled to this 
and it should be insisted upon. 


SHOULD BE ONE PRICE TO ALL. 


If the jobber and manufacturer were a little more con- 
siderate, they would not allow a too common evil to occur— 
that of mapping out the states and towns for special and 
particular prices, or allowing their agents to sell, at the same 
time, but at different prices, to competing parties in the same 
or neighboring places. 

This may be occasioned by the salesman’s eagerness for 
orders; or the so-called “shrewd buyer” may have beguiled 
him, by means best known to himself, into making conces- 
sions. 

Such methods are obviously unfair and should not be 
tolerated because of their injustice. No fair minded competi- 
tor should expect, or would ask, to be favored in that way. 

We have a right to a fair and uniform price according 
to the fluctuations of the uncertain and manipulated mar- 
kets. 

PROMPTNESS ESSENTIAL. 


Perhaps most of you have observed since “prosperity” 
was “unbottled” a few years ago, that there has been, at times, 
much vexatious delay in the filling of orders and frequent 
notices with the legend “out of the following”; “please in- 
clude in your next order,” or “will forward on arrival,” and 
the embarrassing interviews such conditions cause with your 
customers. After a man has decided to buy, he wants it 
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at once; so you order from some other house that has it, and 
before you can send your countermands you have a double 
dose of it, possibly unsalable, odds and ends. Most houses 
cancel orders for goods they are out of at time of shipment; 
this is the most satisfactory way, but the buyer should have 
his order filled at prices given if he so wishes and renews his 
order on notice of omissions. 
MORE LIBERALITY IN DISCOUNTS NEEDED. 

The lack of cars in sufficient number to move the vast 
amount of merchandise now in demand is the cause of much 
of the delay in the receipt of our purchasers, and the custom- 
ary “Ten days for two off” have passed before you have had 
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a chance to check them off or see that they are as ordered, 
and sometimes even before they arrive at your station. 

It should not be held that we have sinned away our days 
of grace on that account. We ought to be granted a little 
more liberality as to time for discounting. In some lines 
thirty days are given, and the discounts are much larger. 

Fifteen days would give, in nearly all cases, ample time 
for the retailer to check his goods and his money. To equal- 
ize matters and get business nearer a cash basis, the credit 
limit might be shortened to thirty days. 

We have a right to be favored a little as to lists and trade 
discounts. We are not all blessed with a marvelous memory; 
nor are most of us adepts in discounts. 


LISTS ON STEEL GOODS. 


The lists, for instance, on steel goods, seem to have been 
gotten up by the designers with the special view to distract 
us, and they have succeeded admirably in my case; but the 
discounts on same, to use a yulgarism, “take the bakery.” 
Why, after a short wrestle with them one would forget 
whether he was a-foot or a-horseback. We should be given 
a list that is uniform; that is, manufacturers making goods 
of like style, sizes, etc., use one list and but one discount for 
each list of any. line; the discount changing with 
the market; the lists to be changed only at long 
intervals when the cost of materials or making, of part of 
their products, would be relatively out of proportion. 

This need not occur often, as the manufacturer could 
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safely be trusted to put their lists so high and their dis- 
counts so low, the former would seldom need revision. 


BETTER LABELS NEEDED. 


Haven’t we a right to ask, especially when this would 
cause no additional outlay of skill er money, that the labels 
on the boxes containing the hardware we put on our shelves 
be gotten up, partially, at least, for our convenience? 

While we do not want the designers to neglect the artistic 
features and harmony of type and color and their general 
attractiveness, yet the letters ought to be sufficiently large 
to enable many of the dealers who have grown old and specta- 
cled in the business, to spell them out without much effort; 
and while they are filling the label with facts and figures in 
regard to the articles within, leave us a space that we may 
complete the design with a few original hieroglyphics—our 
cost and selling price. 

POWERS THAT BE SHOULD BE LESS SELFISH. 


Let us ask, then, that the powers that be—those most 
interested along similar lines—act together, less selfishly, and 
pave the way for fairer and easier business methods; that 
they stand within supporting distance, and, when the threat- 
ened commercial war is on, our flag of individuality will not 
go down to defeat. 


The paper was complimented by Mr. Angle as one of 
the most practical papers ever delivered in the convention. 
The matter of confusion of discounts was one that called 
loudly for remedy. This paper was discussed further by 
Messrs. John F. Baker, W. P. Bogardus, T. D. Weld, John 
C. Fuhr and Grimm. 

It was developed from the opinions expressed by the 
various speakers that the manufacturers might contribute 
greatly to the convenience of the retailer in their methods of 
labeling goods, and in other minor details. But there was 
a difference of sentiment as to how the manufacturers could 
be best persuaded to pay more attention to such matters, par- 
ticularly to the matter of giving more room on labels for 
placing on the cost mark by the retailer, as referred to by 
Mr. Baker. 

A pertinent suggestion was, that the retailers should co- 
operate with the jobbers in endeavoring to have such reforms 
brought about, and through them more certainly reach the 
manufacturer. 

Mr. Bogardus, Chairman of the Committee on Lien 
Laws, submitted the report of-that committee as follows: 


REPORT OF COMMITIEE ON LIEN LAWS. 





CREATURES OF STATUTORY ENACTMENT. 

Your committee appointed to secure some further action 
by the General Assembly of Ohio in regard to lien laws beg 
leave to report that, owing to the short time we had from the 
time your committee was appointed until the adjournment 
of the Legislature, we found that it would be impossible to 
formulate, introduce and carry through the Legislature any 
measure that would be of any value. So we have confined our 
investigations to what lien laws are and what lien laws are 
now in force. 

Lien laws are creatures of statutory enactment, and have 
no place in common law or equity. The purpose of a lien law, 
according to Phillips, is to take from the owner money actual- 
ly owing by him upon his contract and apply it in payment 
for labor and material which the workman and the material 
man have contributed towards the performance of the same 
contract. 

A CONSTITUTIONAL LIEN LAW DESIRED. 

With these two truths before us, the proposition for us 
to solve is, What kind of a lien law can we get enacted that 
will stand the test of the courts, and what protection can 
we get that will meet the approval of the general public as 
being fair, just and equitable? To have a law enacted that. 
upon test, the courts pronounce unconstitutional, or that the 
public regards as unfair, will ultimately defeat our object. 

HISTORY OF LIEN LAW LEGISLATION. 
The history of lien law legislation has more than a pass- 








ing interest. The first lien law enacted in the United States 
was passed by the Pennsylvania Legislature in 1803, and was 
limited to the city of Philadelphia. The first lien law passed 
in Ohio was enacted January 1, 1823, and applied to Cincin- 
nati only. On the 12th of March, 1840, it was so enlarged 
and amended as to include the counties of Hamilton, Wash- 
ington, Scioto, Muskinghem and Knox, and so broadened as 
to extend the lien to all mechanics, laborers, and furnishers, 
for the value of their labor, skill and materials. 
THE FIRST LEN LAW. 

The first general mechanics’ lien law was passed March 

4, 1845. In 1854 the law was amended so that any one who 
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did work or furnished material to contractors could secure 
lien on any moneys in the hands of the owner, not yet paid 
to the contractor, by notice to the owner. On April 20, 1880, 
the law was amended making it necessary to file a sworn 
itemized statement of all labor done, or materials furnished, 
within four months after last item was charged, and suit 
could be brought to enforce lien any time within six years 
from the filing of the statement with the county recorder. 
A further provision of the law made it obligatory on the part 
of the owner to detain payments due the contractor for labor 
done or materials furnished when served with a written notice. 
In 1894 the law was amended so as to put the contractor, sub- 
contractor, and the material-man on the same basis, as to their 
right to acquire a lien upon the building. The amendments 
of 1894 have been pronounced unconstitutional, because, first 
it limits the rights of the owner of property, and makes him 
liable for debts that he has not contracted and knows noth- 
ing about; and, second, because it is contrary to public wel- 
fare. 

It has been held by the courts in several cases that, inas- 
much as the entire mechanics’ lien law of 1804 has been pro- 
nounced invalid, that the law of mechanics’ liens stands as it 
did before the enactment of the law of 1894. Which, to put 
in a few words, means that no person can take a mechanics 
lien upon any property unless he has a contract with the 
owner or his agent. If goods are sold to a contractor it will 
be well to understand the conditions of the contract. If the 
contractor has received his money in full for the work to be 














done, and is not responsible, there is no recourse on the 
owner, for he has paid for his property once, and you cannot 
make him pay for it again. 

RIGHT GUARANTEED BY STATE CONSTITUTION. 


The right to a full and free ownership of a man’s prop- 
erty is guaranteed to him by the constitution of the state. 
To limit that right by imposing conditions on him, when he 
makes a contract that he shall see that all persons who work 
for the contractor get their money, is held by the courts as 
an infringement on his rights and a hindrance to him in mak- 
ing contracts. The only exception to this rule is when 2a 
man offers to pay more than 8 per cent for the use of his 
money. Then the courts step in and say that he is not com- 
petent to do business, and justify themselves on the plea that 
it is for the public good to so interfere. 

The natural supposition that when a contractor under- 
takes to build for an owner a building, or other structure 
that he is able to pay for the labor and material that is used 
in carrying out his contract is not justifiable. The sub- 
contractor must know that he is both able and willing to pay 
for the labor and material, or, in lieu of that, he must make 
a contract with the owner to have a sure thing of getting 
his pay. 

REMEDY FOR UNSATISFACTORY CONDITIONS. 

Now, the question comes to us, What is the remedy for 
this very unsatisfactory condition? 

The -Michigan mechanics’ lien law of 1891, as amended in 
1893 and 1897, is a long step in advance of anything we have 
had in Ohio. It has been pronounced constitutional by the 
courts of Michigan. It gives all sub-contractors the right of 
a lien, if notice is served on the owner that they are furnish- 
ing the contractor labor or material. It compels the contrac- 
tor, before he can draw any money on his contract, to make 
a statement, under oath, to the owner, of the number and 
names of every sub-contractor or person who has done labor 
or furnished material, giving the amount that is due, or tc 
become due, and the owner may retain, out of any money due 
or to’ become due the contractor, an amount sufficient to pay 
all demands that are due or to become due to such sub- 
contractors, as shown by the contractor’s statement, and pay 
the same to them according to their respective rights, and 
these payments shall be considered the same as if paid to the 
original contractor. he law provides, further, that the con- 
tractor cannot legally draw any money on his contract until 
he does file his statement with the owner. And if the con- 
tractor fails or refuses to file a statement with the owner 
within five days after demand is made, the contractor shall 
be liable to the owner for one hundred dollars. The law pro- 
vides, further, that liens are to be filed in the recorder’s office 
and a copy of the statement sent to the owner. If the owner 
is not getatable, then a statement must be posted on the build- 
ing. A failure to send a copy to the owner invalidates the 
lien. Notice must be served on the owner within thirty days 
after the commencement of the work. 


A BETTER LAW NEEDED. 


The above are but a few of the points of this excellent 
law. 
That some law giving greater protection than is now given 
to labor and material men is needed goes without saying. 
Your committee feel that a law drawn on the lines of 
the Michigan mechanics’ lien law would stand the scrutiny 
of the courts and meet the approval of the general public. 
Your committee would further suggest that we, as an 
association, join forces with the Lumbermen’s Association and 
others to carry through a proper lien law. 
All of which is respectfully submitted. 
W. P. Bocarpus, 
W. A. Fearn, 
C. B. Burr. 


On motion of Mr. Baker, seconded by Mr. Hobart, the 
report was approved. 

Mr. Bogardus stated that the Supreme Court of Ohio had 
pronounced the. Ohio law of 1894 unconstitutional. A case 
arising in which a non-resident had furnished material, it was 
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taken to the Federal Court, where the Circuit Court of the 
United States also pronounced the law unconstitutional. That 
case has not been appealed to the Supreme Court of the United 
States. 

The present status of the lien law, as construed under 
the decision of the state court, is most unsatisfactory, and, in 
the opinion of some speakers, altogether one-sided and biased 
in favor of property owners as against those furnishing ma- 
terial for permanent improvement of real estate. The matter 
deserves remedy and the convention appeared well satisfied 
that in the hands of the present committee it had been well 
attended to. Mr. J. P. Duffy characterized the report on 
lien laws as the most exhaustive and complete report that 





J. B. Carson, Hamilton, Member Fxecutive Committers. 


had ever been read in the convention since its organization, a 
statement which was received with great applause. 

The report was received and filed, and the committee 
continued for another year. 

Among those who participated in the discussion of this 
topic were Messrs. Jaeger, J. P. Duffy, John F. Baker, W. R. 
Bogardus and C. C. Heller. 

On motion of Mr. C. J. Johnson, of Barberton, Ohio, 
seconded by Mr. John F. Baker, the privilege of the floor 
was extended to Mr. George Koon, .representative of Messrs. 
Henry Disston & Sons, Philadelphia, Pa. 


REMARKS OF GEORGE KOON. 


THE SUBJECT OF GREATEST INTEREST. 

I did not come here prepared to make a speech. I don’t 
think that any of you will admit that I look very much like 
a speechmaker. F have come up here and gotten the wits 
pretty well frightened out of me already, and if I had any- 
thing to talk about, my tongue would be tied and I wouldn’t 
know what to say. I came here as much for information as 
anything else—more for that than for anything else. I know 
there has been a little bit of talk and a little bit of feeling 
amongst the members of the different state associations in 
their meetings in the last few months. I have heard indirectly 
of your talks on several different subjects; but the one that 
interested me most is the one that interests you most, that is, 
the sale and handling of our goods by certain classes of people 
who, while conceding that they do a large business, etc., we 
do not any of us think they are the nicest kind of competi- 
tion in the world. 

DON’T LIE QUIET AND SEE RETAIL TRADE INJURED. 

I come here to-day, as already explained to Secretary Gray, 
to learn from your members what you consider the best plan 
and the best way for the manufacturer to handle that line of 
business. If there is anybody in the house that has any 
suggestions to make, I am willing to listen to them right 
now, and tell you what we are ready to do. We don’t lie 
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quiet and see any of our trade—the retail hardware trade I 
mean, because that is Disston’s business after all—we don’t 
stand quiet and see that trade injured in any manner what- 
ever if we are able to step in and take care of them. Our 
goods I think you will all admit are very satisfactory goods 
for you to handle. They seil readily if properly handled, and 
are profitable goods. We don’t suppose you people any more 
than anybody else are going to push or sell a line of goods 
on which there is no profit. We have always tried to have 
everybody who handled Disston’s goods make a_ profit, 
whether the jobber or retailer. If there is anything that has 
come into the business of late years that has caused the busi- 
ness. to be so handled that you cannot make a profit, tell us 
how to handle it and we are with you heart and soul. I 
came here for suggestions. Has anybody got anything to 
say? * * * 

After remarks by C. W. Jewell and H. C. Wiseman, Mr. 
W. P. Bogardus, Mt. Vernon, said: 


HAVE DEPENDED LARGELY ON RETAIL TRADE. 

The retail hardware men of the state of Ohio are up 
against this proposition: We have one or two competitors 
who are able to come into the markets here and sell to our 
customers at a price reduced from what we can afford to sell. 
During the number of years that Mr. Henry Disston and 
others have been in business, they have depended largely 
upon the retail trade to further their interests. It would not 
have done Henry Disston any good at all compared with 
what benefit he has received if he had undertaken to ignore 
the retail trade throughout the country in introducing his 
goods. The retail trade have taken up his goods and in- 
troduced them and brought them to the attention of their 
consumers and their customers. That trade has been estab- 
lished through the efforts of the retail trade, not only in the 
state of Ohio, but throughout the United States, so that 
there is the record for Henry Disston’s goods of being first- 
class. 

Now, those goods have that record because of the work 
of the retail men throughout the United States. True, Mr. 
Disston made fine goods, or he could not have had any rec- 
ord; but the fact that everybody understands that those goods 
are standard is dependent upon the exertions of retail men. 


UP AGAINST THIS PROPOSITION. 

I say we are up against this proposition: Here comes 
a great big house who handle thousands and thousands of 
dollars’ worth of goods every day. They come into our ter- 
ritory. They don’t pay a dollar’s worth of taxes in the state 
of Ohio. They don’t contribute to the support of the state 
of Ohio in any way, shape or manner. They send their cat- 
alogue to Tom, Dick and Harry, and all the rest of them, 
quoting prices of Henry Disston’s saw at $1.38 for the No. 8 
Disston saw. You know very well that the retailers cannot 
sell that saw at a profit at any such price. The result is 
that these catalogues are spread all over the state, and every 
one in given to understand that they can send to Chicago or 
some other place and get that saw for $1.38. They forget 
that it costs something to send a remittance there, that it 
costs something for a postoffice order, for letter postage, etc. 
They don’t count that in the cost of it. They come to us 
quoting only the figure of $1.38 and want to know if we can 
meet it. Of course we can’t and aren’t going to. Now, what 
suggestion can we make to Henry Disston and Sons so as to 
avoid this complication? We are trying to teach our jobbers 
‘> keep their hands off our customers, while on the other 
hand these catalogue men come in here. It is a new state 
of affairs, and we are somewhat at a loss to know what to do. 
We feel hurt. We are conscious that our business is being 
ruined by these methods, but the exact remedy we are at a 
loss yet to state. 

FACTS ARE SUBMITTED. 

This gentleman comes here and wants us to give him a 
fully developed plan of what to do in the matter. We are 
unable to do it; at least as far as 1 am concerned that is the 
case. I want to submit the facts to him. I don’t know that 
he understands them as we see them. Sometimes manufac- 
turers do not understand, or get down to the facts in the 









same way as the man behind the counter: So I am glad that 
he is here to-day to hear us discuss this question, and we can 
talk to him looking him in the eyes and give him to under- 
stand. that the record and reputation all over the world of 
the Henry Disston saw is due to the efforts of the retail 
trade throughout the country. Of course we don’t sell his 
goods for the purpose of giving him money. We sell his 
goods because we think them good goods and that they will 
bring us customers, and because we hope to make some 
money out of them. 
IS NOT DOING BUSINESS FOR GLORY. 

If we can’t make any money out of them, we haven’t any 
earthly use for them—at least I haven’t. I don’t care to 
handle any goods there is no money in. I am not keeping 
store for glory. So this question ought to be thoroughly 
We ought to take it up calmly, clearly, and in a 





canvassed. 


business-like way, so that we can present some kind of a 
. 





*"Ex-President H. C. Wiseman, Springfield. 


proposition to these manufacturers to help us in this matter. 
I can’t formulate a plan at present. (Applause, in which Mr. 
Koon joined.) 

Mr. Loomis now made some inquiries, to which Mr. 
Koon replied, and Mr. Koon then proceeded as follows: 


FEELING OF HENRY DISSTON IN- REGARD TO CATALOGUE HOUSES. 


“Our goods don’t go into the hands of the catalogue 
houses from our hands direct. We have to get at them 
through other channels. Consider what that means. Henry 
Disston’s: goods are sold by every jobber in this broad land, 
all over the country. When we start in to adjust prices as 
between the jobber and the catalogue house we will have 
more than a day’s work. You appreciate that, all of you. 
We have had for the last six months a series of correspon- 
dence in progress, which I will be glad to have any of you 
who will come into our office look over for yourselves, and 
which will show you conclusively what the feeling of Henry 
Disston is in regard to the retailer and catalogue house. We 
have had to ferret this out solely from the jobber to the 
retailer, and from the jobber to the jobber’s own department 
where he sells at retail. I will tell you there is more trouble 
in that direction than any of you have any idea of. 

PRICES OF DISSTON SAWS. 

I was brought up in the saw business, and don’t know 

anything but saws—but I know that the pricés published by 
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catalogue houses to-day on Disston’s goods are identical 
with the prices at which you can go into Chicago or New 
York and buy goods to-day. Those prices are established. 
Who is to blame for them? Is it the people who sell by cat- 
alogue and who are attempting to meet prices already estab- 
lished by somebody else in the business? If we attempt to 
regulate that price, that is the biggest end of our labor, and 
we have a great big job on our hands. You all appreciate 
that. Now, after that price is fixed, what is the next step? 
Is it right for us to continue having our goods handled by 
these people? We are leaving it all open to you. If you 
object absolutely to the catalogue house, barring the question 
of prices, jump up and say so, and Mr. Disston will not 
let them have another cent’s worth of goods. (The entire 
house arose.) 

It would appear from the statements of Mr. Koon and the 
discussion following, that the facts have never been fully 
apprehended by either side, and the statement of Mr. Koon 
placed the whole matter in an entirely new light before the 
members of the Association. 

Among those who replied to or asked questions of Mr. 

Koon were Messrs. Wiseman, Bogardus, Loomis, John F. 
Baker, Jaeger, Gray, Jewell, Fuhr, Mathias, and others whose 
names could not be caught. 
At the conclusion of Mr. Koon’s remarks, Mr. Jack Smith 
moved that a vote of thanks be tendered Mr. Koon for his 
presence here, and for the very satisfactory manner in which 
he had explained the position of Henry Disston & Sons in 
relation to this subject. 

The motion was duly seconded, and carried unanimously 
by a rising vote. 

It was voted that as the sense of the Association the 
following telegram, which was read by Mr. Wiseman, be 
dispatched to Mr. James E. O’Brien, president of the Minne- 
sota Hardware Dealers’ Association, in session at Minne- 
apolis, Minnesota, viz.: 

“Greetings and best wishes of the Ohio Hardware Asso- 
ciation. 

O. M. Scorr, Presideni, 
GeorceE M. Gray, Secretary.” 
On motion recess was taken until 2 P. m. 


WEDNESDAY AFTERNOON SESSION. 

The Convention met pursuant to recess, President Scott 
in the chair. 

Invitations to visit their respective plants were read from 
the Eagle White Lead Company, The Boss Washing Machine 
Company, and the Anchor Buggy Company of Cincinnati. 

The same were received and placed on file. 

The Secretary read a letter from Monte L. Green, editor 
of the “Spokesman” and manager of the Vehicle, Harness 
Implement Exhibit of the Tri-State Vehicle and Implement 
Dealers’ Assogiation, containing an invitation to the Ohio 
Hardware Association members to attend the next conven- 
tion of the Tri-State Vehicle and Implement Dealers’ Asso- 
ciation, to be held in Cincinnati, November 18, 1901. 

President Scott introduced Mr. Lewis E. Keller of Cin- 
cinnati, who delivered a paper on the subject “The Ohio 
Hardware Man.” 


OHIO HARDWARE MAN, 





By Lewis E. Ketter. 


BIG WITH FUTURE PROMISE. 

It gives me pleasure to look into your faces at this, 
your seventh annual meeting, and to congratulate you upon 
the success that has been reached in cultivating the fra- 
ternal craft spirit that is evident on all sides to-day. This is 
as it should be, and though, perhaps, a little tardy in its 
inception and growth, yet is it big with promise for the 
future. 

It also gives me pleasure to congratulate your associa- 
tion upon the fact that you had the manliness and the wis- 
dom to exclude from your banquets the cup of which it is 
said that at last it biteth like a serpent and stingeth like an 
adder, and I hope that your example may soon become 
general, 
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NO JOB LOTS TO OFFER. 
I also congratulate your members upon the fact you are 
Ohio hardware men, and while that is my subject, I would 
have you to understand that I have no axes to grind, no 
saws to set, no locks to fit, and no job lots to offer upon 
this occasion, yet am I an humble member of the hardware 
craft, and would crave your indulgence for a time while I 
call to your attention a few things that all of us should re- 
member and appreciate. 
A MODEL COMMONWEALTH. 
Almost six score years ago there was set apart from the 
great Northwestern wilderness a strip of territory about 
two hundred miles square, to which was given a name, whose 
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magic influence acted like a magnet and drew the sturdy 
patriot, fresh from the Revolutionary struggle, from New 
England, New York, and the entire eastern strip of the 
country, and these might soon have been seen with their 
entire possessions contained in an ox-cart, wending their way 
towards this new land. And these true hearts reared within 
these lines a model commonwealth, whose corner stones were 
religion, industry, education and obedience to law, and to-day 
I verily believe, there are more churches, schools, colleges 
and universities in this state to the square mile than in any 
other state in the Union. And what has resulted? Need I 
remind you that four of the great characters of the Rebel- 
lion came out of Ohio—Grant, Sherman, Sheridan and. Stan- 
ton—not to mention the great army of lesser renown. And 
have you forgotten that the nation has turned to Ohio for 
every president that has been elected by the people since 
the immortal Lincoln, excepting only one? And how well 
did each in turn fulfill his trust and add to the renown of 
the nation and the honor of his native state, and to-day, 
whether we look to the North land or the sunny South, to 
the far East or the golden West, wherever we find Ohio 
men, we expect to find them loyal and energetic, until the 
term seems rather to denote the quality of the man than the 
place of his nativity. 
OHIO OFFICE HOLDERS NEAR MT. RAINIER. 


Permit me to digress a little and relate a story. 

During last winter it became my privilege to visit Seattle, 
in the state of Washington, in the far West, and as I pre- 
sented myself to Professor Barnard, superintendent of schools 
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in that city, with a letter of introduction, he received me very 
cordially, and during my visit related this story: 

At a national convention, held in that city a short time 
before my visit, ten of the chief officials of the city were 
invited in order that they might be introduced to the dele- 
gates. The ten gentlemen appeared and took their places 
upon the platform, and the president proceeded to introduce 
the first gentleman, and stated that he was from Ohio. The 
second gentleman was presented, and it developed that he, 
too, was an Ohio man. The third gentleman was likewise 
presented as an Ohio man. The fourth gentleman was next 
introduced, also as an Ohio man, and likewise the fifth, sixth, 
seventh, eighth and ninth man, each introduced as Ohio men, 
and Professor Barnard, being the tenth man, then arose 
and said to the president: “Just introduce me as another 
Ohio man, that seems to include all the rest.” You may 
well ask me, is not this an heritage to be proud of? And I 
answer, Yes. And ask again, is it not an heritage to inspire 
us to be worthy, at least, in effort and desire? 


THE GOLDEN RULE THE KEY. 


And now, in the very dawning hours of th ecentury that 
we believe will be abounding in all that is great, which I 
believe will be greatest in the moral uplift to humanity that 
shall come to pass, and as humanity is lifted and educated, 
the masses will become the natural rulers, and the Golden 
Rule the key. 

Let us as a craft take thought and ponder well our op- 
portunity and our duty. I would not presume to talk “shop” 
to this company and endeavor to teach anything new. Your 
apprenticeship has been well served and all of you have grad- 
uated, and your nineteenth century diplomas should adorn 
the walls of your inner sanctum. But is it not possible that 
in later years we may look back upon our past experience 
much as a kindergarten graduate in after years views his 
first efforts? 

AN ENLARGED SPHERE. 


Is it not possible for us, in the vast expansion that is 
taking place, to find our sphere so enlarged and the require- 
ments so great that the present expert will be lost in help- 
lessness? If this is not a mere vision, and I believe it is 
not, because some of the questions are already beginning to 
bear heavily upon us, then is it not time that we begin to 
educate and train ourselves and our successors to meet these 
conditions? and to that end I believe the time has come to 
institute what I shall call Craft Schools, and if I-may be so 
bold as to suggest a course of study, I would urge— 

Commercial laws and their relation to the hardware 
trade; 

Financial methods and channels; 

Transportation and freight rates; 

Tariff and its relation to manufacture; 

Cost of manufacture and its relation to price to con- 
sumer ; 

Best methods of advertising; 

Display of goods, training of salesmen, local and trav- 
eling; 

Exportation in all its bearings. 

And thus become the craft that shall pioneer into the 
teal that expansion and twentieth century opportunity is 
thrusting upon us, and as we expand in territory and oppor- 
tunity as a nation, let us expand in character and in man- 
hood; as a craft, let us set aside all envy and distrust and 
work as a unit in distributing our lines where they are 
needed, in order that first our own land may be fully devel- 
oped and the lot of mankind be made more comfortable within 
its borders, then to widen our sphere and make it world- 
wide. 

LAVISH DISTRIBUTION OF NATURAL RESOURCES. 

Here in this glorious Ohio valley, in which the sun 
smiles upon the most lavish distribution of natural resources 
—oil, gas, coal, iron, wood—and where old King Coal greets 
his blushing bride Iron Ore and kisses into being the vast 
product of our manufactories that are so largely distributed 
by our craft. 
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What could be more fitting than that, as the century 
grows, our craft should keep pace in the march of progress, 
until the crowning glory of our craft and our state and our 
manhood shall have been achieved in the ripening years of 
the twentieth century of the Christian era? 

A TRIBUTE TO OHIO. 


And now, gentlemen, permit me to render a tribute of a 
few lines to our native state: 
Ohio, state we love, 
Thou art our precious home; 
With blessings fraught 
Thou honorest all who strive 
With manhood all alive, 
Each moment so to prize. 
That good must come. 
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Ohio, state so great 

In humanity’s fate 

In our nation; 

For she now holds the helm 
Of state by her fifth son, 
Beloved by all true men 

Of our broad land. 


Ohio’s hills and vales, 

Her orchards and wide fields 
Of fruitful grain; 

Her mines and forests, too, 
Her rivers and lake view 
Inspire us all anew 

With higher flame. 


And where thy children roam 
Thy spirit doth aclaim, 

Both clear and strong, 

The fruitage of thy schools, 
Thy kirks and college halls, 
And manhood’s highest grades 
And quality. 


Guide thou the nation on, 
Oh! mother dear, until 
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All men shall have 
A taste of liberty 
And opportunity 
To train their souls in love 
To all mankind. 


President Scott introduced Mr. C. C. Fouts of Middle- 
town, Ohio, who delivered the following paper: 


ADVERTISING A RETAIL HARDWARE STORE. 





By C. C. Fours. 





NO STOPPING PLACE. 

All dealers must advertise their business daily, e’her for 
good or bad; there is no stopping place; we recede or go for- 
ward just as surely as we do business. 

The old days of doing business because we could hardly 
help it have passed from our country to a newer one, where 
pioneers are compelled to buy what they can get, as they all 
did here in the days gone by. Then the goods of the busi- 
ness man were limited to lines of necessity, rather than lux- 
ury; in fact, the necessities were limited in extent, there were 
fewer men in business, competition was not so sharp, and the 
merchant did most of his business and advertising by per- 
sonal contact with his customers, who soon learned to dis- 
tinguish the man of integrity, and gave him their loyal and 
deserved patronage. Not so to-day; the quiet man of integ- 
tity cannot rely solely on his character. This is one of the 
corner stones to his business foundation, but he must also use 
enregy, aggressiveness and advertising as well, or his compet- 
itor will use this last named qualification to his disadvantage. 

ADVERTISING IS A NECESSITY. 

Let us note some of the necessities for advertising. A 
few years ago department stores and catalogue houses were 
unknown, manufacturers and jobbers sold very little if any- 
thing direct to the consumer ; now many solicit his trade, using 
arguments of various kinds to induce him to buy, and with the 
misleading cuts and flowery printed descriptions of goods, he 
is likely to forget his old friend, the hardware man, and nat- 
urally desiring to get the most for his money, he sends away 
for his goods. He forgets that these people pay no taxes in 
his county to help educate his children, build good roads and 
pay the bonded debt, but, with the single object in view of 
supposedly saving a few cents, he will throw over his home 
dealer for the man whose character he knows nothing about, 
and very often to his own disadvantage. 


COMPETITORS MUST BE FOUGHT. 


To offset this condition we must convince our customers 
that they can really do just as well at home; we must fight 
competitors with their own weapons and keep our name con- 
stantly before the public, make the right prices and give our 
customers the advantage of inspecting the goods before pur- 
chasing, and show them wherein our goods are superior. Of 
course, the cheaper grades of goods must be kept for com- 
parison and to meet the demand where cheapness is the only 
requisite. To do this I depend a great deal on newspaper 
advertising and personal letters, which I always send out, 
especially after inventory, to all taxpayers within ten miles, 
and on these slow sellers I cut the prices, and generally with 
good results. 

ADVERTISING PAYS. 

It is said that all advertising pays. This may be so un- 
der certain conditions and to a certain extent. I have tried 
many advertising helps besides the two mentioned, from postal 
cards to 12x30 bill board signs, and still use some of them to 
a limited extent; but experience has taught me to confine my 
expenditures to certain lines. But this rule cannot be applied 
to every locality; the manner of doing business in a large 
city is usually different from that in a small town, and must 
be advertised differently. 

FARMERS RECOGNIZE NO PRICE LIMITS. 


Our great city papers are full of heavy head lines, fol- 
lowed by descriptions of goods and prices applied to these 
lines for a certain length of time. This may serve its purpose 
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in the city, but let the same ad. appear in a country daily or 
weekly, and Farmer Jones or Neighbor Smith will surely call 
after the special price limit has expired and insist on buying 
at that price because he has just read the advertisement or just 
heard about it, and feels disappointed if you refuse him, and 
because of intimate acquaintance you are almost compelled to 
grant his request. 
TRANSIENT TRADE. 

On the other hand, the city dealer has a larger percentage 
of transient trade, who are quick to buy, and not disap- 
pointed if the special sale limit has expired, and he thinks no 
further of it. 

AMOUNT OF ADVERTISING APPROPRIATION. 

How much shall we spend for advertising in various 

forms during the year is a subject worthy of consideration. 


~* 





W. P. Scott, McConnellsville, Ex-Member Executive 
Committee. 


In the beginning of the year this should be decided by each 
person for himself, and unless it is decided definitely we are 
apt to exceed the limit where it is a profitable investment. 

I have usually found 1 per cent of my gross sales to be 
ample for my own advertising, although others may require 
2 per cent or more. 

After we have decided the amount we will spend during 
the year, let us confine our advertising to the regular lines 
laid out. It will be better to concentrate our forces than to 
scatter them too widely. 


TRAVELERS SHOULD RECEIVE A HEARING. 


Right here I would suggest that one of the least expensive 
and most profitable items to be considered is our treatment 
of traveling and credit men. Courtesy is seldom forgotten ; 
give our traveling friend a hearing, even though necessarily 
short, tell him kindly and firmly whether you can use his 
wares, and if he is a gentleman, which he usually is, he will 
take your word that you mean what you say. If he is not, 
the treatment should be varied to suit the case. 


VALUABLE ADVERTISING. 


Our cheapest and, at the same time, valuable advertising, 
is furnished by credit men and commercial reports. If our 
bills are met promptly by payment when due, or satisfactory 
excuse, a favorable estimate is placed on our business char- 
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acter which we know not the value of at the time, but which 
may prove later on to be the salvation of our b-’siness. 
CUTTING PRICES. 


As a rule I am not in favor of cutting prices merely as 
an advertisement; there should be some reasonable excuse for 
doing it. Cutting prices for the sake of antagonizing your 
competitor is a bad policy; it is a game admitting more than 
one player, and people soon learn to play you against each 
other. 

STORE SHOULD BE WORTH ADVERTISING. 

After all, the main point to consider is to have a store, be 
it large or small, worth advertising, to which you can invite 
your trade with the conscious pride that you are doing your 
best to deserve their patronage. 

Keep your stock as complete as possible, neatly arranged, 
and plainly marked; set the example yourself, and require 
your clerks to be gentlemanly, neat, obliging and truthful, 
and your customers will leave your store with the pleasant 
anticipation of calling again. 


On motion of Mr. Coe, seconded by Mr. Angle, a vote of 
thanks was tendered to Messrs. Ricketts, Keller and Fouts 
for the valuable papers prepared and read by them at the 
Convention. 

Mr. C. C. Fouts broached the subject of establishing a 
permanent headquarters in some one city, preferably a 
smaller city than Cincinnati or Cleveland, and mentioned as 
an advantage that there would not be as many entertainment 
features to distract the attention of the delegates. 

President Scott thought that as the entertainments fur- 
nished generally did not conflict with the hours the Conven- 
tion was in session, this should be no reason to keep mem- 
bers from the sessions and deprecated the fact that some of 
the members remained at the hotel. 

Mr. Bogardus paid a very high compliment to the royal 
entertainment provided by the Cincinnati people, and Mr. 
Sommer thought no advantage would be gained by selecting 
a permanent headquarters, as members derived profit as well 
as pleasure from visiting different cities. 

President Scott thought that if members would only all 
be on hand promptly they would be sure to hear all papers 
and would not be likely to inquire after a convention what 
benefit they have derived from it. 

Mr. S. D. Baldwin, Chairman Local Committee of Ar- 
rangements, announced the social features of the evening 
would consist of a theater party for the ladies after their 
return from luncheon at the Avondale Athletic Club and 
visit to Rockwood Pottery and the Art Museum; for the gen- 
tlemen, the banquet at the Armory, at which it was not ex- 
pected that much speech-making would be indulged in, but 
responses to toasts would be made by Vice-President Bogar- 
dus, of the O. H. A., and by Messrs. W. B. Melish and 
Howard Saxby of Cincinnati, whose reputation for entertain- 
ing was familiar to all. Mr. Baldwin assured the Conven- 
tion that it was no burden to the manufacturers and jobbers 
of Cincinnati, but on the contrary, a great pleasure to do all 
in their power for the pleasure of the members of the Ohio 
Hardware Association. 

Mr. H. C. Wiseman of Springfield, Chairman of the 
Committee on Insurance, presented the following: 


REPORT OF COMMITTEE ON INSURANCE. 
To the Members of the Ohio Hardware Association. 

Mr. PresIpENT AND GENTLEMEN: You probably all know 
as much about mutual insurance as any one of our com- 
mittee; what is not known is difficult to find out. 

I wrote the commissioner of insurance of this state and 
also the secretary of the Minneapolis Mutual Insurance Com- 
pany, and received a reply in both cases, referring us to our 
state laws in the matter; and your Committee put the ques- 
tions to you for consideration as to whether we are in con- 
dition to assume insurance whether it might be profitable for 
us, or might not, and whether we want to take it up, whether 
this is the time and place to pledge ourselves, and if it be 
possible to now secure a pledge to take enough insurance 
to comply with the state law. The limit of the Minneapolis 
policy is $3,000. The state limit is $5,000, beyond which you 





are not allowed to issue mutual insurance in this state; and 
I think not in any other. If permissible and the members 
would like it, I shall be very glad to read the law on the 
subject, viz.: 

“Before incorporation you must have: 

Ist. At least $500,000 of insurance subscribed. 

2nd.- Not less: than two hundred separate risks. 

3rd. No risk shall exceed $5,000. 

4th. A premium on insurance subscribed for one year 
must be paid in cash, aggregating not less than $10,000 in 
cash. 

5th. Each subscriber must agree in writing to assume a 
liability to be named in the policy subject to call by the Board 
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W.A. Remey, Mansfield, Ex-Member Executive Committee. 


of Directors in a sum not less than three, nor more than 
five, annual premiums. 

With these conditions met, you can organize a mutual 
fire insurance company under the regular insurance laws of 
Ohio, the plans and details of which we will work out for 
you just as soon as desired. You can limit the risks in your 
charter or in your by-laws to insurance carried on stocks of 
hardware, tools and implements, or can arrange to carry any 
of the lines of stocks and trade that you deem advisable. 
Perhaps the best plan would be that no risk shall be taken 
except on hardware, tools and implements, unless the Board 
of Directors in regular meeting and after special examination 
authorize it. 

In a mutual company the incorporation papers must be 
first submitted to the attorney general, and if by him approved 
as being in accordance with the laws and demands of Ohio, 
shall be recorded by the secretary of state and a copy thereof 
deposited with the superintendent of insurance. 

The laws of Ohio provide: 

Ist. Manner in which the election of directors shall be 
held. 

2nd. How a company must invest its capital; that is, in 
United States bonds, Ohio state bonds, county, township and 
municipal bonds, bonds and mortgages on unincumbered 
real estate within Ohio worth fifty per cent. more than the 
sum loaned thereon, exclusive of the buildings. 

3rd. The stock of any national bank located in Ohio. 

4th. First Mortgage bonds of railroads within this’ state, 
etc. 


The statutes also provides the method and manner in 
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which the company may invest accumulations; provides for 
thorough examination by the superintendent of insurance; 
for the mode and manner of making assessments upon mem- 
bers and enforcing the same; for the filing of annual reports 
to the superintendent of insurance; for the cancellation of 
policies and the rates therefor; makes the premium notes 
given by the company not negotiable; provides for the ex- 
amination of mutual companies by order of courts of com- 
mon pleas in counties where the principal office is held; in 
fact, throws around such an organization all safeguards in 
the way of directing, controlling and examining the company 
that are required of any standard company doing business in 
the state. 

There has been in the past in this state complaint that 
mutual companies have failed; yet it is the best and cheapest 
insurance that the farmer has to-day, and there are no better 
safeguards provided in any of the states of our Union than 
are the Ohio insurance laws. Not a month goes by in which 
some mutual or other company is not investigated, and if 
found wanting, they are debarred from doing bysiness in 
Ohio. The examinations, I am told, are very thorough and 
very frequent. If I can answer any questions please call 
upon me, although I think Secretary Gray, who has had some 
correspondence upon the subject, is probably better informed 
than I am. : 

In response to a question as to what has been the ex- 
perience of the Minnesota organizationjMr. Wiseman stated 
that it was very flattering, that they Mati miade money and 
paid dividends. He called attention to copies of by-laws, 
rules and regulations of the Minnesota concern, which were 
for free distribution for those desiring them. The Minnesota 
organization had not been in operation but one year, but was 
then authorized by the state commissioner to issue an addi- 
tional $500,000 insurance for the coming year. 

The report was discussed by Messrs. Jewell, Fuhr, Coe 
and others, and on motion the report was received and filed. 

Mr. Weld desired to know how many were favorably 
disposed toward the organization of a mutual insurance com- 
pany in the Ohio Hardware Association, and joined with Mr. 
Jewell in asking to have a straw vote taken. 

The Chair having asked for a rising vote in the affirma- 
tive by all those favorably disposed, there were but three votes 
in the negative. 

On motion of Mr. F. M. Snook the following gentlemen 
were appointed as tellers to collect written slips from each 
member present stating amounts of insurance they would 
subscribe for under a satisfactory arrangement for a mutual 
insurance company, viz.: Messrs. Snook, Jewell, Strome, 
Loomis, Weld and James Bell. While this vote was being 
taken, discussion continued, participated in by Messrs. Stahler, 
Gray, Wiseman, Bogardus, Roselius, Duffy, Heldmeier, C. J. 
Johnson, B, E. Moore, John F. Baker and Spoerle. 

The tellers reported as the result of their account a total 
of $224,000 subscribed. 

The Chair having called for report of Committee on In- 
terstate Retail Dealers’ Association, Mr. John F. Baker, 
Chairman of that Committee, reported that they had not come 
to any conclusion definitely, but finding Mr. Fred Cozzens, 
Chairman of that Association, was in the city, they had in- 
vited him to address the Convention, and asked that action be 
deferred until he should arrive and make an address. 
President Soott read a telegram as follows: 

“MINNEAPOLIS, Minn., 2/27, 1901. 


O. M. Scott Prest. O. H. A., Cincinnati. 

The Minnesota Hardware Association assembled, 400 
trong, gratefully acknowledge greeting and extend right hand 
f fellowship and good-will to our brothers of the famous 
Buckeye State. 


J. E. O’Brten, President.” 


Mr. F. H. Palmer, of the Cleveland Window Glass Com- 
pany, was introduced by the Chair and made a short address, 
n which he stated that his company were now furnishing a 
prism which the average hardware man can safely put out to 
his customers without requiring a scientific expert to measure 
p the angles; that they were handling it on the basis of so 
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adjusting the retail and dealers’ prices that the dealers can 
handle the goods with profit to themselves. 

Mr. Palmer’s remarks were well received and President 
Scott upon their conclusion stated that the three to five min- 
utes for an address which he had allowed to Mr. Palmer 
reminded him of the time when the Vigilance Committee 
waited on Mark Twain, giving him fifteen minutes in which 
to leave town, and Mark always claims that he still had ten 
minutes coming to him. 

Mr. Cozzens now arriving, was introduced and presented 
the claims of the Interstate Retail Dealers’ Association, which 
called forth some discussion participated in by Messrs. Duffy, 
Bogardus, Stone, Jaeger, Baker, Rothwell, Davidson, Wise- 





©. C. Fouts, Middleton, Ex-Member Executive Committee. 


man and others, and the Committee on Interstate Association 
were instructed to bring in some definite recommendation. 
They retired and brought in a report recommending the ap- 
pointment of a committee to attend the annual meeting of the 
Interstate Retail Dealers’ Association, to be held at Chicago 
next week, to confer with that Association as to whether 
their constitution can be so amended as to include only as 
members of the Interstate Association the retail hardware 
dealers and not traveling men, who are members of the 
Ohio Hardware- Association, and dues to be paid only by 
such members. 

On motion the report was adopted, and the Chair was 
authorized to appoint a committee of two to carry out said 
recommendation. 

On motion adjourned until 9 a. m. Thursday. February 
28th. 





The Bohemian “Smoker” held at the Scottish Rite 
Cathedral, Tuesday night, was a decided success. Each 
member on entering the cathedral was made the re- 
cipient of a handsome souvenir, which, on being opened 
disclosed a corn-cob pipe, a package of May Queen 
smoking tobacco, a couple of cigars and a match box. 
There were a number of vaudeville “stunts” on the 
program, and those present had a most enjoyable time. 
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The largest public banquet ever held in the State of Ohio 
was that given to the members of the Ohio Hardware Associa- 
tion Wednesday evening, 633 people sitting down to the dainty 
repast. This crowning social function of the convention was 
arranged by the local committee of manufacturers, jobbers and 
retail hardware dealers. of Cincinnati in honor of the Ohio 
Hardware Association. The huge interior of the armory was 
brilliantly lighted up. The west end of the hall was occupied 
by the First Regiment band, and throughout the banquet strains 
of popular music were wafted on the air. The hardware men 
and their guests sat down to a banquet at six tables; five of 
these were 112 feet in length and were placed lengthwise, while 
the sixth or head table crossed the floor of the Armory north 

N 





Colonel Wm. B. Melish. 


and south and was 58 feet in length. Promptly at 8 o'clock 
hardware men and their guests were at hand, and on a sign 
from President Scott all sat down and did justice to the mag- 
nificent menu provided. 

BANQUET AT THE ARMORY WEDNESDAY EVENING. 

To the strains of martial music and with all the effects of 
brilliant lighting and table decoration, the menu printed on 
sheets of solid copper was done ample justice to, and after cof- 
fee and cigars responses to toasts and some special musical 
numbers occupied the remainder of the evening, the assembly 
breaking up at a comparatively early hour. 

President Scott made a felicitous toastmaster, and intro- 
duced Col. W. B. Melish as follows: 

Gentlemen: The capacity of the human heart is unlimited. 
If it were not so, the hearts of the hardware men of Ohio 
would have burst ere this, and from what I have seen of them, 
their stomachs seem to be made of the same _ rubber. 
( Applause. ) 

We have had a very happy experience, introduction and 
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Banquet at Armory Wednesday Evening. 


acquaintance with the citizens of Cincinnati. It seems, how- 
ever, that we don’t understand them yet, and they have 
appointed Col. W. B. Melish to tell us some more about “A 
Citizen of Cincinnati.” (Applause.) 


RESPONSE BY COL. W. B. MELISH. 
COMPARES HIMSELF TO PHILIP NOLAN. 

I seem to be like a man without a country in that I am 
without a toast to respond to. When requested by the Com- 
mittee of Arrangements to talk to the Hardware Association, 
I gladly consented, especially as I learned that I was to go 
ahead and clear the way for one Howard Saxby, who is the 
most original Son of Ananias in Cincinnati (laughter), and 
who can talk delightfully on every subject from hardware to 
heaven. The committee evidently regard me as an antidote 
against the spring poems and jokes of Saxby, and have told 
me to cut loose on any old subject. I am like the small boys 
on their way to school. One of them said “ Let me kneel down 





’ 


and pray that we may not be tardy.” “No,” said a wiser kid, 
“let us skin out and get there, and do our praying as we run.” 
So I shall hurry along and leave you to do the praying — that 
I may soon get there. 

LOVE FOR OHIO HARDWARE ASSOCIATION. 

You have been welcomed to Cincinnati by the mayor and 
the chairman of our General Committee, who have left noth- 
ing unsaid or undone to make you feel entirely at home. You 
have evidently accepted their invitation, from what I hear of 
some of the younger members of the association. That is all 
right; we love the hardware men of Ohio — we love to take 
them in — into our hearts — and also into our factories, and all 
with the sole idea of benefiting them. 

This is our night. We have hired the hall and paid for the 
dinner, and you are “ our mutton.” We are your hosts and we 
are privileged to say what we please in praise of ourselves, and 
in criticism of our enemies. It is a mighty poor man who can 
not, at least once a year, as a theologian or politician, hard- 
ware man, collegian or crank, shout himself hoarse for that 
which he believes and loves. Therefore let me propose the 
toast: “Our Noble Selves, Ohio for Buckeyes, and Buckeyes 
for Ohio!” (Applause.) If we can but get the best of the 
cream, the outside barbarian may have the skim milk. 

BUY ME A TICKET TO CINCINNATI. 
Talking of the best of the cream in Ohio, naturally brings 
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me to Cincinnati and her manufactures. If the 
State of Ohio were to propose to pay the fare 
of every inhabitant to some one Ohio city, that 
he or she might be instructed and amused, and 
let the inhabitant name the city, each one 
would say, “ Buy me a ticket to Cincinnati.” 
That you may have an intelligent idea of what 
we are in 1901, we will give you as you go out 
copies of a little tract which you are invited to 
slip into your pockets, as a sort of a little 
leaven that will work for Cincinnati manufac- 
turers and jobbers when you are at your homes, 
and this entertainment is but one of your pleas- 
ant memories. It would be ridiculous for me 
in a five-minute talk to give you even an out- 
line of our industrial, educational, musical or 
charitable characteristics. A Cleveland man 
might do it in two minutes (laughter and ap- 
plause), but not a loyal Cincinnatian. 


LOSANTIVILLE. 


We have given you a slight taste of our 
quality as social entertainers, and you are in- 
vited to stay with us until the limit of your 
railroad tickets, or while you have money left, 
or the ability and sobriety to telegraph home 
for more. 

Purchased in 1788 under a Government 
grant and called “Losantiville,” rechristened 
in 1790 as Cincinnati by the first territorial 
Governor of Ohio, the seat of government of 
the Northwest’ Territory from 1790 to 18o1, 
incorporated as a city in 1819, this good old 
town has for 112 years held her supremacy as 
the foremost city in Ohio, a position which she 
is destined to hold, in all that pertains to a 
truly metropolitan city, for several decades. 
You may twit us about another city of Ohio 
being of greater population, but that doesn’t 
disturb our self-esteem a particle. 


WIND AND WATER. 


Why, Cincinnati was old when Cleveland. 


was a pup. (Laughter.) And she will still 
lead even if Cleveland has grown up. The 
smallest thing that goes to make a city’s repu- 
tation is the amount of her population. Some 
cities — which shall be nameless — are like the 
rules of the Ohio Hardware Association in re- 
gard to annual banquets—largely wind and 
water (laughter)— endorsed by the illustrious 
Carrie Nation, perhaps, but somewhat tiring to 
one who has to eat six roman punches to get 
his steam walve a-going. 
AN IDEAL INDUSTRIAL SITE. 

Cincinnati points to ideal sites for indus- 

tries, skilled artisans for their operation, cheap 


fuel, ample water supply, both at banquets and 
elsewhere, close proximity to raw material, 


exceptional facilities for distributing our diver- - 


sified products, and a contiguous consuming 
population and territory. Hundreds of manu- 
facturers devote their time, money and_energies 
to specific lines. Jobbers sell at reasonable 
prices the goods that pertain to their regular 
lines. No wholesale department stores are here 
to offer their wares to the consumer and say, 
“ Let the retailer go to the devil.” (Applause.) 
No so-called “hardware companies” present 
cut prices on buttons, jewelry, glassware, pic- 
ture frames and are out of staples in hardware 
because there is no money in them. Here the 
old houses live, yet welcome the new. We have 
with us in Cincinnati at least two houses that 
were established in 1819 that still carry the 
same firm name upon their signboard, a rare 
thing in America, although very common in old 
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England. It is an ideal. business community, 
and I am sorry you can not all live here and 
enjoy life. 

WE ARE HERE BUT ONCE. 


Speaking of life, let us remember that we 
are to be here but once, therefore let us help 
each other on the way, for we shall not make 
this journey again. Let us console each other 
with the words of the poet: 

“This world’s a hollow bubble, 

Just a painted bit of trouble, 

We come to earth to cry, 

We grow older and we sigh, 

Older still and then we die, 

Don’t you know. 


Business, simply trade, 
Something’s lost or something’s made, 
We worry and we mope, 
And we place our highest hope 
On, perhaps, the price of soap, 
Don’t you know. 


You’ve only one conscience, that’s all, 
And one heart, and that is small, 
You can only wear one tie, 
Have one eyeglass in your eye 
And one coffin when you die, 

Don’t you know.” 


WOULD TAKE NO CHANCES. 


Therefore, make the most of your oppor- 
tunities. In saying farewell to the gentlemen 
of the Ohio Hardware Association, I am re- 
minded of a story of a friend of mine who sent 
his mother-in-law to Carlsbad. In due time he 
received a telegram that the old lady had left 
Carlsbad, presumably for a better place. It 
read, “ Do you advise burial, embalming or cre- 
mation?” With the memory of twenty-seven 
long years of endurance of his mother-in-law, 
he telegraphed back, “Do all three; take no 
chances.” (Laughter.) You fellow Buckeyes 
can stay here all week and bury yourselves in 
business, or you can be embalmed by the com- 
mittee and shipped home as examples of the 
cold-water cure, or you can take a street car 
down town and try cremation with the product 
of Kentucky. 

You must never forget the lessons you 
young men have learned from the lives and 
examples of the presidents of the Ohio Hard- 
ware Association, especially that patriarch, 
Tom Morris. 

AU REVOIR. 


Every after-dinner orator is supposed to 
pause at some place in his feverish remarks 
and say, “But, to be serious—” There is 
where you want to swipe him—I shall not be 
serious —I will only say good-by. You have 
greatly honored us with your presence; we 
have tried to make you happy — we think more 
of you now than we did when you came; we 
have had a good time, and trust you think none 
the less of us than before your visit. May you 
have a pleasant and profitable closing session 
tomorrow and a safe journey home, and find 
all your loved ones well. Tell them of all the 
creditable things you did in Cincinnati — there 
we draw the veil. (Laughter.) As the Irish- 
man said, who was taking his first Turkish 
bath, and who had been left forgotten in the 
hot room for nearly an hour, “Am I done? Be- 
dad, if you’re done with me, I am done wid 
yez.” (Applause.) 

Toastmaster Scott: We will not introduce 
any of our private business at this meeting, but 
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on tomorrow, in executive session, we will discuss the ques- 
tion whether the Cincinnati orators have eliminated all the 
wind or not. Our own member, Old Man Bogardus, about the 
age of Cincinnati (laughter), has consented, if the track can be 
cleared around here to its proper width, to drive an “Old 
Hoss” for our entertainment and edification. (Applause.) 


RESPONSE OF W. P. BOGARDUS. 





Mr. Toastmaster : 

A man can into a hardware store and, sidling up to a 
clerk, said: “Have you got any nails?” “Yes, sir,” said the 
clerk. “How much are they a pound?” “Four cents,” replied 
the clerk. “Couldn’t you do better if I took a lot?” “How 
many do you want,” asked the clerk. “Why, four or five 
pounds.” 

In many parts of the country it is considered great fun 
to have debates in the country school houses, and scarce a 
winter goes by without something of the kind. On one 
occasion, so the story goes, in a down east community, a 
debate was arranged for, and the question for discussion was, 
“Resolved: That Intemperance causes more misery than 
War.” Sides were chosen, and the gentleman for the affirma- 
tive rose to speak, and this is what he said: 


“Mr. Chairman: Let me draw you a pictur. "Tis the 
home of the drunkard’s child. She ain’t no fatter than a 


straw fed hoss. She ain’t had nothing to eat for three days. 
She has been out in the yard playing. She comes in and 
says to her maw: ‘Maw, give me a piece of bread and but- 
ter. Her maw throws her apron over her head as she says: 
‘There ain’t none left, my child.’ She goes out to play, but 
soon returns and says, ‘Maw, give me a piece of cake.’ Her 
maw looks out of the window, or stirs the fire, and says, 
‘There’s none left, my child. She goes out again, but 
hunger brings her back and she says, ‘Maw, give me a piece 
of pie’ Her maw flops down in a chair and, with a sigh, 
says, ‘There’s none left, my child.’ No pie! No pie; Great 
heavens, Mr. Chairman, can you imagine a greater state of 
misery than that?” 

As a basis for our remarks tonight, we offer this propo- 
sition. As pie is to the happiness of the Yankee, so is 
system to the success of a business man. There is in every 
office of every express company a place where goods are put 
whose owners fail to call for them. After the lapse of a year 
or so these unclaimed goods are sold at auction to the 
highest bidder. Express employees call these goods “Old 
Horse.” 

An analysis of the reports of the failures of business 
men shows that a large per cent. of such failures come from 
insufficient capital. There have been many men who have 
started in business with fairly good prospects who, in a few 
years, have a part of their capital in such shape as to be no 
longer available for their business—tied up in unsalable 
goods and uncollectible accounts. 

There is a good deal of complaint just now, about the 
competition we are compelled to meet from the department 
store and the catalogue house. While there is much to fear, 
there is something to learn from them. They have a system 
of doing business that is certainly worthy of our careful 
study. With them there is no question as to the value of 
invoicing. Their buyers must know the condition of the 
stock. There is no guess work permitted. Goods are not 
allowed to lie on the shelves until the dust hides them from 
view, but are brought out and sold, if not at one price, then 
at another. 

Then, too, their methods of bookkeeping are worth 
studying. True, we cannot all adopt a strictly cash-money-in- 
the-hand-before-the-goods-are-sent system; yet we can, and 
should, adopt a system of short credits, and stick to it. Thirty 
to sixty days ought to be the limit for any customer. How 
many of us, as we turn the pages of our ledgers, look with 
dismay and regret at some of the accounts that have long 
been there—many of them small, yet a large aggregate—that 
have been overlooked and neglected, and lost because they 
were not presented in time. 
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Old goods on the shelves and old accounts on the books, 
are a good deal alike—the longer they are kept, the less 
value they have. _So it is better to sell the goods at a loss 
and settle the accounts at a discount, than to hold them for a 
greater loss. Some men seem to think when an account is 
outlawed it is paid; that to go through the bankruptcy court 
is to be freed from their obligations. 

To many a merchant, when close pressed, has come the 
thought, as he looks at his books, “If I had the money that 
is owing to me, I could meet all my obligations and have 
some left.” 

“Old Horse” on your shelves, and “Old Horse” on your 
books—capital tied up in unsalable goods and uncollectable 
accounts—brings many a man to bankruptcy. And that 
reminds me of the shrewd answer of the Irishman to his 
friend. His friend asked him to go with him to a trunk 
store. As they went in they saw the fine display of trunks 
and were admiring them, and his friend said, “Pat, here is a 
fine lot of trunks.” “They are, indeed,” said Pat. ~’Tis a 
good place to buy; why don’t you buy one?” said his friend. 
“What would I want with a trunk?” said Pat. “Why, to put 
your clothes in, of course.” “To put me clothes in, is it?” said 
Pat; “to buy a trunk to put me clothes in! Why, what would 
I do then, go naked? I'll not do it.” 

Toastmaster Scott: It seems that these citizens of Cincin- 
nati have got us, as a hardware association, pretty well in their 
power. It reminds me of a gentleman who had lost his wife. 
He was lamenting over it and his good pastor was sympathizing 
with him, and told him he should trust in the Lord, and 
referred him to the good Book for consolation. The mourner 
replied, “ Yes, I have been thinking a great deal about that 
since Mary died, and especially that passage which says, ‘ Grin 
and bear it!’” So you will have to bear with this program 
that is going on. 

I congratulate the association that we have been doing 
some missionary work in Cincinnati, for it appears that we have 
converted the noted Howard Saxby tp that extent that he has 
asked the privilege—I expect—to address this association 
(laughter) on the subject of — underscored —“ Hardware”; 
Mr. Saxby. 


RESPONSE BY HOWARD SAXBY. 


HIS BACK TO THE BAND. 


Proceeding with the funeral sermon, I want to do some- 
thing which the two Irish impersonators who preceded me 
(laughter) hadn’t the decency to do. I want to apologize to 
Col. George Smith for having the audacity to turn my back on 
the best band, not only in the State of Ohio, but in the United 
States of America. (Applause.) 

PAINS IN HIS KNEE JOINTS. 

I believe it is the correct thing for an after-dinner speaker 
to begin by thanking the members of the committee for inviting 
“speak a piece,” and apologize for lack of time for 
“ preparation,” “inexperience,” “dimness of sight,” “pains in 
the knee joints,” “loss of appetite,” and all the other ills which 
flesh is heir to. I, however, have no apology to make. My 
friend Hargrave well knew of my enormous capabilities for 
digesting a good dinner —at the committee’s expense — and 
knowing my detestation for champagne and “ Mrs. Nation’s 
cocktails,” they very wisely decided to give a boozeless banquet. 
The committee will all have an opportunity to make up for lost 
time before going home. They knew of my proverbial modesty, 
my life-long bashfulness, my intense stage-fright, so they alone 
are responsible to their Maker. (Laughter.) 


A BOOZELESS CITY. 


I am reminded tonight of a certain oratorical contest. The 
subject to be discussed was “ Nero.” The brilliant orator was 
too much in the habit of polishing up his brain on high balls 
and other liquid delicacies unknown in Cincinnati. When we 
want to drink we go to Hamilton, Sidney or Dayton, and suffer 
the consequences when we return. Well, this young orator’s 
father was a hardware merchant, and the son consequently 
inherited his father’s never-failing thirst. 

AFRAID HE WOULD SUFFER FROM WAPAKQNETA JIM-JAMS. 

His fellow-students had undoubted faith in his oratorical 
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ability, if they could only keep him sober. As the time 
approached, they were horrified to discover that he had been 
whooping things up, or rather whoopings things down, in great 
shape. (Laughter.) However, they still persisted that their 
man would come out all right. “Let tim alone,” they said; 
“don’t worry him. He is an out-and-out game genius if you will 
only give him a chance! Just leave him to himself, or he will 
get a case of Wapakoneta jim-jams before the time comes!” 
Well, he was put on the train, and went to the meeting-place. 
They got their hero on the rostrum and the speaking com- 
menced. He stepped to his feet, brushed his hair from his 
Websterian brow, and stood erect as a marble statue. “ Ladies 
and gentlemen,” he said, “ my subject is Nero. I have studied 
his character for many months, and have come to the conclu- 
sion that the least said about Nero, the better.” Then he sat 
down. (Laughter and applause.) 


SAXBY WROTE MELISH’S SPEECH. 


My subject tonight is Hardware. As I do got know any- 
thing at all about the subject, I think the less said about it, the 
better. My friend, Col. Willing Boston-bean Melish, for whom 
I have written quite a good speech, which he learned by heart 
and inflicted upon you, is very well up in hardware. He is 
past grand master in everything hard — hardware, hard times, 
hard tack, hard cases, hard gall and hard cider. Why they 
should ask the Colonel and myself to speak on the same night, 
I do not know. I presume their only hope is that which was 
expressed by the old Hoosier, whose minister once said to him, 
“T believe you vote the Democratic ticket and drink whiskey, 
too!” He acknowledged the corn, and the parson then asked 
him, “ How in the world do you ever expect to go to heaven?” 
“ Why, parson,” he replied, “I hope one poison will counteract 
the other!” 

AN EXPERT ON WATER. 


Colonel Melish, being a waterworks commissioner, will 
doubtless tell you all that he-knows about water, and I guar- 
antee it will not take him long. (Laughter.) I have often 
wondered why a man should wilfully choose to make a hard- 
wareist of himself when he could have entered into a respec- 
table career without any additional charge. (Laughter.) I 
asked our worthy mayor why so many hardware men were iin 
Cincinnati this week, and he told me he presumed it was 
because they all had axes to grind. (Laughter.) It always 
seemed to me that Cleveland was the place to grind axes — 
especially when Mark Hanna was around. (Applause.) 

HARDWARE MEN CAME NEAR BEING ARRESTED. 

By the way, I suppose you know that we all came mighty 
near being arrested tonight. Governor Nash heard that some 
scrap-iron men were to meet at the Armory, but being adverse 
to scraps of any nature, he had almost persuaded Judge Hol- 
lister to grant an injunction, when several ministers stepped up 
and told the Governor that hardware men were not necessarily 
scrapironists, although many made use of that article in their 
business, but that they were all church members in good stand- 
ing (laughter); in fact, they had largely built many churches 
in Ohio, and the long-deferred payment of these accounts had 
caused many contractors to go into bankruptcy. (Laughter.) 

POSITION THAT OF A SHIP’S CAPTAIN. 

I wish I knew more than I do about the subject assigned 
me. My ignorance places me in the position of the captain of 
a ship, who was obliged to sail into a strange harbor. It was 
full of rocks and very treacherous. He signaled for the pilot 
and a very unprepossessing Irishman came aboard. “Do you 
know where these rocks are?” asked the captain. “Every 
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d——d one of ’em,” answered the pilot. Just then the ship 
struck hard and the pilot yelled, “ That’s one now!” (Ap- 
plause.) 

GLORIES OF CINCINNATI. 

It would be impolite for me to talk about hardware. I 
don’t see why hardware men should be talked about more than 
any other class of criminals. (Laughter.) You didn’t come 
here to have an alleged newspaper man tell you your business, 
and I know very well I'd hate to have any ten-penny nail pur- 
veyor try to tell me how to run a newspaper. (Laughter.) 
You came here because we are noted for our beer, our hill tops, 
our mayor (who has the biggest backbone in America), our 
grand street-car system, our unsurpassed police force, our 
brave fire laddies, and because we are the only city in America 
owning a railroad, but, unfortunately, the trustees are doing 
their very best to kill that. (Laughter and applause.) 

LEADING QUEEN CITY INDUSTRIES. 

This is certainly a big city. We can make buggies for one 
dollar apiece, support thirty-six breweries, and the best-patron- 
ized police court between Maine and California. Doubtless 
many of you will visit it before morning. (Laughter.) Our 
soap washes the world, and our clothing is worn wherever civi- 
lized man can get to hold it together on his back. Our pig iron 
and our breakfast bacon (laughter) furnish food for the Gen- 
tiles of all Christendom. We have more native hogs and hams 
to the square inch than all China and Butler county put 
together. We are leaders in interior woodwork, bankwork and 
jailwork. In jailwork we have representatives in every peni- 
tentiary in America; especially in Bankers’ Row, at Columbus. 
Our coffins are patronized by every deadhead in the (next) 
world, and our cemetery, I am pleased to say, has shown an 
increase during the past year of over forty per cent. I wish it 
could show one hundred. (Laughter.) 


CINCINNATI NOTABLES. 

We have a Business Men’s Club, whose members ride in 
flower-bedecked, borrowed carriages once a year, and walk the 
balance of the year. We have a leading politician, who gave 
$1,000 to defray the Sangerfest debt — although he could not 
sing himself — and a minister who gave $25 from the receipts 
of'a harum-scarum novel. He had made all the original rum- 
pus and wished to square himself with his deacons, who were 
to have been the seconds at the prize fight. (Laughter.) 

We have a chief of police who can arrest criminals in three 
languages, and a Mount Auburn cable-car line which gives its 
patron’s Bright’s disease without any extra charge whatsoever. 
( Laughter. ) 

SOUVENIRS FOR THE MANTELPIECE. 

Well, we have everything — except money — but Rockefel- 
ler has what we ought to have; still, as he is an Ohio man, we 
will let him go at that. We have the finest, brownest water in 
the world. Take home a chunk to your friends and let them 
place it on the mantel-piece as a souvenir. (Laughter and 
applause. ) 

CINCINNATI'S GAS COMPANIES. 

We have gas to burn, and two companies are now squab- 
bling as to which shall make us burn the most. If you do not 
have a good time here, it is because our hospitality has para- 
lyzed your bump of appreciation. 

Unfortunately, I could not be at the “ smoker” last night. 
I expect to have more time to attend such gatherings after 
death. (Laughter.) I am glad I am through, and am sure 
there is not a man here who will not willingly second the reso- 
lution. 





Those present at the Banquet: 





Name. Representing. Address. 
Felix Bahiman .....:...-.ccccees -Kruse & Bahlman Hdw. Co.........- 123-129 E. Pearl St., Cincinnati. 
B BD. BabOwim «one sccccccccccesss Whitman & Barnes Mfg. Co.......-. 212-214 E. Eighth St., Cincinnati. 
O. Burger -..... ége sOiecewee ceeeve els was esd sens 44 25 E. Pearl St., Cincinnati. 


Jacob W. Gano 
A. G. Brunsman 


E. H. Hargrave 
W. F. Robertson 


Sid diet ow te oe eee Anchor Buggy Co 


er 





ee ee ee oe kal Howell, Gano & Co 
ee ha oc adn oe 


pibds sade edusess os 320 Walnut St., Cincinnati. 
& D. R. R. and Eighth St.. 
Cincinnati. 


Rae os per ae Cincinnati Tool Co..................- Norwood, O. 
W. F. Robertson Steel & Iron. Co.... Front and Elm Sts., Cincinnati. 
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Name. Representing. Address. 
ee. PDN 6060 se0 ckceseuecueaha eS Oe ers Frrprre. or Ninth and Sycamore Sts., Cincinnati. 
Ee BEE 6 3 is eediicwivn oes aeueee ©. P. Schriver & Co...cccccccvcccese 208 Elm St., Cincinnati. 
Wim. CG. BOOWR «vcccccsccccceccens Cleveland Rubber Works........... 612 Race St., Cincinnati. 
Be, ES bh x:divhens'4s coaeeen Peters Cartridge Conse scstcccsccses 119 E. Fifth St., Cincinnati. 
ee eR, oink ale ic dig -d.gig te mene win ee RO eee eee 8 E. Sixth St., Cincinnati. 
Alfred W. Macbrair ........--.-+-0s Macbrair Litrographing Co......... Fifth and Sycamore Sts., Cincinnati. 
in Es, DOOUEE son wevececene cies wwe Johnson Bros. Hdw. Co.......+..+++. 15 W. Pearl St., Cincinnati: 
Geo. B. Meyer .....ccccccccccccess oD ROU NS Ree 515 Central Ave., Cincinnati. 
Bi, BE, BGR «ccc ccccwcwsescccces Cincinnati Mie. Co. 20. seccesccccctce, 512 Main St., Cincinnati. 
Ce RE iis 06k do kee bee O40 Kruse & Bahlman Hdw. Co. . . 123-129 E. Pearl St., Cincinnati. 
EMD: DEMURE, DG, 0 600 vencancences an Kruse & Bahlman Hdw. Co........ 123-129 E. Pearl St., Cincinnati. 
NR EEE cw caneteeecerwane Kruse & Bahlman Hdw. Co......... 123-129 E. Pearl St., Cincinnati. 
Herman Bahlman ..............06: Kruse & Bahlman Hdw. Co........ 123-129 E. Pear] St., Cincinnati. 
Geo. Kleinschmidt ..............:. Kruse & Bahlman Hdw. Co........- 123-129 E. Pearl St., Cincinnati. 
ee ee ee Kruse & Bahlman Hdw. Co........ 123-129 E. Pearl St., Cincinnati. 
Walter Schueler ..........-eececes Kruse & Bahlman Hdw. Co......... 123-129 E. Pearl St., Cincinnati. 
TS ee en Kruse & Bahlman Hdw. Co......... 123-129 E. Pearl St., Cincinnati. 
I EE. ow ese a wes oan wed Kruse & Bahlman Hdw. Co........ 123-129 E. Pearl St., Cincinnati. 
EY SNE ¢ 0 ove sed socces cocsadun NY CRAB Bae ccccpetscccceseece 25 E. Pearl St., Cincinnati. 
Moms, TRAONI ooo cee sdedndcse cde ee OOS ee en ee 25 E. Pearl St., Cincinnati. 
We ee RRs puseaks oc adbeencceen i Mik. «5. couekces cat ees We 25 E. Pearl St., Cincinnati. 
NO a eee ee es eer Oe 25 E. Pearl St., Cincinnati. 
i TN seen cet edretheoci vans Be: WE Cs occ ced anscedtewkemees 25 E. Pearl St., Cincinnati. 
Ne, SE oaks cau wadie oe 40m eS ee Ee eee ee 320 Walnut St., Cincinnati. 
| i A. a ARETE Pee ee Howell, Gano & Co.....00cccceccs 320 Walnut St., Cincinnati. 
ie Per ererer ite: Peomeeee, Comte ie Clie oso cone venous 320 Walnut St., Cincinnati. 
Forrest Westerfield ............0-. oo ees eer ee 320 Walnut St., Cincinnati. 
CC. Wh, FRA» cc civccccnviveccccsssis peewee. Game. Be Gab. ci sc cccsedsc as 320 Walnut St., Cincinnati. 
i &  — 2eh Re eae ~ Johnson Bros. Hdw. Co........... 15 W. Pearl St., Cincinnati. 
By Py, ONIN 6. civ cape cvban ts Johnson Bros. Hdw. Co........... 15 W. Pearl St., Cincinnati. 
6 EE. vd bwhevaccadsnat Johnson Bros. Hdw. Co..........- 15 W. Pearl St., Cincinnati. 
De eee eee Johnson Bros. Hdw. Co........... 15 W. Pearl St., Cincinnati. 
RT AB at EE Whitman & Barnes Mfg. Co........ 212-214 E. Eighth St., Cincinnati. 
Pe ORO Cae eee Whitman & Barnes Mfg. Co........ 212-214 E. Eighth St., Cincinnati. 
iM EE i'e, din des 0 ogi ew ah boa eee BE OE Eos wenn 0 588 6b vec ocd cbentes Ninth and Sycamore Sts. Cincinnati. 
Re OE SE er OS 8 SRE eer epee Ninth and Sycamore Sts. Cincinnati. 
E. F. Happensack ........+.+-++++ O. P. Schriver & Co.....--.sseeeees 208 Elm St., Cincinnati. 
EEE SD ~ 0:6 ae vnssdcewss dees O. P. Schriver & Co.......--eee0-e- 208 Elm St., Cincinnati. 
Flemry Tig eens «o8scciccss yp cctines ee TN Sere ee Boston, Mass. 
TD, Rep whecccundnssédeas octnn J. C. Pearson & Co. ...rcccccccccese Boston, Mass. 


L. E. Dietz 
C. Dietz 


é dda UepwhGonsbecvetedes Boss Washing Mch. Co..........--- 
sage th oeee seaan see Wake Boss Washing Mch. Co...........-.. 


Ee EE Geo. H. Bishop & Co. .......cccces 
PE, EME. cadnccnccesce ces ewes Geo. H. Bishop & Co.......-.++0++ 
Joseph Hummel ........cccssceses Se CS Be eer ee 
4g Ge” RRR i sere Eagle White Lead Co.............+.- 
Oe ee ee Bromwell Brush & Wire Goods Co.. 
ee Ee FE wie 6 oe 2 64k cad'veeee Bromwell Brush & Wire Goods Co... 
B.3; Beiter o50854-< magntesnnous Se, <M Mis coc codvonsesedeces 
WR 8 re ope ee De, MO My cdecncccsenedbeuan 
Ob SO eee OO” hs re eee 
yf SE es eer SR is cs conane swndes ane 
Cornelius Burkhardt .............. Gibson Howse Co. .cccccccccccccccs 
EO Se ee ee ee Cseenem TROUSS Ge. oesecscccceesess 
NS eB errr Te Eagle White Lead Co...............- 
ao aha ee eee The Standard Oil Co. .cccccccccccces 
Tilghman Pickering .............. Pickering Hdw. Co....-...+-+e+-e0, 
De ED 26Gb dceckecccceeds ee) O»*E ar 
ee yO er ae Cleveland Rubber Co...........+.--+- 


JD, Ts MOOT, 2.6.0s cccknewsc wants E. H. Huenefeld 
SS ig OS SES ee German National Bank 


oh EE cas eiceasea axa ceds0G Barron-Boyle & Co........-e+ee-++: 
We. Cy BOOONTMOR 6 oo code ccs ec ste National Lead Co.........++++0e0+: 
Albert Boebinger :........++...0++ Boebinger Hdw. Co.......0ssececese 
OE Se ares Geo. B. Meyer. .ccccccccccscccccces 
te + cstaseaktessaseee Philip Carey Mfg. Co.........+..--- 
Oe, PE EE ecivene o¥ 60 sea webs awe The Cincinnati Tool Co...........- 
Se NE. ta5 Jeu ce deeded cheeses The Seal’? C. Tatum Co: «0. ......0% 


i Gieasée och eae C. E. Stewart 


John E. Dean 
ee ee ee The Palace Hotel 


Walter Maxwell 


te as ee ee ea St. Nicholas Hotel ......ccccosccees 
nee Pe aS ee eee The Dennison Hotel .............. 
Henry Bremfoerder .............+- H. Bremfoerder ....-....--eeseeees 
Ri DE ick, Go ncckedsacdleeud Geo. Barthes <5 occ ccccoccccsccscs 
H. Hoemmelmeyer ..........++++: F. Hoemmelmeyer .......-+++++++- 


th 2, NE .dcecaccnssoes seeaved August E. Lindemann.............. 


i PE aWiteatcawatakes oatieh E. Tvethang 


eee eee ee | 


Norwood, Cincinnati P. O. 
Norwood, Cincinnati P. O. 
Lawrenceburg, Ind. 
Lawrenceburg, Ind. 

1020-1030 Broadway, Cincinnati. 
1020-1030 Broadway, Cincinnati. 


-429 Walnut St., Cincinnati. 


429 Walnut St., Cincinnati. 

29 E. Pearl St., Cincinnati. 

29 E. Pearl St., Cincinnati. 

Fourth and Central Ave., Cincinnati. 
Fourth and Central Ave., Cincinnati 
421-427 Walnut St., Cincinnati. 
421-427 Walnut St., Cincinnati. 

1030 Broadway, Cincinnati. 

107-109 E. Pearl St., Cincinnati. 
Fifth and Main Sts., Cincinnati. 
512 Main St., Cincinnati. 

612 Race St., Cincinnati. 

221-223 E. Ninth St., Cincinnati. 
Third and Walnut Sts., Cincinnati. 
424-428 Main St., Cincinnati. 
Seventh & Freeman Ave., Cincinnati 


.315 E. Pearl St., Cincinnati. 


’ 


** 


515 Central Ave., Cincinnati. 
Lockland, O. 

Norwood, O. 

John and Water Sts., Cincinnati. 
8 E. Eighth St., Cincinnati. 
Sixth and Vine Sts., Cincinnati. 
Fourth and Race Sts., Cincinnati 
444 Main St., Cincinnati. 

2111 Central Ave., Cincinnati. 
2139 Central Ave., Cincinnati. 
1822 Vine St., Cincinnati. 

2620 Vine St., Cincinnati. 

618 Elm St., Cincinnati. 






By Th, SED on 0d cen cduses cssusga B. H. Knapp ..----- eee cece ee cee ccees Pearl and Sycamore Sts., Cincinnati. 

aa eee ee V. N. Devou & Co. ....0.secceccccees 506 Central Ave., Cincinnati. 

PUR. CONE 6 dase cecatececdywes ee EEE Sree es 147-149 W. Fifth St., Cincinnati. 

RR. T.. BOE cdecceccrggecccetans The Cincinnati Tin & Japan Co...... 1028 Sycamore St., Cincinnati. 

DBs BE hv actinceccadccanewees The Queen City Supply Co........... Pearl and Elm Sts., Cincinnati. 

George Edwards .....+-+.++ssee0 ee EC Ok ree eee 234 Public Landing, Cincinnati. 

fT -t  6 dan tebcccdcudeeséwes The Cincinnati Bucket Pump Co...... 1409-1411 Plum St., Cincinnati. 

P. PRepeigG? oc cdsscssccccscccces Chas. Moser Co. csccccccccccccccccce 223-216 Main St., Cincinnati. 

a  * eer re © Fairbanks-Morse Co....++++-s+ee+ee0s 307 Walnut St., Cincinnati. 

ee OO RP eer Geo. W. Ward & Co. ...cccccsccccees 224 E. Front St., Cincinnati. 

ree Ce 5. gacinc'ckeestekes The G. B. Schulte Sons Co........... 716 Main St., Cincinnati. 

Harry McCullough ..............-- J. M. McCullough’s Sons ..........-- 316-318 Walnut St., Cincinnati. _ 

J. Chas. McCullough ............+. J. Chas. McCullough .......-+-+++-- Second and Walnut Sts., Cincinnati. 

ni Tig RRL eee Fifth National Bank ..............+.- Chamber of Commerce building, 
Cincinnati. 

., 2) eee ee eer The Jno. Van Range Co.....-..+++++- 419 Elm St., Cincinnati. : : 

Cee, Ws SEE ado cts veeson nde’ C. R. Talbott & Co.....eeseeeeeeeees 9-10 Wiggins building, Cincinnati. 
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Representing. Address. 
J. GC. Bignaee: osns ccdecccccccccses Jno. B. Morris Foundry Co........... Court and Harriet Sts., Cincinnati. 
ES, Co, WEEE 05 c0c ces cncews cee se The Witt Cornice Co..-+.....-.-se-005 Eighth and Broadway, Cincinnati. 
Be a OR i Be re ee Teme Lamleembetmer Co. oo ccc ccc cccces 213-223 E. Eighth St., Cincinnati. 
oe MG <fau cceatdinacasenad Weber & Co. ..ccccccccccccccccccess 828 Main St., Cincinnati. 
iy EEE Dvtclite Vode 9 as064 0960 NEA Ae WEIRD 5 ccc cnlesoesescensoe 2441-2443 Gilbert Ave., Cincinnati. 
cS OR ad oC b< 9.4.5 Gas ci nak The Standard Oil Co. .......e-ccccce Pearl and Elm Sts., Cincinnati. 
OO, GED £0.60 080 a dacnnctsccoase Pittsburg Plate Glass Co...........+.+- 115-117 W. Front St., Cincinnati. 
Oe errr ces Sar err e James E. Patton & Co..........-++s- 115-117 W. Front St., Cincinnati. 
Pi, ME 609540 Ven umeope dss cay Overman-Schrader & Co.........+-++- 26-28 E. Second St., Cincinnati. 
Oe ee BEE TNR, acne csc ccvesrccencesceen 318-320 W. Third St., Cincinnati. 
CME haescsh Kn<tecnnesnen J. Stacy Hill & Co....-....--eeeeeees Fourth and Walnut, Cincinnati. 
iseo, Gecksembermer «oo. s0sccsesees The Atlas National Bank ............518 Walnut St., Cincinnati. 
OE I Oe ere eee Jacobs Cordage Co. .....2..esscccees . Harriet and Budd Sts., Cincinnati. 
Se SAE <0 xh bic aees von 64 ded ee ES MR, ven s ss casencnge ao Walnut St., Cincinnati. 
EE OB ee Eres Serpe The Wm. Powell Co.......... 2000+ +2525 Spring Grove Ave., Cincinnati. 
en ct ceeuns bade a eky aoa «4 my a OE Be Sr er eer eee 335 Main St., Ciucianati. 
adhe cdearecanne 96 The Hnydman Steel Roofing Co...... 318-320 E, Second St., Cincinnati. 
i ME Ser cite acne Gsce bor kana 6-40. The John H. McGowan Co..........-58 Central Ave., Cincinnati. 
i MT Aas 634454 a etn ee ease et Geo. H. Dean & Kite Bros........... Pearl and Walnut, Cincinnati. 
fy eee Ee MENS, CN Cline ccs ccccectes 10 E. Second St., Cincinnati. 
SUE SIEEOIMR 6 on o'n'6.000 44 cna daehe i i CI, 00 cheese nev cens cin Front and Central Ave., Cincinnati. 
Oe 25 iene lees Josette Camtor «occ cc ccc sec cccceccess 336 Walnut St., Cincinnati. 
Re, HOUT “as i cddaes ss ccs nas need The Morse Twist Drill Co......... - Fifth and Maia, Cincinnati. 
EE ssa x hee silkoas keketanen The Curry Woodenware Co.........-- 24 E. Second St., Cincinnati. 
A. B. Hanshud ..............ee00, The Anchor Buggy Co..........-..+: Eighth St. and C., H. & D. R. R,, 
e Cincinnati. 
Den NG Aon dn oh alga oS 604% Nak we The Bradford Belting Co............. Second and Walnut, Cincinnati. 
aie, MIR hs athe 5 cain a btw ke nlc ewe The W. F. Robertson Steel & Iron Co. Front and Elm, Cincinnati. 
OE. MTEL 5 k% ce Saweae Gtetodanse Wm. Resor & Co......--eeeeeeeeeees State and Gest Sts., Cincinnati. 
oe EE ie ae a 5 ee Peters Cartridge Co. ......---++eee0-- Pickering Bldg., Cincinnati. 
MS ML, endo 02d 66 boo bdoes wi E. K. Morris & Co. ..-....ecceseeees 317 W. Second St., Cincinnati. 
2 Of ee aaa The Hazzard Powder Co..........++-- Third and Walnut Sts., Cincinnati 
i, a can de aks og & pike BE, MEME ones cecendecedaccesccess Elmwood Place, O. 
ER cn es kochod onc enee Crossman-Schleutker & Co.........--- 219-221 Main St., Cincinnati. 
een ES Eh noes ce ccaneemeedan The American Steel & Wire Co......-. Chicago, II. 
Ma Ue MUL 5645040 5nacesdecs The American Steel & Wire Co....... Chicago, IIl. 
I Gis ong 0 00bnsece caer G. & H. Barnett Co. .......-----e00e- Philadelphia, Pa. 
Bemtey GC. ERGO soc ccc cccscccecs H. Disston & Sons...-.-....--++eeeee Philadelphia, Pa. 
ig. ee MRSS cso dh ads bos eeeed 0 ee | fe SPrrrey eer eee Indianapolis, Ind. 
ey Ee Ee aa eee Se abd obs Indianapolis, Ind. 
UU -ie E % Sac ove ccc ccccescns The Bromwell Brush & Wire G. Co... 429 Walnut St., Cincinnati. 
iE is inn donde Sty oie de ohne Water Selliew Co. «ccc ccccccccccccces 10 E. Second St. Cincinnati. 
i Sa RR iad one eeb.ccends eae W. F. Robertson Steel & Iron Co..... Front and Elm Sts., Cincinnati. 
Wo Mg MDA dtecbsnccvcscebensamed Howell, Gano & Co..---eeee- eee eee’ 320 Walnut St., Cincinnati. 
Si Sis aie Woes kad dined oon Cleveland Rubber Works...........--612 Race St., Cincinnati. 
Ge, de IS 0 80s wo weduasbntedces Cleveland Rubber Works.........-... Cleveland, O. 
R. A. Stephenson .......+......++. E. H. Huenefeld ..........--+--+++++- 225-227 E. Ninth St., Cincinnati. 
CAE MEP ec cveccccccccescossvses Bode Hardware Co. ..+.....+--+++++- 25 E. Pearl St., Cincinnati. 
Pt ckdrrscecntessesbenasl Bode Hardware Co. ......--++-+-++eee- 25 E. Pearl St., Cincinnati. 
Bie Wee GND s pc cccsccnrscccaccecse Howell, Gano & Co.----+-.e-+eeeeees 320 Walnut St., Cincinnati. 
iis PEE unbabeeceseseccckvawns at Howell, Gano & Co...---..eeeeeeeees 320 Walnut St., Cincinnati. 
UE GED 6 06.605 ccncbvceséesec + Howell, Gano & Co.----+-.eeeeeeeeee 320 Walnut St., Cincinnati. 
A. Fortman .....0-sccsecccceces --Kruse & Bahlman Hardware Co.....- 123-129 E. Pearl St., Cincinnati. _ 
Serer eThe Wm. Resor Co.....+.-++eeeeeeee State Ave. and Gest St., Cincinnati 
ee See Kruse & Bahlman Hardware Co...... 123-129 E. Pearl St., Cincinnati. 
Louis Christiana .........-ssesecee E. H. Huenefeld ...----++++++eeeeees 225-227 E. Ninth St., Cincinnati. 
re er E. H. Huenefeld .....+--+e+eeeeeeees 225-227 E. Ninth St., Cincinnati. 
i er an 6 40.5006 aoe oadene E. H. Huenefeld ......cccccccccccces 225-227 E. Ninth St., Cincinnati. 
Henry A. Strauss...-..++-+.seeees Cincinnati Enquirer .....-.---+++++++- 617 Vine St., Cincinnati _ ; 
FW er rrr Whitman & Barnes Mig. Co.........- 212-214 E, Eighth St., Cincinnati. 
A oO ES I Le Whitman & Barnes Mfg. Co.......... 212-214 E. Eighth St., Cincinnati. 
Geo. M. Chandler...............+- Whitman & Barnes Mfg. Co...-...---- 212-214 E, Eighth St., Cincinnati. 
IR, MEBs 60 0'cee ate caccsveeccs Howell, Gano & Co. ..---- eee eeeceees 320 Walnut St., Cincinnati. 
ee ee Howell, Gano & Co. ... 22. .cccecccces 320 Walnut St., Cincinnati. 
DOORS oon a cage cesteses Johnson Bros. Hardware Co........--- 15 W. Pearl St., Cincinnati. _ ; 
Fred Guckenberger ....-.....-+.++ Jacobs Cordage Co. «.--++++-+++-se0s State Ave. and Gest St., Cincinnati 
i, a a. ns dae ck same aan ete oso. sivas cece Hamilton, O. 
Edwin S. Bicher...........+.++.++ Johnson Bros. Hardware Co..... «+++15 West Pearl St., Cincinnati. 
Wm. S. Wetmore. ..........2--++ The Cincinnati Tin & Japan Co......- Sycamore and Canal Sts., Cincinnati 
Frank R. Kester. ........sseseeee. The Cincinnati Tin & Japan Co....... S. E. Cor. Sycamore and Canal Sts., 
Cincinnati. 
EEE re Cleveland Foundry Co..........+++++. Cleveland, O. te f 
Willard E. King.......... beceesce Cincinnati Post .......scccccccsvccees 211-221 Longworth St., Cincinnati. 
5 Pay ere rere THe AMERICAN ARTISAN...........--- Chicago, III. 
Sh 2 Sh, ;. ine cwaseneess THe AMERICAN ARTISAN.........-+008: Cincinnati, O. ; 
Henty Janson .....-.-2-seeeeeeees Kruse & Bahlman Hardware Co.....- 123-129 E. Pearl St., Cincinnati. 
John H. Mackie............--.+++, Peters Cartridge Co. «-....-++++++0++: Pickering Bldg., Cincinnati. 
Frank E. Thompson...........+.+.- The Iron Age ....cccccscccccccescece New York. 
Monte L. Green.......-++eeeeeeees The Spokesman «..-++-seeeeseeeeeees 128 Longworth, Cincinnati. — 
J. M. Reynolds. .....--+..+++eee0e, The Metal Worker .....-.--++++e+e++ 5th and Main St., Cincinnati. 
Henry Smith ..........ceeeeeeees. The Iron Age «-++----+e+ceececeeeees 5th and Main St., Cincinnati. 
Albert L. Miller. ... 22. .ccscccccees Tri-State Dealers & Imp. Exhibit. - Crawfordsville, Ind. 
A. C. Alward.c.scoccscccesccsccees Dupoint Powder Co. ....¢-.+++e++ee: . 4th and Walnut, Cincinnati. 
i tho Se Deed od ou ewan ae oe OT 9 8 ae Hamilton, O. ; 
Jas. D. Fitchett..........--sseeees, Johnson Bros. Hdw. Co......----+++- 16 W. Pearl St., Cincinnati. 
August H. Bode.........--sseeees Bode Hdw. Co, «.++--s+-eeeceeeeeees 25 E. Pearl, Cincinnati. 
i ie Ms cvs oinnss0ccase vee Boss Washing Machine Co...... --... Norwood, O 
A MER a's nn nah Cone <hin we CE Mike SR OO i cas 6 Si wane cceee John and Water Sts. 
ee be nn cms <ceunantehakstan a eS De ree 506 Central Ave. 
Ee Ee eee ee ee Queen City Supply Co.........-- ..+- Detroit, Mich. 
i i I dni os Vk sen od enn cen abet Cincinnati Times-Star ................Sixth and Walnut. 
I INE, b+ 0. c wsinneterd oa OD MOE, «.ccsccwseteh ee ce 442 Main St. 


Main St. 
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Name. Address. Representing. 
Howard Saxby ......-ccccsccccces Cimeheatelh, ©. oscnscccensenantszed Howard Saxby. 
John A. Church .......---eeeeeees Cincinnati, O. ..-....-+eeeeeeeeees Business Men’s Club. 
Oe eR a a de cs eek bonnet Greensburg, Ind .......-esseeseeee Kruse & Bahlman Hdw. Co. 
Ce, ER, WII, oo we asnccseqnadh Hope, Ind. -...ccerccvecccsccevece Kruse & Bahlman Hdw. Co. 
Or, Ie, Mis an daduaes sve 600500 pant Shelbyville, Ind. .......-.+++e+eee, Kruse & Bahlman Hdw. Co. 
H. P. Spaeth... ..-cccccccccccsccved Awrora, Ind, ..c cccccccccsccsccceteg Kruse & Bahlman Hdw. Co. 
SE RE bh nc ocaeekurgnen eon Liberty, Ind. <....ccccesecccvccces Kruse & Bahlman Hdw. Co. 
PUT. TURE won ccrecescvesenenee eee Re re Kruse & Bahlman Hdw. Co. 
og, |” GS RAR eae ee BEGGNVERS. BOE, sccccosicncicscsoas Kruse & Bahlman Hdw. Co. 
Th Fs SE Seog s ccevescoeseepenes Marysville, ©. 02000 ccccccccccceees 
SS Ree Coshocton, O. .--.--ceeeeccecscees Corresponding Secretary. 
Wy. 2 COS «2 6 oocccctccnsnqucs , Weee. BD obs ook nos ce eudeoen Bogardus & Co. 
SE 4 + n0404 9 55> acueqnungine Washington C. H., O. ......---++- Brown-Potter Hdw. Co. 
am OO eer ere Sidney, O. ..--ccccccccccccccccees H. G. Woodward. 
We, ED aescces cnocetekoneete EE EC OPO Jones-Williams Hdw. Co. 
i CD sce cannes tarecuees Hamilton, O. ....----eeeeeeceeeees Jas. B. Carson. 
i Eo ces cane 0 aawbne Abtrom, ©. ccccsceccccccccctccvcse Rohrbacker, Allen & Jahant. 
SEE. ca vecancavess sanie Lancaster, O. .---sceceesecesccces MacCracken & Winter Hdw. Co. 
ie SD 6 ceecea edd ansatede wen Ada, QO. cccccccccccncvccccccccces G. V: Guyton. 
ee I on onc d amines @ apalee Cleveland, O. ....cccccccccecsccecs H. P. Davidson. 
Cine. We, MOMOE 6 esiccncccinc coves OS: are eee er Wilson Royer & Sons. 
Di Te Ee wae sass ceccccscescnste Eaton, O. 2. .cccccccccccccccvecces Wilson Royer & Sons. 
ye a ere Ciomctmmati ©. «0c ccc cccececcocsoes H. W. Von Behren. 
ee bin econ tea Cincinnati, O. .....cccccccsccccces Chas. Kobman. 
Pe NE oc di Gon cc<ces ts aues Troy, O. .ccccescccecccsccsscccces Harter & Cosley. 
a NE 5 005 oa sigag ses «coun Barberton, O. ....-.cecccccscccvccs C. S. Johnson. 
BORE 2 EEE ohcdeds paasscctunes Lima, O. .cccccsccccccccccscecace W. K. Boone Co. 
ge” RRR RS te iia Bie ED, i ccccecedesitesccockegant H. L. Hatfield & Bro. 
Be Es ES codeine na ban Son vgn enae Ashland, O. «..-.----ceceececccece Union Hdw. & Supply Co. 
W. W. Davison, Jr........+--.000. Harrison, O. «---+e-see cece eeeceee W. W. Davison. 
a, SEP wonduiees une chscae ad Portsmouth, O. .....-- +++ eeeeeeeee Sommer Bros. 
Te en oe, ona on aie McConnellsville, O. ....----+-+2+e5 O. Morris Hdw. Co. 
RR | GS RRREE MP te tr: Malta, O. ..c-ccecec cee ceccecccces C. E. Smith & Co. 
OS ONS Og: Ee ee Coles-Schaible & Smith. 
SE EE TO PO TE POG. ED, noc ccccnaesncnsey Central Hdw. Co. 
Cael ok aos Soran ree 6 donne New Bremen, O.°.....-..-+ceccees Chas. J. Boesel Hdw. Co. 
tee EE 6 Fu denevasyerakveesseee Elyria, O. .cccccccccccccccccsccese Elyria Hardware Co. 
occ eaccds cdbne hae al North Amherst, O. ....---++-seees J. Wesbecker & Co. 
oS 7 RR ER ee McComb, O. ..-.----------eeceee Martin & Weinland. 
Be O° NHS eRe ag 8 Van Wert, Ou ccccccceccesccccces Jones & Tudor. 
i ED sighs 6 n<'gcrcges sun geen Piquta, O. .-ccccccccscescccccccece W. H. Angle. 
EE oo, aaa a mesaeteued CRP GR adeh vce ess ce serenen F. M. Potter. 
Ey SE, on bhd0ctsosaeeettacnl Greenville, O. ...-.-.-----eeseeees J. P. Duffey. 
Be ee BME tacc ec cccsemncenseenem Coemeeee, Ge wwimas cccccvccerccess J. P. Duffey. 
Henry Bredbeck .............-ee0. Port Clinton, O. ..-...---+-seeeee Henry Bredbeck. 
te Cee, “ED. 5 oecces ccurosncesan Lockwood Taylor. 
Bi SE Shan datoudasness ovenne Bellevue, O. .---eee- see eeeeeeceess J. E. Bunn. 
Be, Je. ED some Sowers cncscccnas Canal Dover, O. «-----+---+eeeees H. A. Harger. 
ae FSS Bryan, O. .ccccccccccccceccccsccce Bryan Hdw. Co. 
oe EN 6 oon0's jan ak oh <opoknaem Elmore, O. ..cccceccccccscccsccces The Banting-Sanders Co. 
he Saree New Philadelphia, O. ...........-- H, P. Tribley. 
ee, es asso a) ooeaan Wapakoneta, O. .....------sseeeee F. W. Widdeman. 
a” ap a Magnolia, O. «.cccecscccccccccccce Farber-Bowman & Woods. 
BME bbs 4a o-bapsens ese danae Defiance, O. «see eeeeeeceeceeeeees A. J. Manges. 
ie ie EE W405 vite tap ds Mia's conan Morrow, O. «-eeceeceecceccccccees E. R. Grim. 
De EY nedonan das dadessaceuhe Kenton, O. «--eeeeeceeeeecececees Cantwell, Kinsey & Elder. 
i EE A abn na pee ocae cheng nal Elmore, O. «--++eeeseecseecesecees The Jaeger Hdw. Co. 
II 6 os a ved-ar cps ccaeme Wapakoneta, O. ....----eeseceeces Fisher Hdw. Co. 
ae EE wc'gn base soa sake Osborne, O. cccccecscccccccccccesd A. D. Hogendobler. 
Si at. TEE TS han nus ab e's ob a sem ne Plain City, ©. ccs cccccccccccscces Evans & Howland. 
Et ee nn ote caged Plain City, O. ....cccccccocccesess Evans & Howland. 
Gite SD, Sieckicvacsecncann’e ew meen SD, 5.50. sivescqssas G. W. Wiley. 
Oe Re” Ss ars ae DG. GER BAe v0.5 20d cccubevened Martin & Weinland. 
Re Ore rrr Wapakoneta, O. «..-..--se-cceceees J. H. Doering & Co. 
Cah 2. ED. 5 sac was caead Woodville, O. 2... rcccccccscreces Kuhlman Hdw. Co. 
FPR errr Dayton, ©. .ccccccccccccecncvccs ‘Jno. F. Baker. 
SE sin o'a sicalgnwiaes wena Dewees, ©). 5 cosets cccccccsesvensa Jno. F. Baker. 
SE Nn caso oe be eeaee 6 eae EE ONS EF Ere ee R. R. Hart. 
F. Hoemmelmeyer ...........---+, Cimcinmati, O. «- +++ +++ esse eee eee F. Hoemmelmeyer. 
a on), o's bowels 04R we 6 wallets ee ED: scabies 000 nhenesteenba Kramer & Haverbeck. 
Me Re PPP ET TOUTES Peete Ce Te Sas v.54 005 obel sae aaeeee J. E. McCord. 
i i  . . re wn wal be kate DO CS aionwicn sche css 66u aun Thomas Brown. 
fe aaa Serre eee i ME 0 os oan bk ea bh Oe Wm. Rabe. 
ee ee NO ores reds dese codanne Springfield, O. .....-.cccssocceces Lion Hdw. Co. 
John Lanterswetler «220.0025 seees Minster, O. ..cccceccccccccccccces John Lanfersweiler. 
i. EE Sd ves seas c60 ode Leese og Se rere Pre H. Blecking. 
ee ER eres eee peer Springfield, O. ....-sccccccccecvece Wood Bros. 
DR CE ent dea tw Ga oa 6 outer OO PE TE, 54 b 24h eh obo Merecasasess Morgan & Bunnel. 
Cee EE SS cin a csaaeand dacbeas Be OE nat ne occ ve ceabeeene aks Morgan & Bunnel. 
aks a d 4.0 oaelee< te occa Ce oe haces cogeés née paeeee Morgan & Bunnel. 
B. Cee o2.00. i, ol te Geers eke ese Ceemertem, GD. cscs ew cece cass cecsn B. Coe. 
DOME TGCS cose cccecesccccosces CON BL acces ncspeceeapeune Coshocton Hdw. Co. 
Og OS RE re Bee he ere Ee SA Wm. Keil & Son. 
J. A. ReeCHas 266 ccc ccc ces vec cece West Alexandria, O. .......---+--- Roselius & Ehler. 
James A. Bell 2... .ccccccescccsecs I EE it od te ane cde cecdea kent James A. Bell. 
BP. J. Pessbertlay «...cccccccccceses Detroit, O. ..ccccecesccccccccccces Detroit White Lead Co. 
J. F. JOMROOR occ tics cecescccsued eee Te De heeds acse ccs one ewes Whitbeck & Jefferson. 
J. Schwertner ...cccccccccsccccese, CE RE ik cots 00 6 ao bh en Coen J. Schwertner. 
John C. Fuhr .-..ccccccsccccccces Williamsburg, O. «....-..sccccoces J. C. Fuhr. 
Dh, SE's sos oh a eee ca gts seen ge LE Peas oo B. Schwertner. 





PP, Go, WOE 0s cases sosamtcareea cen SN ME. a’ crcnbsvaesckypceneanea F. A. Powers & Co. 
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Name. Address. Representing. 

Ce. CE iW h kee ws ove. oce Se PTET CRE CTE Nichols & Harner. 
We, EE a o's oH As 4 ed 06 ow bom , Cincinnati, ed enh aw cle Wea ao eae V. N. Devou & Co. 
J. P. Cloppert .....cccessccccccess ESD 4066 cowcceeessae sess Cloppert & Spitler. 
Aug. E. Lindemann ..............+ Cincinnati, O. ....cccccccccescveeed August E. Lindeman: 
J. G. Bed . cccwvcsccccccccccccves Chillicothe, Te Pre re re Hillsboro Implement Co. 
J. Frediborn ..cccccccccscccccccee Chiflicottee, O. 2 ccicccccccccscccces J. Wilder & Co. 
EE oo, a cag wed bbw 00 0 006k ye rer rr rT rary Wissler & Purdum. 
Albert C. Spetnagel ............... Preempont, ©. ..cccccccccccvcscece Spetnagel Hdw. Co. 
John Winters ........+...--eeeees CE EE 5 acces cat seeded bens Winters Bros. 
Frank ‘Winters .....cccsccccsccces Fremont, O......--eeceedeccesees Winters Bros. 
Seqape TUMMENGD 0000060000080 0000" OS a er ee Winters Bros. 

EE sausages s ocseces o6n60 ETO. «2c 6 c5h% 0s sede ness wed Flory & Hall. 
Harry 0 RRR rt oreere Pemberville, O. ...-.s-ceeecsecees Hobart-Bowlus Co. 
We EEE 6 pawebuesecocdecun TEE GBG4 65s 00s vcescecnevecds Favorite Stove & Range Co. 
3 PO Perrier re Sidney, O. ...sceeeeeceeeecceccees O. J. Taylor. 
i Ee ee ee ere BMarysville, ©. ..ccccccescccccccece T. D. Weld. 
Me TD: cehccbnsdesdereieds Detroit, O. ..ccccscccsecccccccvecs Favorite Stove Co. 
OM LR Ae eee oe Racine, DE SAdtekhétintionwaessaeee D. R. Roberts. 
_& Y ~ “Sera oe Dayton, O. ...cececcccccceccccees Kramer, Viot & Co. 
Fe I ow 00h 05 SS 50 Fg BOS MS GE, cnbacccccccccn cts ceca F. Hamburger. 
DD, TE cepowes covdiervs sedcades New York. ..-.--.-+-ceeeeeeeceee Alberton Clark Co. 
PT PE ind we a dvieds ove baowenee OEE. << egueed ceccsiwhs eke W. C. Bale. 
James Cockrell .........-.e8scccees SOMMOEET, “GD. ccccciccccccccsccsoes Wheaton & Cockrell. 
i ee EY os bowen wo die es oe aeue DUNE FEEL ones eucccs cesses sucpate Roney & Shearer. 
en rier eee Cuyahoga Falls, O. ..........-++. L. W. Loomis Hdw. Co. 
eee eo ore. Toledo, QO. -.2.ccceececccccccescce Pittsburg Plate Glass Co. 
EE 5 ods Saad cueue’'s 3s 84 Waranw, 0. occccccccccsccsccocecs Strome Bros. 
B. Worth Ricketts ............ce0- ROR NED, once ccs cccceccucveas B. Worth Ricketts. 
ae Re Frederickstown, O. ......-...-+-+: F. J. Harris. 
i Se 2's 25 chic dw ede enue ELAR. S wrccrecccicbees sites J. S. Abbott & Co. 
i NE itches 06s oi nso eSecgeet ER wececes deus ue sea ce vk A. Brase. 
Baa Ge, WER 25 6454 o0'd-o00n0enbn Springfield, O. «..- +++ -e.eeeeeeeee Springfield Hardware Co. 
ie ls EE “a sic dan ciowctase cate Mechanicsburg, O. .......-..-++++ Hunter & Osborn. 
Be E- in Save <ae s dabde ce SL TR, Chbece se conicedesnnsy .Mitchell Bros. Co. 
Bie ite, SE bdii gonn deco k caris 4 DONE ED. 6s. ¢.qeeseonseces eves ye pee. Een 
ee Rs ethcn oes dde cu ckese SE EI Sees veedesceteteteud F. C. Thornton. 
Bee WR Si o4ns ss c¥ei nse eoe Cambridge, O. ....---.eeeeeerecee Carlisle & Grimes. 
is ath het encenicdwe Goad SEMNOOM, TD, cwccceccwscesesnchvesé R. H. Grimm. 
EE ee ee Dayton, QO. ccccccesccccoscce secon, C. L. Kimmel. 
ie into oS dns cece cba Dowagiac, Mich. ................- Estate P. D. Beckwith. 
Re Oe OO ae ee ee eee Dowagiac, Mich. ...............--Estate P. D. Beckwith. 
Dee IN a Oh as Soc ce cnc cdles EY 600 awed sew ee dune even Pierson & Reid Hdw. Co. 
Robert T. Mitchell ...........0000. Cleveland, O... «.....0csccsessesvess The Mitchell Bros. Hdw. Co. 
ND i SP pe oe el eee a, | er er C. C. Fouts. 
Er hg EL “non cies 6s cb db abaewote KRemia, O. ooceessccccccccccssccces J. C. Conwell. 
SEE EEE oc nocd cudvebasCenin Benweed Pinde, ©.. ...0..0csesvees David Kohstall. 
Ws ee CONE CaS by Oh ee idetades oon REE Sie wapeah es op edewes os W. E. Frey. 
ay SE ne whw'a. dca beled be obkw Loraime, O. 000. ces de sjoclececsvcce T. H. Artress. * 
PE < vcd cmudidexsa dicen Lagemime, Ou occas ccedeccccccccccce Loraine Hdw. Co. 
ier ac seine Me dak ded adic BD ease scocccecesaceseuns Bugert & Banister. 
ia  c<bbdccdesdabbeatstaets Memwerenm, OO occ ccccecceccssces C. C. Heller. 
re MEE bo hawn cS Ben cpeaeor Ciopetaed, ©. 2occeccccccccsescces McIntosh-Huntington Co. 
ek lee I Teie v's.nx's a delstedlel eclavca MN nd bo 0k de Seb ben kaeke N. C. Alten. 
i, ORS in< cc ag in atete dec eed CE, bey on 0s ci cabs ctieves F, M. Bashore. 
S56 ons dn balsdeiipe oes Beamahestet, O.. ..occccccccscccvese Lang Bros. 
is Se PEE ade ane ocindes.coese Brookville, O. «02.2.0 cccsscsccees Wellbaum Bros. 
rN SE ES eee i ie ig a eke We kh Shisler & Zimmerman. 
ig iO ee oeeeerer ME EE 00s 0c ede obi tanen Shisler & Zimmerman. 
an, END Ga Sara od bcs 04 ab he eS eee ere rere J. D. Inderrieden & Co. 
Rt BAER: ..620 3 ohewenswewe Loraine, O. .......-..++++++++++++J. D. Inderrieden & Co. 
i PE -6tcusrcocsisiteceded SE : SPOT TOeTeTT yr ree Sargent & Co. 
i. Wee MEE nc div ducckdhuphthdtadad TE, oases ove nse al 0 die ee Hampton & Gustin. 
SUE oe one Mie bo cae so bids nee da's aw Oe wale Geo: Hartke. 
GD DOME 60 wee vee ci'cnds cud sbkee BSt. Hlealiiny, ©. 2... 00scccccsdcies Jacob Fink. 
Pee Fe: ee ee gg eee rere tr Wm. Bird. 
Bids EL? IEE” arate whactii tadede ackinie wistoal a. os Ge chin bakiaenibe T. W. Bodell. 
De. Wl RE ht doa ae Uaehrd 2 are Kalba I dik bok bk Winind anti dine Perry & Drake Hdw. Co. 
Dy ED pb cile.da dbecbe%ies oedces COE, ©. cecscccccccccces aoe ‘W. R. Calkins & Bro. 
Sj Be SED ta Dur Woceevssebtsbeua BRIE, OD, cee cc ce vccicecssscoes Jno. H. Spoerle. 
men ir, “NE Gases Se cecovteké SE re James F. Wright. 
A a ee peers eee i Aids eis cal aebeeteeens Lawrence & Brightman. 
De, ie DEE 0405 004825 00 abance ens Columbus, O. «2.02 ccccsscccccces Seely & Berry. 
S| OPA ee ee eee New Castle, ©, ..ccccccsccccccesss Isaac Ulrey. 
Cemorme W. Peer one os ewassccces es Seer ery rer Geo. W. Huber. 
See EN Ga cave sac apdiccdsads ETE, Kits docnceydalecaeeed O. P. Schriver & Co. 
Oe a ee eee REEL Mies seccccsccssndcenie Stone Bros. 
es eee eee CLA, .Seceneccs sees sus acesodud Laughlin & Houk. 
es We OMNES. 64 ob 00nd euides ce PPO Maccracken & Winter Hdw. Co. 
Ee We MEET 6 060 565 cde decshn ace Fort Recovery, O. ........+-+++++: J. W.. Schroeter. 
ee OO FRR Sea Eldorado, QO. .cccscccccccsecccess E. T. Wenger. 
Roy E. Loomis ........++.++..+++ Bowling Green, O. ...-.......005. G. W. Loomis & Co. 
Be Be TE, nc trebs besccccecsasess Pn CE Sieuss ccdbdtedheedsewied J. J. Ewing. 
wee. Th TOMS c- 606 os exwcwiccs Lima, ED. Ss cewosccenewees cetiensves Thos. A. Jones. 
Re ee SR - > awhebansdon's <eeehuns At at: dnsnk.s ile ce does eel, J. Ewing. 
is NE ok nn on's'n s b VG ¢adwae Cleveland, US RE ene er The Johnson & Jennings Co. 
aoee; eee Mee. cess cccn ceed RINE, SOc. od ced Ga eal Geo. H. Kraft. 
BS Gv teR ends ohes ones cscs ESE Ee Per ere Smith Bros. 
Gs GR. CURE cccbescesccnseceed ES i ohn dee stncadian’ Kauke & Alspack. 
W. H. Adams ......sscceccvccees East Liverpool, O. ...........++++ W. H. Adams. 
Se ee ED an Dates eocxee ae <en ¢ EE Wiech Wen 6 was ee a0 aye a Kae Jacob Krensch. 
EE Ae eee , OP ob ba cncneétbecnd dane® Cleveland Window Glass Co. 
ely NN Gans Secdineses ccueen CO EE errr errr er C. M. Crouse. 
Geo, Gillivan ...-.sccesscccccscess West Jeftersonville, O. ...........- Jas. Gillivan Son. 
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Name. Address. Representing. 
eS oe te “Amma. O. cove sedeccdccccincanteses R. D. Mede. 
Pe eee oer ere ee wees £8 ccecencednutanoeeaal Peschke & Prakel. 
ae Re er oer Madisonville, O. .. 22.0 cecesvcese M. A. Griffith. 
J. C. Wammemacher ...6 26s <cccéas Te ER. encicesseqgeadegnmenan J. C. Wannemacher Sons. 
cL AED sieceeckhaaes woumeawee Makeeet. ©. «200.009 ona venaweas Wolf & Anderson. 
i i | CAPRA ye ee Hollansburg, O. ...-.-scccecceseess Wolf & Anderson. 
Oe Pr ree Caer Ce. 8 veciccuch« «64ean Gee A. Preston. 
Ck Or. «scces «acces dameene eae ee Putman & Parret. 
W. We. GCOORGEM 0.06 cccnwcsccnccen Bellefontaine, O. ..--..seeeeeesees Osborn & Churchill. 
| me OS Oe Fee Cleveland, O. ..6.ccscessccccccces Cleveland Window Glass Co. 
J. K. Milligan ...........esseeeees ee et eee ere J. K. Milligan. 
E. M. Matthias ........cccccccees Hamilton, O, ....cccccrecaceccecs Matthias Stove Co. 
ce SO eee re Evansport, QO. ...ccccccecccccosecs T. E. Shuter. 
J. W. Samithe 2. cesccccccccccvcecces CROWN, CE. cn ncess vos cos pessbal Taylor & Boggis Foundry Co. 
CC. Ai, PORWIN 26 cos coc cccccesee sees Zanesville, O. .-cccccccccccccccess The Zanesville Hdw. Co. 
J. D. Warren ..ccccccccccccccvecs Chicago, Il]. ....ccccccccccccveces J. D. Warren Mfg. Co. 
c. «vénedaswand*onneeeke Cen, C2 wweccsenccesedanege L. E. Keller & Co. 
E. J. Becker .....--.csseecceccecs ee So: rere E. J. Becker. 
a we ee PR rer rer eS ey sere oe E. Blair. 
a OO Ee ere rere CE, ER. oko0-c0esne deb eanaceell Shaw & Stechow. 
Pee PO a. cw ectésomnwendid OSES s Rens ards oe Fred Haberman. 
ee eer re Newark, O. ...... asc avails baa D. L. Jones & Co. 
ae 2 errr res Newark, O. ...... 2% «staves abe McCune, Owens & Co. 
ee SS eS ee Ul tO wTyvete: eee Elliott & Wilson. 
Ce Fe Rs ab ide ws s6.000 500 Me aed oS Se <a peer eee ses” Fellers & Wuenker. 
Fred Boebinger.........-- pene ee SU ED Pr eeepererer: eee Boebinger Hdw. Co. 
a ee ee ere SS ht aaa ee Bemy & Bare Bros. 
HB. A, Geaery.ooiceseccccscccvices es errr er H. A. Granberry & Co. 
5, oe in os050904%s EP Ee ee Pee eee Rader & Co. 
CBs. WM wercdeshsengcdvevesss I. EE. a vane bseuatecascesatan Wallder Bros. 
W. H. Fledderjohann.............. Se Ct ee ee ere W. H. Fledderjohann. 
= = See eee Ee I Sr, Mery baie. ener Spitler, Cloppert & Co. 
William Heldmyer ..............0- SE CE, ns ain ceded y ea beuaell Heldmyer Co. 
Re Pe SE No on at ae wie a err wale LeFevre & Boden. 
Rixhard Holcker ......... ut3 «tei I T. canis apenas dun. Rakha R. & H. Holcker. 
Me so cecnlddnbenaite 9 eee SR ER, cwihlib bakin wn's'4% o.6coca whee D. R. Burr & Co. 
eee NEN. GD. - unde 4c0'tiv os ennkweebas L. F. Stahler. 
Se  -. 44 oresees teaueee vena eer eer rer Alex. Grant. 
OR ETT CO Lee te SS ere eer L. H. Glazier. 
eR a eee SS eee R. W. Briggs. 
J. Bi, Reeve. on cccccccsscdccsccevees ESS + SE ee ee eee Amos B. McNany & Co. 
Porro reer ee ee. . class esa wemede Coquillard Wagon Wks. 
Wm. H. Romer............-.-e00+- SS PE ee Peete ee Wm. E. Romer. 
J. H. Holt.-+.........eeseeseeeeees BS CEL, GO aceuces ce cssintienwebent S. H. Holt. , 
Oe ee a EEN tcccedsccbss «sepa oie Goldsberry & Co. 
C. W. Smyder........ceceeceeeceees rere Snyder Bros. 
oe ee ae eer Se: SR Se ees ee The Kilbourne-Jones Co. 
FE SEE sce cslecdenvetesbeed NE MEE i aos ob 0s meee J. R. Dunbar. 
ee Re Tee eee RS ee eee Oxford Hdw. Co. 
John V. Walsh..........-..eseeeeee iE; 5 tind soscvenduea dian J. V. Walsh & Co. 
M. B. Talmage...........+.seseeees ON EE ee ee Talmage Bros. 
S. W. Wed. ccs cicccccccccccves A OR wn, os ccende aw kne ne Talmage Bros. 
E. C. Pierson. .......--eeseeseccees SE GD. oo scncovcdavedebdun T. C. Pierson. 
ee I TE io 5 so Kin dluty oboe aaki Wm. Keil. 
C. W. Jewell. ......ccccscccccccccve I i ook nian ng: «pole ald ORI C. W. Jewell. 
eh. are ee NN ED. 2. x 5 ccs eukeus ton B. M. Clark Hdw. Co. 
T. M. Wallace.............eeseeees eerie Dickinson & Wallace. 
R. EH. Miller......cc.ccccccscvetece EN ee eee R. H. Miller. 
W. _B. Taylor......0..ccceccccssece pean Centre, O....¢.cciecccicts Taylor Hdw. Co. 
> Sear ee Picsecoseve ES Se eee F. B. Karl. 
W. J. SABER. .ccccccccccccovecicseve EE Es eee er W. J. Slack. 
E. L. Durbin...........ceseeceeees SE are E. L. Durbin. 
JOM Ft... ccccccccnccsvcecsses ERE Sere John Fett. 
“AUG: DMOOAA, JE. cco vctec cence Sy Sa ore ee Buchanan Bros. 
Pi, SE FEEMOy cessed gsbcdudstsembe NS SE ce A. G. Markley. 
J. C. Hemry...cccccrcccovceccescces OS See ee ee Hamilton Supply Co. 
De Be BEBMOR. 6c ind. cccvidesecaswd South Charleston, O............... Houston Bros. 
T. V. Milligan. ......cscccccccecess East Liverpool, O..............2+. The Milligan Hdw. & Supply Co. 
Chas. H. Deehl..........00..eeeees eS. ne ere Mowrystown Hdw. Co 
G. BH. Tromtman. ..iccccccsscceceas emenene Oho. .cc.sensetvcaven Mowrystown Hdw. Co. 
Cy, BR NE 2165 i iiisdss th eases . GM scccavecwesd ss ceeee Adams Hdw. Co. 
i | MPPPPTeTeT iit? tity SSS) FPO OR ary o J. W. Sparks. 
oe Serres tt es See, OD: . oy wc cdnavaralion Wright & Bird. 
FB, BOC cc cccoccccnsskpeccascell Ss BR ena ik.« das we Balen eae J. S. Evans. 
ee Pe eee ee MR St vires g wets ade sodewen tee J. S. Evans. 
Ke Hip REIMER. 0 cedovsviccéshdivenste PRAT, chinadeteceaseoscoduabubue Coles-Schaible & Smith. 
Gas. FEO. oic.0 on ca Nweds sen sales EE OM, links snc ccveseaae en Remy & Bare Bros. 
R. W.. etbater. ....0 ccc ccicscontes DERE GR. 66a vosecevensestevdens B. K. Herbster & Son. 
PT rae OEE: Scntcsacecahsds tceeoes ue L. A. Castell. 
ae RA eee NO Se oc oege tin adialadate Alex. H. Glockner. 
a EE oda cet ce Meee tdes hall OS ae SR a or C. E. Kirker. 
ep eae roe ie | Eee Te me M. Finan. 
, SP OS ee eee HER, dieses a'sGesetedoncdune Kilbourne-Jones Co. 
, a eT RTT ee OS ee eee Tuttle & Otstoh. 
Bh SEE nha dacicns ade dacnl PUR oo cas caccdaadrespes D. Stahler. 
C.. Bas ERs oes deduces aceon a Ce Mee ee Pert Gillert & Bennett Mfg. Co. 
i eee: Detletonteine,-O.. .... 0 icccesicsvcss John Plummer. 
i EE so. se wiide Seseecesth EE ere ee ee P. Speasemaker & Son. 
ee eee DA: Se hen sis cetagauebes P. Speasemaker & Son. 
S/n ar ee DRIER, acai de on svucRsetemeanie J. W. Shuster. 
DEGOES BENORS 5bidods devise cabaeeaee SNE ED. ~- uisatev sos cwadbedation George B. Meyer. 
ee ere ON I dae eves cn vonmeeds caw’ Stanley Works. 


es WO 6 cen cvadviseseeisnkd ee Cleveland, Mh tl smiucteis ok Patterson-Sargent Co. 
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THURSDAY MORNING SESSION. 


The convention met pursuant to adjournment, and was 
alled to order by vice-president W. P. Bogardus, who pre- 
ided over the morning session, which had been especially 
ievoted to the discussion of questions reported by the Question 
Box Committee. 

Mr. George Hartke, chairman of that committee, read the 
juestions to the convention as given below, and after the read- 
ng of each question full opportunity was afforded for discus- 
sion. Secretary Gray and others of the association used their 
best efforts to induce those present to speak their minds freely 
on the various matters coming up, the secretary stating that it 
had been his experience after former conventions that imme- 
diately upon his return home he had been deluged with letters 
from different members, containing suggestions and making 
inquiries arising from the discussions in the convention by 
other members, which his correspondents had been either too 
difident to participate in, or too secretive to declare them- 
selves upon in open convention. The result of Mr. Gray’s 
pleading was that there was a very full and satisfactory 
response, and all questions read were discussed with freedom 
and the greatest interest manifested. Strange to say, the ques- 
tions gave out before the disposition to discuss them had 
decreased in strength, and it was commented on that this was 
the first convention where the questions had been exhausted 
before the expiration of the time allotted to them. 

1. What do you think of a member of this association who 
tells a customer to “ get his best prices from a competitor and 
come to me and I will go $1 better?” 

Answered by Mr. J. C. Fuhr. 

2. Where can we obtain souvenir glass and tack paper 
weights in this city? 

Answered by Mr. George B. Meyer. 

3. How shall we treat a firm who sells to consumers? 

4. Why not favor syndicate buying on staples? 

5. Would like to have the members of this convention give 
the most.reliable and best way for a buyer to keep himself 
posted as to the proper time to buy a large class bill of hard- 
ware, which we all know has been very hard to do for some 
time. 

6. Would it be a benefit to the retail members of the Ohio 
State Association to have this association composed of retailers 
only? 

Discussed by Messrs. W. P. Bogardus, O. N. Scott, John 
F. Baker, W. H. Angle, J. A. Sommer, J. P. Duffy, George M. 
Gray, George Jaeger, George B. Meyer, J. C. Fuhr, H. C. Wise- 
man, E. R. Grim, C. S. Johnson, C. M. Jewell and others. 

The sentiment of the convention was by an overwhelming 
majority in favor of the retention of representatives from the 
manufacturers as members of this association. One of the 
strongest arguments adduced in the affirmative was that it 
is much better to come face to face with your friend (or 
enemy) when it is necessary to adjust any matter of mutual 
difference that may arise. Incidentally, strong testimony was 
given to the moral and material aid rendered during the entire 
period of existence of the association in the direction of its 
increase in membership and usefulness by the manufacturers 
and jobbers, through their traveling men and otherwise. 

7. What has been the nature of the cases referred to the 
Grievance Committee, and how disposed of? 

Mr. Bogardus stated that it would require more than one 
morning to answer the question in detail, and it was passed. 

8. If we can not accomplish anything from county or town 
organisation, how are we to be benefited by State organi- 
sation? 

9. Should we not ask the manufacturers of hardware to 
try to adjust uniform labels in regard to allowing a space on 
same for making the cost and selling price? 

Mr. John F. Baker, Dayton, thought that manufacturers 
were always willing to entertain any reasonable suggestion, 
and gave an instance wherein the manufacturers of a brand 
of shears had adopted a suggestion sent them by him, of stamp- 
ing the size number on the shank of the shears. 

10. Should a hardware man part his hair in the middle of 
his head? 

Unanimously referred to Brother Wiseman, who confided 
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in a stage whisper that he had a cowlick. Brother Wiseman 
was forgiven. 

11. Do electric roads benefit or injure the hardware trade 
in small towns? 

Mr. William Kyle, of Woodville, thought they did not 
injuriously affect the hardware trade. 

12.] live in the northern part of the State; handle hard- 
ware. I have a contract with a machine company that dis- 
charged some of their special salesmen, and asked me to let 
this man have the local territory for 1901. To this I consented. 
They made a contract with him without taking up our former 
contract, and he sold two corn shredders. The commission was 
$100. Who is entitled to the commission — the former or lat- 
ter? My contract did not expire until igor. 

Mr. G. Jaeger thought the man who sold the corn shred- 
der should have the commission. 

13. What per cent of your credit sales do you lose? 

Mr. C. J. Johnson stated that he had kept an exact account 
of this matter in his own business for four years, and found 
the percentage to be one-half of one per cent on the gross 
sales. 

14. Would it not be beneficial to the members to have the 
report on lien law in print and distributed to members? 

Mr. Bogardus thought it would be better to wait until the 
work of the committee had progressed further. 

15. Why not hold our conventions two weeks earlier, just 
after invoicing and before spring trade? 

Answered by Mr. J. F. Baker, who gave the reason for 
existing dates, and the statement appeared to be convincing. 

16. Would you ever resent the insinuating sarcasm of a 
customer? 

Several voices cried “ No,” and Mr. Duffy (sotto voce) 
“ Depends on the size.” 

17. Does it pay to keep a nice, clean store? 

The reply seemed to be unqualifiedly in the affirmative, 
but there were one or two feeble responses, “ No.” 

Mr. Edward M. Cosley, of Troy, Ohio, asked why the 
manufacturers of steel goods can not put out lists showing 
one discount clear through, as they formerly did. He thought 
if the different organizations throughout the country would 
ask this, it would be done; that the present plan pursued by 
the manufacturers in this respect tended to confuse the buyer. 

Mr. Bogardus thought that if confusing the buyer was 
intended, it would not work with hardware people, who are 
too good figurers of discounts. Yet the question was perti- 
nent — why a uniform discount on these goods should not be 
given? 

Mr. J. E. Bun recommended Ladd’s discount book as an 
efficient help in figuring discounts. 

The question was further discussed by Mr. Jaeger. 

Mr. Duffy asked as to what simple methods of bookkeep- 
ing might be recommended for retail hardware stores. 

Discussed by Messrs. Angle, Jewell, Bogardus, Wiseman, 
Duffy and Scott. The trend of sentiment seemed to be improve- 
ment was more necessary in the man than in the books, and 
that too many people are afraid to use time and paper in mak- 
ing a proper record of small transactions, especially where the 
transaction is so fleeting that it is customary to put it on a 
a slip. Several deprecated the slip system; thought it better 
to open regular accounts, no matter how temporary the trans- 
action might at first appear to be. 

Mr. W. P. Scott, of O’Connellsville, was called upon to 
give his experience in running a hardware store on a strictly 
cash basis. He stated that his store was one of the fixed 
institutions in his neighborhood, as it had been kept there 
for many, many years — he himself having been connected with 
it for some twenty-five years. That up to two years ago busi- 
ness had been conducted on the usual credit system; at which 
time, after a full prior notice in the newspapers, a strictly cash 
system was adopted with the exception of two accounts, one 
with the county commissioners, and the other the Children’s 
Home. Results had been most satisfactory, customers gained 
rather than lost, and so far as known, profits increased, as 
more business could be handled on the same capital. 

The discussion of this subject was probably the most inter- 
esting feature of the morning, and clearly proved that the 

























































































78 THE AMERICAN ARTISAN AND HARDWARE RECORD. 





minds of many have probably long unconsciously turned in 
this direction, although unwilling to admit even to themselves 
that they might become converts to the strictly cash system. 

Discussed by Messrs. O. M. Scott, G. M. Gray, H. C. 
Wiseman, J. F. Baker, G. Jaeger, J. A. Sommer, J. C. Fuhr 
and others. A difficulty suggested by many appeared to be 
the applying of the cash system to purchases of supplies 
made by contractors and manufacturing establishments. 

Mr. F. C. Thornton asked as to the best method of hand- 
ling stove repairs. 

Mr. Stahler stated that unless he knew the party was all 
right, he usually demanded a deposit of part cash in advance. 

Mr. E. M. Matthias required a deposit on all orders given, 
and explained his method of having the manufacturer tag 
stove repair orders. 

President Scott thanked the large audience for their 
attendance at the morning session, and begged them all to be 
on hand in the afternoon to have a rousing closing meeting. 

Convention at about 11 A.M. adjourned for recess until 
2:00 P.M. 

THURSDAY AFTERNOON SESSION. 

The convention met pursuant to recess, President Scott 
in the chair. 

The Committee on Memorial to Mr. John W. Finneran 
submitted through its committee the following: 

REPORT OF COMMITTEE ON MEMORIAL TO JOHN W. FINNERAN. 
To the Ohio Hardware Association: 

Gentlemen,—Your committee respectfully submit the fol- 
lowing: 

According to the wise providence of a just Creator, he 
has removed from us our esteemed member, John W. Finne- 
ran, of Dennison, Ohio; therefore 

Resolved, That in the death of John W. Finneran this 
association has lost a valuable, interested and esteemed mem- 
ber; his neighbors an honored and esteemed merchant and citi- 
zen; and that the sympathy of this association be extended to 
his bereaved family; that these resolutions be spread on the 
minutes, and a copy of same be sent to the family of the 
deceased. 

A. STROME, 
James BELL, 
B. Wort Ricketts, Chairman. 

On motion the report was adopted by a rising and unan- 
imous vote. 

The Committee on Memorializing the Legislature of Ohio 
to repeal the present acts restricting the use of gasoline as 
an illuminant, reported the following: 

To the Hardware Association : 

Gentlemen,—Your committee to whom was reférred the 
matter of drafting a resolution memorializing the General 
Assembly of Ohio to repeal Sections 398, 400 and 402 R.S. of 
Ohio, beg to recommend the following resolution : 

Be it resolved, That the Committee on Laws relating to 
hardware trade of the O.H.A. be instructed to pray the General 
Assembly of Ohio to repeal Sections 398, 400 and 402 R. S. of 
Ohio for the reason that the same are in conflict with constitu- 
tional rights. 

Your committee further report that in their opinion the 
gasoline incandescent light furnishes a safe, good and cheap 
illuminant, and that any effort to deprive us of the same is 
without warrant in law, and an interference with our rights 
and happiness, and that therefore said sections ought to be 
repealed, 

Respectfully submitted, 
E. R. Grim, 
C. W. Jewett, 
GusTAVUS JAEGAR. 


On motion the report of the committee was received and 
adopted, and on motion of Mr. Bogardus referred to the Com- 
mittee on Laws for report at the next meeting. 

Mr. O. P. Schriver, chairman, presented the following 
report of Committee on Memorial to Mr. Charles Boebinger: 
To the Ohio Hardware Association : 

Gentlemen,—Your committee respectfully report that they 
have had engrossed a suitable memorial to our deceased friend 
and brother, Mr. Charles Boebinger. The speaker was inti- 
mately acquainted with Mr. Boebinger. 












to attend the meeting of the O. H. A. at Toledo two years ago, 
and also at Cleveland, and there met Mr. Boebinger, where 
he proved to be an enthusiastic and hard-working member 
He spoke to me not an hour before he was hurt of the pleas 
ure he expected to derive from the association meeting here at 
this time. It is with deep regret that I have now to read this 
memorial, namely: 
IN MEMORIAM. 

At a meeting held February 27, 1901, the following reso 
lutions were adopted by The Ohio Hardware Association 

Wuereas, It has pleased our Heavenly Father to call 
from our midst our esteemed member, MR. CHARLES BOE 
BINGER, who died December 21, 1900, aged forty-one years 
and 

WHEREAS, We wish to express our deep appreciation of his 
friendship and our sincere sympathy to his sorrowing fam 
ily; therefore be it 

Resolved, That we extend to the family our heartfelt sym 
pathy and condolence; and be it further 

Resolved, That these resolutions be embodied in the min 
utes of our association, and they be suitably engrossed and be 
presented to the family. 
O. P. Scuriver, 


B. H. Knapp, 
W. A. GriFFITH, 
Committee. 


O. M. Scort, President. 

Georce M. Gray, Secretary. 

President Scott: When I was in Cincinnati a few weeks 
before Mr. Boebinger was killed, he escorted me over the city, 
took me to the Scottish Rite Cathedral, and so forth, and 
spoke very enthusiastically of the convention which he then 
expected to attend. I was astounded upon receiving news of 
his death. 

On motion the report of the committee was received and 
adopted by a rising and unanimous vote. 

The chair announced as the committee of two appointed 
to go with the president to attend the Chicago convention of 
the Interstate Association and confer with its officers, Messrs. 
Duffy and Bogardus; also as an alternate, Mr. George M. 
Gray. 

The convention then took up the matter of selection of 
next meeting place. Moved by Mr. Rothwell that Columbus, 
Ohio, be named as the convention city for 1902. 

The motion was discussed by Messrs. Davidson, Baker, 
Jaeger, Bogardus and others, and being put to vote, Columbus 
was selected unanimously. 

Mr. Jack Smith, of the Smith Hardware Company, of 
Columbus, asked that he be put on record as tendering the 
invitation to meet at Columbus. It was the general sentiment 
that without prejudice to the royal and generous entertainment 
given to the convention in the various large cities, that there 
was danger of the social and entertainment features becoming 
too pronounced, and that it would be better in future, while 
these courtesies had been deeply appreciated in the past, to 
have it understood that the convention city would not be 
expected to provide any banquet or extend more than the most 
inexpensive coutesies. 

Mr. T. Morris, of Lima, chairman, submitted the follow- 
ing: 


REPORT OF COMMITTEE ON RESOLUTIONS. 


To the Ohio Hardware Association : 

Your Committee on Resolutions respectfully submit the 
following report, namely: 

That we reaffirm the resolutions as adopted at the fourth 
annual session, as follows: 

Resolved, That any manufacturer or jobber furnishing 
goods or employing special salesmen to solicit orders from 
consumers or others not regularly engaged in the retail hard- 
ware trade, shall be reported by the members offended to the 
secretary of this association. ; 

Resolved, That the secretary shall then correspond with 
the offending manufacturer or jobber, and in the event 0! 


failure to satisfactorily adjust, report the same in his firs‘ 
It was my pleasure quarterly report to each member. 





en 


sd 


ibit 
yi 


tes 


sy-I 

firm 
nd 
by s1 
ind | 
‘ 


ellir 
hard 
ciatic 
] 
hang 
recei’ 
treast 
He s 
assoc 
IT 
serve 
} 
requi 
comp 
T 
extent 
manu: 
so loy 
enjoys 
pleasa: 
V 


from 1 


"a 
“_ 
tion w 
pressin 
in whi 
and hi 
city. 
a 
that C 
“—_ 
we hav 
ward t 
keep of 
tation « 


Mr. 
presente 
action | 
member 

Mr. 
Speaker 
Arrange 
cheerful 
He ann 
tonight 
a ticket 
all wou! 
n body : 
Hotel ur 
be infor: 

On 
to Mr. F¥ 


courtesy, 
hands on 
A ris 
Mr. } 














Resolved, That the members of this association pledge 
iemselves to patronize such manufacturers and jobbers only 
; do not offend in above particulars. 

Resolved, That the above shall not be construed as pro- 
ibiting manufacturers and jobbers from soliciting and sup- 
lying large plants with material actually used in large quan- 
ties in the construction of their manufactured product. 

Resolved, That we recommend Article I, Section 1 of the 
'y-Laws be revised to read as follows: “That any person, 

firm or corporation engaged in the-retail hardware business 
and so recognized, may become a member of this association, 
by subscribing to the Constitution and paying membership fee 
and the annual dues prescribed by the By-Laws. 

“Sec. 2. All jobbers and traveling men traveling in Ohio, 
elling hardware and other goods generally handled by the 
hardware trade, are eligible as honorary members of the asso- 
ciation upon the payment of $3 dues annually.” 

Resolved, That we recommend Article IV, Section 8, be 
hanged to read as follows: “The Financial Secretary shall 
receive all dues and moneys. He shall pay the same to the 
treasurer of the association, and take his receipt therefor. 
He shall issue all orders on the treasurer authorized by the 
association or executive committee. 

He shall issue a ticket to each active member, which shall 
serve as the only means of admission to the executive sessions. 

He shall be required to give bond to the association as 
required by the executive committee. The fee of the bond 
company shall be paid by the association. 

That we, as an association, and as individual members, 
extend our heartfelt thanks to all Cincinnati hardware dealers, 
manufacturers, citizens, and all other contributors who have 
so loyally entertained us, and made our stay among them so 
enjoyable and agreeable that with us will always remain the 
pleasant memories of Cincinnati’s hospitality. 

We further beg to submit the following communication 
from the ladies as part of our report, namely: 

“Grsson House, CINCINNATI, February 28, 1 
“Mr. Thos: J. Morris, Chairman Reception Committee : 

“Dear Sir—The ladies attending the hardware conven- 
tion with their husbands, wish to take this opportunity of ex- 
pressing their appreciation of the kind and courteous manner 
in which they have been taken care of by Mr. C. E. Stewart 
and his very able assistants in their three days’ stay in your 
city. 

“Tt was voted by the ladies at the Avondale Athletic Club 
that Cincinnati hardware men are a success as entertainers. 

“If we did not get to the ‘ smoker’ and ‘ banquet’ we feel 
we have been more than repaid for coming, and shall look for- 
ward to the time when Cincinnati entertains again, and shall 
keep our satchels packed and be in readiness when the invi- 
tation comes. “THE LADIES, 

“By Mrs. O. J. Taytor.” 
¢ Respectfully submitted, 
T. Morris, Chairman. 
Henry RHEA. 
L. W. Loomis. 


Mr. W. P. Bogardus moved the adoption of the report 
presented by the Committee on Resolutions, and that this 
action be considered as notice to the secretary to notify all 
members of the changes proposed in the by-laws. Carried. 

Mr. E. H. Hargrave, chairman of Sub-committee on 
Speakers and Entertainment of the Cincinnati Committee of 
Arrangements, asked the privilege of the floor, which was 
cheerfully accorded him, and he was received with applause. 
He announced that all members who desired to stay over 
tonight would, on making the same known, be provided with 
a ticket to any of the theaters for the evening. He hoped that 
all would stay, and added that in order to make sure that 
nobody was forgotten, Mr. Austin would remain at the Grand 
Hotel until 7 p.w., so that any members not now present could 
be informed of the arrangement and obtain tickets from him. 

On motion of Mr. Wiseman, a vote of thanks was returned 
to Mr. Hargrave and his associates, not only for the present 
courtesy, but for the many others received at his and their 
hands on many other occasions. 

A rising vote was taken and everybody stood. 

Mr. Hargrave: I wish to say for myself and my associates 
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that we are only too happy to know that you have enjoyed 
yourselves. We have been working pretty hard, but it has been 
in a sense a labor of love, and we have thoroughly enjoyed not 
only the work of preparation, but to a greater extent that of 
this week in seeing that you have had, as you say, a good time. 
We sincerely thank you. (Applause.) 

Mr. George B. Meyer moved that at the next convention 
every member be furnished a ticket of admission to the hall. 

On motion the matter was referred to the Executive Com- 
mittee. 

President Scott read a letter from the Good Will Foundry, 
of Cincinnati, F. A. Klaine & Co., proprietors, calling attention 
to their order tags. 

Mr. Duffy moved that at future conventions the O. H. A. 
take care of its own entertainment. 

Mr. Bogardus inquired what was meant by entertainment. 

Mr. Duffy: Well, pay our own bills, look after our own 
banquet, or any theater parties or other pleasures that we may 
care for. My meaning is to instruct the Executive Committee 
not to burden the City of Columbus with another entertainment 
such as was given us by Cincinnati, Cleveland, Toledo and 
Columbus. I like these entertainments, I confess; but it is 
embarrassing for me to accept the hospitality of these people 
who are expecting to get more or less benefit out of this hospi- 
tality, and not set my foot in one of their places. It is embar- 
rassing for me to accept their hospitality in as chilly a fashion 
as I am doing now. 

Motion was seconded by Mr. Baker, and carried. 

The Committee on Memorial to Mr. B. M. Clark, of 
Gettysburg, not having reported up to this time, it was voted 
that the report when received be considered as read and 
adopted. 

Mr. J. J. Ewing, of Lima, chairman, submitted the fol- 
lowing REPORT OF COMMITTEE ON NOMINATIONS. 

Gentlemen of the O. H. A.: 

Your Committee on Nominations begs leave to submit the 
following for your approval: 

President — O. M. Scott, Marysville. 

Vice-president — W. P. Bogardus, Mount Vernon. 

Corresponding Secretary — George M. Gray, Coshocton. 

Financial Secretary — W. C. Jones, Columbus. 

Treasurer — H. G. Woodward, Sidney. 

Executive Committee — George Guyton, Ada (one year) ; 
Frank Winter, Lancaster (one year) ; James B. Carson, Ham- 
ilton (one year) ; J. W. Brown, Washington C. H. (one year) ; 
George B. Meyer, Cincinnati (two years); Henry F. Rahe, 
Cleveland (two years); A. C. Rohrbacher, Akron (two 
years); A. Strome, Warsaw (two years). 

Grievance Committee — W. P. Bogardus, Mount Vernon; 
George B. Meyer, Cincinnati. 

Respectfully submitted, 
J. J. Ewrne, 
F. C. THornton, 
A. L. SHEARER, 
Gustavus JAEGAR, 
J. H. Doertne, 

On motion thereport was received, the rules suspended, 
and Mr. J. F. Baker instructed to cast the ballot of the 
Ohio Hardware Association for the election of the nominees 
reported, as officers of the O. H. A. 

On motion, the convention adjourned sine die. 


(om wa 


oT 


4 BOHEMIAN SMOKER 


WY scott FEBRUARY 26, 1901 


Scottish Rite Cathedral 
4 


Committee. 











ON SEMALF 
SEVENTH MEET, O. H. A. 
near this card » your person 

you won't get in. 
Wear it all eveni:.¢ or you 


“ye won't stay in. 


















































































CONVFNTIONALITIES. 

The Joilet, Ill., Stove Works occupied Room No. 
3, and showed their original steel cook, their steel range, 
their air tight Oak and their original Moore’s heater. 



















































What attracted most atention in their display was their 
new steel cook, which they call Moore’s Merit. They 
had an exceedingly attractive display, which was in 
charge of their Lewis Moore, who was assisted by C. L. 
Thomson and C. S. Spier. 








Peter’s Cartridge Showing Eraser. 

The E. C. Atkins Co., Indianapolis, Ind., the well- 
known saw manufacturers, occupied Room No. 7, where 
they had on exhibition quite an assortment of their saws 
and sawmen’s tools. They distributed quite a num- 








ber of their souvenirs, which was a golden hand-saw 
from which was suspended a cross-cut saw. Their ex- 
hibition was in charge of Mr. J. W. Perkins, E. W. 
Clark and W. E. Jackson. 


ee 





Peter’s Cartridge Pin. 


F. L. Kahn & Bros., Hamilton, 0., occupied Room 
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No. 9, and showed a number of specialties in their 
Estate line of stoves. Their exhibit was in charge of 





not to detract from the meetings and attendance, but 
the irrepressible female drummer outwitted them, and 
she had a display of her rat traps on the floor of the con 
vention hall. 











The ladies attending the convention were mag 
nificently entertained at the Avondale Athletic Club. 

The Kruse & Bahlmann Hardware Co., Cincinnati 
were distributing a very dainty souvenir in the shape o 
a gilt lock and key to same. 











Peter's (artridge. 
The entertainment committee were indefatigabl. 


in their efforts to entertain their host of guests and to 
all appearances did so successfully. 
Mr. Daniel Stern, of Tot AMERICAN ARTISAN, en 





Kruse & Bahmann Spade. 


tertained the officers of the association at a theater 
party Monday evening. 

The Cleveland Foundry Co. had a magnificent dis- 
play of their oil stoves and lamp stoves on the main floor 





Round Oak Pin. 


of the Grand Hotel. This was in charge of their Mr. 


Fred Beckwith. 
Expressions of wonderment and surprise were mal! 











Mr. Felix Kahn, Mr. Sam Kahn and Mr. H. R. Stokes. 






The different committees endeavored to prevent 
displays at the Auditorium or meeting room, in order 


ifest at the many unique souvenirs arranged for t! 
convention by the local committee. 
The P. D. Beckwith Estate occupied Room 10 
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vhich appeared to be the general headquarters. Their 
Mr. H. L. Mosher had charge of this room, assisted by 
he Messrs. W. G. Howard and John A. Howard. It 
seemed as though the supply of reproduction of their 
round oak stove was inexhaustible, as everybody’s coat 
lapel was decorated with one of these pins. 


The Abram Cox Stove Co. had their western branch 
ably represented by the statuesque John C. Frame. Mr. 
Frame not only was the largest camp follower in at- 
tendance, but he appeared to have the largest foliow- 
ing, and all appeared to be anxious to procure their 
Coon advertising dodge, as well as one of their key 
puzzles. 

One thing this convention is notable for among all 
others is the military precision and promptgess with 
which the different meetings were opened. Bohemian 
smokers and banquests cut no figure—all the sessions 
opened promptly on schedule time. 


One of the busiest men in Cincinnati, Busy with a 
capital “B,” was Mayor L. E. Ziegle, of the John Van 
Range Co. He was a host in himself and entertained a 
host of friends. 


George Koon, of H. Disston & Sons, of  Philadel- 
phia, covered himself with glory, and not only had a 
vote of thanks extended to him by the convention for his 
attendance at the meeting, but he was very much sought 
after on account of the handsome souvenirs he dis- 
tributed, one of which was a handsome manicure file 
and nail cutter, enclosed in a handsome leather case; 
the other was a beautiful gilt-edge memo. book bound in 
genuine Russia leather. 


The Kruse & Bahlmann Hdw. Co., were out “dig- 
ging” for business, and they dug deep. Everybody ap- 
peared to be decorated with one of their golden shovels. 


Black & Germer, of Erie, Pa., had an extensive ex- 
hibit of their stove specialties in the Areade, and their 
Mr. Wm. F. Jackson was kept quite busy explaining the 
merits of their specialties. 


The William Resor Co. made the most pretentious 
display. They occupied Room No. 2 and showed 38 
different samples of Monitor stoves and ranges. Their 
line embraced steel ranges, steel cooks, oaks, base burn- 
ers, heaters and gas stoves. Their exhibit was in charge 
of Mr. Chas. Resor, assisted by H. S. Brooks, I. B. 
Resor and W. S. Todd. 


The King Powder Co. and Peters Cartridge Co. 
are justly favorites with the hardware trade, but. their 
popularity was greatly increased by the handsome en- 
tertainment they gave the visiting delegates. Mr. J. H. 
McKibben looked after the comfort and welfare of their 
host of customers and friends and was assisted by Mr. 
J. H. Mackie and Mr. J. S. Townsend. They dis- 
tributed to their friends a 22 calibre cartridge pin and a 
steel cartridge representing their No. 30 30 steel shell, 
which contained a convenient rubber eraser. 


The smoker Tuesday night was an unualified suc- 
ss. The Scottish Rite Cathedral was jammed with 
rollicking, well-pleased, delighted throng. They en- 
ved the different vaudevillean acts, the jugglers, scrib- 
mics, wing dancers, coon songs singers, ballads, etc., 
it when the cake walk was sprung on them as a climax 
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their enthusiasm knew no bounds. The entertainment 
committee was unanimously voted to be O. K. 

The E-Z Mfg. Co., Galesburg, Ill., had their rep- 
resentative, Annis B. Porter, at the convention, who 
distributed rat and mouse traps among the members. 


Wm. 8. Jackson, of Black & Germer, Erie, Pa., 
was distributing a handsome button showing their 
patent air blast stove lining. 


L. A. Reed came down from the home office of the 
Standard Lighting Co., Cleveland, O., to shake hands 
with his many friends. 


Jos. G. Niehaus, manager of the stove repair de- 
partment of the Jno. B. Morris Foundry Co., made it 
a point to see that all the delegates were handsomely 
entertained. 


H. L. Sosenheimer, of the Berger Mfg. Co., Can- 
ton, O., was kept busy shaking hands with his numer- 
ous customers, 


J. M. & L. A. Osborn occupied a handsome suite 
of parlors at the Grand Hotel, and they entertained in 
regal style. As almost all of the delegates wore their 
buttons, most of them must have visited their head- 
quarters. They were represented by W. I. Grove, of the 
Cleveland office, and C. C. Moore, of the Columbus 
branch. 


The Abram Cox Stove Co. opened headquarters on 
the parlor floor of the Grand Hotel, and their Mr. John 
C. Frame distributed their “coon” circular. 


The Reading Hardware Co., Reading Pa., were 
distributing a very beautiful and tasteful souvenir in 
the shape of a handsome gilded wall match safe with 
two compartments, one for new and the other for 
charred matches. It was a most attractive souvenir 
and was keenly appreciated by the dealers receiving 


same. 
CAMP FOLLOWERS 





Brooks, H. S., The Wm. Resor Co. Cincinnati O. 

Beckwith, F. R., Cleveland Foundry Co., Cleveland O. 

Daugherty, J. J., Peninsular Stove Co., Detroit, Mich. 

Frame, John C., Abram Cox Stove Co., Chicago, IIl. 

French J. S. (Jackson, O.), Peters Cartridge Co., Cin- 
cinnati, O. . 

Grove, W. I., J. M. & L. A. Osborn, Cleveland, O. 

Howard, W. G., estate of P. D. Beckwith, Dowagiac, 
Mich. 

Howard, John A., estate of P. D. Beckwith, Dowagiac, 
Mich. 

Hastings, Jno. W., Indianapolis Stove Co., Indianapolis, 
Ind. 

Johnston, W. R. (Gallipolis, O.), Reading Hardware Co., 
Reading, Pa. 

Jackson, William S., Black & Germer, Erie, Pa. 

Jackson, W. E. (Columbus, O.), E. C. Atkins & Co., 
Indianapolis, Ind. 

Koon, George, H. Disston & Sons (Inc.), Philadelphia, 
Pa. 

Kahn, Sam, F. & L. Kahn & Bros., Hamilton, O. 

Kahn, Felix, F: & L: Kahn & Bros., Hamilton, O. 

Lawson, F. Rogers, The F. W. Lawson Co., Cincin- 
nati, O. 

Menge, F., Bogenschutz Co., Covington, Ky. 

Mackie, John W., The Peters Cartridge Co., Cincinnati, O. 

Moore, C. C. (Columbus, O.), J. M. & L. A. Osborn, 
Cleveland, O. 
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Moore; Lewis, Joliet Stove Works, Joliet, Ill. 
Mulbarger, J. E., E. H. Huenefeld, Cincinnati, O. 
Mitchell, R. T., R. T. Mitchell, Cleveland, O. 
Mosher, H. L., estate of P. D. Beckwith, Dowagiac, Mich. 
Owens, Chas. E., Chicago Brass Co., Chicago, Ill. 
O’Brien, John G., Pullman Sash Balance Co., Rochester, 
N. Y. 
Peterson, C. W., Favorite Stove & Range Co., Piqua, O. 
Perkins, Julian W., E. C. Atkins & Co: (Inc.), Indian- 
apolis, Ind. 
Read, T. C., Art Stove Co., Detroit, Mich. 
Resor, I. B., The Wm. Resor & Co., Cincinnati, O. 
Resor, Chas., The Wm. Resor & Co., Cincinnati, O. 
Smith, W. C., Favorite Stove & Range Co., Piqua, O. 
Sykes, A. L., Union Selling Co., New York, N. Y. 
Zinzich, Jno. J. (Chicago, Ill.), Geo. H. Bishop & Co., 
Lawrenceburg, Ind. 
Saybolt, A., Jr., Detroit Stove Works, Detroit, Mich. 
Stokes, H. R., F. & L. Kahn & Bros., Hamilton, O. 
Spicer, Chas. F., Joliet Stove Works, Joliet, Ill. 
Spicer, Chas., Joliet Stove Works, Joliet, IIl. 
Taylor, J. G., Michigan Stove Co., Detroit, Mich. 
Thompson, Frank E., “The Iron Age,” New York, N. Y. 
Todd, W. S., The Wm. Resor & Co., Cincinnati, O. 
Thomson, C. P., Joliet Stove Works, Joliet, Ill. 
Weldon, J. W., Michigan Stove Co., Detroit, Mich. 
pa W. P. Hudson, Russell & Erwin Mfg. Co., New York 
ity. 
1. A. Reed, Standard Lighting Co., Cleveland, Ohio. 


Jos. G. Niehaus, John B. Morris Foundry Co., Cincinnati. 
H. L. Sosenheimer, Berger Mfg. Co., Canton, Ohio. 





BUSINESS CHANGES. 





NEW FIRMS. 

Ottosen, Ia—L. E. Pritchard has opened a hardware 
store. 

Hatton, Wash:—Johnson Bros. will open a hardware 
store. ° 

Volga, Ia—Smith & Smith have opened a hardware store. 

Hinton, Ia—J. C. Winter will engage in the hardware 
business. 

Ellendale; Minn.—H. K. Thomas. 

Jackson, Minn.—C. I. Mickey. 

Kenneth, Minn.—J. L. Hogan adds a line of hardware to 
his grocery business. 

Osseo, Minn.—Camille Charest. 

Plato, Minn.—D. J. Graupnian. 

Le Sueur Genter, Minn.—Jos. Finn will open a hardware 
store in spring. 

Ellendale, N. D.—Chas. Marshall has opened a hardware 
store. 

Oakes, N. D.—The Marshall Hardware Company. 

Cambria, Minn.—Hughes Bros. open a hardware and 
grocery business. 

Minneota, Minn.—George Celwitz admits a partner in his 
business. 

Canton, S. D.—The Sioux Valley Hardware & Implement 
Co. incorporate. 

Ellendale, N. D—Bomagab & Sullivan engage in the 
hardware and implement business. 

CHANGES. 

Hurley, Wis.—Hochmann & Voight dissolve partnership. 

Waupun, Wis.—Ferguson & Sleyster dissolve partnership, 
the former continuing. 

West Bend, Ia—H. M. Martz s W. R. Jones in the hard- 
ware business. 

Ocheyden, Ia.—P. Shoff s A. V. Everett in the hardware 
and implement business. 

Volga, Ia—Smith & Smith s Molumby & Leal. 

Gladbrook, Ia.—H. H. Wenzin, Jr., s J. M. Boehmler. 

Maynard, Ia.—Ranney & Kendall dissolve partnership, 
each continuing alone. 

Keystone, Ia.—Krombach & Magnussen s Wm. Krombach. 

Lakefield, Minn.—E. W. Zarling’ s Zarling & Bettin. 

Elysian, Minn.—Geissler & White s J. O. Brossard. 
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Sauk Center, Minn.—G. Hillerud s G. Hillerud & Co. 
Fergus Falls, Minn —Bauer & Co. s Leppen & Bauer. 
Minneota, Minn.—Geiwitz & Co. s Geo. Geiwitz. 
Fosston, Minn.—Lewis H. Johnson s Johnson & Rich- 
anrud. 

Bowbells, N. D—W..H. Corey s Hamilton & Corey. 

Jamestown, N. D.—Chase & Grant s E. M. Chase. 

Valley City, Ia—H. Steinke and M. J. Iverson s W. J. 
Westergaard. 

Toronto, S. D.—A. B. Amundson s Amundson Bros, 

Lesterville, S. D—Samuel Lamke buys the stock of the 
Lund Hardware Co. 

Tripp, S. D.—E. H. Ehresman & Permann s Serr Bros. 

Alpena, S. D.—G. Anderson s Chamberlain & Schell. 

Mt. Vernon, S. D.—John Eneboe s D. C. Bassett at Woon- 
socket. 

Canton, S. D.—Sioux Valley Hardware & Implement Co. 
s Repp & Moulton. 

Wayne, Kan.—E. L. Shepard s W. H. Ostrander. 

Holton, Ind.—J. S. Hull s Day & McNeelan. 

Corunna, Mich—Wnm. E. Jacobs buys a half interest in 
the stock of E. B. Anderson. 

Champaign, I}l—B. F. Murphy, of West Frankfort, s 
Eiler Bros. 

Springfield, Ia—Mr. Wilson buys the stock of W. L. 
Nelson, of Marble Rock. 

Popejoy, Ia—R. L. Mendell, of Dows, s C. R. Gordon. 

Fergus Falls, Minn.—Bauer & Co. s P. Lepper and Mr. 
Bauer, this firm dissolving partnership. 

Lewistown, Ill.—C. R. Simms s E. C. Miles. 

Kimballton, Ia—J..J. Esbeck s A. Esbeck in the firm of 
Esbeck Bros. 

MISCELLANEOUS. 

Culbertson, Mont.—Frank Pam will move his store here 
from Mentor, Minn. 

Coshocton, O.—The Gray Hardware Co.’s store has been 
destroyed by fire. . 

Mowaequa, Il].—William Norris’s hardware store has been 
destroyed by fire. 

Glencoe, Minn.—L. E. Albrecht has suffered a loss by fire. 

Abercrombie, N. D.—C. J. Monson’s hardware store has 
been burned. 

Abercrombie, Minn.—Hackett & Losinger have been 
burned out. 

Bowdle, S. D.—A. Gerup, hardware and furniture dealer, 
is reported to have been burned out. 

STOPPAGES, 

Highmore, S. D.—It is reported that S. S. Meigs contem- 
plates giving up his business. 

Frost, Minn—S. T. Wroolie has disposed of his hard- 
ware stock. 

Atwater, Minn.—Lewis N. Larson sells out. 

Winthrop, Minn.—N, A. Lillyquist sells out his hardware 
and implement business. 

Oakes, N. D.—Roberts & Co. sell out. 

Huron, S. D—D. W. Smith. 


=the 


UNTIMELY MERRIMENT. 








“Old King Cole was a merry old soul, 
And a merry old soul was he!” 
hummed the thoughtless young man. 
“Hush!” admonished his father, gravely, as he sat 
in front of the grate fire, “Old King Coal is at present 
going up the flue!”—Ex. 





ee eee 


A POSSIBILITY. 





Little Willie—Ma, I’m awful dry. Can I have a 
drink ? 

Mrs. Boerum Place—You should not say “dry,” 
but “thirsty,” Willie. 

Mr. Boerum Place (sotto voce)—Maybe the neigh- 
bors have been pumping him again, and he is dry, 
Harriet.—Ex. 











WEDNESDAY AFTERNOON SESSION. 

The fifth annual convention of the Minnesota Retail 
Hardware Association was held at the Century Hall, Third 
street and First avenve south, February 27, 28 and March Ist. 
The afternoon session was scheduled to meet at 2 Pp. M., but it 
was 2:40 P. M. before President J. E. O’Brien called the 
meeting to order. The first thing on the program was the roll 
call, the following firms having representatives present: 


C. W. Bouck & Son, Royalton. 
Baker & Hanson, Rochester. 

L. Blakestadt & Co., Blooming Prairie. 
Behnke & Oetting, St. James. 

G. Boehme & Son, Minneapolis. 

J. W. Berg, Little Falls. 

J. Borgerding, Melrose. 

D. Y. Butler, Brownton. 

Claggett Bros., Montevideo. 

Ben Clayton, Taylor's Falls. 

H. S. Cleveland & Co., Minneapolis. 
T. H. Caley, Princeton. 

C. H. Casey, Jordan. 

J. R. S. Cosgrove Company, Le Sueur 
W. Dixon & Son, Kimball Prairie. 
E. H. Dunton, Annandale. 

Evenson Bros., St. Peter. 

Fuller & Denning, Park Rap‘ds 

R. R. Forward & Co., Duluth. 

\. W. Ferrin, Rushmore. 


THE AMERICAN ARTISAN AND HARDWARE RECORD. 


Fifth Annual Meeeting 
Minnesota Retail Hardware Association. 





E. M. Fairfield, Osakis 

Garmon & Krautkremer, Montgomery 
Gunderson & Son, Kenyon 

Gardner-Warner Hardware Co., Minneapolis 
Frank E. Hunt, Red Lake Falls 

Christ Juni, Jordan 

Kelley Hardware Company, Duluth 

P. H. Kiefer, Barnesville. 

Kraker & Bohmer, Melrose 





President W. H. Tomlinson, Le Sueur. 


C. R. Klinkenberg, Lester Prairie 
C. E. Krause, New London 
Hagstrom, Lysen & Co., Lowry. 
How Bros. & Co., Sauk Center 
John Horneman, Young America. 
\. C. Hatch, Battle Lake. 
Gunther Hillerud, Sauk Center 
Hauser & Parsons, Franklin 

C. F. Ladner, St. Cloud 

E. H. Loyhed, Faribault 

J. A. Lewis & Son, Mankato 
Joseph Mason, St. Peter 

\. Marckel, Perham. 

P. L. Norman, Montevideo 

Peter Nelson, Red Wing 

Nutter Bros., St. Peter 

J. E. O’Brien & Co., Crookston 

O. F. Olson, Brownton / 
G. D. Parmele, Rochester 

QO. F. Peters» Cannon Falls 
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Princeton Hardware Company, Princeton. 
W. J. & H. D. Powers, Grand Rapids. 
C. S. Pierce, Duluth. 

J. O. Peterson, Canby. 

Ranstad & Hanson, Battle Creek. 

H. E. Swenson, Canby. 

St. Paul Hardware Company, St. Paul. 
Schroeder & Murphy, Mankato. 
Stebbins & Co., Rochester. 

J. N. Silver, Clarkfield. 

Julius Schmidt, Wabasha. 

Smith & Trahms, Minnesota Lake. 
Schleck & Co., North St. Paul. 

J. H. Smith, Minneapolis. 

Schmidt & Lehrer, Springfield. 
Stremel Bros., Minneapolis. 

Smith & Vesselmen, Fairmont. 

W. C. Thompson, Hazel Run. 

W. H. Tomlinson, Le Sueur. 

Thos. F. Vanesek, New Prague. 

J. F. Vanesek, Montgomery. 

Woehler Bros., Minneapolis. 

A. J. Newgard & Son, New Richland. 
E. L. Myers, Woodstock. 


Secretary McCracken then read the following letter from 
Mayor A. A. Ames, of Minneapolis: 

“It is with deep regret that I extend the greetings of the 
City of Minneapolis by letter instead of in person, to the 
fifth annual meeting of the Minnesota Retail Hardware Associ- 
ation. Ill health prevents me from welcoming you to the city 
and extending its freedom and hospitality in a manner befitting 
the importance of your organization, and the magnitude of 
your convention; but, nevertheless, I will in this manner ex- 
press my best wishes for a successful and pleasant stay in our 
midst, and assure you that the keys of the Metropolis of the 
Northwest are in your keeping. 

Such organizations as yours are of great benefit to any 
community and of incalculable value to the business interests 
represented, and it is with pleasure that I learned some time 
since of your visit to Minneapolis. I trust your stay will prove 
more pleasant than your anticipations, and that this meeting 
will be followed by many more, each one adding to the pres- 
tige and influence of your organization.” 

President J. E. O’Brien, in response to this letter from the 
mayor, said: “I wish to express my thanks on behalf of the 
Minnesota Retail. Hardware Association for this letter from 
the mayor. The interest of Minneapolis and Minnesota are 
interwoven one with the other, and every member of this as- 
sociation has the same interest in the ‘one that he has in the 
other. This greeting we have just received from the mayor 
comes as a greeting from many. I know that we all feel re- 
gret that the mayor is unable to be present, and I hereby ex- 
tend to him on behalf of the association our heartfelt wishes. 
The mayor of Minneapolis is sO popular that we hear his 
praises sung three hundred miles away. This association is 
built on sentiments such as the mayor himself typifies. 

The year just passed has been the most successful one in 
the history of our organization. It is true there are not as 
many present as we would wish to see. The mail, however, 
has been kept busy by correspondence between individual mem- 
bers and the secretary during every month of the year. Our 
members have come to the front and have put the association 
on a substantial basis. Today we have a handsome balance in 
the treasury. We have picked up the loose remnants and 
made the association self-sustaining. Our march will be a 
continuous one to the goal of success. Great work is still be- 
fore us. Large bodies move slowly, and, as we all know, haste 
means waste. We should take action to preserve and main- 
tain our association until we reach the summit of our aims.” 

President J. E. O’Brien next called on the father of the 
organization, C. F. Ladner, of St. Cloud, who addressed the 
convention as follows: “I am no speaker, but a worker. I 
am pleased to see so many present, and am confident that more 
will be here later. When the secretary was going over the 
roll call I followed him, and there were many who did not 
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answer to the roll call whom I have seen in the city to-day 
I hope that we may all derive the best possible benefits fron 
our deliberations.” 

A. T. Stebbins, of Rochester, was next called on and spok 
as follows: ‘We as hardware men are workers and not talk 
ere, Progression is the order of the day. If we did nat pr: 
gress, we would be retarded. While we are on the thresh 
hold of the 20th century, let us look for a moment at the prog 
ress of the last century. In 1800 we had the slow stage coac! 
now we have the rapid mail train. In 1800 we had the slow 
sailing vessel, now we have the swift ocean steamer. We ca: 
talk not only from the Atlantic to the Pacific, but around th: 
world. Instead of the ox cart, we have the bicycle and auto 
mobile. This great progress has not been the result of indi 
vidual but of consolidated effort. Capital has been consolidated 
and great enterprises have been inaugurated. Labor has or 
ganized and has materially improved its condition thereby 
We as business men should also organize for our prosperity 

Let us look into the future. In the beginning of this new 
century we have seen the organization of the greatest corpora 
tion ever known; one whose inception would have been im 





Vice-President H. 8. Cleveland, Minnecapoli-. 


possible under the conditions prevalent in the last century. 
we start at the dawn of the new century with such combin: 
tions, what can we expect at the end. The lights of the pas 
are the only guides we have to the future. 

The idea of having a question box is a very good one. W 
can all learn from each other points that it would cost us do 
lars to find out by ourselves. 

As we have read of the conventions in our sister states 
the magnificent journals, whose representatives are right he: 
beside me, we can see that they are following in our footsteps 
as we were the pioneers in this movement. I am glad that w 
are meeting in Minneapolis, the leading city of our state 
learned with regret of Mayor Ames’ sickness and am sorry t! 
he is not here. I hope the meeting will be one of benefit s 
that other organizations may take part and work together f 
the formation of a national association.” 

President J. E. O’Brien said: “I have just received t! 
following telegram from the Ohio Hardware Association, w! 
are now in session in Cincinnati: 
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James E. O’Brien, Minnesota Retail Hardware Association, 

President, Minneapolis, Minn. : 

“Greetings and best wishes of the Ohio Hardware Asso- 
ciation.” C. M. Scott, President. 

Georce M. Gray, Secretary. 
C. M. Scott, President Ohio Association, 

Cincinnati, Ohio: 

“Minnesota Hardware Association, assembled 400 strong, 
gratefully acknowledge greeting and extend the right hand of 
fellowship and good will to our brothers in the famous Buck- 
eye state.” James E. O’Brien, President. 

The next thing in order was the announcement of com- 
mittees. M. Mott, St. Paul, moved, and O. F. Olson, of 
Brandon, seconded the motion that a committee of seven be 
appointed on Resolutions and Grievances. 

C. S. Pierce, of Duluth, moved, and E. G. Butler seconded 
the motion that the association appoint a nominating commit- 
tee of seven. There was considerable argument a3 to the way 
this committee should be appointed. President J. E. O’Brien 
said: “If a man went into a member’s store to get a stove, 
the member would give him a string of talk one and a half 
miles long; you ought to talk out freely here also.” 

The nominating committee was then appointed as follows: 
C. F. Stremel, Minneapolis; Geo. D. Parmelee, Rochester; J. 
E. O’Brien, Crookston; B. W. How, Sauk Center; T. F. 
Vanesek, New Prague; W. E. Nutter, St. Peter; M. Mott, 
St. Paul. 

Secretary then announced the committee on Resolutions 
and Grievances as follows: M. Mott, St. Paul; O. F. Olson, 
Brandon; Chas. Ladner, St. Cloud; A. T. Stebbins, Rochester ; 
J. H. Smith, Minneapolis; Geo. W. Wells, Duluth; Julius 
Schmidt, Wabasha. 

Secretary McCracken then read his annual report as fol- 
lows: 


SECRETARY’S REPORT. 


A TRUST FAITHFULLY DISCHARGED. 

The history of the year now past, marking as it does, the 
fourth of our existence as an organization of hardware deal- 
ers, closed for all time to come when the gavel of our efficient 
and honored president this day called to order the fifth an- 
nual convention of our association. 

The trust which one year ago you reposed in the officers 
and executive committee of your organization has been care- 
fully guarded, conscientiously administered and faithfully dis- 
charged by them, and on this natal day of our association, so 
precious in their eyes, they return you their official record of 
the year, bearing as it does the impress of their honest convic- 
tions, their unbiased judgment and their concurrent action. 


¢ ANOTHER LANDMARK PASSED. 

With the passing of the year, so, too, has passed another 
landmark in our association work, the result of which we 
trust has been to strengthen us as an organization, to enlarge 
our views along the lines of the greatest good to the greatest 
number, enabling us to embody in the action of this conven 
tion now assembled, such changes if any, as may be deemed 
necessary to further its future harmonious relation with those 
affiliating with us, as well as to retain the approval and con- 
fidence of our entire membership. 

YET A FORMATIVE PERIOD, 

All associations like unto ours are as yet in the formative 
period of their existence, and in furthering the principles they 
would conserve, and in establishing the policy to be pursued, 
we should be willing to accept and be governed by practical 
results obtained, rather than theoretical views we may have 
anticipated. 


RIGHT OF ASSOCIATION. 
As an association, we have the undoubted right to formu- 
late such ways of procedure as may seem best to protect our 
embers, to redress our grievances and maintain the principles 
x” which we stand, and in so far as we are in accord with the 
trend of trade relations which are now so frequently changing 
vill our actions be approved. 
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seek after the 
conservative opinion of the many varied interests so closely 


We would do well, therefore, to at all times 


allied to our own, if we would save to ourselves the reactive 
effect incident to not well considered plans. 
THE PROTECTVE FEATURE. 

The protective feature of our work, intended to benefit 
our membership, should be well looked after, and yet in the 
adoption of ways and means, however, plausible, we cannot 
afford to run counter to well established business usages, uni 
formly governing mercantile transactions, if we would have 
them effective. 

Protection is always practical and will be equitable and 
just, if in seeking it for ourselves we remember the golden 
rule, to ‘do unto others as we would have them do unto us’- 
departing from this it simply becomes protection which does 
not protect—and such protection is in no wise commendable, 
but weakens the loyalty of members to our association. 


ENROLLMENT 
Our total enrollment since last meeting has been 405, of 
which 101 have lapsed, and we have gained a total of sixty-five 
members during the year, giving us at present 369 bona fide 





Secretary Thomas McCracken, Minneapolis. 


members in good standing in this association. This places us 
in the lead of all similar state organizations in the country 
We must remember, however, that others are growing, and 
we would like to have each member interest himself during the 
year in securing additional members in his own county—if you 
will do this you can very materially assist us in remaining, as 
we always have been, the largest state hardware association 

We trust your deliberations may be marked by harmonious 
action among yourselves upon all questions pertaining to our 
association work, and that this fifth annual meeting may long 
be temembered as the banner meeting of our organization, in 
stilling new life into our individual membership, strengthening 
our hands in the work before us, resulting in lasting benefit to 
our retail dealers 

The secretary’s report was accepted and placed on file 
Rochester, then read his an 


Treasurer Geo. D. Parmelee, of 


nual report as follows: 
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Feb. 12, 1900—Balance cash on hand. = $7.30 
/ 


Amount received from secretary during 


vear ee are ae ... 859.50 


$866.60 


PAID OUT 

March 10,1900—To James E. O'Brien... ' . $40.00 
To C. F. Ladner..... . 10.00 
To W. H. Tomlinson...... nit ae 
ee ae 19.00 
To George M. Bleeker...... iit 25.00 
eae re 5 oie. 
Bs ing hae dis ete oes iissns Ae 
ee rer tere ; .. 2a 
SO IR cas a vanakes 5 xtra 20 
$780.75 

Balance in treasurer's hands . 86.05 


$866.80 


A. T. Stebbins, of Rochester, moved that the secretary and 
treasurer's reports be referred to the Executive Committee. 
Carried. 

C. B. Bouck, Royalton, was appointed as sergeant at arms. 

The association then went into executive session. A. T. 
Stebbins then said: “No person should be present except the 
members of the association. We will make an exception, how- 
ever, in the case of our friends—the trade journals. They are 
our friends in sunshine and in shade, in daylight and in dark- 
ness. They are the best friends we, as an association, have 
on earth. I think it would be advisable, however, if a press 
committee be appointed to look over the report they make of 
our proceedings. 

President J. E. O’Brien then appointed the following Press 
Committee: E. M. Evenson, of St. Peter; H. E. Gardner, 
Minneapolis, and M. Mott, St. Paul. 

At 3:40 the convention took a short recess and called to 
order at 4:05 by Vice-President T. H. Caley, who took the 
chair. : 

Secretary McCracken called attention to the question box 
and said that he hoped the members would get the good out of 
it which they unquestionably could if they gave a full discus- 
sion to the question presented. It was moved and carried that 
the action of the association referring the accounts of the 
secretary and the treasurer to the Executive Committee be re- 
considered. This was carried and an Auditing Committee of 
three to audit the secretary and treasurer's report, consisting 
of E. M. Evenson, St. Peter; H. T. Stebbins, Rochester; 
E. K. Evans, Princeton. 

The question box was then opened and the following ques- 
tions were taken out: 

What per cent. of profit should sales of hardware average? 

What is the best way to keep track of tin shop earnings so 
as to show a profit? 

E. M. Evenson, of St. Peter, said: ‘We found that our 
tin shop was not paying, so we took an inventory of all the 
stock in the shop and opened up an account with our tinshop 
We charged the shop with all goods used and required a report 
every night from our tinner. We also required a supple- 
mentary report after each individual job, showing time and 
material consumed on each job of work done. I charge the 
shop up with the tinner’s wages, material used, etc., and credit 
it with all work going out. Our tinner has to show where 
every half hour of his time is used. We have a pad and the 
tinner tears the reports off the pad.” 

Mr. Claggett, of Montevideo, says: 
accounts as Mr. Evenson has done of tinner’s work in large 


“It is easy to keep 


shops. But it is a different matter in small shops where the 
tinner is called upon to assist wherever help is needed. This 
is especially the case in the middle of the day when a large 
number of farmers come in and we are all in a rush. It 
takes a man of clear mind to keep track of the various occa 
sions that take a tinner from his work. 

“Speaking on the subject of selling hardware for a profit, 
1 would say that into many cases each dealer is afraid the 
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other dealers will get away their trade, so prices are cut, and 
in many cases there is no profit in the work. There should be 
a local organization of dealers in every town, and the members 
of this shovld make uniform prices on nails, wire, etc.” 

C. F. Ladner, St. Cloud: “We have a local arrangement 
of the dealers in ovr town. We came together and agreed to 
make certain prices on nails, barb wire, poultry netting, paint, 
oil, white lead, etc. We got out a card of prices and agreed on 
the price to make to large and small trade. When the market 
changes, we confer and change our prices accordingly. This 
has worked all right for four or five years.” 

Mr. Claggett, of Montevideo: “The Montevideo grocers 
had an organization for maintaining prices; some of the 
farmers nosed around and found out about it and made con- 
siderable trouble.” 

H. B. Gardner, of Minneapolis: “In speaking of this 
matter of rniform prices, I would like to state our experience 


« e 





Ex-Presid,ut O’Brien, Crookston. 


on common wire coil springs,’ five sizes, numbers 1, 2, 3, 4, and 
5. We wrote to a number of cities, including Cleveland, Buf 
falo and Omaha, and asked what prices they made on these 
springs. The variance in the price in different places was so 
wide as to be amusing.- We now make uniform prices of 10 
cents for one pound, 15 cents for two pounds, 20 cents for 
three pounds, 25 cents for four pounds, and 30 cents for five 
pounds. I think the purchaser likes it better to find the same 
article at the same price everywhere, say 25 cents, instead of 
25 cents in one store, 15 cents in another, and Io cents in a 
third store. Another article in which there was a wide irreg 
ularity of price was the pocket level, which sold at 8 cents and 
all the way up to 25 cents. We now sell it at the uniform 
price of 20 cents.” 

Vice-President T. H. Caley, of Princeton, said: “In talk 
ing about tinners, will say that we keep a tinner because we 
cannot get along without one. We keep him solely for the 
benefit of our customers. 

“There are a certain class in every community who go 
from one dealer to another and whose trade pays no profit 
They come the friendship racket. They say, ‘I have been 
customer of yours for a number of years and want a benefit,’ 
and perhaps you weaken and sell them a stove nearly, if not 
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Besides setting it up for noth 
On the contrary 


quite, as cheap as vou buy it. 
This does not make you a customer. 
Your man works the racket on the other fellow 


ing. 
it loses one. 
the next time. He will go all through your store and get 
prices from all your clerks to see if one is not a little cheaper 
than another. You get so you dislike to have him come into 


your store. I have put my foot down on cutting prices to 
these fellows, and have made up my mind that my competitor, 
rather than the fellow who is trying to work me, should have 
the profit.” 

Mr. Claggett, of Montevideo: 
and sell them all I can because when a man buys first-class 


If you sell him 


“Il carry first-class goods 


goods he will come back to you and buy again. 
cheap-john articles, it makes no difference how cheap they are, 
he will come back and kick. I give my customers, if they buy, 
all right, if not, I say good-bye, call again.” 

M. Mott, St. Paul: “I would like to give a little experi 
ence on department store competition. A lady came into my 
store for an oil stove which I was selling at $1.40. She told 
me she had seen the same stove at a department store for 
sale at $1.48. I told her that it made no difference whether 
you added 8 cents or took off 2 cents, you would get an odd 
The odd prices of the department store more 


price. are 


often made by addition than subtraction. She bought a five- 
gallon galvanized oil can from me for 75 cens. Some depart- 
ment stores sell this grade for 98 cents. To illustrate depart- 
ment store methods, we will say that there is a certain line 
of goods that we sell at $1.35, and the department stores sell 
at $1.50. 
stock; they sell twenty-five at $1.50 each, and then they have a 
big cut price sale and sell the other twenty-five at $1.16, con 


Suppose the department stores have fifty of these in 


sequently they average our price of $1.35 all the time. To 
show that their prices are generally higher than those of 
hardware dealers, I will state that I had an order for one-half 
dozen bath room nickel plate soap dishes, which we were sell- 
ing at $1.25 each. We were shy one and sent out to a depart 
ment store for an extra one, which we found they were selling 
for $1.75. 
mark-down sale, but twenty per cent. off $1.75 was still con 
These department 


These same soap dishes they later sold off at a 


siderably more than our price of $1.25. 
stores are a big bluff. They try to make people think they 
sell goods cheap when they don’t.” 

E. M. St. Peter, said: 
department store prices cut is in the country. 


“The place where the 
The cut price 
Consumers in 


Evenson, 


they make in their ad. is one we have to meet. 
the country quote prices from these special advertisements and 
want the small dealers to meet them.” 

A member: “A customer of mine told me how his brother 
had bought a catalogue house ax that was a great deal better 
and cheaper than one I was selling at $1.25. By and by this 
customer’s brother himself came in and asked me to exchange 
this ax. It was the poorest ax I ever saw. I traded it with 
him for 50 cents to boot for a better ax.” 

President J. E. O’Brien said the Minneapolis Elks had 
asked the visiting hardware men to meet with them in their 
lodge this evening at 9:30 p. M. He also called attention to the 
banquet to be held at the Nicollet Hotel on Thursday evening. 


On motion the meeting adjourned at 5:05 Pp. M. to meet at 


9 A. M. Thursday. 
THURSDAY MORNING SESSION. 
The Thursday morning, session was scheduled for 9 


o'clock, but the delegates were late in arriving at Century 
Hall, and it was not until 9:35 that President J. E. O’Brien 
rapped with his gavel calling the convention to order, and 
emphasized the necessity of registering on the part of the deal- 
ers so that the register would show a complete list of those 
m attendance. 

President J. E. O’Brien stated that the first thing in order 
was the election of four members of the Executive Committee, 
whose term of office would last three years, one of whom 
should be president of the association. The Committee on 
Nominations then made their report as follows on the nomina- 
tion for president, viz.: W. H. Tomlinson, Le Sueur. Mr. 
Tomlinson’s name was greeted with prolonged applause by 
the association, and he was unanimously elected. 
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President J. E. O’Brien said: “It affords me great pleas 


ure to introduce my successor. He will add strength to the 


association, His is the strongest name that could be pr 
sented to this association for this office. We now have at 
our head a man who has been a success in his private affairs 


He will do right and will see that the association will do what 


is right.” 

President W. H. Tomlinson, Le Sueur, now took the chair, 
and said: “It is a great and unexpected honor which you 
gentlemen and other members of this association have be 


stowed upon me. I am a plain, every-day hardware man, and 


I will do my best to serve you. I started in the hardware 


business just thirty vears ago to-morrow, so you can all see 
a stayer.” 


that I am something of 


The Nominating Committee reported that they had se 
Cleveland of Min 


The 


lected for the office of Vice-President H. S 


neapolis. Mr. Cleveland was elected by acclamation 


following names were presented by the Nominating Com 
mittee for places on the Executive Committee: W. H. Tom 
linson, Le Sueur; F. H. Hunt, Red Lake Falls: Benj. J 


Fernkamp, St. Paul; Julius Schmidt, Wabasha 





Joseph Mason, St. Peter, Member Executive Committee 


The Nominating Committee also recommended that the 
Executive Me 
Cracken of Minneapolis as Secretary, and should appoint G. 
M. Evenson of St The 
Nominating Committee was accepted. 


Committee should also re-appoint Thomas 


Peter as Treasurer report of the 


The Committee on Resolutions here asked for an exten 
sion of time. 
President A. C. Hatch, 


Mutual Fire Insurance Company, was scheduled for a talk on 


the Retail Hardware Dealers’ 


fire insurance, but as he was unable to be present Secretary 
\icCracken was called on to make a statement of this method 
ot insurance 


INSURANCE 


One of the practical results of our Association work ts 
Mutual 


We are the only company confining its 


the Retail Hardware Dealers’ Fire Insurance Com 


pany of Minnesota 


business exclusively to hardware dealers, and will write in 


surance upon your stock, or upon building containing same, if 
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you own the building. The smallest amount we write is for 
$500, znd the largest amount $3,000. Our articles of corpora- 
tion prohibit us from incurring any liability greater than $3,000 
in any town on two risks exposed to one fire. The result, 
therefore, is in our risks being well scattered and not subject 
to excessive loss from disastrous conflagrations. 

We issue the Minnesota standard policy, and every holder 
thereof, by virtue of his policy, becomes a member of our com- 
pany, and has a voice and vote in its management. Why 
should you not place your insurance in a company where you 
can place your vote? 


THE MODUS OPERANDI. 


Upon making formal application for insurance, you are 
required to pay in cash (the same to accompany application) 
an amount equal to one annual premium based upon the estab- 
lished board rate in your town, or the rate you now pay. 

The premiums you pay belong to you and are simply on 
deposit with the company until end of year (are not in the 
hands of the officers), and can be used only for the payment 
of losses and expenses of the company. 

Every policy holder pays only his proportion of the lia- 
bility incurred, from the hazard of his own risk. 

If your neighbor now has to pay $4 per hundred for his 
insurance, and you have to pay $1 per hundred for your insur- 
ance, he pays just four times as much as you do, because his 
risk is four times more hazardous than yours. 

In accordance with resolution adopted by our board of 
directors at their last quarterly meeting, a dividend of twenty- 
five per cent. (25) of each premium paid in, was declared upon 
all policies expiring during the year 1901. 

SURPLUS FUND. 

They also set aside ten per cent (10) of premiums paid 
in, to establish a surplus fund, for the payment of excessive 
losses occurring at any time. This practically saves to our 
policy holders thirty-five per cent (35) of the premiums paid 
by them during our first year’s business. 

We are authorized to write insurance within any state 
of the Union, but our first year’s business has been confined 
almost entirely to North Dakota and Minnesota. We have so 
far only written in Wisconsin $13,500. We hope, however, 
that during the present year you will avail yourselves of the 
saving we afford you. 

DEMONSTRATION IN A SPECIFIC CASE. 

We will take one policy, that of Hall-Linden & Co., Hay- 
ward, Wis., to demonstrate our plan and to show you the 
saving we have made to them. 

Their policy is for $1,000, and the premium they paid to 
us was $40. Whwvn their policy expires, May 22, 1901, we will 
save to them 35 per cent. of this amount, or $14, so that in- 
stead of their insurance costing them $40 it will only cost them 
$26. Here is something tangible, something easily understood 
and applies the same to every policy holder—readily demon- 
strating to you the enormous saving which our mutual plan 
would give to Wisconsin hardware dealers, who must carry 
in the aggregate between $3,000,000 and $4,000,000 insurance. 

LOSSES. 

Our losses during the year past were less than $2,000, 
and every loss was paid within seven days after the fire. 
Hardware stocks and stores are the safest risks known and 
why should you place your insurance where you must pay 
losses upon hotels, factories, drug stores, elevators, mills and 
other property whose risk is far more hazardous than your 
own, when you can place it in a company devcted exclusively 
to your own line? 


OLD AND ECONOMICAL, 


Mutual insurance is the oldest as well as the best and 
most economical in the world. You obtain it at a less per- 
centage of cost, as compared to losses incurred, than by any 
other known plan. Community of interest insures propor- 
tionate care and protection against loss—and in strengthening 
the moral hazard of our risks, we incur less liability and far 
greater security to each policy holder and to the company. 








In response to a question propounded by H. T. Stebbins of 
Rochester, Minn., Mr. McCracken said that the amount of in- 
surance in force when the December report was made up was 
$337,000. In January $60,000 was written, but up to February 
22d about $40,000 of insurance was written. Since this latter 
date applications for a writing of $25,000 additional insurance 
had been received. He said that he had no doubt that by 
May 24th, the date of the annual meeting of this company, 
the amount written in the State of Minnesota would exceed 
the sum of half a million. The losses last year only amounted 
to the trivial sum of $1,294.14. About $1,000 of this was in 
North Dakota. The Treasurer had on hand over $7,000, and 
there were no outstanding claims that were unpaid. 

F. L. Hampton of Ada, for a number of years connected 
with the Northwestern Lumbermans’ Insurance Company, then 
read the following paper on insurance: 


INSURANCE. 


ORGANIZED ON TOO NARROW A BASIS. 


Your Secretary wrote me some time ago to prepare a 
paper upon any subject I cared to and present to the Asso- 





Ss. BR. Nelson, Owatona, Member Executive Committee. 


ciation. I am somewhat at a loss to know what to say that 
would be profitable, not having kept in close touch with the 
Association. 

It was my strong impression when I became a member 
with you two years ago that you were organized upon a much 
too narrow basis. This impression has continually strength- 
ened since then, as I have witnessed the growth and work of 
a sister association of which I am a member. While I am a 
hardware and farm implement dealer, my interests and 
taste are more with the lumber business, of which I know 
more and like better. 

A STRONG ASSOCIATION. 

In the Northwestern Lumbermen’s Association we have a 
model that if followed will surely bring the largest measure 
of success. Its basis is strong and far-reaching. The Hard- 
ware Association as now organized is narrow, and I believe 
will prove to be temporal unless changed. I believe it would 
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wisdom to drop the State Association and bend all energies 


n building up the Northwestern Association. I would go still 
further, and invite into full fellowship of the Northwestern 
\ssociation not only all the hardware dealers of Minnesota, 
North and South Dakota, Iowa and Wisconsin, possibly Ne- 
braska and Montana, but all of the farm implement dealers of 
these states. This may be sweeping; but look at it soberly, 
calmly and carefully. What objection can be found to such a 
combination? I can but briefly state the matter as it looks 
to me. 
IDENTICAL INTERESTS. 

In the first place, the interest of every dealer in hardware 
and farm implements are practically identical, and the interests 
of every dealer in these several states, with the exception pos- 
sibly of Nebraska and Montana, are identical and can be served 
to a much greater degree by the one strong Association, with 
one set of well paid, able officers, than by the half-dozen strug- 
gling State Hardware Associations and the half-dozen strug- 
gling Farm Implement Associations. 

A POOR FOUNDATION. 

To me the only advantage the separate State Associations 
offer is seritiment, founded entirely upon wind. Sentiment I 
have found is a mighty poor foundation in business and will 
prove to be a mighty poor foundation to build up business 
associations. The advantages of the one association idea will 
be found, first, in the large membership, overflowing treasury 
and well paid, capable officers. From these all else will come. 
Our officers will be able to give their entire time to Association 
work, correcting and fighting abuses, instead of scratching for 
funds to pay their salaries and expenses. This feature is most 
important. Look at the present situation. With the several 
states having a membership of from two to four hundred, what 
can you expect? Your Secretary, the only paid official. No 
money to pay your President or directors a salary, or expenses 
of calling directors’ meetings. No money to correct abuses, 
and the work necessary to satisfy a critical membership and 
fight outside aggressive foes. You can get together once a 
year, pat each other on the shoulder and have a good time, 
but you are accomplishing but very little. The one Asso- 
ciation would compel a membership of almost every hardware 
and implement dealer in the several states. This wotld come, 
because it would be to the fundamental interest of every one 
member. The insurance feature would become so 
popular and profitable that it alone will more than repay the 
expense of paying dues and attending the annual meetings. 


to be a 


GREAT REDUCTION IN PREMIUMS. 

I am talking advisedly as a member of the Northwestern 
Lumbermans’ Association. I can speak from experience— 
where I formerly paid a premium 6f $45 on $3,000 lumber 
insurance I now pay $7.88, with the prospect that in another 
year the insuragce limit will be increased to $5,000, with the 
consequent additional reduction. I quote from their last re- 
port: 

“This Association in its other work has been of immense 
value to the retail trade, but this is not the time or place to 
dwell upon it.” 

Evidently the value to the whole Northwest of a strong 
insurance company is limited in this report. Make the de- 
posits of our premium a Northwestern matter, with the funds 
to be kept and loaned in the Northwest will have its effect 
as the surplus increases ; $100,000 the first five years, $500,000 
possibly in five years more from the lumbermen. 

POSSIBILITIES ARE GREAT. 

Then the hardware and implements, grocers, dry goods, 
etc., the possibilities are great and within reach. Minneap- 
olis, St. Paul and Duluth are the center of this list of states. 
\ll dealers are in touch with these cities and want to visit 
them once or twice a year. 

There is no reason why they could not reach the center 
n annual meeting, as to make a special trip to their local 
centers. Local organization could be kept up, but the great 
vork should be left to the larger Association. 

ALL WOULD FALL INTO LINE. 
How to bring about a change would be something of a 
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problem. I believe a start could be made at this Convention. 
A committee could be appointed to formulate and present some 
plan to the Convention before adjournment. Minnesota being 
the center, could take the initiative. Her present organization 
with the good start, with the could be 
readily merged into the Northwestern feature. 

It is not probable much enthusiasm would be aroused 
among some of the officers, but with the motto “The Greatest 
Good to the Greatest Number,” all would be obliged to fall 
into line. 

It would be a large undertaking and take a high order of 
The right men would be found, as always 
are when occasions arise. I believe the matter deserves careful 
consideration. 


insurance feature, 


ability to run it. 


On motion the paper of Mr. F. L. Hampton was referred 
to the Committee on Resolutions. 

W. F. Bailee of Barnesville then read the following paper 
on the Garnishee Law 


THE GARNISHEE LAW. 


BY W. F. 
GARNISHEE LAW 


BAILEE. 
DESERVES CONSIDERATION. 
The garnishee law is one that has been agitating the re- 





E. H. Loyhed, Fairbault, Member Executive Committee 


tail grocers for the last few years, and I believe deserves some 
consideration at the hands of the Retail Hardware Association. 
As the law now stands the wage earner is exempt to the extent 
of $25, but conditioned upon his drawing his pay monthly; 
whereas, if he draws his pay weekly, so long as it does not 
amount to more than $25 per week, he is still exempt. As a 
result there are many men who owe small bills and are earning 
from $2 to $3 per day, and drawing their salary at the end 
of each week who are taking advantage of the law. Such are 
good, honest men in the eyes of the law, owing, perhaps, 
$24.75 to more than one business man and drawing $18 per 
week, because the law docs not allow the merchant any re- 
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course so long as they do not draw any more than the stipu 
lated amount, $25. These men are doing just as we frame 
the laws for them. For does not the present law say to the 
man who is paid by the week, “you can be dishonest for the 
sum of $25 and I will protect you, and preserve all your earn 
ings to that amount, and until you can earn over $4 per day 
we shal] see that you are not required to pay your little bills.” 


TENDENCY OF PRESENT LAW IS TO FOSTER DEAD-BEATS. 


I believe that the present law has the tendency to foster 
dead-beats and to make men dishonest. It may appear that 
in protecting the laborer to keep $25 per month that we are 
working for the benefit of the poor man. There never was a 
time, neither will there come a time, when the average re- 
tailer will take advantage of the laborer to press him down, 
but in times of his own adversity as well as prosperity, has 
the retailer been willing to stretch forth the hand of charity 
and help the poor man along. If there were no such law to 
be found on the statute books as an exemption from garnish- 
ment I believe we would be far better off in the business world. 
Then would the honest laborer and the retail merchant stand 
side by side working for the betterment of mankind and the 
uplifting of the poor. When we can wipe all such laws from 
the statute books and show men that the only way is to pay 
for what they get, then the man is helped to aid himself. 


PROPOSED CHANGE IN STATUTES. 


If we cannot wipe the exemption law off the books then let 
us help the grocers to pass a law exempting the laborer to a 
portion of his weekly wages equal to the monthly allowance, 
say, to the amount of $7 per week, which is more than equal 
to the present law per month, and thus give the merchant a 
chance to get at the man who draws his pay each week, as well 


as the man who draws his pay by the month. 


While it is a pleasant thing to know you can make a man 
pay, is it not greater satisfaction to feel that you can trust a 
man and that he will pay because the law does not ask him 
if he wants to be dishonest for any amount? 


SHOULD NOT DRAW LINES TOO HARD. 


1 do not believe I am drawing the lines too hard, but | 
firmly believe the present law is asking a man if he wants to 
be dishonest, and if so, it will protect him to the extent of $25 

The Retail Hardware Association and the Retail Grocers 
should have influence enough to pass a law suitable to meet 
this case; therefore I would recommend, if necessary, the 
making of a draft of such a law, embodying it in a circular to 
each retail merchant in these different lines in the state, and 
ask him to personally correspond with the representatives and 
senators advocating the passing of such a law. 

On motion the paper of Mr. Bailee was referred to the 
Committee on Resolutions. 

The Secretary then read a letter from the Interstate 
Retail Hardware Association, calling attention to a meeting 
they would hold March 6th in Chicago, and requesting the 
Minnesota Retail Association to send two delegates to this 
forthcoming meeting. 

President W. H. Tomlinson then called on Irving A. 
Sibley of South Bend, Ind., a member of the Executive Com 
mittee.of the Interstate Retail Hardware Dealers’ Association, 
who spoke in favor of the affiliation of the Minnesota Retail 
Hardware Association with thé other State Associations in 
interstate work. ‘He said there were many important matters 
which could not be as well handled by the separate State 
\ssociations as by an organization composed of a number of 
states. He sketched a movement which resulted in the for- 
mation of the Interstate Retail Hardware Dealers’ Association, 
and said that he hoped in time it would develop into a na- 
tional organization. Representatives of the Interstate Retail 
Hardware Association had recently met with representatives 
of the National Hardware Jobbers’ Association at Detroit and 
had discussed questions of mutual interest, such as the compe- 
tition of catalogue houses, etc. The jobbers realize that their 
interests and those of the retailers are identical, and will 
co-operate with them in endeavoring to promote their inter- 


ests 
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H. T. Stebbins, Rochester, asked Mr. Sibley as to the 
lation of the jobber and the retailer, saying: “Should we 



























gard the jobber as a necessity, or should we go beyond 
and deal with the manufacturer? Is the recognition of ti 
jobber essential to the maintenance of our organization ?” 

Irving A. Sibley, South Bend, Ind., said: “It is a har 
question which you have propounded to me. Every one tric 
to get things as cheaply as possible. Eight or ten farmers wi 
club together and buy a carload of goods from a catalogu 
house, thus effecting a saving in freight, or they will buy 
perhaps, a box of goods together. The jobber is a necessity 
If the jobber recognizes the retailer's right he should be suy 
ported. If the jobber protects us we should protect hin 
It is not right that the jobber should send one man to se! 
goods to me and another man around, say to the grist man in 
our town, to sell goods to a customer of mine. I grant that 
the jobber has a right to make a living and I want him | 
grant that I have a right to make a living.” 





Cc. F. Ladner, St. Cloud, Member Executive Committee. 


G. M. Evanson, St. Peter, moved that the question of th« 
affiliation of the Retail Hardware Dealers’ Association should 
be referred to the Executive Committee with power to act. A 





discussion followed, which was participated in by a number 
members, and the question was finally referred to the Execu 
tive Committee. 

The meeting adjourned at 11:45 A. M. to reconvene 
2 P. M. 

THURSDAY AFTERNOON SESSION. 

The Thursday afternoon session of the Association was 
called to order by President W. H. Tomlinson at 2:35 Pp. M 

Representatives of the various jobbing houses were calle 
on to make remarks, the first on the programme being E. A 
Moye of the Marshall-Wells Hardware Co., Duluth. Mr 
Moye said: “This is like coming home. I used to belong t 
this Association and I would feel as if I was sick if I had t 
pass by a single meeting. Your officers and members must fe 
highly gratified at the growth of the Association. Thi 
growth must stimulate the Associations in the other states 





There is one point I would like to bring up, and that is tha 





the Association neglects the discussion of modern methods 








Many of your members have advanced ideas and these ideas 
Some of the re 
that were 
When the 


members come to these conventions they relax their minds, 


have not been brought before the meeting. 
sults of the 
expected at this time, but its growth is constant. 


Association have not been attained 


push up again against old friends, and go back home in better 
condition than ever for work. The hardware jobbers of this 
state are loyal to the interests of the retail hardware trade 
Our firm have endeavored to meet the views of this Asso 
The ie 
bers of this state have been and expect to be loyal to the 
principles of the Association. Gentlemen, I thank you.” 

Mr. McGuire, the St. Paul 
“Gentlemen, I thank you for the recognition you have extended 
I am not prepared to make any response, and impor 


ciation; the jobbers are human and sometimes err. 


Hardware Company, said: 


to me. 
tant subjects I would desire to bring up is that of local or 
ganization. The St. Paul Retail 
Sheet Metal Workers’ Association was organized a year ago 


Hardware Dealers’ and 
with thirty-five members; now ‘it has forty-séven members. 
We meet twice a month and have well attended meetings 
The Association has done a vast amount of good. Before the 
Association was organized we were not well acquainted; now 
we are all acquainted. We meet to 
methods and to secure better prices if possible. 
ceeded in this, as there is practically no cutting, or at least, 
very little. Before with each other 
through the medium of our Association we thought that our 
competitors were sly fellows. But since we have come to know 
them have learned that this false. Our 
neighbors are as good as we are ourselves. Formerly they 
had the same opinion of us that we had of them, but they 


better business 


We have suc 


learn 


we were acquainted 


better we view is 


think better of us now. The expense of our Association has 
been a very trifling one, but the time it has taken has been 
an important item, and it has been something of a hardship 
for many of the members to attend the Association, but we 
all think that if it took ten times the time it does and five 
times, the expense the members would have a full return. 
Gentlemen, when you return home you should form local 
organizations and have an agreement with your competitors. 
Let me show you an instance where this will work to your 
advantage. A man comes in day after day to make small 
After a month he asks or fifteen 
dollars credit, and you give it to him. He may come back and 
pay this, then you may never see him again. In the latter 
We 


busi- 


purchases. for five, ten 


case he is working this same dodge at some other store. 
all need assistance, whether we are conducting a large 
ness or a small business. Helping one another creates a good 
busi 
ness is elevated and there is a more friendly feeling. You 
should go home and organize these associations and keep them 
up. 


feeling, and where there is a good local association the 


You prominent men in the trade should give time freely 


to those ngt as well known in the trade as you are. It does 
you good and the trade in general good.” 
R. A. Kirk of Farwell, Ozmun, Kirk & Co. St. Paul, 


was next called on by President Tomlinson, and his appear 
ance before the Convention was greeted by an outburst of ap 
plause. 


ALL WORK FOR A LIVING. 


Mr. Kirk 
again meeting you. 
It is always a pleasure to meet those with whom I have 


the 
A year ago I was not able to be with 


said: “Il would assure you pleasure in 
you. 
It is also a pleasure to see 
This Asso- 


ciation is of very great value, and no one can afford to ignore 


associated for so many years. 


those here whose hair has not yet turned gray. 


it. The more prominent dealers should take part in local and 
state work. 
capital should help his neighbor, for by helping his neighbor 
he helps himself. We all have to work to get our living. We 
are in this work for our living, that is a necessity of civilfza 


The man with the greater volume of trade and of 


tion. 


THE BOON OF CIVILIZATION. 


“T want to narrate here a little incident of a heathen 


talking to a missionary; the heathen said, ‘You want I should 
work to live and to go further on to improve my condition 
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and get machinery and accomplish more and work less, and 
finally you ask me to do so mrch that when I get older I will 
not have to work at all.’ The missionary replied, ‘That is the 


aim of civilization.’ The heathen enjoined, ‘Then why should 


I take the trouble to get civilized, | do not have to work 
row. (Laughter.) 
CONDITIONS CHANGI 
“We all have to work. In working out our respective 
objects in life we accomplish more by associated effort than 
by individual effort. We live and stand not by ourselves, 
but by. each other. We are interested in helping one an 


other; this is fortunate. You are here as an organization to 


improve the hardware trade. It is a large field that you have 
before you. Conditions change from year to year, especially 
in a cycle of years; changed methods and plans are needed 
to meet these changed conditions. The successful man adapts 
kinds of 
had addressed this Convention on the subject of the greatest 
the the State of Minne- 


sota, I should have said ‘Credit.’ If you were then discussing 


himself to all conditions. If fifteen years ago I 


hindrance to hardware success in 





G. Welles, Duluth, Fx-Wember Executive Committee. 


business principles mpch effort would have been directed to 
this subject. ‘It is still important, but not now the most im 
In many parts of the state credit 


The 


portant subject before you 


rests on the judgment of the man giving it man who 


gives bad credits is reckless. 


THE GREATEST DIFFICULTIES TO-DAY 


“To-day the greatest difficulties in the path of the hard 
ware trade is the catalogue house and the department store 
The department store does not affect all alike; a large num 
ber of country districts are not suffering from this evil. But 
there is no question of the magnitude of this evil in the city, 
and it is reaching out into the country more and more. No 


one knows how long this will affect business 


PROBLEM SHOULD BE MET 


“The the retailer prospers. He 


cannot live without him. 


wholesaler prospers as 
If the wholesaler could not get re 


tail trade he would be impaled on one of the two horns of a 


dilemma. He wovld have either to go out of business or 
would be compelled to start a catalogue house. Each one 
would be distasteful. Neither the wholesaler or the retailer 
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will be eliminated. The adaption of our business to circum- 
stances is a hard problem. The Association and the whole- 
salers should consider this problem and meet it so far as the 
department store is concerned. It is folly to undertake to shut 
off supplies from the department stores. This point has not 
yet been reached. If this cannot be done there are other 
means in our control (by our I mean the Minnesota Retail 
Hardware Dealers’ Association and the Jobbers’ Association) 
to reduce and remove the crying parts of this evil through the 
State Associations and the Interstate Retail Hardware Deal- 
ers’ Association (which is of most essential value), assisted 
by the wholesalers. 
REMEDY IS NOT UTOPIAN. 

“This great evil will be largely removed by preventing, 
advertising and selling goods at cut prices. It is not utopian 
to consider this matter, as manufacturers cannot afford 
to ignore the jobber and the retailer. The bulk of 
our manufacturing interests will not consider  con- 
ditions that will drive them from the wholesaler. It is not by 
compulsion, but by the friendly presentation of the case by 
these organizations of jobbers and retailers that I believe 
manufacturers will be brought to co-operate in mitigating this 
evil, so that it will not be a prominent factor in trade. I 
know of my personal knowledge that efforts have been made 
in this direction. You have in this work the co-operation of 
the National Hardware Association; the efforts of this Asso- 
ciation from its beginning back in the early nineties has been 
this way. I do not think and do not feel the National Hard- 
ware Association that we have done all that we should in this 
matter. The attention of the National Hardware Association 
has been drawn this way. Missionary work has been done in 
this matter, and such work as has been done has proven satis- 
factory. 

JOBBERS AND RETAILERS WORK TOGETHER. 

“T believe associations like the Minnesota Hardware Asso- 
ciation should take prompt and decisive action with the other 
State Associations through the medium of the Interstate Re- 
tail Hardwaré Dealers’ Association, this latter Association 
acting with the National Hardware Association. I am betray- 
ing no secret when I state that as a member of the Executive 
Committee of the National Hardware Association I have met 
with a committee from the Interstate Retail Hardware Asso- 
ciation in the last few weeks to consider this question. There 
was not a man there, either a member of the Interstate Retail 
Hardware Association or the National Association who did 
not fall into line with these suggestions. All thought that 
this was a field which promises the most satisfactory results. 


UNFAIR TO THE MEMBERSHIP. 


“To have the movement start on right lines it should be 


brought to the attention of the State Associations. All hard- 
ware men should cooperate in this work. You have only a 
part of the hardware men of Minnesota in your Association, 
just as in other states. There are, I believe, Mr. President, 
not over one-third of the hardware dealers in Minnesota who 
are members of this Association. This is a difficulty to be 
met right at the start. It is unfair that the members of the 
Association should do work for the. benefit of all while their 
neighbors do nothing. You could stand this, but you need 
your neighbor in your Association. The bulk of retailers 
should join the Association. With the exception of half a 
dozen hardware jobbers all the hardware jobbers in the United 
States are members of the National Hardware Association. 
Instead of urging men to come in we hold the lines and do not 
let all come in that désire to. It would not be fair to the 
retailer to allow every man who claims to be a jobber to join 
the National Hardware Association. All members of the Na- 
tional Hardware Association must be legitimate jobbers and 
not firms doing a jobbing and retail business combined, their 
business being largely retail. The dues in the National Hard- 
ware Association are many times the dues of the Minnesota 
Association and there is no reluctance in paying them, as 
there is no question of the benefit they confer. In like manner 
there would be no question as to the benefit of the Minnesota 
Association if the co-operation of all the hardware men in 
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the state could be had. It is not necessary to wait for this 
to be brought about. You have a stronger Association, one 
that no manufacturer. or jobber can ignore. As you gain 
strength this strength will bring in new members. You are 
only in your infancy. You and I will need the benefit of or- 
ganization work as long as we live, and our children will need 
it after us. 
NO RIGHT TO SELL TO CATALOGUE HOUSES. 

“Take the subject of catalogue houses. This is the 
greatest evil to our country friends. No jobber who appeals 
to the retail trade has any right to furnish goods to supply 
houses. (Applause.) This can be put to the manufacturers 
so that if they do not eradicate they can mitigate this evil. 
Even in the question of advertising prices the man who fur- 
nishes the goods has something to say. If the catalogue house 
can be placed in a position in which it cannot advertise cut 
prices there will be a reformation. To have a reformation 
means co-operative work. If wholesaler and retailer do not 
work together we cannot succeed. Hearty co-operation is 
necessary. The question is, is the game worth the candle? 





J. L. Cosgrove, Le Sueur, Ex-Member Executive Committee 


There should be but one answer. I express my opinion and 
the opinion of the others when I say that this wil succeed. 
THE CRYING EVIL OF THE DAY. 

“I have felt like saying that I consider this the crying 
evil of the day in trade. I think every one of you thinks this 
the most serious menace, but there is no necessity of being 
discouraged. This evil can be grappled with. I have seen 
many evils mitigated or abolished. I am not advocating this 
with any malicious hostility toward catalogue houses and de- 
partment stores. The department store in its general plan 
is here to stay. But the evils inherent in it should be re- 
moved, and I believe they can be removed. Take standard 
goods known by the consumers and sold under their trade 
name. A condition can be brought about so that these goods 
will not be sold at cut prices. The manufacturer of a special 
line can decide that his goods cannot be sold at ruinous prices. 
He finds that when his goods are sold to department stores, 
he finds that he is not selling any more of these goods than 
when sold to the legitimate trade, and he would rather sell 
his goods to small consumers than to a few men who can turn 
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them aside a few years from now. In fact, every manufac- 
turer desires to bring his goods before the public. 


AN ERA OF CONSOLIDATION. 


“Speaking of associations, there was never a time when 
there was ever so great an organization of capital and in 
dustry in the hands of the business brains of the country as 
to-day. Present conditions were never known before. This 
is a reason why every retailer should take hold of organization 
work. The attitude of the business world to-day is to form 
into consolidations and get into organized work. This Asso- 
ciation should reach out and help its members by education 
and by co-operation reach greater results than by individuals. 
If we are willing to work there is no question as to results we 
can all reach. Gentlemen, I thank you.” 

D. B. Lyon, of Jannel, Semple, Hill & Co., said: “That 
this firm was thoroughly in accord and would stand shoulder 
to shoulder with the Minneapolis Hardware Dealers’ Asso- 
ciation.” He added: “I see on the faces of the men before 
me a look of earnestness and determination to win. The mat- 
ter of department stores and catalogue houses has been gone 
over thoroughly, and I have only to say that I feel the deepest 
sympathy with every one who has to meet their competition. 
Not the least of the benefits to accrue from such an Asso- 
ciation as this is to receive from each other good ideas in the 
conduct of business. You cannot help getting good ideas from 
each other. We must devise ways and means to meet the new 
conditions now existing. Probably many of those before me 
have larger stocks of goods than they feel they should carry. 
It would be better for every one to reduce his stock and carry 
only such as really is needed to do business.” 

On motion of G. M. Evanson, St. Peter, the Convention 
went into executive session. Mr. Ladner of St. Cloud read the 
following report of the Committee on Resolutions and Griev- 
ances : 

Resolved, In regard to the paper presented by F. L. 
Hampton, Ada, Minn., which was referred to your committee, 
that we recommend that inasmuch as the matter contained 
therein regarding insurance has already been acted upon in 
part by the directors of the Insurance Association; that it be 
left to them.to continue this work as laid out by themselves, 
and that the matter of affiliation with the implement dealers 
be left to the Executive Committee, with a recommendation 
that they investigate the matter fully and report at our next 
annual convention. 

This resolution was adopted. 

Resolved, In regard to the paper of W. Baillie of Barnes- 
ville regarding the garnishment law, your -Committee recom- 
mends that the Executive Committee be empowered to confer 
and act with the Retail Grocers’ Association of Minnesota to 
have a favorable bill passed, and that they also ask each mem- 
ber of this Association to take the matter up with the mem- 
bers of the legislatures from their respective districts, either 
by personal interview or by letter. 

This resolution was adopted. 


Resolved, That we recommend that Article 2 of the By- 
Laws be changed to read as follows: “The annual dues, 
which shall be paid in advance, shall be $3,” and the Com- 
mittee recommends that if thé Convention adopt the above 
changes in our by-laws that all members having paid more 
than the amount of $3 at this meeting be reimbursed the 
amount over-paid. 

This resolution was adopted. 


Resolved, That the Minnesota Retail Grocers in conven- 
tion assembled do hereby express our high appreciation of the 
valuable services that our esteemed President J. E. O’Brien 
has put forth in our behalf during the past two years. That 
the ability he has manifested, the uniform courtesy extended 
to every member of the Association, and the untiring labors 
exercised in our behalf has won for him our gratitude and 
heartfelt thanks, and we further appreciate the work of the 
retiring members of the Executive Committee in assisting the 
President in the performance of his duties. 

This resolution was carried by a rising vote. 

Mr. Wells said that it was the desire of many members 
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that Mr. O’Brien should be given a token of remembrance 
and asked members to contribute as they felt disposed. 

St. Paul was selected as the place for the next annual 
meeting. 

W. G. Hollis, Secretary of the Northwestern Lumber- 
mans’ Association, said that they include among their number 
many who handle coal. It was found that their interests were 
suffering, and last year it was decided to form a retail coal 
dealers’ association following the lines of the Lumbermans’ 
Association, whose success has been such as to prove that it 
only requires active, vigorous work to organize such an asso- 
ciation. The primary object is to keep the trade in its legiti- 
mate channels and thereby enable the dealer to carry stock to 
get a legitimate profit. They do not establish a fixed price, 
but keep the trade in its proper channels. They now have 
200 members enrolled and the hardware dealers who are also 
coal dealers are asked to join the Association. 
$10 the first year and $5 each year thereafter. 


The cost is 


Moved that the Chair appoint a committee of five to con- 
fer with other State Associations. 

Mr. Ladner explained that the purpose of the appointment 
of such a committee was to enable conferences to be held 
during the year with Associations of other Northwestern 
states when necessary. 

The motion was amended by empowering the Executive 
‘Committee to act in such cases. Carried. 

Mr. Hampton offered a resolution that it is the sense of 
this Convention that the bushing of the larger features of the 
Northwestern Association is of first importance, and that the 
Executive Committee take such steps as will bring this matter 
of the one organization to the earnest attention of the mem- 
bership of the neighboring states, to the end that steps may 
be taken to merge State Associations into the Northwestern 
Association. 

A motion was made to refer the resolution to the Execu- 
tive Committee. The motion was lost. 

The resolution was adopted as read. 

Is there a member of this Association who sells hardware 
for cash only? If so, what is the result? 

What is to be done to a jobber who sells to consumers 
at wholesale prices? 

A member said he should be reported and that dealers 
should not buy from him. 

At what price should a steel range be sold that cost $35 
at the factory A member said $70. 

What is the best way to sell a cook stove to a man if you 
have Ccoubt as to his credit? 

This brought out a sally of humorous replies 

What has been the experience of retailers in closing early ? 

The experience of numerous dealers was given. In small 
country towns it was found impracticable, but in large towns 
and cities it was found very satisfactory. 

How are our members satisfied with the Association work? 

Many replies of “good” were heard, while one member 
spoke very approvingly of the insurance feature and others 
gave instances of benefits derived. . 

Mr. Hollis, of the Lumbermen’s Association, told of their 
experience with a manufacturer who had been selling to a 
The manufacturer was seen and prom- 
it was found afterward 
The dealers 


local catalogue house. 
ised not to continue to do so, but 
that he was doing so by round-abount methods. 
who were customers of the manufacturer were notified. and he 
heard from them in a short time, which resulted soon after 
in a promise that no further trouble of that kind was to be 
feared. 

T. H. Caley, Princeton, said that this association needed 
much more money so that it could carry on its work prop- 
erly. The dues, instead of being cut down, should be from 
$5.00 to $25.00. 

Mr. Gardner also spoké in favor of paying higher dues. 

Mr. Watson regretted the action taken in placing the dues 
under $5.00. 

A motion was made to change the dues from $3.00 to $5.00 

Mr. Caley favored a sliding scale of dues, according to 
the stock carried. 
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Mr. O’Brien gave reasons why it is not necessary, just 
now, to raise a large fund, opposing an increase of dues at 
present. 

The meeting adjourned at 5:55. 

The following dealers were in attendance at the Conven- 
tion and also at the banquet given Thursday night by the 
Minneapolis Retail Hardware Dealers’ Association: 

Atwater Hardware & Machine Co., Atwater, Minn. 

Andrew Anderson, Atwater, Minn. 

A. E. Anderson, Rothsay, Minn. 

W. A. Barto, Long Prairie, Minn. 

John Borgerding, Melrose. 

D. Y. Butler, Downstown. 

A. J. Buhler, Binghain Lake. . 

Bailie & Atkinson, Barnesville 

C. W. Bouck, Royalton. 

Baker & Hansen, Rochester. 

G. Boehme, Minneapolis. 

Ben Clayton, Taylor’s Falls. 

J. W. Crabtree, Herman. 

T. H. Caley, Princeton. 

E. H. Dutton, Annandalle. 

W. Dixon & Son, Kimball. 

M. De Mott, St. Paul. 

T. J. Duffy, Jr., Chicago. 

M. F. Dressler, Minneapolis. 

E. K. Evens, Princeton. 

B. Fietsan, Royalton. 

Fuller & Denning, Park Rapids. 

A. W. Ferrin, Rushmore. 

S. Faulkner, Minneapolis. 

Gunderson & Son, Kenyon. 

B. D. Grant, Princeton. 

Gardner-Warner Hdw. Co., Minneapolis. 

H. Hauser, Minneapolis. 

J. Hoernmann, Young American. 

Hagstrom, Lysen & Co., Lowery. 

Howser & Parsons, Franklin. 

W. G. Hopp, Rush City. 

G. Hillerud & Co., Sauk Center. 

J. L. Hickerson, St. Louis, Mo. 

H. E. Humphreys, West Superior, Wis. 

C. Juni, Jordan, Minn. 

C. F. Jacobs, Hillsboro, N. D. 

J. B. Krautkeimer, Montgomery. 

Chas. Klinkenberg, Lester Prairie. 

Kraker & Bohmer, Melrose. 

P. Keifer, Barnesville. 

Lindstrom & Akerson, Lindstrom. 

W. B. Leo, Revere. 

D. W. Lansing, Detroit, Mich. 

R. H. Lapp, St. Vincent. 

F. C. Meir, Eden Valley. 

E. McGaffey, Buffalo, Minn. , 

Jos. Mason, St. Peter. 

E. L. Meyers, Woodstock. 

McLennon & Graham, Vemidji. 

J. T. Mose, Minneapolis. 

Nelson & Tone, Spring Grove. 

W. E. Nutter, St. Peter. 

J. Neubeiser, Belle Plaine. 

Peter Nelson, Red Wing. 

Peter L. Norman, Montevideo. 

Newgard Bros., New Richland. 

O. F. Olson, Brandon. 

C. Olson, Clarkfield. 

W. Oetting, St. James. 

H. D. Powers, Grand Rapids. 

J. O. Peterson, Canby. 

Ranstad & Hawsen, Battle Lake. 

Russel Bros., Stephen. 

C. Schroeder, Mankato. 

J. H. Smith, Minneapolis. 

J. H. Shea, Perham. 
Stickney & Dalquist, Tintah. 
Schmid & Lehrer, Springfield. 
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Smith & Viesselman, Fairmont 
Stremel Bros., Minneapolis 
J. N. Silver, Parkfield. 
Stebbins & Co., Rochester. 
Julius Schmidt, Wabasha. 
Schlick & Co., North St. Paul. 
\. E. Swenson, Canby 

J. G. Slater, Corrall. 

Thompson & Anderson, Hazel Run. 
W.H. Tomlinson, Le Sueur. 

J. F. Vanaskek, Montgomery. 

T. F. Vanasek, New Prague. 
Wm. Werner, Winstead. 

H. W. Welsh & Co., Winnebago City. 
Weiland & Wade, West Duluth. 
F,. Washel, Waconia. 

F. L. Hampton, Ada, Minn. 
Henry R. Schroeder, St. Paul. 
Frank Hunt, Red Lake Falls. 

C. H. Casey, Jordan. 

E. H. Haines, Reesville. 

J. T. How, Reeseville. 

G. A. Koing, Howard Lake 

Fred Watschk, Morton. 

O. Field, Renville. 

C. Sibley, South Bend, Ind. 

D. F. Kule, Morton. 

J. A. Erimer, Fertile. 

Louis Andrian, Fertile. 

G. M. Evanson, St. Peter 

A. F. Evanson, St. Peter. 

E. C. Hamlin, Lake Crystal. 

Wm. Werner, Winsted. 

George Paulson, Henning. 

C. W. Wall, Faribault. 

Lano & Iversend, Brownville. 

G. Boehme & Sons, Minneapolis. 
A. Lindeholm, Belgrade. 

Geo. W. Wells, Duluth. 

C. E. Krause, New London. 

W. H. Olson Hardware Co., Hibbing. 
C. L. Bingam, St. Cloud. 

H. H. Olmstad, Dawson. 

O. M. Johnson, Giffon. 

P. Clarke, Ortonville. 

Goldberg & Anderson, Cambridge. 
Lindstrom & Akerson, Cambridge 
G. E. Woehler, Camden Place. 
Johnson & Ellertson, River Falls, Wis. 
A. Dahl, Bird Island. 

Frank Estrel, Waconia. 

Theo. Almquist, Cokato. 

Aug. Hartell, Norwood. 

R. M. Addison, Marshall. 
Boucher & Hawkes, Waseca. 

R. R. Forward & Co., Duluth 
Robt. H. Cosgrove, Le Sueur. 

A. H. Howe, Glenwood. 

Abraham Penner, Mt. Lake. 

Wm. Frost, Pipestone. 

Schwartz & Marsch, Wabasha. 
Gruenhagen Bros., St. Paul. 

C. D. Ferguson, Chatfield. 

H. H. H. Imp. Co., Rice Lake, Wis. 
Velton & Clark, St. James. 
Harney & Lippert, Wylie. 
Parrott & Smith, Owatonna 

G. A. Lewis, Mankato. 

Beevie Bros., Harbruck. 

J. O. Watson, Marshall. 

W. H. Heaney, Olivia. 

O. F. Peterson, Hector. 

Chas. F. Ladner, St. Cloud. 

J. E. O’Brien, Crookston. 
O'Brien Bros., Red Lake Falls. 

R. Eierson, Lyle, Minn. 
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A. Olson, Argyle. 
P. B. Quist,- Winthrop. 

J. T. Slater, Carroll 

L. O. Ketchum, West Duluth. 
J. C. Meyer, Eden Valley. 
Devereau, Faribault. 

C. O. Parkin, Goodhue. 

A. Hundely, Minneapolis. 
Frank Green, Minneapolis. 


L. G. Prahl, Browntown. 
CO\VENTIONALITIES. 
T. J. Duffy Jr. had a fine assortment of photo- 


graphs of the Radiant Home stoves, made by Black & 
Germer, Erie, Pa., in Room No. 40. Mr. Duffy has a 
host of friends in the Minnesota trade. 


F. & L. Kahn & Bros., Hamilton, Ohio, Were repre- 
sented by David J. Kahn and W. S. Nesbitt. They had 
a fine assortment of their Estate air tight base burners 
and other heaters. 


H. O. Spencer, of the Wilcox Mfg. Co., Aurora, 
[ll., had a fine exhibit of hardware specialties in Room 
No. 52. He was showing the “Shelby Crown” double 
acting spring hinge, and also the Velox ball bearing 
grindstone. The comfortable seat and easy running 
qualities of the bearings of this grindstone were keenly 
appreciated by the dealers who saw them. 

M. F. Stellwagen, Minneapolis, Minn., had a hand- 
He showed a line of the 
the Romer Ax Co., and the handles 
Bros. Handle Co. He 
showed photographs of the latest stoves made by the 
Taplin-Rice Stove Co. and the Baxter Stove Co., and 
the trade literature of the Prouty & Glass Carriage Co. 


some exhibit in Room No. 34. 
axes made by 


made by the Rees also 


F. E. Vandenburg had a handsome exhibit of bi- 
cycles made by the National Cycle Mfg. Co., of Bay 
City, Mich., in Room 52. He was showing four up-to- 
date models of wheels with chains and one chainless 


one, 


The Round Oak stoves, ranges and furnaces, manu- 
factured by the Estate of P. D. Beckwith,, Dowagiac, 











Mich., were shown to the trade by Geo. T. Adams, who 
was distributing a handsome Round Oak pin, which 
was keenly appreciated by the Minnesota trade. 


J. P. Lindemann & Sons, Milwaukee, the popular 
manufacturers of tinware and western agents of the 
Red Cross stoves and ranges, were represented by 
Charles Lindemann and Chas. Howard. These gentle- 
men were kept busy greeting their many friends in the 
Minnesota trade. 

The suave and genial representative of Berger Mfg. 
Co., Canton, O., Walter E. Voigt, had a fine line of 
Berger’s “Classik’’ metal ceilings on exhibition. His 
room was visited by a large number of the trade, who 
were greatly pleased at the beauty and variety of designs 
shown. 


The Stowell Mfg. & Foundry Co., S. Milwaukee, 
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were ably represented by E. J. Mevow and M. J. Evans 
They were showing an interesting line of hardware 
specialties of Boyd’s Swivel Hay carrier and Boyd's ad- 
justable two way or reversible carrier. 

The Sherwin-Williams Co., Chicago, had an at- 
tractive exhibition of paints in room 136, where their 
Messrs. J. 


vertising matter which they issued to help the trade sell 


R. Miller had a fine assortment of their ad- 


their goods. 


J. W. Torrence, with the Wm. Resor & Co.. Cin- 
cinnati, Ohio, is one of the best known northwestern 
stove travelers, and was on hand to greet his many 


friends in the Minnesota trade. 


Among the popular camp followers to be seen in 
Nicollet 
mer, who is representing the Lalance & Grosjean Mfg. 


the corridors of the Hotel was Theo. Schem- 


Co., Chicago. 


C. L. Featherstone had a fine assortment of photo- 


graphs of the latest addition made to the Famous 
stoves and ranges made by the Brand Stove C., Mil- 


Wis. 


handsome gold badge that was in great request among 


waukee, Mr. Featherstone was distributing a 
the delegates, as was also the Morocco memorandum 
hook which they were distributing. 


The Malleable Steel Range Mfg. Co., South Bend, 
Ind., was represented by Wm. C. Sibley, a very popular 


young man. This range has a wide and steadily in- 
creasing vogue in the northwest, as well as in other 


parts of the country. 

The well-known saw manufacturing firm of E. C. 
Atkins & Co. were represented at the convention by 
Round 


tributing a very handsome souvenir in the shape of a 


their Messrs. and Hartman. They were dis- 
thermometer mounted on a celluloid leaf with gold 
edges that was very kindly received by the Minnesota 
dealers. 

J. D. Warren, of the J. D. Warren Mfg. Co., Chi- 
cago, had an exhibit of hardware shelving in the cor- 
ridor of the Nicollet Hotel. 


large number of the dealers in attendance at the con- 


This was examined by a 


vention, and was voted to be O. K. in every respect. 


Among the camp followers to be seen at the Nicol- 
lett was Guy M. Thompson, son of Jno. M. Thompson, 
for many years a visitor to the Minnesota trade in the 
interests of the Simmons Hardware Co. The Thomp- 
sons will be interested in a new Minneapolis wholesale 
hardware house, the Jno. M. Thompson Hardware Co., 
which will start up April 1. 

CAMP FOLLOWERS. 
Charles E. Bock, Hartman Mfg. Co., Ellwood City, Pa. 
Jas. M. Boyd, Cleveland Co-Oper. Stove Co., Cleveland, O. 
Charles H. Conner, The Fuller-Warren Co., Milwaukee, 
Wis. 
Geo. W. Cope, The Iron Age, New York City 

B. W. Dodson, Rathbone, Sard & Co., Aurora, III. 

T. J. Duffy, Jr.. Black & Germer, Erie, Pa 

M. J. Evans, Stowell Mfg. & Foundry Co., 
waukee, Wis. 

C. L. Featherstone, Brand Stove Co., Milwaukee, Wis. 

C. S. Howard, J. P. Lindemann & Sons, Milwaukee, Wis 
S. P. Johnston, THe American Artisan, Chicago, II! 
David J. Kahn, F. & L. Kahn & Bros., Hamilton, O 

Chas Lindemann & Sons, Milwaukee 


South Mil- 


Lindemann, J. P 
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A. D. McGilvra, Robeson Cutlery Co., Rochester Stamping 
Co., Rochester, N. Y. 

J. R. Miller, The Sherwin-Williams Co., Chicago, II], 

H. O. Spencer, Wilcox Mfg. Co., Aurora, III. 

E. J. Megow, Stowell Mfg. & Fndy. Co., South Milwaukee. 

W. S. Nesbitt, F. & L. Kahn & Bros., Hamilton, O. 

J. M. Mobley, Ney Mfg. Co., Canton, O. 

Theo. Schemmer, Lalance & Grosjean Mfg. Co., Chicago, 
Ill. 

M. F. Stellwagen, Minneapolis, Minn. 

W. W. Strayer, Rathbone, Sard & Co., Aurora, III. 

F. .E. Vandenburg, National Cycle Mfg. Co., Bay City, 
Mich. 

Walter E. Voigt, Berger Mfg. Co., Canton, O. 

W. H. Andrews, Pratt & Lambert, Chicago. 

H. V. Grassang, Pratt & Lambert, Chicago. 

Irving A. Sibley, Malleable Steel Range Mfg. Co., South 
Eend, Ind. 

William C. Sibley, Malleable Steel Range Mfg. Co., South 
Bend, Ind. 

Geo. T. Adams, estate of P. D. Beckwith, Dowagiac, Mich. 

J. W. Torrence, The Wm. Resor & Co., Cincinnati, O. 

M. Ledwidge, The Follansbee Bros. Co., Pittsburg, Pa. 

H. E. Chapman, Chicago Wood Finishing Co., Chicago. 

G. L. Nye, Minnesota Stove Co., Shakopee, Minn. 

C. M. Kennedy, Wheeling Corrugating Co., Wheeling, 
W. Va. 

E. A. Moye, Marshall-Wells Hardware Co., Duluth. 

W. L. Sandford, Marshall-Wells Hardware Co., Duluth. 

C. A. Dunning, Marshall-Wells Hardware Co., Duluth. 

F. H. Young, C. W. Hackett Hardware Co., St. Paul. 

J. D. Warren, J. D. Warren Mfg. Co., Chicago. 

W. P. Hartman, E. C. Atkins & Co., Indianapolis, Ind. 

L H. Rounds, E. C. Atkins & Co., Indianapolis, Ind. 

J. C. Henry, C. W. Hackett Hdw. Co., St. Paul. 

F. H. Young, C. W. Hackett, Hdw. Co., St. Paul. 

Harry Mill, Stearns Mnfg. Co., St. Paul. 

W. B. Brawley, McAlister & Dean, St. Paul. 

Chas. H. Bergstrom, Farwell, Ozmun, Kirk & Co., St. 
Paul. 

W. L. Sanford, Marshall-Wells Hdw. Co., Duluth. 

Edward A. Moye, Marshall-Wells Hdw. Co., Duluth. 

O. H. Prigge, Whitman & Barnes Mnfg. Co., Chicago. 

N. Geib, Farwell, Ozmun, Kirk & Co., St. Paul. 

L. H. Filiatrault, Sterns Paint Mnfg. Co., St. Paul. 

T. M. Gilfillian, Abram Cox Stove Co., Chicago. 

A: S. Dean, Michigan Stove Co., Chicago. 

J. L. Hickerson, Majestic Mnfg. Co., St. Louis. 

P. W. Lyon, Janney, Semple, Hill & Co., Minneapolis. 

H. E. Cook, of the What Cheer Stove Co., Minneapolis. 

E. H. Ackerman, of Fountain City Drill Co., Minneapolis. 

C. F. Lincoln, Frankfort Hdw. Co., Milwaukee. 

I. B. Grant, What Cheer Stove Co., St. Anthony Park. 

W. M. Pursell, Whippel & Co., St, Paul. 

H. P. Hall, St. Paul Trade Journal. 

Anton Ohnemus, Excelsior Stove & Mnfg. Co., Quincy. 

H. H. Goetz, Excelsior Stove & Mnfg. Co., Quincy. 

J. G. Shapley, F. L. Bosworth & Co., Minneapolis. 

G. S. Wheaton, Janney, Semple, Hill & Co., Minneapolis. 

E. H. Downs, Miss. Valley Stove Co., Fulton, III. 

F, A. Robinson, Baeder, Adamson & Co., Chicago. 

R. A. Kirk, Farwell, Ozmun, Kirk & Co., St. Paul. 

E. D. Waterman, Black & Germer, Erie, Pa. 

J. W. Hurty, Farwell, Ozmun, Kirk & Co., St. Paul. 





CAST STEEL CHURCH AND SCHOOL BELLS. 


The accompanying cut shows the superior cast 
steel church and school bell, manufactured by the Na- 
tional Bell Foundry Co., 2930 Spring Grove Ave., Cin- 
cinnati, Ohio. 

These bells are cast from a specially selected quality 
of steel and with the aid of the most approved appli- 













ances. ‘The manufacturers claim that they offer the 


highest grade bell of this class it is possible to produce, 
and one unequaled by the best product of any other 
founders. They guarantee their metal to possess every 
requisite for producing bells of full, rich, mellow tone 
and of the greatest durability. Enjoying the advantage 
of a practical experience covering many years, and the 
very best facilities for economical manufacture, intend- 
ing purchasers may rest assured of a thoroughly satis- 





Cast Steel Church and School Bells. 


factory return for any money they may invest in one of 
the bells made by this firm, it is claimed. The mount- 
ings are extra strong, handsome in design, and bring out 
the full volume of sound with the least labor in ring- 
ing. Every bell, before leaving the factory, is given a 
thorough ringing test, and only bells perfect in their 
performance are sent out. This firm fully warrant all 
of their bells to be as represented, and in sizes 22 inches 
and larger not to break within five years, if rung and 
used in the proper manner. Should a bell fail within 
the time specified, they bind themselves to furnish a 
new one free of charge, on delivery of the broken cast- 
ing in Cincinnati. In case of a breakage after the 
term of the warranty has expired, they will allow for 
the broken bell (without mountings) one-half its price 
in exchange for a new one. 


-*. 


Dykerheights—I wonder if Professor Stargazer 
recognized any of the stars he saw when he fell on the 
ice just now? 

Miss Bensonhurst—I guess he did. I heard him 
exclaim “Jupiter !”—Ex. 


——  —__.2o———_____ 


Roslyn—I have brought you a box of chocolates. 
Have you a sweet tooth, Miss Lovedove ? 

Miss Lovedove (naively)—Yes, and it has quite 
a cavity for chocolates.—Ex. 


-e- 


City Friend—What sort of a place is Lonelyville, 
anyway ? 

Mr. Isolate (of Lonelyville)—Well, by the way 
people borrow my lawn mowing machine in the summer, 
I have set it down as nothing but a little one-mowing 
machine suburb.—Ex. 











THE AMERICAN ARTISAN 


Advertising Department. 


Our reade-s are invited to send in copies of their adver- 
tisements in the local press for criticism. All communications 
ghoul:t be addressed to the “Advertising Department” of 
THE AMERICAN ARTISAN. 





The accompanying advertisement of Gunster & 
Forsyth, in a prominent eastern daily, is a good exam- 
ple of sign-board advertising. ‘This firm merely state 
that they sell certain goods. If no other firm in the 
city of 50,000 people, where they are located, sold heat- 
ing stoves or furnaces, such an announcement as this 
might prove helpful. As it is, not a single reason why 
this particular house should be patronized is given. 
The city where they are located contains a very large 
stove foundry and this firm, of course, either handle 
this foundry’s goods or those from some other city. If 
they handle the local goods, why not appeal to local 


Heating Stoves, 
Ranges, 
Furnaces, 

Oil Stoves, 
Gas Stoves, 
Horwarer Heaters. 


GUSTER & FORSY 


325-2837 PENN AVENUE. 


pride and patriotism, and state: “Our heaters are made 
in our own city,” etc. If their goods are bought else- 
where, they should state why they are better in quality 
and lower in price than those made in the local foundry. 

Retail stove houses are not so rare that a man has 
to look in a newspaper to find where one is located. 
But there are retailers and -retailers, and the dealers 
who advertise judiciously convince people that they are 
offering something better than the ordinary run of 
their competitors. People are not anxious to know 
where they can buy furnaces, but everybody who thinks 
of buying a furnace is anxious to know where he can 
get the furnace that will prove most satisfactory as 
regards economy of fuel, cost, ete. 


A good example of how not to write an advertise- 
ment is shown in the accompanying advertisement of 
the Wisconsin Wheel Works, in the Jan. 26th issue of 
the Cycle Age. The display of this, as of the other 
advertisements in this consolidated bicycle paper, is 
excellent, but the coarse humor, the strained analogy 
and the poor logic are execrable.' The bald statement 
is made to the reader that “You are no doubt entitled 
to the Mitchell bicycle agency.” This certainly is a 
queer way for a leading firm of manufacturers to talk 
to the various readers of a widely circulated trade 
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paper. ‘Take an analogous case. Are you, Mr. Stove 
Dealer, “entitled” to an agency for any particular line 
of stoves or ranges? If you are really so “entitled” 
and the manufacturer, on account of squeamishness 





ABREAST OF THE TIMES 


Auichell. Bicycle Agency 
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as regards your abilities to pay or some other reason, 
refuses to allow you to have it, you can sue him in the 
eourts and secure it. The humor is of a character to 
alienate the extremely prudish and at the same time to 
so engross the lovers of broad jokes that they will 
remember the joke itself to the exclusion of the ad- 
vertisement. An advertising writer should talk business, 
and should weigh well the methods he employs to at- 
tract attention. 


The accompanying advertisement of the National 
Coke & Coal Co., is a forcible presentation of the merits 
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The difference between the amount and kind of 
ashes you get from Coke and Coal is the difference 


between economy and waste. You pay the least for 
Coke and get the most from it. Coal tsers are 
throwing away'their money like this: 
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of coke as a fuel. The points in favor of coke as a 
fuel are carefully marshaled and presented in a clear 
and convincing manner. The item of waste in coal and 


and its absence in coke is convincingly handled. 















































THE AMERICAN ARTISAN 


n Tinshop. 


WANTS TO FIND [ITER LINES OF A RECT- 
ANGLE BY TRIANGULATION. 








To THE AMERICAN ARTISAN. 
Would THe AMERICAN ARTISAN be so kind as to 


publish a method in triangulation as to find the miter 














Top VIEW 


lines of a rectangle, that runs into a round circle, that 
is offset two ways, at the same time have the miters 
connected in such a ways that the opening at each end 
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SIDE VIEW 





will have the same capacity. I will enclose a sketch of 
what I am after. J.J. Yost. 


Milwaukee, Wis., Feb. 18, 1901. 





DESIRES A BALL. PATTERN. 


Would some brother tinner kindly give me a rule 
laying out a two-piece ball pattern, same as a two- 
piece baseball cover. I want it so that the edges of 
tin will butt. I have tried it a great many times, but 
cannot get it accurately. I think that this is a very 
easy way to raise a ball. W. T. CRoMLEIGH. 
——, Ill, Feb. 25, 1901. 





RECOVERING SOLDER FRO/1 TIN SCRAP. 


To THE AMERICAN ARTISAN. 
We have a large quantity of tin scraps that contain 


considerable solder. We wish to recover this solder so 
we can put it back into bars for use. We wish to use 
the tin scraps. Will you please tell us the easiest and 
cheapest way to recover this solder. We will thank you 
vory much for this information. 

J. H. Mason & Co. 


Charlotte, N. C., Feb. 19, 1901. 
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COST OF LAYING A TIN ROOF. 


To THE AMERICAN ARTISAN. 
In all of my experience as a tinner and roofer, 


which has covered a period of seventeen years, I never 
had the good fortune to get over $8.50 per square for the 
best Old Process, and have even put on 14x20 Taylor's 
Old Style 1 C for $6.50, which I dare say was under 
entirely different conditions than under which Mr. 
Parkin laid his roof in August, 1899. Conditions 
usually govern prices. This was in 1899 that I laid 
this roof that I speak of, in North Dakota. We had two 
other concerns to bid against. We didn’t make much 
nor lose anything. I bid on a roof last season, 
guaranteed plate, 20x28, with two coats of paint, for 
$8.50, but didn’t get it, so I suppose the other fellow 
bid under me. Now I shall name over some of the 
conditions under which probably Mr. Parkin laid this 
roof and asked $9.00 per square. First, that he pays 
a good stiff rent ; second, as there was probably no other 
bidders for the job, and third,, there might have been 
a waste of tine and material and a poor foundation on 
which to lay the roof, and, as I stated above, condi- 
tions usually govern prices, I don’t blame Mr. Parkin 
for a getting a good price for his roofing. I laid the 
roof on the Barteau & Woodbury building and also on 
the Davis building at Goodline, so Mr. Parkin wil! 
probably remember who I am. R. H. CARPENTER. 
Stanley, Wis., Feb. 27, 1901. 





URGES KINDLIER FEELING IN THE WINDIIULL 
CONTROVERSY. 


SHOULD DISCUSS QUESTION ON ITS MERITS. 
To THE AMERICAN ARTISAN. at 
I have been reading with interest the discussion of 


the windmill question that has appeared in THE AMER- 
IcAN ArtTISAN for the past two months, and will say 
that I feel like saying a few words myself. 

In the first place, let us discuss this question on its 
merits, and in the second place, let us do it like gentle- 
men, and not call each other the low, degrading names 
that have appeared in the past. To my mind, to be a 
first-class tinner or a first-class tinker, either, is to be a 
first-class gentleman also, and no gentleman would. use 
some of the language that has appeared in some of the 
articles of late. 

A MISTAKE OF “J. J. €.’8” 

“J. J. C.” is, no doubt, a good mechanic and thor- 
oughly understands his business in regard to his im- 
mediate locality, but I will say this much, and I think 
that the majority of the tinners will bear me out in the 
assertion, let a man work in one locality for a few years 
he gets accustomed to his shop, tools and the likes and 
dislikes of his employer’s customers. He starts in to 
do his work to meet their requirements. He cannot do 
this in one month, two months, or even six months in 
some cases, but after one, two or three years he gets to 
do their work satisfactorily, they may tell him that he is 
the best tinner that ever came to town. But, let him 
leave there and go to some town two or three hundred 
miles away, on a two weeks’ trial, and what will hap- 
pen seven times out of ten? Well the most of you know 
(that is if you have represented yourself to be what vou 
considered yourself in your last place). 
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PLENTY OF ROOM TO LEARN, 


I don’t care how good a mechanic a man may be, 
he does not know it all, and some day he will find out 
that he has a whole lot of room for knowledge left yet. 
(By the way, I found that out long ago.) Just stop and 
think, how many of us have picked up some: valuable 
points, even from the “cub” in the shop. 

HE DOES WINDMILL WORK. 

Now in regard to the erection of windmills, I will 
say that I do some in that line myself, not that I am 
fond of the work, but conditions are such that I must 
do it to keep abreast with the times. You all know that 
conditions are not as they were twenty years ago. I 
do not put up very many windmills here, it is now and 
then one, when there is nothing else to do. 

MAKES UP TINWARE EARLY IN THE YEAR. 

Perhaps I am more favored than a majority of tin- 
ners. We make all of our own tinware here during the 
month of January and part of February. I make up 
tinware enough to last for the year. I want to tell you 
if you would go to work and make up a few pieces, and 
do it right, then talk with your employers, have him 
show it to his customers, show them the difference be- 
tween it and the cheap, factory made stuff, you would 
find that some of the conditions would return of a few 
years ago. 

HAS STUDIED HEATING AND VENTILATION. 


Now I will tell you how I avoid windmill work. 
For the past few years I have made a special study of 
heating and ventilation. I get out and work the furnace 
business for all it is worth. When I first came to this 
town there was perhaps one furnace put in in about 
every two years. When I came here I started right in 
to interest the people in this line, and the first year we 
put in five furnaces, and the next, which was last year, 
we put in eight, and there is brighter prospects ahead 
for this year, and this is nothing but a small town of 
900. So you see, while I am doing furnace work I 
don’t have to do windmill work. 

I say, get out and hustle, be progressive, work 
for your employers’ interest and you will be working for 
your own. 

‘ KID GLOVE TINNERS POSITION. 


Now a few words in regard to “Kid Glove” tinner, 
of Elgin, Ill. While his method will work all right in 
Elgin and other cities of the same size and larger, they 
would not do in this part of Illinois, or any of the 
small towns of any of the western states. He is located 
in the dairy center of the world, consequently makes 
lots of dairy goods. But I want to ask how many 
pieced milk cans he makes now compared with ten and 
twelve years ago? Also, how many cheese hoops and 
6,000 pound vats. I know something about it, as I 
have worked a few miles north of Elgin myself. 


TINNERS SHOULD READ ABOUT HARDWARE ASSOCIATIONS. 

Now, if a man intends to work at the tinners’ trade 
all of his life and do nothing else, it will be policy for 
him to stick to one branch as much as possible. But if 
you ever contemplate going into business for yourself 
you will have to get more into your head than doing tin 
work and weighing up nails. Take up THe AMERICAN 
Artisan and read the proceedings of the different state 
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retail hardware dealers’ associations, and you can see 
some of the knotty problems that must be solved. I do 
not intend to work all my life at the bench. Every 
point and every detail that I can pick up will help me 
in the future if I should go into business, and if I 
should not, I am sure that it will do me no harm. 

AN INTERMINABLE CONTROVERSY. 

Now to be candid, I don’t believe that we will be 
any nearer the solution of this question if we should con- 
tinue to argue it for the next ten years. So let us take 
“F. M. J.’s” advice and all surrender and shake hands 
and start something that will be more instructive. 

MIGHT DISCUSS HEATING QUESTION. 

I will suggest that we discuss the heating question. 
Let us take a series of questions and discuss them one 
at a time, and if we cannot come to some conclusion 
we might leave the decision to Mr. Jas. J. Lawler. I 
am sure he will give us what assistance he can, and I 
think the editor will give us space in THE AMERICAN 
Artisan. ‘To start with I will put this question: 
“Which is the best to use in warm air heating, inside or 
outside air?” And why? Let us hear from the boys. 

8. E. McLaveH in. 

Woodhull, Ill., Feb. 25, 1901. 





TINNERS AND TINKERS. 





(0 THE AMERICAN ARTISAN. 
A READER FOR A DECADE. 


This is the first time in ten years, “during which 
time I have been a careful reader of THE AMERICAN 
Artisan,” that I have offered to contribute to your 
paper, but during this period I have learned many 
valuable lessons and purchased many valuable books 
pertaining to sheet metal work, furnace work and 
plumbing. And now, with your consent, I desire to 
express my opinions in regard to tinners and tinkers. 

TINNER HAS BEEN BUT LITTLE DISCUSSED. 

There are, no doubt, many talented readers who 
praise THe Amertcan ArtIsAN for the helpful in- 
formation they derive from the parties who kindly con- 
tribute to this journal, it being a standard hardware 
record. The subject hardware has from time to time 
been thoroughly discussed, and but very little has been 
said in regard to the tinner, who is an important factor 
to a hardware man having a tinshop in connection with 
his business,- and even more so in cases where such 
parties having a shop have not worked at the bench 


themselves. 
THE TINKER. 


Now, to distinguish the tinner from the tinker ap- 
pears to be no easy task, for the simple reason they are 
both one, and differ only in opinions in regard to 
what their task shall be. On one side we find a man 
willing to do or assist in doing anything to help his 
proprietor dispose of such articles as he has purchased 
to carry on his hardware business. This man is termed 
a tinker. 

A TINNER. 


On the other side we find a man who is also will- 
ing to do the same, with this difference, he must not 
purchase windmills, pumps, iron pipe and other articles 
to be disposed of or erected by his tinner, as these 























































































articles belong to some other hardware man’s business. 
‘This man is termed a tinner. 
TRADE COMPRISES MANY ARTICLES. 

The hardware trade comprises many varieties, and 
to carry a full stock of these goods requires a sales- 
man who is familiar with every detail of the business to 
sell them, and an A No. 1 tinker to place the same in 
operation for the parties to whom sold. 

ORIGIN OF NAME ARTISAN. 

For this purpose God created man, and it was for 
man to say what his vocation should be. And out of 
this idea man has answered to all sorts of handicrafts, 
which means no more or less than one skilled in me- 
chanical art, and from whence the name Artisan orig- 
inated. Under this head are classed tinners and tinkers. 
as artists. 

TRY TO DO A MACHINE'S WORK. 

THe AMERICAN ARTISAN then is distributed to 
the trade and craft from which we should derive many 
benefits and contribute valuable information, and not 
use its columns to antagonize our fellow craftsman. 

Why not try to furnish good timber to build up 
THe AMERICAN ARTISAN by contributing that which 
will educate and not degrade, for a good heart is half 
the battle. 

Most men cause their own misfortune by trying to 
do the work of a machine, in which case they are 
wound up and soon run down. It costs too much to 
keep harping at a man in order to get satisfaction out of 
him. Adapt yourself to perpetual motion. Keep to 
work at something and thus show to your proprietors 
you are worthy of their hire, and not be so particular 
as to what constitutes a tinner’s trade. 


WAGES SHOULD BE ADVERTISED. 


One great cause of this excitement is, to a certain 
extent, caused by different parties advertising for tin- 
ners who perform several distinct trades and then re- 
quire them to work for starvation prices, for the reason 
they haven’t work enough to keep them busy the year 
around. Parties wishing to hire workmen of this kind 
should state, when advertising for such a man, whai 
they are willing to pay. Allowing me to be judge, such 
man should demand and receive $75 per month at 
least, and parties not able to pay such certainly have 
no use for such a man. 

It is an undisputed fact that vast changes are 
taking place from time to time. Take up the back num- 
bers of 1891-2 of 9H AMERICAN ARTISAN and notice 
the change in the help-want adds. 


IN SMALL PARCELS. 

Precious goods come in small parcels. Merchants 
and hardware men of today require what is called a 
jack-of-all-trades, which alludes to the tinker, and good 
tinkers are scarce. So screw up your courage to the stick- 
ing point. I have read advertisements for help wanted 
which were ridiculous, and in such cases I draw the line 
between tinners and tinkers as distinctly as between 
mechanics and common laborers. “I profess to be a 
tinker.” 

WHERE A TINNER MUST BE A TINKER. 


They are numerous in a country store carrying a 
heavy line of goods and running a tin shop in connec- 
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tion with the store. In this case a tinner must be a 
tinker to give the desired satisfaction required by the 
proprietor of same, and a tinker possessing such a si:- 
uation should be blessed indeed, and he realizes it is not 
policy to swap horses while crossing the stream. 


THE TINNER’S WORK WITH STOVES. 

We will first mention stoves and steel ranges. Mr. 
Tinner, you are expected to uncrate, black and set up 
same, make stove pipe and necessary furniture equip- 
ments. Kitchen ranges sometimes require range boil- 
ers connected to stove, water backs, which in turn re- 
quire lead and iron pipes and connections, this you are 
also expected to do. 

WINDMILLS. 

It is also necessary to have water from some source 
or other, probably supplied by windmills and tanks, 
which are also part of the hardware line, and if you 
are capable of setting up and connecting these things 
they can be handled as a side line, thus increasing trade 
and your wages accordingly. Cistern pitcher-spout 
pumps, another article necessary in any community, 
also cast iron sinks, in both cases require lead or iron 
pipe, deliver set up and connect these also. 


STUDYING PLUMBING. 

If you are anxious to learn how to do these things 
in the proper manner, you will be anxious to learn how 
to make a wiped joint, read and study Lawler’s works 
on plumbing, steam and hot water heating, and at the 
same time thank him for what he has contributed to 
THe AMERICAN ARTISAN, and not condemn him for 
such. ' 

HOT WATER HEATING. 

If you are a furnace man it does not require much 
energy on your part to be able to construct a hot 
water planttobeconnected to your furnaces. All of these 
things go to make up business for your proprietor and 
yourself. A little work along this line will encourage 
you to wade a little deeper into the plumbing business 
and to ventuer setting wash bowls, bath tubs, and, per- 
haps, a closet where a cesspool is all that is required 
and no long runs of soil pipe. 

Now don’t build hopes upon sand. 

Don’t discount the future. 

Don’t promise more than you can perform. 

Don’t reckon without your host. 

And don’t wear your welcome out. 

Better to do than wish it done. 

That is why, with your consent ,I desire these few 
remarks to appear in THE AMERICAN ARTISAN. 

W. R. Wit11a4Ms. 

Antioch, Ill., Feb. 27, 1901. 





ENAMELED STEEL WARE. 





The National Enameling and Stamping Co. send 
us a strikingly attractive catalogue of their enam- 
eled steel ware. In the earlier pages of this dainty 


brochure are a pretty half-tone of the medal they re- 
ceived at the National Export Exposition and nine ele- 
gant illustrations of the following plants of tReir’s, 
steel works and rolling mills, Granite City, Ill.; St. 
Louis sheet and tin plate mills; stamping and enamel- 
ing ‘works at Granite City, Ill.; Milwaukee works; 
Baltimore works ; Berlin, L, I., works; works on North 
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Second St., Brooklyn; works in North Third St., 
Brooklyn, and their Portland, Conn., works. ° 

This firm’s Venetian enameled steel ware has three 
coats of hard enamel and is absolutely pure. The inside 
is finished in a rich pure white enamel and the out- 
side in either Venetian blue or Venetian green with the 
wavy effect. 

This firm’s Brilliant enameled steel ware has out- 
side colors of deep tones of Royal blue, delicate Nile 
green and terra cotta. The ware is triple coated. The 
inside is a pure white, except on such articles as are 
seamed, which are impossible to make perfect with a 
white inside, and these are furnished in solid Brilliant 
enameled steel ware, that is, colored and mottled in- 
side same as outside. : 

Their patent genuine granite steel ware is a very 
high grade two coated gray enameled ware that is ab- 
solutely pure. Its hard surface resists the action of all 
acids. The enamel is tough and tenaciously adheres to 
the steel, which is specially prepared by a patented proc- 
ess for this work. The shapes are symmetrical and 
uniform. The double coat insures a smooth hard mir- 
row finish. 

The exquisite shading of these various wares are 
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beautifully shown by handsome colored inserts inserted 
in their catalogue. The trade should write for one of 
these attractive volumes. When writing kindly add: 
“Saw it in THe AMERICAN ARTISAN.” 


— — 


CORNICE CATALOGUE. 





The Galesburg Cornice Works, Galesburg, IIL, 
send us their latest illustrated catalogue of galvanized 
iron and copper cornices, skylights, window caps, roof 
crestings, ventilators, finials, ete. An insert calls at- 
tention to the fact that I. H. Willis, the late president 
of the Willis Mfg. Co., is now identified with this com- 
pany. The goods shown in this little brochure include 
a full line of cornices, pediments, ornamental hip caps, 
finials and vanes, quarter circle, O. G. and box gut- 
ters, galvanized crestings and finials, stamped shingles 
for hips, ridge and hip roll, skylights, ete. This firm’s 
new curved moulding machine is designed for rapidly 
and accurately making all kinds of curved mouldings. 
The die holders are so arranged that all the adjustments 
are easily and quickly made. The dies can be set to 
suit the curvature of the mouldings in all directions. 





New Patents. 





























668,332—Corrugated iron roof. Michael Wanner, 
St. Louis, Mo. 

668,400—Hot air and ventilating register. Thomas 
C. Belding and Charles H. Schlabach, Canton, Ohio, as- 
.gnors to the Canton Steel Roofing Co., same place. 


668,549—Heating drum. Abner Johnston, New 
York, N. Y., assignor of one-half to George R. John- 
ston, same place. 

668,587—Cooking or heating oil stove. 
Smith, St. Louis, Mo. 


Frank J. 




















668,599—Cooking stove or range. George F. 
Brott, Washington, D. C., assignor of four-fifths to 
Robert N. Harper, Cornelius B. Hite, William B. Mar- 


shall and Robert Brott, same place. 


A DISTAL HOPE. 








Mrs. Newlywed—I knew I should learn to cook in 
time. You see, my biscuits do not seem to make you sick 
any more, Mortimer. 

Newlywed—Perhaps I have become immune.—Ex. 

































1901 BICYCLES. 





It is but a few weeks before the balmy zephyrs of 
gentle spring will churn the atmosphere and, as the 
late Mr. Tennyson pretty nearly said, the wanton lap- 
wing will get himself a new crest, and the young men’s 
fancy will lightly turn to the question of 1901 wheels 
and wheel accessories. To speak more plainly, in a few 
weeks the western hardware trade will be experiencing 
an active demand for bicycles and bicycle sundries, and 
to be prepared to meet this demand they should write 
the John Pritzlaff Hardware Co., Milwaukee, and se- 
cure their uew bicycle sundry catalogue. 

The Pritzlaff Special men’s wheel has 22 and 24 
inch frame, flush joints reinforced by cold drawn seam- 
less tubing, 114 inch head, 1 inch main frame, tapered 
oval upper and rear stays, 244 inch drop in crank 
hanger, double plate square fork crown. The wheels 
are 28 inch with 32 spokes in front and 36 in rear 
wheel. The wood rims are V shaped with lock joints, 
finished in jet black with ivory center stripe. The hubs 
are barrel pattern with tool steel cups and cones, fitted 
with ball retainers. The cranks are 7 inch diamond pat- 
tern. The Fauber one piece standard crank hanger: 
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with 5 arm sprocket is used. The chain is the 3-16 

inch Baldwin. Handle bars are “Claus” adjustable, 
and other parts are up to an equally high standard. 

This catalogue, besides this line of bicycles, shows 

a very extensive line of bicycle sundries of every de- 
scription as well as a complete line of baseball goods. 
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EXPLAINED. 
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“See here, who on earth are all these strange, wild 
eyed women in this photograph with you, that you had 
taken at the department store, my dear? I don’t know 
any of them,” remarked Mr. Stuyvesant, eyeing the pic- 
ture, critically. 

“Well, Mortimer,” admitted his wife, “it was bar- 
gain day in the photographing department, and there 
was such a rush that everybody had to get taken in 
groups or not at all !”—Ex. 





GENEALOGICAL, 





First Chicken—Mr. Speckles is very proud of hi: 
ancestry. 

Second Chicken—Yes. I hear he claims he is 
descended from one of the first incubators in America. 
—Ex. 





New Patents. 























666,460—Range. Charles H. Blanchard, Cincin- 
nati, Ohio. 

666,593—Coffee pot. Telesphore Babin, Houma, 
La. 

66,756—Lid for cooking utensils. Edward A. Hu- 
lett and John Holmes, Armada, Mich. 

667,014—Grate bar. William S. Hull, Jackson, 
Miss. 

666,814—-Regulating device for furnaces. Charles 
H. Mayers, Washington, D. C. 
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667.064—Stove. Ernest C. Cole, Chicago, IIl., as- 
signor to the Cole Mfg. Co., same place and Council 
Bluffs, Ia. 

667,010—Stove. Jefferson Gary, St. Louis, Mo. 

667,084—Can opener. George W. Gomber, Con- 
yngham, Pa. 

667,108—Can opener. Harry W. Thurlow and 
James T. Epler, Seattle, Wash. 

667,143—Combined wrench and cutter. Edward E 
Tryon, Hartford, Conn. 
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1901 BICYCLES. 





It is but a few weeks before the balmy zephyrs of 
gentle spring will churn the atmosphere and, as the 
late Mr. Tennyson pretty nearly said, the wanton lap- 
wing will get himself a new crest, and the young men’s 
fancy will lightly turn to the question of 1901 wheels 
and wheel accessories. To speak more plainly, in a few 
weeks the western hardware trade will be experiencing 
an active demand for bicycles and bicycle sundries, and 
to be prepared to meet this demand they should write 
the John Pritzlaff Hardware Co., Milwaukee, and se- 
cure their new bicycle sundry catalogue. 

The Pritzlaff Special men’s wheel has 22 and 24 
inch frame, flush joints reinforced by cold drawn seam- 
less tubing, 114 inch head, 1 inch main frame, tapered 
oval upper and rear stays, 2144 inch drop in crank 
hanger, double plate square fork crown. The wheels 
are 28 inch with 32 spokes in front and 36 in rear 
wheel. The wood rims are V shaped with lock joints, 
finished in jet black with ivory center stripe. The hubs 
are barrel pattern with tool steel cups and cones, fitted 
with ball retainers. The cranks are 7 inch diamond pat- 
tern. The Fauber one piece standard crank hanger 
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666,460—Range. Charles H. Blanchard, Cincin- 
nati, Ohio. 

666,593—Coffee pot. Telesphore Babin, Houma, 
La. 

66,756—Lid for cooking utensils. Edward A. Hu- 
lett and John Holmes, Armada, Mich. 

667,014—Grate bar. William S. Hull, Jackson, 
Miss. 

666,814—-Regulating device for furnaces. Charles 
H. Mayers, Washington, D. C. 
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New Patents. 


with 5 arm sprocket is used. The chain is the 3-16 
inch Baldwin. Handle bars are “Claus” adjustable, 
and other parts are up to an equally high standard. 
This catalogue, besides this line of bicycles, shows 
a very extensive line of bicycle sundries of every de- 
scription as well as a complete line of baseball goods. 
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EXPLAINED. 





“See here, who on earth are all these strange, wild 
eyed women in this photograph with you, that you had 
taken at the department store, my dear? I don’t know 
any of them,” remarked Mr. Stuyvesant, eyeing the pic- 
ture, critically. 

“Well, Mortimer,” admitted his wife, “it was bar- 
gain day in the photographing department, and there 
was such a rush that everybody had to get taken in 
groups or not at all !”—Ex. 
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GENEALOGICAL, 








First Chicken—Mr. Speckles is very proud of his 
ancestry. 

Second Chicken—Yes. I hear he claims he is 
descended from one of the first incubators in America. 
—Ex. 








667.064—Stove. Ernest C. Cole, Chicago, IIl., as- 
signor to the Cole Mfg. Co., same place and Council 
Bluffs, Ia. 

667,010—Stove. Jefferson Gary, St. Louis, Mo. 

667,084—Can opener. George W. Gomber, Con- 
yngham, Pa. 

667,108—Can opener. Harry W. Thurlow and 
James T. Epler, Seattle, Wash. 

667,143—Combined wrench and cutter. Edward E 
Tryon, Hartford, Conn. 











> D> wD S 


cS >>> > > > > > > > 


Hoffm 
Illinoi 
Indep 
Indiac 
Jenne: 


THE AMERICAN ARTISAN Al AND >) HARDWARE RECORD. 








ADVERTISER'S INDEX. 


ALPHABETICAL LIST. | LaCrosse Steel Roofing & Cor. Co. 123 


Acme Pattern Works...... 
Acorn Brass Works 


Aitchison, The Robert Perf,d Metal 
American Cutlery Co 
American Radiator Co 
American Steel Roofing Co 
American Stove Repair Co........ 
American Tin Plate Co 
Asbestine Mfg. Co.......+ buegeed on 
Atkins, E. C. & Co 
Atlas Bclt & Screw Co 
Barnard, W. H. & Co 
Barnett, G. & H. Co...... .... « 





Miller, Jas. A. & Bro.........--+++ 


Beckwith, Estate ot P. D..... 


| National Bell Foundryz: 


COO Ree e ee eee twee ee 


= 


Joliet Stove Works.........-.-.-++- 21 “Building pu Furnaces Warm Air. 
Jones & Dommersnas...........-+ 112) Burton, W. J. & Co......-.000 seen 125) Bergstrom Bros. & Co............. 
Kanneberg Roofing Co............ 126) Smith, Bradner & Co.....-......,.127| Boynton Furmace Co........... .... 
| Kelsey Furmace Co.........--0+ +++ 2 er 
| Kewanee Boiler Co...............++ 2 Can Openers. Forest City Fdy. Co................ 
| Kimball Brus. Elevator Co........ 127| Smith & Hemenway Co........... 117| Front Rank Steel Furnace Co 


| Klauer Mfg. Co.. .. 124 Ceilings-Steel SEY Scans <s ccecoscstenes 
. | Le Ss ee 
| Lalance & Grosjean Mfg. Co.... 120) Berger Mig.Co.......+..004 «+> 125} ers Stove Works. ceineesenicive 
Qt ae ee 1| Burton, W. J. & Co... .++. ++ +++ 124) Schwab & Sons Co.. 
| Lee, Glass Andreesen Haw Co. ...121| Canton Steel Roofing Co..... -----126) saith Chas. Co........s+++ese0s 
Lawler Water Feed & Damper Reg- Eller, J. ee v4) ~ 
ulator Co....0+ cece scene ceeee 115) Friedley & Voshardt.............. 124 Gas Stoves and a Ranges 
©} Lenox Machine Co..............+++ 116| Garry lron Roofing Co. . +++-125) 4 ter HCo. F 
115) Lufkin RuleCo.. . cceeee ee --+128) Dlinois Roofing & Supply oo... 124) Odin pending Mig. Co. : 
Major Cement Co. Santina ehenaeeanel 128) Kanneberg Roofing & Ceiling Co. 126, ae oe 
Marion Stove Co.........-++ sseeeee 20) La Crosse Steel Roof & Cor. Co.. 123, Glass Cutters 
Martin & Morehead...........+++: 126) Northrup, H. S..s.00-.....00+++ 08 BOD) tpcenem, Sebi ics... B+ Pasrag 
oreyty CO. ce ceeeenee eves cone ~e ae | Smith & Hemenway Co.... ....... 
Mersfelder, W. L..........-. «++++-116) Connors, Wm.. Ras pes is cee 
RARE AS 25 . . 
lon RT Chimney Tops. Smith & HemenwayCo........... 
Michigan Barrel Co..........+++.+ 121, Berger Mfg. Co.. io ane paguite svees -- 125) 
Miller, Wm. RangeCo.............-10 Burton, W. J. & Co. K06s Ot nesemeeet 124; Hatchets. 


126 Garry Iron & Steel Roofing C.o. yor 


Millsap, Oscar Co............------19| La Crosse Steel R.& C. Co........ 12 
| Milwaukee Automatic Co.... ..... 123) Powers Bros..........02 eseeseee eres 3 on Specialties. 
a 23 . 
| i ee i Si indices 123 Conductor Strainers. American Cutlery Co.............. 
| Mueller, L. J. Furnace Co.... vecee.25) Burton, W, J. & Co...... c.ee0+ eee 124 re scaeoges ee et 
96, Canton Steel Roofing Co.......... 126| Atlas Mig. Co.. steee 


Garry Iron & Steel Roofing Co....125| Bommer Bros.. tt tteteeeees 
St j 

2 Natl he seaevered ai Stamping. Kanneberg Roofing & Ceiling Co. 126 E.Z. Mig Co........ 000-200 000s 
- Neill Stove Mig. Co.. ..26| La Crosse Steel Roofing & Cor.Co123| Farwell. Ozmun, Kirk & Co.. 


| Niagara Machine & Tool ‘Works.. 127 
Born Steel Range Co..... 
Boynton Furnace Co 


nee ee Been eet eee t ewes 


Brammer, H. F. Mig. Co 
Bridgeport Crucible Co 
Brosi, Fred T. & Co 
Buckeye Paint & Varnish Co 
Burton, W. J. & Co.. 


Canton Steel Roofing Co. 
Champion Steel Range Co 
Clark Novelty Co 
Clark, Quien & Morse........ .... 
Clayton, Lambert Mfg. Co.....-... 
Cleveland Fdy Co 
Cleveland Stamping & Tool Co.. 
Cleveland Steel Range Co 


Columbus Bolt Works..... ....... 


Cope, Geo. W. Pattern ‘Works... 

Cortright Metal Roofing Co..... fa 
Cox, Abram Stove Co 
Danielson Machine & Tool Co... 


Disston’s HenrySons 
Dixon, Jos. Crucible Company.... 
Dow Wire Works 


TO eee we ee te ween ee eee 


East Bangor Consolidated Slate Co125 


Eclipse Stove Co egiennan wtindabes 
Eller, J. H. & Co 
Enterprise Mig. Co 


Enterprise Stove Co 


ceee Sees secceses 





E nailer Steve & & Mig Co. ; Ma 


zmun, Kirk & Co 
Forest City Fdy. Co 
Frankfurth, Wm,, Hdw. Co. ...... 
Friedley & Voshardt 
Front Rank Steel Furnace Co 
Galesburg Cornice Works 
Garry Iron Roofing Co......... 
Globe Ventilator Co 


ma & King Perforating C Col28) 
Hess-Sayder aS _ ass or m9 
Illinois Roofing & Supply Co UM 
Independent Register Co 
Indiadapolfs Pattern Works...... 
Jenner, H. W. T...... 


: Galesburg Cornice Works......... 
1 SS EOE 124 Cornice Brakes coos 
+2) Odin Mig. Co-.-+.+ 000 sess eoseees 116] ©, K. Mig. CO..sssescseeceeeesees “soe 
. | Lane Bros Co.. abecdéescn 
ST EEL TD, 0 ncseinsen antondnes 1138 , Sailings Maetietie 
Old Dominion Iron & Nat’! Works127 Cornices. Lufkin Rule C En noel 
Osborn, J. M. & L. A...... ..--... 127| Berger Mig. Co...... 0.00. 00+ 20+ BE RA Be Pons s no npoce cove cence 
Peninsular Stove Co.........-.-...4-6| Burtom, W. J. & Co...... 22.00.00 124! Miner & Peck Mfg. Co.. ones 
Perkins, J. L. & Co... .127| Canton Steel Roofing Co.. g| Nat. Enameling & Stamping Co... 
Peters Cartridge Co... " 100- 118| Galesburg Cornice Works. cereal a 1g|Philadelphia‘Lawn Mower Co..., 
Patereem, A. A, & Caceocccecoscces 122| Garry Iron & Steel Roofing Co...,125) sang ~ Speapge Ce. 
Phila. Hdw. & Malleable Iron Wks123| a comer tte Roofing & Ceiling Co. “ POTTY, DV Ryn eeeeeereeenersceccnes 
Pittsburgh Stove and Range Co....21| Klauer Mig. Co.....---.. 2... .e0e0s 
cs g| La Crosse Roofing Co............. 123| Heaters—Hot Water and Steam. 
Quicklight Mfg. Co.......... --0. 116 Corrugated Arches. | American Radiator Co.... ........ 
Randleman Sons............ —— — Canton Steel Roofing Co.......... 126 Kewanee Boiler Co....... ...s+eeses 
Reading Stove Works............. 
IO a Cresting. Horse-Shoes. 
Riser Bees. Co..o<pc0esese. "125 Canton Steel Roofing Co.......... 126| Old Dominion Iron & Nail Works 127 
Schneider & Trenkamp die ans 16, Kanneberg Roofing & Ceiling Co.126) 
sonar 4 a ag Mfg. Co..... i Damper Regulators. — a ae 
eoce veces | a on, Lam rt ‘oO 
Smith,Chas.&Co................0. 24 — Water Feed & —_— a" al 
Smith, Bradner & Co...... ....... 127) wa me OT eee 2 House-Furni 
Smith & Hemenway Co....... .... 117) Door Hanger. hing Goods. 
Rpts TO. Beno 00.92 0000 c000csce cee 122) Lane Bros Co.. Cleveland Stamping & Tool Co.. 
Standard Lighting Co.............. 17 | Enterprise Mig. Co... .......-... 
Stanley Rule & Level Co ......... 125 » Eave ——e National Enameling & Stamping 
Stuber & Kuck..............-.....125) Berger Bros.. Sdn ead cate s a “Ai og agagt tata tances 
Bemtine, B 3 BEC. con ccccceseesss 123) Berger Mfg. Co. peemahineh bebbeaxtan 125 Sclemn + Re & C0... 022+ veer ooee 
Taylor, N. &G. Co..........--...128) Burton, W. J. & Co... ..c0000. 194| Teledo Tinware Co................ 
Tinnerman Steel Range Co......... 23 Canton Steel Roofing Co.......... 126) 
Toledo Register Co........ ....+++- 24) Clark, Quien & Morse............. 122) Ice Picks 
Toledo Tinware Co...............122 | Cooney, Geiger & Co....... ........ 1| Smith & Hemenway Co............ 
Van John Range Co................19| Garry Iron & Steel Roofing Co....125) 
Warren, J. D. Mfg Co............. 123) Illinois Roofing & Supply Co....,124) Knives. 
Weller, F.S......... ..... «.«++.-.114) Kanmeberg Roofing & Ceiling Co. ae ; 
Welling Mfg. Co...... .....-sseees 115| Klawer Mfg Co..........0000+0000 CARS S Hemenway Oy:...:...-:. 
West Mfg. Co.. ici er) La Crosse Steel Roof. & Cor. Co.. 193} Lanterns. 
White, Thomas ‘Stove Co.. Miller, Jas. A. & Bro.............. 126) 
Willard, Wm. G............ ..23) Riter Bros. Co.. errerirer | | NT ET Sans wonnsytqerete ver 
Wynn, L. D.. 2... ee. cree ee eee eens al ett) Welling Mfg. Co.. setindtincentenbeces 116) Lemon Squeezers 
are Elevators. | Smith & Hemenway Co.,.......... 
imball Sros.. geknde néen én anol 
CLASSIFIED LIST. Fil ay Lights. 
— | Acorn Brass Works...... ........- 
Barnett, G. & H. OE ee 
Architectural Sheet Metal | °*"™° we * "| Martin & Morehead............... 
Work. Flue Stoppers. | Mawtnat, TE ..sivesecccs 2008 ccosee'se's 
| Friedley & Voshardt.... ........ .124 Stuber & Kuck..........00....00.5 115) Quicklight Mfg. Co...........-.+.. 
| Welling Mig. Co....... eunene tas ".115| 
Awnings. : Metal Shingles. 
| Canton Steel Roofing Co ......... 126 Fuel Economizers. | Berger Mfg. Co....... ...0+- esse. 
Balers Darton, WJ. Caiice .cciias cece 124) Burton, W. J. & Co...ee. ...-s 


Cortright Metal Roofing Co.. 


Birtel; Geos Ce .iks des ose50. 2.000.818 Furnace Cement. ,| Garey Iron & Steel Roofing a 
3| Bells SG HUNIR siaa acow dt ecb ices Shi 1} Kanneberg Roofing & Ceiling Co. 126 
| National Bell Foundry,........... HF Pi | La Crosse Steel Roof & Cor Co.. 
Brazing Forces. 4] Osborn, JM. & L. Ao... scsesseee 128 
a | Burton, W. J & Co...... .......+..12 Metals-Perforated. 
B | Furnaces—Tinners. | Aitchison, The Robt Perf’d Metal | 
roilers. Cheek eve C0 secc cosccce cccssvees TE, ee stans 2068 node om onne 204R 2920508 


onde, Marmand, W. Ti. GB GO s2% ccrcs cece. 112 Clayton, Lambert & Co .. 28 | reat & King Perforating ES - 












































































































Smith & Hemenway Co........... 


Frankfurth, Wm., Hdw. Co....... 
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Metallic Shutters. Smith & Hemenway Co........-... 117 Stove Bolts. Columbus Bolt Wks............... 128 
Berger Mig. Co...... giana. panies tall 125| Utica Drop Forge & Tool Co .....117) atias Bolt & Screw Co............-- 1 Fanner Mfg. Co.......-.. ..0.....-114 
Burton & W gaat Bei a Refrigerators. s Casters. Tape Measures. 
Canton Steel Roofing Co.... .....126} Michigan Barrel Co.... .......---- al. P tove Pa | Lufkin Rule Co a 
Garry Iron & Steel Roofing Co..,.126) Registers. 2 me cag seer” gunocinases al 
La Crosse Steel Roof & Cor Co...123) adams Co..........+-0sse eee oes ner en ennnes Sash ener Tinners’ Tools and Supplies. 
Mitre Boxes. Canton Steel Roofing Co......... 20) Stove Lining. Berger Bros. Co.............0.+00+ 123 
Suit @ WemennhGs.... 0.021 117| Independent Register Co.......... u Asoestine Mig. Co................. 119 Danielson Machine & Tool Co....127 
s . Henry. T. E.. - 118 | Comnern, eT eee ll ee ene 126 
Nails. Phila. Hdw. Malleable Iron Wks. -113) Bridgeport CraciteCe..... ...... 115} Jones & Dommersnas.............112 
Old Dominion Iron & Nail Works.127 ge « hp Ret sec eeel ~ Stove Patterns. Lufkin Rule Co.. nese an 
oledo Register Co.... ......+-+++ Niagara Machine & Tool Works.. 127 
Acme Pattern Works.............. 114| Siag 
nai 
Oil and Gas Stoves. | Roofing. Cope, Geo. Ww. Pattern Works....1 14 Perkins, ,« a 127 
* Cleveland Foundry Co.... ........ 18! American Steel Roofing Co.... -..124| Gobeille Pattern Works.. _...114| Stanley Rule & Level Co........... 126 
Odin Mig. Co......+-++0seeeee eee 116) Berger Mig. Co.............++0000 124! Indianapolis Pattern Works ......115| Swaine, F. J. & Co.... 22.2... 123 
Ringen Stove Co........0.++.+++++++ 8] Burtom, W. J. & CO... ceseceeoees 124 Merstelder, W. L....... ..........115] West Mig. Co........ ps aa 123 
Schneider « Trencamp | ee: 16) Canton Steel Roofing Co.......... _- , | aaa 114 Tinplate. 
Standard Lighting Co.............. 17) Cortright Metal Roofing Co....... 127) a 5 Tn Plate — 
| Bast, Bangor Consolidated Slate Stove Polish. merican fim Plate C0.... .. 20.88 
Paints. = 126 Burton, W. J. & Co...... ...- 0000124 
s erseces oe | Dixon, Jos. Crucible Co.. ae 
Burton. W. J. & Co.....-...+-..0 124! re. ey H. & Co. ER Re 124| Hoffman, Geo. W — Canton Stee] Roofing Co..,....... 126 
Canton Steel Roofing Co..... ..... 126 Garry Iron & Steel Roofing Co....125) w ea: Wie he 114 Garry Iron & Steel Roofing Co....125 
Garry Iron & Steel Roofing Co... -_ Kanneberg Roofing Co............ ee Se. ee te eee Poe Te oe Illinois Roofing & Supply.........124 
Dixon, Jos. Crucible Co...... eel Klauer Mfg. Co.. a +1124 Stove Repairs. Kanneberg Rooffng & Ceiling Co.126 
Kanneberg Roofing & Ceiling Co.126 La Crosse Steel Roofing gic 123) American Stove Repair Wks...... 115| La Crosse Steel Roof. & Cor. Co.123 
La Crosse Steel Roofing &/Cor.Co.128| Miller, Jas. A. & Bro..............126| Brauer, A.G.... 0... ..cce0000.0... 114| McClure & Co...... ..00..+-+++ ++ -128 
Pa Montross Metal Shingle Co. sepoaed 123) Osborn, J. M. & a “ies esas 28 
ees Osborn, J 3 aes 128) Stoves and Ranges. Taylor, N. & G. Co.. nate 
Basten, W. J. & Co...... - «> 0 124) Perkins, J. L. & Co....1......-.+. 127| Beckwith, Estaet of P.D.... ....... 28 : 
Smith, Bradner & Co... ... -.-.. 127) Taylor, N. & G. CO...... 22020000: 199] Bern Stes Range Co..............: po Tinware. 
& berg Roofing & Ceiling Co.196 Saws. | Bema Bea wee.... 5 oc cc ccecess occ 14-24 Cooney & Geiger.. .....-++.-++.+--- 1 
OS gee oe hie es 128| Champion Steel Range Co.......... ace oo 
Patents Disston’s Henry Sons.... ......... 117) | Cfeveland Steel Range Co.......... 19] Lalance & Grosjean Mig. Co...... 
. Cole Mig. Co.. 18 National Enameling & te 
PORMOR, Th. We Bicetcccccecdss desea 98 Saw Sets poe te ts Co.. 118 
Michel, O il | Cox, Abram Stove Co.. ene sn eeueel 
CNEL, OSCAL,... Sweccccesccceeccess 7 Smith & Hemenway Co........... 117 Dauntless Mfg. Co.. oe ne nwnaceatyy A. rr & Co. go Vere FSG 122 
Plyers and Nippers ‘ — : oo — i ens osenenaseae Toledo Tinware es, a8 
Smith & Hemenway Co........... 117 American Cutlery Co...... .......113) Eclipse Stove Co................... 9 Tubing, 
GIN GENDIR ctiinn ccs anne ceanetead 111| Enterprise Stove Co................24 . 
Canton Steel Roofing Co....... ...126 
Polish. Shears Excelsior Stove ~ 9 Co. ongennanbens 7 Ventilators 
Buckeye Paint & Varnish Co..... 114 Smith & H Co 117] Hess, Snyder & Co.. 5 cone aie 128 
E. B. Co.. TOES epee piers Sesame | Joliet Stove Works...... .... ....., 21 ee RE SP erascenen see > 
Hoffman, p acing W.. we Shelving. | Marion Stove Co.. ae 20 Berger Mfg. Co.......-++++-. ++ eee: : ~ 
OR, Me A 6a Siete ode wean 114| Warren, J. D. Mig Co............. 118! Miller, Wm., Range & & Dusente Co. 10} Burton, W. J. BE OO.0 <2 0 cocceices 2 
‘s Siding. Millsap Oscar Co.. 19; Garry Iron & Steel Roofing Co.. ..125 
Pruning Shears , saab: Globe Ventilating Co 1 
: Canton Steel Roofing Co....... ... 126) Neill Stove Mig. Co. Socabe éasedabian 26 te ae teats 
Smith & Hemenway...........-.. 117 Sporting Good Odin Mig. Co 11¢| Kanneberg Roofing & Ceiling Co.126 
Pumps. | Peters Cartridge Co.......... 112-118] Peninsular Stove Co...............« stp Ce Oe: a vor 
Beckman Bros............++++0+0+« 111 hts Pittsburgh Stove & Range Co....,.21| POWErS Bros...----+-.0- ee eeereees 
Boosh, Feed FT. Ce «00000 cove cc cc ced Skylights. Reading Stove Works......... .... 26 Washing Machines 
| Berger Mig. Ce.... cece cecccecccee 125) Tinnerman Steel RangeCo......... 23 ashing rd 
Radiators. = ee ere 124! Van John Range Co................19 Benbow Mfg. Co.....-seeeeseeeees 122 
American Radjator Co.... ......... 2) Canton Steel Roofing Co..........126 White, Thos. StoveCo............... 6 Brammer, H. F. Mfg. Co....... ..-122 
Razor Strops. | Friedley & Voshardt......... ..... 123) Willard, Wm. G.................... gg} Clark, Quien & Morse............. 122 
Garry Iron & Steel Roofing Co. ...125 Randleman & Sons.............+0- 122 
Smith & Hemenway Co............ 117 
Kanneberg Roofing & Ceiling Co.126 Stove Trimmings. 
Razors. La Crosse Steel Roof & Cor. Co..123) Arcade Mig: Co................... 111 Wire. 
Fox Cutlery Co...... ocak Mle SIE III, Sad eeee weessitddeees nate 2) Atlas Bolt & Screw Co..... ........ 1| Dow Wire Works...........e0+++ 111 





THE SECRET OF INDUSTRIAL SUPREMACY. 


A very great proportion of the present general 
prosperity, especially in the iron and steel trades, ma- 
chine-tool trades, and metal-working industries gen- 
erally, is due, says M. Chules Buxton Goring, in the 
“Engineering Magazine” for February, to success. in 
securing orders in foreign countries. Gains in this 
direction are won in international competition largely 
by high adaptations of mechanical equipment and works 
organization, and by the adoption of policies which 
secure the fullest possible accord and co-operation be- 
tween employers and workmen in advaneing economy of 
production. The land which is to gain or maintain 
industrial supremacy must perfect methods of dealing 
between manufacturers and workmen as she perfects her 
methods of building bridges and locomotives. The op- 
eration of her factories and workshops must proceed 
as smoothly and continuously, with as little friction or 
heating or clashing, as do the sewing machines, the 
planers, the looms, or the engines: with which she sup- 
plies ‘the four quarters of the globe. She must hold to 
and extend the resort to reason, justice and common 
sense in the settlement of trade difficulties, so happily 
exemplified in the agreement reached last May in the 
United States between the National Metal Trades Asso- 
ciation and the International Association of Machinists. 
She must send the lock-out and the strike to the scrap- 


heap, along with the thousands of other inefficient and 
obsolete devices she has thrown out of her shops. Their 
wastefulness is intolerable, and should be abhorrent. 


_C—OCt—ts—OCC 


PLATES. 





The mills are so well sold ahead that they have 
been obliged to refuse business on which they could not 
make required deliveries in the past week. The demand 
is large, and a heavy store business is being done every 
day. Prices are made as follows: Mill shipment, Chi- 
cago delivery, tank steel, 1.55c; flange steel, 1.65c; 
marine steel, 1.75c; fire-box steel, ordinary, 1.75c; fire- 
box special, 2.25c and upwards. 





BILLETS AND RODS. 





No sales of steel were made in this market last 
week. The schedule remains unchanged at $20.75 for 
Bessemer and $21.75 for open-hearth billets, but no 
mills would take orders for these figures and would have 
no difficulty in securing business at higher prices if they 
could handle it. 
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Trade Report. 





BRADSTREETS’ 
TION. 


The editor of Bardstreets telegraphs us this ad- 
vance report of the iron and steel situation. 

The strength of iron and steel this week recalls the 
boom of 1899. It is probable, too, that the broad and 
storng consumptive demand, and not the operations 
of pools or cliques, is responsible for the steady ad- 
vances. Practically all markets report iron and steel 
higher, but special activity is noted at Pittsburg, Bir- 
mingham and Chicago. St. Louis alone reports foundry 
iron consumers indifferent. At Pittsburg bessemer pig 
is 75 cents higher, and at Chicago southern pig shows 
a similar gain. Steel billets now sell at $3 over the 
pool price for prompt delivery. Stocks of pig and 
billets are reported small. Ore prices have not yet been 
fixed, and the improvement in iron may result in higher 
prices than earlier expected. In finished products the 
feature is the advance of $4 per ton in steel sheets at 
Pittsburg and Chicago. All mills are reported well sup- 
plied with orders. Despite the fact that export trade 
in erude materials particularly is small with indus- 
trially well advanced countries, a good movement to 
other countries is noted. A sample of this is the order 
for 40,000 tons of 56-pound rails, reported from Ecua- 
dor, and orders for railway material from Australia 
and Africa. 

WIRE NAILS. 


Carload lots of wire nails are quoted at $2.45 and 
small lots are $2.55. 





CUT NAILS. 
Small lots of cut nails are quoted at $2.35. 





BARB WIRE. 
Carload lots of painted barb wire are $2.75, and 
small lots are $2.85. Galvanized is $3.05 in carload, 
and $3.15 in smaller lots. 





ROPE. 
The base price for manila rope is 1014c, while sisal 
° ; i fa? 
is 714e base. 





COPPER. 

It is asserted that the sales during the month of 
February have been larger than during a similar period 
for many months. Recent dealings have included large 
lots of copper at full prices of 1%c per lb. for Lake and 
16%c for electrolytic, and these quotations are still 
made by the larger producers, although some of the 
smaller producers do not care to sell at these figures, 
preferring to wait further developments before taking 
new orders. 

Exports of copper from New York amounted to 
370 tons; from Baltimore 450 tons. 





TIN. 

Arrivals of tin during the past two or three days 
have been liberal, amounting to 780 tons, making total 
arrivals since Feb. 1, 2,050 tons. Tin afloat amounts 
to 3,865 tons. The market in this city, influenced by 
lower London quotations, was weak and closed easy at 
26%e to 2714c for spot tin. Quotations at the call on 


ON IRON AND STEEL SITUA - the New York Metal Exchange were: Straits or Ma- 


lacca—Spot 26.4214c bid, 2%c asked; February, 26.30c 
bid, 26.85¢ asked, 26.50e settling price; March, 26.75c 
asked, 26.50c settling price. 

Mail advices from London to a New York paper 
state that the report of tin being returned to London 
from America has induced holders of early prompts to 
realize, and more cash tin has come out during the last 
few days. The fears of an early squeeze have conse- 
quently been much abated, and bear covering is less 
eager, while importers continue to sell forward tin 
very freely. 





LEAD. 

Lead was unchanged at 4%c per lb. in 50-ton 
lots. Demand was fair. Soft Spanish lead was un- 
changed at £14 per ton in London. St. Louis reports 
a firm market at 4.20c to 4.25c. 








SPELTER. 
Business was good and prices were unchanged at 
4c per lb. for prime Western brands. 





IRON AND STEEL. 


Demand for all lines continues to increase, and the 
market is very strong. There are apparently no weak 
spots, and in almost every branch prices have an ad- 
vancing tendency. Sales of foundry iron have been 
much heavier within the past week than any one week 
for a long time, and even scrap material, as well as 
finished forms, are very active. Chicago reports a 
very active market in pig iron and finished material, 
with inquiry from the east for billets, a most unusual 
state of things. 





BARS. 

Sales of both iron and steel bars were large in the 
week, and would have been larger if the mills had been 
able to take all of the business offered. This is par- 
ticularly true of steel, for which there is a very heavy 
demand, while at the same time mills are not at all 
anxious for business at present prices. The market is 
firmer and higher and neither iron nor steel could 
now be had under 1.45c, half extras, while many mills 
are asking 1.50c to 1.55c. 





SHEETS. 

The market is quiet, with here and there a good 
order, but most of the sales are for small lots. Prices 
have been advanced and are now made as follows, mill 
shipment, local delivery: Smooth-finished tire steel, 
1.90¢ to 1.95¢; open-hearth spring steel, 2.15c to 2.40c; 
toe calk, 2.40c to 2.55c; sleigh shoe, 1.70c to 1.80c; 
cutter shoe, 2.40¢ to 2.55c; ordinary tool steel, 6c to 7c; 
specials, 13c and upwards. Cold rolled shafting, 55 per 
cent discount. 
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Quotations. 


METALS. 


FIRST QUALITY BRIGHT PLATES. 


Per Box 
— ET ea er ore 10x14 $7 75 
IX sdiuanieetiues chinidiated eis. Tae 
IC ecenbhe0eetn odgeccnccsccssck nl Toe 
IX Pe ee UL 
Ic eT ee 
1X onbKuhcedess deates s40css nee 
IxXx .14x20 10 00 
IXxxX ..14x20 11 00 
IXXXX -.. 14x20 12 60 
i “) depiemepenrectanatesdadameen 20x28 15 50 
.—lC ere eee 20x28 17 25 
IXX ...20x28 19 00 
SR Oe ey ee 20x28 20 75 
8 te ree 20x28 22 50 


COKE PLATES. 


Cokes, 180 Ibs............++-+....1C 14x20 970 
Cokes, 200 Ibs..........--+-..e0-.JC 20x20 1000 
4x20 


GC ED bites cccnccacenccacel 10 30 
Joker, full weight................ IC 20x28 $11 50 
Joker, full weight...............IX 20x28 13 50 
PORee, BIO TNS. oi ccccavescscesses IC 20x28 112 
Dee, GI ii onde cidcicctccocces IX 20x28 138 25 
MN stcceeces case begend IC 20x28 1115 
I ncceeg Seesdcce cece IX 20x28 18 15 
ly BE On cone 0290600000608 IC 20x28 11 00 
PP, BE MRic cc cess ccnscceceees IX 20x28 1800 
PIG IRON. 
Lake Sup. Charcoal......... ....\.. $18 50@$19 50 
Local Coke Fdy No. 1...... ........ 15 30@ 16 00 
Local Coke Fdy No. 2.......... .... 14 30@ 15 00 
Local Coke Fdy No. 8..... «-.. 14 00@ 14 530 


- 15 3@ 16 00 
14 3@ 15 00 


Local Scotch Fdy No. 1............ 
Local Scotch Fdy No. 2............. 
Local Scotch Fdy No. 8 . 4 0@ 4 


Southern Coke No. 1.........+.+ 200. 15 10@ 15 60 
Southern Coke No. 2................ 14 €0@ 15 10 
Southern Coke No. 3................ 14 10@ 14 60 
Southern Coke No. 4........ ......: 13 60@ 14 10 
Southern No. 1 Soft..............04+ 15 10@ 15 60 
Southern No. 2 Soft................. 14 60@ 15 10 
Southern Silveries..........-....ss0. 16 2@ 16 75 
Jackson Co. Silveries................ 18 50@ 20 00 
Ohio Strong Softeners.............. 16 80@ 17 30 
Alabama Car Wheel................ 21 75@ 22 75 
Malleable Bessemer................. 15 00@ 15 50 
Ge Boers er tccsccscctcceses 15 00@ 15 50 


iin. "ein. Nos. 8 and 10.............. perlb. 290 
St linsatda 000edl bicnghtevencss cdeset per lb. 29% 
BPR. TB. 060 dbs 00 0000 660000 0000 cocy coaies ED 
oe Faeyr errr perlb. 3 05 
No. 20, 22, 24, 25 and 26............++. per lb. 3 00 
BOs GR. ci ccseece cose cece cscs cccsccvceser a OH 
Be icese ern 0200s echdpecesece eves cue perlb. 3 20 


PATENT PLANISHED SHEET STEEL. 
Patent Planished Sheet Steel..“‘A’’ $10 95,'‘B”’ $9 95 


GALVANIZED IRON. 
Galvanized from .....cccescccccccsesees on» TQS 


Commmmarclial ..s00e ccccee ccccce cccceecccece cove ce 20c 
SHEET ZINC. 
00 Ib Casks, base.........00e.ceeeeee 7c per |b. 


COPPER 
base,’ 203c 


CRE oc 20000s cove csoneseens 








HARDWARE, 


QUOTATIONS. 


(The quotations given below represent the 
current hardware prices. They are not given 
as manufacturers’ prices, and manufacturers 
should not be held responsible forthem. Man- 
ufacturers sometimes name higher figures than 
those quoted for goods; they are not always 
selling at the price quoted, but goods are being 
sold at the figures printed below by manufact- 
urers and jobbers.) 





AGATE NICKEL STEEL WARE. 
Agate Nickel Steel Ware................. -- B5&10% 


AMMUNITION 


CAPS, PERCUSSION—per 1000— 


43 Waterproof, 1-10s.. ose deenebenesasecdl 

puehaneseee cnadbbaevieseee anes o0eckiee ane ae 40c 

hooey --52c 

CARTRIDGES. 

Peters Rim Fire Cartridges..............+. 50&34 

Peters Cent Fire, Pistol and Rifle.......... 5&34 
Peters Cent Fire, Military and Sporting 

ED cane cecnntsdnbie bees depebig send 15&54 


Peters Blank Cartridges, except 22 and 32, 
an additional 10% from above discount. 


Peters Blank Cartridges, 22 cal.......... $1 75 2s 
Peters Blank Cartridges, 82 cal.......... 3 50 2s 
Peters B B Caps, Round ball................ $1 18 
Peters B B Caps, Conical ball............... 1 90 
U. M. C. Rim Fire Cartridges.............. 50&3¢ 
U. M. C. Cent. Fire, Pistol and Rifle....... 25&36 
Winchester Cent, Fire, Military and Sport- 

ing Cartridges.. si ee 
U. M. C. Blank Cartridges, 2 and $2 cal...... 10% 
U. M. C. Blank Cartridges, 38 cal........ 50-10-10% 
U M.C. BB Caps, Round Ball....$1 75..25&10s 
U. M. C. B B Caps, Conical Ball........ $2 00 net 
U.M. C. Rim Fire Shot Ctgs .. «+» - HOSS Ss 
U.M.C. Cent * ° coveeses W&10&35 

PRIMERS. 


ET ee eee 


SD Rs odictheeds 00 oven ccbses cncses 110 

WW. BE, C. PEGG IB . cccccccc cocvescocces covses 108 

Wiepcheater Patani. 6.00 0000 o0cc see ssccccce 1 08 
SHELLS. 


12 gauge. Quickshot & League........ %4&10% 
Peters & King Empty Paper Shells, 16 
gauge. Quickshot & League............20&10¢ 
Peters & King Victor Nitro shells ............208 
Peters & King Loaded Shells, Quickshot, 
League and SemiSmokeless ........ 
Peters & Kings Victor Loaded Shells with 


King’s Smokeless................. 40&10&10&54 
U. M. C. New Club, 16 gauge.. «+s ee+s 208108 
U. . &. New Club 10 & 12 Ds ace wie 33 
U. M: CG: New Club.. ee voor Saas 
U. M. C. Nitro. wo PAN 
U. M. C. High Base... sonkine 
U,M, C, Trap.. ees -- 884% &10&74 
Winchester Blue ‘Rivals. A. t 20% 
Winchester Yellow Rivals.. wontad 
Winehaater Rameter v.00 00 00cccrcccccsccoccese 
Wincester Leader...............s0005 38% &10&7s 
U. M. C. Loaded Shells, Black ...... 

Powder . &55 
Winchester Loaded Shells, Black - 
VU. ay: Y idewiit detciineesa peck re "Smokeless 
WUREROSNEE .ccccec cocccccceces -40&10&10&56 


GUN WADS—per 1000, 


POWDER, 


King’s Quickshot Powder; Kegs $4 00; % kegs 
$2 25; & kegs $1 25 

King’s Semi-Smokeless.............. -- D&5¢ 

King’s Smokeless. . os 3, "208105 

Austin Quickshot Router, Ken “4 00; ikegs 

~ $2 25; 4 kegs $1 25 ~ <= 

Dupont Smokeless, Sporting........25, 20&10&10g 





SHOT. 


oo sizes smaller than B, 25-lb bags 


Te rrrrrerrrerrrr me Teeter eee 








Bec bee ai bags, per bag. .....c0.- ceed 60 
Chilled Shot, 25-lb bags, per bag.. cove BO 
ANVILS, 

Hay-Budden, 70 to 84 Ibs.........- sees 10c per lb 
Hay-Budden, 85 to 150lbs.............+. 9c per |b 
AUGERS AND BITS. 

Snell’s Boring Machine A ees —— -80&10&55 
Snell’s Car Bits, 12-inch twist........+.+. «+... 40% 
jeaningy Pattern Auger Bits ib camcipe Comet 50&10« 

oS Fonatn ’ Augers and Bits........ 25&10s 

Ship Augers L’Hommedieu Bits............++- a 
Climax Bits..-...+.-ss+ cre. cesecs cvs eves « QOG10$ 

AWLS 
OE ee per doz. $ 35 
Brad, shouldered, assorted 1 to 4. .... pergr. 2 (0 
rad - poweanan, assorted 1 to 6...... per gr. 2 50 
Peg, Pat.o.... cove cvccescccvee cecsccces pergr. 60 
Pes. hea ade cone sasaceavhtseeneunel per gr, 1 00 
No. 1, Scratch, handled..........++++. per gr, 4 80 
No. 5, Scratch, socket.........+sses+s per doz. 6 00 
BEAMS—SCALE., 
’ 
EME Wi cans 0806ckss ccbbcttentcctt duds accenee’ 
BELLS 
te EE ....o4 stccovteeeuiveccess gle cesg tees BCs 
SE cddé cise beaneedeasdanaonngs  6000egbides 10% 
BELLOWS 
Beochensbthe ee eee 70% 
Hand, 6% in shame. 06094000900860S6 cetees per doz. $4 50 
Molders’, [RR Te per doz. 9 00 
BIT STOCK DRILLS. 
Standard List..... gesees secbemvedsboases 60@60&5< 
BLOCKS. 

Common Wooden......-.- +++. «+++ +: 70¢ to 70&10« 
Eddy Steel Tackle Blocks.............-.--CB%&5# 
BOLTS. 

CARRIAGE, MACHINE, ETC, 

Common, list Jan. 30, '05......... .....00.- 70&2%4 
Norway Iron, $3.00, net Oct: Us Wl cswde end 75&10< 
Boit Ends, list Jan. SN, "Paws 6500-00 cnee cond 50& 10< 
Machine, list Sept. 20, '99............... 00. 70& 10% 
DOOR AND SHUTTER. 

Ives’ Patent 200 00.60n.0s OOS 
Wrought Bancl "Standard chide sail 70&104 
Wrought Flush... .. .... +0002 cee. coeces 40a 108 
Wrought Square, Standard list.. pincitices OS 
BRACES. 

Barber’s . 

Common Bail, ‘American. 

Fray’s Genuine S Sood’ 

Fray’s No. 307 to €0 200s cege 06 ooceqesetd 

Fray’s No. 508 to Silaiiin sinc sausenadened 
BRACKETS. 

Cast Iron Pisin. pcos heqnodeneete .50&10¢4 

Weeaght Stes ness «. sev adune 7. .970&10 to 754 

Bradley’s .. «rec wens eves coee SSLOTOEIOS 





BROILERS. 
WRI bee Ge 0 :t0ise ddd dsdb bd cdes svc ccéscees TF 


BUTTS. 

B pt Batts Nos. 800, 802, 804, 806, 808, 810, 
see ee ee ar ies Gea” 

utts, Nos. . 
x of 08, 90, 842, 848, wt Ab a sed 70& 105 
ae ea 822 —_~ 

Fk or 708, 709, 710, 711, 721, 728, 
cote ebbtiped teenebenebee WtoTV&54 

CAGES—BIRD. 

NR | ods stiah and uiidegben wibasdaheenn 40% 
9008 TBO BOTIES ..... oc ccccccces coceccces cocees 83* 
CASTERS 

: eee 

Plate Casters... suoegevendss D> * 

Martin’s Patent (Phoenix). ebentt cans oc cniien 50&5« 
CEMENT. 


eo Furnace Cement, 5 and 10 lb. cans, 


eeeeee 






~~ np 


a. 


Zi 
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CHAIN, 
pd dade bo Sass ndnsdsobetedsse ocne Ges 00 
eNO et 
5 50 
A A SERS EE A 5 40 
CHALK 
Sapo epee ° per gross 60c 
assis vote Saseonases Sess Sooess . ate 
CHISELS! 
Me erby 2.2, } Medto70&108 
CLAMPS 
No. 25 Adjustable... ............+++++-S0&10to60s 
Carriage Makers’....... o0e-cnen séebcneked 1 
COFFEE MILLS. 
Enterprise Mfg. Co., list Jan. 17, 93.. ... 28 
teed sens adethteldbeKbcoeecedantnwl .5OK108 
ee *60&105 
DOG COLLARS. 
P & Stevens’ List: 

Kress (full assortment) .............».met price 
DOOR CHECKS. 
Blount.........-. add cutegh end dbuess estecaeeesé SOS 
Caticnde 000s 400chectuces cccmegecesseccoesecses 305 
DRILLS AND DRILL’STOCK. 
Common Blacksmith’s Drill........... $1 1 60 
Bench Drills, Steaims’.............e00+ 5 00 
Blacksmith’s Sel irading, ¢ o— Seepage 5 00 


t, Millers Falls, $38 00.. . 208 
Breaielh Automatic Drills........--$12.00 to $15 00 
FASTENERS, BLIND. 


ZimAMROTMIAM'S 000 00008000 voce coccctes ccccce SOMES 
FAUCETS. 
a eS 23% 
B. & L. B. Co. 
Redlich’s Wood Faucets. 

OT eee 
Cn concen engheeur 
CN onsk accstans dake Net Prices. 
Cae Bi sce Science osvene 
M Enobnceckisececcwe 
Self Measuring 

Entorpelee, p eer ee 408 

FILES—Domestic. 
Best Brands, lis Nov. 1, ’90................70&108 
Good Brands, list Nov. 1, 99 .......... +++. 75& 108 
Imported. 


«++» Stubs list. 5¢ 


FORKS AND HOES. 
Coke and Cottogseed Forks............- 
Coal FOUR ecsccos cc cctese 





. - 40&54 

40&54 

40&54 

eer 

SEDvecseccc ovcs epbe eseens . 40&5s 

Sluice Forks . 4&5 

Mill, Manure or Street Forks.. kines bith dee 70% 

et ‘ar or Asphalt Rakes. <—_ aE 

DME TRING e000 000k c% e0kes oocges eneeee coos 654 

Two Tine Hay Forks, Standard Size 

Three ay Forks, Standard 
Four Tine Hay Fork S$: S 








Three Tine ee ye 
Four Tine Hay Header and Baier Forks.. % 
Grain os Basiey Forks, .. ange tthe gepecees 


anure Forks........ccc.s+cccccees 





Serge bbaFEvcen ces pidoenbeehnipebee 
Cotton - 708108 10&5& 25 
sougt Het Sagi aia Hoes ogg eee 4 
‘otton r boo co wccs ent 
Ladies’ Cotton Hoes. eee ones OG1ORT 
SED TEGO i ncccnsces ccc canedutll 
Toy Ladies’ and Boys sees henereen 10&54 
Ww Eapes and Rakes ‘om 
Potato ooks.. ae elideaian 10% 
Hop Hooks. . wc sbaeen woecceuce 





Steel Garden Rakes 





steel Gorden Rakes Stamped blank.. veo tene 
ur ~~ iwaagen avilenall 
ET. coor eoedshivdanel 654 
A) EET MEN 600 nc0g00 0000 cons eee 
arpers’ No. 7 messed ——. bats dad acognmalenl 
Truck Hoes .. occce cece oe MIO 
Hoes. «+. OS 
Special Peectiane-debs dodhee snes ees sete 75& 10& 2s 
oe Down Hooks I 
, RSE SEF 50&10&7%4 
Laid Steel Edge Hoes.. oveansp cancun 
GAUGES. 

Marking, Mortise, etc 608 
Stanley R. & L. Co.’s Butt & Rabbet Gauge. Net 
GIMLETS. 
nth tenkunadubaeaeahidedtaadscersntekued 60% 
GLASS CUTTERS 
ee as chan ene 83% & 10K 
ed SR es eer 83% &105 
GLUE POTS. 

Tinned . hated Gtshenkebses $6000 dine eee 
Enameled... Sng CRO ELE IT, 
GLUE. 

Martin’s Liquid, List.............. 83K< off List 
Martin’s Liquid, List.............. «Oe off List 
Martin’s Liquid, List.. % off List 
GREASE, AXLE. 

IDS bitin octeudniids eden oney 000esece coee Net 
SY GED kn cdcscece cece cvqn pece coeg ce Net 


GRINDSTONE FIXTURES. 


Stowell’s .. es) a a en 
Reading Hardware Co. seietl amines abies abides Obie Net 


HAMMERS. 


“Artisan’s Choice,” A. E. Nail...... 
*s and B. S. Hand 
Machinist’s Hammers...............++++s++ 6O&54 
PS Uc Mp Bacco ccedecce cece ceses 


HANGERS. J 


Badger 605 
Redes. BE Pe ntinadhtednsstnssti tuadanan 83s 
Re ts 
—— 

M re 





Zenith poss Wood Trac 
Extra saibs often given. 


HATCHETS. 


POO ewe e ee weet ee eeee 


40810853 G 505 ° 





C. Hammond & Son..........:. 
Fayette R. Plumb.............. 9 

HAY AND STRAW KNIVES 
Lightning... ............++s00+seceees $6 50&$7 O 


HINGES. 


ht Strap Hinges, No. =. Le neeheedeonaens ... 14 
Heavy Strap Hinges, No. 808 
ht T Hinges, No. 805......... 


Heavy T Hinges, N 0, 807... 


OOO Ree wwe eeeee 


ee s. No. ‘e090. 
Long Chest Hinges, No. 811...... 
age Hasps, = sis... 

Crate Hinges, N EE POURS 
Crate Hasps, Single Swivel, No, 817,.....++++0+ 








HOLLOWWARE. 


Stove Hollowware Ground............+s00+.0. 
Stove Hollowware Unground................+. 
ia das Licnagadesccesnabbe: W&104 


IRONS—SAD AND POLISHING. 


ID os on ccccece cnasé endueces 
Di nt ness Senecoenatesdiebeate 


SE EE GE nees Kace cuss dc b0ceces 
BE, PEI E> 006 Sine 06 cece concee cocccese 








KNIVES. 
Ee ee 
Adjustable Handle.... .............s00:: 25@33 Ks 
WARtOUB oes cocccccscecece coccescces sees 30& 10@ 405 
its acdc ides doen cesseannada a4 
POOTOS CO e 0 56.0 006550 060000 00008 o0te +208 

KNOBS. 
Base, 2%in Birch Rubber tip, @ gro... $1 35 


RELIES Pe ¥ doz. 70c 





Door, Por. Jap’d..... eseeee Ot doz. Tic 
LADLES. 

Reading.... kan pdentk: enemas chonoapeenl 
ST idcns Adan cidequhe Ghek band ann 0000 enenen Ne 
LANTERNS—TUBULAR, 

No.0. Berger’s “Bail Lift,” ) 
RR ee ae r doz $ 9 50 
ie. .S Bergers “Bail Lift,” Gal- 
pat anehtinan meres rdoz 10 30 
No. "2. Senger’ “Bail ift,” 
° rdoz 18 00 
No. 2. Berger’ s “Cold Bias. a oe 
Sietimadéniedthnaaniiamai r doz 
No. 0. Berger’s Dash Boa Les Jap- p408105 
anned, Plain Globe...... per doz 18 00 
No. 0. Berger’s Dash Board, Jap- 
ann ull’s Eye...... per doz 18 50 
No. 2. Be ae Dom Board, Jap- 
anned, -per doz 17 00 
No. 2. Be ~, ‘s Dashboard, Jap- 
anned, Bull’s Eye...... per den 17 50) 
BULL’S EYE POLICE. 
2%-inch flash light.......... per doz $3 50@$38 75 
S-inch flash light............ perdoz 400@ 425 
I Ee Diinieins cnocseceannetil per doz 8 50 
Sinch regular............ «per doz 8 57 


LEMON SQUEEZERS. 


Wood, Common, per gr., No. 0, $5.00; No. 1, 
$6.50; No. 2, $10.00. 


Wood, Porcelain Lined, No. 1, 


debt ahebnnanesassb6S0000 tee perdoz $3 00@$38 50 
| ee per doz 1% 
Iron, Porcelain Lined........ perdoz 8 3@ 3 50 
Jennings’ Star................perdoz 1 85@ 1 90 


STOVE AND PLOW. 


Piow. . sich aptees -- 40&104 
Stove, list ‘Dec. 2, "1800... bn enneds wate eee 70@70& 108 
TIRE. 

Common, list Dec. 28, 1809............. T0to7T0& 106 
Eagle Philadelphia .... 06.2205 ceeceesssecses 72%s 
Norway we") quand esedennstesbabgsesdinnnt 158 


BORING MACHINES, 
Jenning upright without Augers........8 


MALLETS. 
Fiber Head Stearns...... 


Tinners, Hickory and Applewood, 
000000 900000 500060 6000 00 S000e8 per doz 7Tic@$1 50 


MATTOCKS. 
NR IR a inc 00000000 cotvececses sess s0ccencas A 
MOWERS, LAWN. 


Ts 9 


Ce er ee all sizes. $2.50@2.75 
10 12 14 16-in 
‘High Grade............. 425 450 475 5.00 


Pennsy'vania and Continental......... 
Genuine Philadelphia Mowers: 


-Net price 


a 70& 10% 
Style A. (al sdeel) oe cc ce cccces cece cece cece 0X 105 
Style E., Low Wheel... ccocescces cccces 60& 10 
Style E., High Wheel....... -+-- W&1lO&5¢ 
BE SU TN tn i con 06c06eetees oben S0endeas 60% 
CE eee 
nt nis tintibinndanscaccedibte be Net price : 


PD OG inks cn tcribcdce cd acs ..Net prices 
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NAIL PULLERS. 























































































Giant, Ln Per doz., ee 405 

No. 1% piwsehaattae'e 6 00. 40% 

tee a (OD eae terse: sip $5 00. 40% 
AY ms .. Net prices. 

ID ERs «040450004. 0000400056008 per doz., $ 9 00 

epee eee 

MEN cs covesesete ce obnanewestes perdoz., 1000 

NAIL SETS. 
NR so. ow snt.ngesscace ened er gross, $8 $9 00 
Round Kastan eeneenenneneeelil : per gross, Soon 00 


9 
Cannon’s Diamond Point . oer gross. $9 00 Net 
NUT CRACKERS. 


Sargent’s No. 12. ......... 00 cece cece eeeeee eens $1 50 
OILERS. 
Tie PEND £255: <0 245006 cane once 0oseeeuekkeneel 
ee ale pik denies de eaamneelll 50&10&5t 0608 
Malleable INN. non saseinein aman gn eel 
Malleable Hammers, Old pat., same list....... Net 
PADLOCKS. 
Sargent Dog Collar............2.0+s+seeeeeeees 10% 
Sargent Wrought Steel ce er. 80% 
PLANES. 


Stanley Planes, No. 100.. 
No. 1 


PLIERS AND NIPPERS. 
Swedish ~ Cutting otigee.. eee 408 
H i cons one Ni 7 
alls Compoun ippers.. 
U.D. F. & Tr. Co., all kinds .. 
PLUMBS AND LEVELS. 





CAMARO 6600 6000 00005550 cece cccce cs 0005s WUONOEEED 
BRBBRORS « oo 000 5000 cccccces coce cece cent secs cece 605 
POACHERS 
Buffalo Steam Egg No 1, per doz......$7 20, 508 
PULISH, 

POLISH—METAL. 


U. 5. Metal Polish Paste, 8 oz. boxes, 


doz. 50c; per gr. $4.50 Alb ooxes, per 
os 25; y Ib boxes, POT GOB 000002 cpocccrcese 22 
S. Liquid, 8 oz. p—— per doz. $1.25; se 
ates rs’ ‘Friend ‘Metal Polish, “per ‘doz. 
athe mae ne pater es 18 00 
Gaivenna. Paste, 8 0z DOKES..... 2... 0. cece eeeees 608 
Burnishine Liquid 5 Ib.........-+++ seeeeeeeee 16 00 
POLISH—STOVE. 
a ee. ccednes shenasteceuaecel per om! % 4 
Dixon’s Plumbago. ..........eseeeseeees 
POPPERS, CORN. 
Round or Square, 1 qt....-.+-+++++ per selina 654 
Square, 1 He ft Tonkin setesstan baNeen per rt -» $1 00 
Square, 2 qt........-sseceeseereccees per doz., 1 00 
POST mata AUGERS AND DIGGERS. 
Iwan’s Patent Post Hole Auger woneensiere wate 
Eureka Perfection Post “ e Digger, per 
Ng Ree Ao SPCR ES Os PTET FS * 
OE on 06 cllgrwecegedens ceedareqet cul 
POWDER. 
IN CANISTERS. 
Duck, 1m each...... +--+... as apne easteneduaind 
Fine Sporting, 1D =m. seneneeeds acess >Centaiiel T5c 
Rifle, 1m each......- an diiem thsiceerestnmaael 
IN KEGS. 
Duck, 64m kegs.....-.....seeeereceeese cence 
Rifle, 64 kegs.. 
Rifle, 1234 @ kegs... ...--s-+seeeee en eeeteecnes 
Rifle, 25m kegs.......---sseceeeeeeeeeere cence 
PRESSES—FRUIT AND JELLY. 
Enterprise Manufacturing Co.........--+++++++. 2548 
PULLEYS. 


Hay Fork, Swivel, or Solidi ye, on. si "ene vi) 
Hot House, Awni: ‘ond 
Tapanned Clothes ine.. Se 
spend side. hneside ebsecnenséns 0estbe ake 
apa B {Auger Martse): idtédiegececace tAenteEe 
uger Mor 
Common Sense, 1 
Common oun, . — 
Empire.. 








"SASH PULLEYS. 


Fox No. 8 or No. 7, 2% grea voces coves 25c per doz 
Fox No. 9, 1% wheel.. maecees 


Extra for plated F inish.. 25c per doz 
Extra for Anti-Friction Bronze 
DOGG .6cc'c0ee cts0cccegees songcceee 10c per doz 
RAZORS. 
fox Razors No. 42.........0.06+ per dozen $20 00 
carr “ “4 Peer etm “94 00 
“ o . (Platina) “ 4 00 
"Discount 
Ranutankarus.. . “ 16 00 
“REGISTERS. 
Slack anr2d Registers, Ventilators, Faces 
a Bobders 50&10t0608 


white J lepanned "Registers, “Ventilators ond 
Bronzed Finishes ‘in Imitation of Gold, Silver, 


Fe Cee eee teen ee eae see 





Silver... 
White Porcelain... 
Solid Brass and Bronze. Metal... 





20% 
eee eeee ere | | 









| Cop 


Corr 


piete.. 














PIPE. 


ELBOWS. 


ROPE. 





Disston Butche 


Bench, Iron........ 





Bench, Wood, Beech 
Hand, ‘Wood... 


One Piece Conductor Elbows, 


PERE meee ee ttt ewes EOE He weeens 


mn. — bral basemen Sates. —— 








SCREWS. 





RIVETS AND BURRS. 


ROOFING SUPPLIES. 
EAVE TROUGH. 


Perfection’ Galvanized Eave Trough.. 
Fn. ” Galvanized Eave Trough....... 75& 108 
— Galvanized Slip-Joint Eave 


. -T5&108 


6004-6466 60.00 6800ge000s 0006 00860 bée8 1 
Deck oy ‘Bead Galvanized LapJoint Fave as 
das susan Ragaan eae ete bdae adden T5&108 
GUTTERS. 
Roof Gutters, Galvanized...............+.- 75& 105 


Plain Round Pipe,Galvanized, Nested 60&20&2%4¢ 
Plain Round Pipe, Galvanized, Un- 


ER oe es ee 60&208 
VALLEYS. 

Valleys, in Rolls, IC and IX Terne............. 70% 
Valleys, in Sheets, IC and IX Terne..,........ 10% 
HOOKS. 

Flashing Hook iierenian . 108 
Wrought Sti IIT 3. cotacocoesndlll 60s 
CUT-OFFS. 

Kuehn’s Galv............. oaned 

(ROSES Sarat 10&10s 

Acme Tin.. > eee 

EE TOD. eters clk ds cern ovcovbtnnseccdsadl 205 
EAVE TROUGH HANGERS. 


Eave Bod eee Single and Double 


Eave ave trough Hangers, “Single ‘and Doubie 
TE, WH EUs 0 0004 tnd cd Sebo cde 0060s ccceccse 


Galvanized, 


Ree ee EE HEH eee eee eee eee Eee 


Adigstable Elbows, Tin 
PREPARED ROOFINGS. 
. inl 2ply Tarred Roofing, com- 


75 per sq. 
00 per sq. 


Manila, 7-16 inch diameter and larger,... 


Sid wand Ga0dested qekpee ove per Tb 1%c 
Manila, # in ............ perlb 11%c 
Manila, & and 5-16 in.... ---perlb 12%c 
Sisal, 7- mS in and larger.. ..-perlb 7c 
Sisal i canilte petigadns oocnneti perlb 8%c 

os ED MR ncktnninon ve evetied perlb 8c 
Sisal, edium Lath Yarn............perlb 9 c¢ 


BOXWOOD RULES. 
.. +. $11 00 per doz 
oo Men 





ae 
-. 110 a 
aa slik tins Wiesel Ske aN Gin 00 einai 13 00 4 
. 49 = 
rE Re St at 00 “ 
a dae sieves Giles Mlaeled sash th chap ty tal dia sia 10 00 - 
nn soon tentbeidbabanseben 6 00 - 
eee oe - SOK108 
EE RS I 50&108 
SASH LOCKS. 
Ives, Patent.. ceiadidiatain acmneh bine bene 
Payson’s ARENT ane Net 
Payson’s Signal, (mew list................+.6. Net 
SAWS. 
Atkins’ CDS ik cncasees chee secteesbiin ee Net 
Rr Net 
At kins’ Cross ..-Net 
Atkins ; Malay, Mil Mili and ‘Drag. Sone cues wenennalal 
Atkins’ One-Man Saw.... .......6..eccessecees et 
Atkins’ Circular 4 and sesestes teeta bandied 508 
Atkins’ Bands over 2in. wide. onan 
Atkins’ Bands under 2 in. wide............ 50& 108 
Atkins’ Mill, Mulay and Drag............+++++- 50x 
Atkins’ Cross Cuts.......cc.ccsecs+ceeeccee cons 40% 
Atkins’ One-Man............-.- 40& 108 
Atkins’ Narrow Cross Cuts.. cocanse 
Atkins’ Wood Saws and Blades. . é 
Atkins’ Hand Saws...........+ «++ 408 
Atkins’ Com TIE p.ccctuiine gbes en 50< 
tkins’ Butcher Saws... ....+.+ ssesseeeese :40&10 
Disston Circular Solid ont aaapes Lesaniegan ++ DOS 
Disston Cross Cuts 9 .. Net 
Disston Narrow SUNEIINED. - occcccucesceecuens Net 
Disston Mulay, Mill and Drag Liidecéoenensgeell 405 
Disston Framed Woodsaws.. .. 858 
Disston Woodsaw Blades...........+s+e+eseeee +n 
Disston Woodsaw Rods............++-+++ cesses r+ J 
Disston Reneenes: —_ 12, read 9, sone D100, = 
Disston Nos. i, 3. 308 
Disston Com 8 © es. J etc.. 
and Blades 





BENCH AND HAND. 


doz 
‘por dos om at 50 
eteues.sae 











COACH, LAG AND HAND RAIL, 

Coach and Lag, Gimlet Point, Mat Sent, 20, 
Hand Rail. ‘list Jan. 1, ML ccocaseadacasnc eabad 18s 
JACK SCREWS. 

IE csncovecdebdunanen dint eesetaebeneanel 





woop. 
MANUFACTURERS’ CIRCULAR PRICES. 
New List. 

Flat Head Iron ecececes cose Req 
Round and Oval ‘Head Iron....-o37.. 2c... 808 
Flat Head ee | 
Round and Oval NO ERE cncncusacendéusal vis 4 
Flat Head Japanned,... .. «12.05 .00+eeeseeseeees 808 


SHINGLES, METALLIC. 
Eastlake I. C. Tin Shingles, painted, pr sq. 
— C. Tin Shingles, galvanized, pr 


cevgscsetta coq GS @ 
Octagon Fiuted I, C. Tin Shingles, painted, 5 80 


Otta n on Fluted i. © Fin Shingies, galvan- 
ized, per square............. ccseescncooece GF 
SIFTERS. 
Eclipse . pesentecets rgr $15 00 
Hunter’ mates tee Spree: mee > $16 00 
SKATE SHARPENERS. 


kate Sharpeners, Eureka..... - Per doz. -» $2 00 net 
Vasher Cutters, Woodard’s.... “ $2 50 net 


SLATE. 
GENUINE NO, 1 BANGOR. 
seues = 20x10 
Bkxt2 {$8 50 per va eet 94 00 petce. 
22x11 16x 8 


18x12 16x10 
16x12 }$3 75 persq. 16x 9 ba 25 per sq. 
ti ne 

12x 6 bss 25 per sq. 
GENUINE NO. 1 BANGOR RIBBON. 


$3 00 per sq. = 


$3 25 per sq. 16x 8 


SOLDERING FURNACES, 


No. 8 Gems tin reservoir... os oc onsen comeenen 
No. 6 Gems copper TeSETVOir.....--0ccceeeeee : 
6 
4 


14x 8 
14x 7 


Came GRR EER cece csp oc acces ccgnsece secnnges 

Clayton & Lambert No. i Fire-Pot........ eo 

Clayton & Lambert’s Special Fire-Pot...... 
SPRINGS, DOOR. 


Stas (Coll) Met Oct GB... ccce coccccceccoe senna net 
Torrey’s Rod de Dcagheenttie Fer doz. $1 20@$1 25 
Warner’s No. 1.. ceed Bae Paes | 


Barbed Biled....cc cece ccvcccecce ebeces per Ib., 10c 
Poultry Netting.. ee > ae 
STAPLE PULLERS. 
Runell Staple Pullers... ...... 
STOVE PUTTY. 
5, 10 & 25 pound Cans..........eeeeevers per Ib., 5c 
100 pound 
TWINE 


8, 5 and, :* ES 20c. 
* Ib. Balls 


Piss ™ 


Cotton Wrap ing, 8 i to ib... Bees 
2Ply Hemp, E'and 
wine). 


$Ply Hemp, 1 ib; sa snandbedeauinlal 
3Ply Hem et A es *psppcoocoocncamubatnnnes 
ute, vie STTTTTIT TTT 





8,4 onal 

ason Line Linen, , 
No. = Mattress, % and % ib. ‘Balls. ocean 
Woo 5% @6c 


PTeTererrI eri ee Cierra teeeeeeee 


WASHERS. 

Size bolt........ p44 
Washers........ Pe 3¢°00 sito shia 

In lots less oe one keg add Xc per Ib; 5-lb. 
boxes add c to list. 

WIRE ay oe AND NETTING 

Galvanized Wire Netting............++ s+. 80&20« 
Painted Screen Cites per, 100 ft.........++ $1 00 


WIRE AND WIRE GOODS. 
Market. 


Broken Ann, Nos. 0 to as vali soivgemereese 
cope.) Nos. 0 to 18.. 






zed, ee. 0 to 18 . 
Tinned list, Nos. 0 to 18.. 


Annealed wire, on 8 0 os oe oes OOS108 

Brass, list Feb. 26 paseesetcsnaseeety 

Copper list Feb, 26, '96.. ete oewce, 
WRENCHES. 

Ate te Brighi ses anes suns ones 55 OOK 

Bex oy ey 62 ceecbee epaidhnaa 

Alligator... 1.6.0... .00 * Ri @HRWK 
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Wants and Sales. 
For yearly subscribers to TH 
AMERICAN ARTISAN will be inserted 
under this head advertisements of six 
lines WITHOUT CHARGE, for em- 
ployers wishing te secure employees, 
persons seeking situations, parties 
desiring to purchase a business, busi- 
nesses for sale, partners wanted, to 
exchange, &c. Those who respond to 
these announcements will please men- 
tion that thev read the advertisement 

in THE AMERICAN ARTISAN. 


BUSINESS CHANCES. 
a PATENTS. 




















I make an examination free of charge and re- 
f can be had and exactly how much it 
‘or circular. Member of Patent Law 


i 
Pg 
Be 





For Sale—The only hardware and implement 
business ina small, but growing business village 
in southeastern Minnesota. Best farming country 
in the state. Stock will invoice about $2,000, 
doing a good business; tinshop in connection. 
‘On account of sickness we are obliged to sell. 
Will sell or rent building chene, Address or call 
on E. F. Simon & Co., Altura, Minn Q 





For Sale—Clean stock hardware and harness 
with store building $3,500. Opposition 8 miles. 
Located in richest farming country of northwest 
lowa. Address Country,” care of THE AMERI- 
<AN ARTISAN, 69 Dearborn street, Chicago, Ill. 9 





Wanted--To buy hardware store. Will give 
$1,000 cash and $2,000 Chicago real estate. What 
have you got? Address ‘“‘Advance,”’ care of THE 
AMERICAN ARTISAN, 69. Dearborn street, 
Chicago, Il. ) 





For Sale—Stock and fixtures of a tin shop. 
Present conditions here make this a rare op- 
portal 2-story brick shop will be rented to 
yuyer at a reasonable rent. Will give buyer 
several privileges and. inducements that will be 
to his olvanta e. Will sell tools separate if de 
sired and will pack and ship same. Address 
eee Bickel, 117 Main street, ——— 
a. 





For Sale—Hardware stock and store building, 
value $10 000, in southern Minnesota; year’s sales 
$15,000; good country. people and profits; may 
consider a trade fur a farm or ranch. Address 
A. E. P, careof THE AMERICAN ARTISAN, 69 
Dearborn street, Chicago, III 9 





For Sale—Or Trade—Store building, 24x100, 
part brick and latest value $6,000, in southern 
Minnesota; guaranteed rent $50 per month; clean 
hardware stuck in southern Minnesota preferred. 
Address * Latest,” care of THRE AMERICAN 
ARTISAN, 69 Dearborn street, Chicago, Ill. rc) 





For Sale—Hardware, carrying stoves, tinware, 
paints, pumps,‘ first-class tin shop connected 
with complete set of tools; good business and 
good reasons for selling; stock, toois and fixtures 
will invoice $2,500; located in good live town in 
southeastern Wisconsin. Address “L. J M,” 
care of THE AMERICAN ARTISAN, 69 Dearborn 
street, Chicago, Ill. 9 





For Sale—A well established hardware, tin and 
stove business, together with a good tin shop, 
with or without property; stock invoices $4,000. 
We will give our my show cases. safe and 
nhxtures, which cost us , together with a com- 
plete new set of tinner’s tools to the man that 
pays us only what our stock is worth; no old 
stock; have been in business 5 years; a bargain to 
the first man. Address Petersen Hardware Co 
980 College avenue, Appleton, Wis. 9 


For Sale—Hardware stock, at Redwood Falls, 
Minn. A good clean stock and a good trade. 
Poor health is the only reason for selling. Best 
location in town; will rent store room; population 
2000. C. Fred Thompson, Redwood Falls, Minn. 8 


For Sale—The only hardware and implement 
business exclusive in a eastern Iowa town. 
Will sell or rent the building cheap. Must sell on 
account of being crippled so I cannot carry on the 
business. Address J. A. Denkman, Bennett, Ia. 

8 











For Sale—A nice clean stock of hardware, with 
good paying Conor in connection, will invoice 
about $4,500. This business is located in a town 
in the fertile valiey of the S ne River, in the 
eastern part of N. Dakota, and is the county seat 
of one of the most prosperous counties in the state. 

ere is a good investment for any one to 
embark = om ly F Susiness. at, aay og 

o sell. ress Box , Valle t 
N’Dakots. “— 





For Sale—Tin shop, furnace and plumbing busi- 
ness in a growing town of 1200. as and water 
works, large territory, prosperous people. Near- 
est tinner 13 miles. Very ittle competition and 
lots of work. Have the best set of tools in the 
county, which with stock will invoice about 
Am obliged to sell on account of health. This is 
an elegant chance for a god workman If you 
mean business write at uuce to Chas. E. Maris. 
Williamsburg, Iowa. 6 





For Sale—Weil established hardware, tin and 
stove busine-s, together with a well paying tin 
shop, with ur without property. Southwestern 
part of Ohio. Address “C.C.5.” care of THE 
AMERICAN ARTISAN, 69 Dearborn street, Caieege, 


Il. 

For Sale—A $3,000 stock of hardware, stove and 
tinware, in one of the finest towns in southern 
Wisconsin. A good paying business which will 
bear investigation. Address ‘‘Ajax,” care of THE 
AMERICAN ARTISAN, 69 Dearborn street, Chi- 
cago, Ill. 6 





For Sale.—Business for sale for cash, the old- 
est established hardware and farm implement 
stock, with set tinners t »ols. in brick building on 
best business c -rner, in live southern Minnesota 
town on the lowa state line. Will! also sell or rent 
buildings. Nearest competition twelve miles. 
St ck will invoice between $5000 and $6,000. 
Done a $20 000 business last year. Rare oppor- 


tunity. Good reas n for selling. Address 
*R. R.” care the AMERICAN ARTISAN, 68 Dear- 
born street, Chicago, III. 6 





Having a complete set of hot air furnace pat- 
terns, would like to make arrangements with 
some stove company for manufacture and sale of 
same. Furnace ha: been tested and proven satis- 
factory. Address ‘‘Furnace” care of the AMERI- 
CAN ARTISAN, 63 Dearborn St., Chicago, Ill. 6 








For Sale—Entirely new stock of hardware. tin- 
ware, stoves, harness, etc., with a full set of tin- 
ner’s and harness tools, in one of the best towns 
in northwestern Iowa; best of reason given for 
selling. Addrees “X.Y. Z.” care the AMERICAN 
ARTISAN, 69 Dearborn St., Chicago, Ill. 


Partner Wanted.—I have invented a milk pail 
holder; it is made of wire and can be attached to 
any pail with wire in it. 1 will send sample to 
anyone that wants to go in with me and give my 
terms. B.B. Morrison, 507 South Main Street. 
Belvidere, III. 6 


For Sale.—Hardware business situated in Car- 
roll County, lll. Stock invoices over $9,000; can 
easily be reduced. Over $27,000.00 of business in 
190. Stock consists of hardware, implements, 
buggies. harness, etc. Reason for selling 
is poor health. Address ‘‘¢educed” care 
the AMERICAN ARTISAN, 69 Dearborn Street, 
Chicago, Ill. 6 











For Sale —Hardware stock of $6,000in town of 
2.500, southern Minnesota. Address ‘‘South M”’ 
care the AMERICAN ARTISAN, 69 Dearborn St, 
Chicago, Ill. 6 


For Sale.—A good clean stock of hardware, 
stoves and tinware with tinshop combined, will 
invoice about $3,000; in a town about 70 miles from 
Peoria and 90 miles from Chicago, also a two- 
story frame store building for sale; will sell stock 
and rent building or sell both. Best reasons for 
selling. Address Lock Box 317, Piper City, Ill. 6 








Wanted—To buy a tin shop and tools, in city of 
2,500 to 5.000, where there are city water works, 
by a nrst-class tinnerand plumber. Wisconsin, 
Illinois or Michigan preferred. Address, ‘Plum- 
ber,” care of TH& AMERICAN ARTISAN, 69 Dear- 
born street, Chicago, Lil. 5 





For Sale—Weil established hardware, tin and 
stove business with a well paying tin shop and a 
ullline ot agricultural implements. Will! invoice 
bouts.3,000. J. P. McAllister, Kingston, Ill. 5 


1iNNcRS’ I VVULS 











For Sale—Cheap—i Hurlbut’s patent double 
seamer: 1 Savage’s patent combination circular 
shear with burring attachment. These machines 
are made by Peck, Stow & Wilcox and in good 
acne. Address D. A. Williams, jemeseen, 

io. 9 





Wanted—A good second-hand brake capable of 
bending 12 gauge steel in six foot lengths. Ad- 
dress “Brake,” care of THE AMERICAN ARTISAN, 
69 Dearborn street, Chicago, Ill. 5 





For Sale or Trade—1 Doty lever punch with 3 
dies and punches; 1 set Newton’s rotary shears, 
both in good condition, cheap for cash or will 
take sheet iron folder, bench plate or beck horn 
stake. Address M. and P., 19 So. Water St., Au- 
rora, Ill. B 





For Sale—One second-hand 20 in. Stow’s Brass 
mounted groover, one 14 in. Moore’s double seam- 
er, all in good shape. a bargain. Write for prices. 
Address Geo. E. Schuller, Montrose, Mo. 7 





Wanted—Second-hand tinners’ tools. Send list 
and price to Chas. Hahn, Red e, Mont. 6 





Wanted—To buy a second-hand 30 in. bar folder 
and a small hand punching machine, or punch and 
shears combined. Must be in conditien and 
cheap. Will sell a new No. 0—80 in, Gutter Beader 
cheap, never was used, Simsen & Ruppenthal, 
Hilbert, Wis. 6 
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Wanted—2nd hand, old style. Hulbert’s patent, 
double seaming machine. Iso 20 in. tin folder. 
Geier & Peppler, 700 Lincoln Ave., Chicago. Ill. 6 





Wanted—To buy a second-hand set of tinners’ 
tools, by March Ist; must be in good condition. 
Send list and lowest cash price toatinner. Lock 
Box 20, Stronghurst, Illinois. 5 





_ HELP WANTED. 


Wanted—A young man, unmarried, German 
preferred, that has had one, two, or three years’ 
experience as tinner; must be sobrr and a worker; 
State wages; must have man at once; steady jub; 
que town. Address Maher & Son, Preston, 

owa. “ 
Wanted--Bicycle repair man, about March 10th; 
state experience and salary wanted. Barbour 
Hardware Co., E. St. Louis, Ill. i) 


Wanted—A first-class tinner; good wages; 











steady work. Address Schemaeal & Johnson, 
Escanaba, Mich. ) 
Wanted—-We want a man who understands 


plumbing, cornice cutting, tar and gravel roofing, 
and general tin work; wages good and steady 
work all the year; tuwn 8,000; good schools and a 
position for a good man; can use nothing but a 
good man well qualified. Address Charles F. 
Stauffer, Eldora, lowa. y 





Wanted--Iron stove pattern fitters. Must be 
ood workmen. Address “titters,” care ot THE 
AMERICAN ARTISAN, 69 Dearborn _ street 
Chicago, Ill. 9 


Wanted-—-Salesmen calling on the stove trade 
in the west and nurthwest to represent a stove re- 
pair house on commission. For further informa- 
tion address “R. G.,” care of THE AMERICAN 
ARTIs4N. 69 Dearborn street, Chicago, Ill, ” 

Wanted—A number one tinner for inside and 
outside and furnace work. Young married man 
preferred; must be sober and a hustler; stead 
employment by Aprill. Address Lock Box 27, 
Carey, Ohio. 8 





Wanted—A tinner, must be a first-class man on 
gutter, furnace, and general outside and inside 
work; must have some knowledge of use of brake; 
must be young or middle aged, married, strictiy 
honest, reliable and sober, bright, progressive, 
and up-to-date. A permanent job at $15 a_ week 
to the right man Apply at once to E. N. 
Howell! Hardware Co., ies, Ill. 8 





Wanted—We want a firs:-class up-to-date tin- 
ner, quick, active and neat workman, to make 
milk cans, wash boilers, dairy pail, cream, and 
oilcans. Write us at once, give experience, age, 
salary expected and with whom formerly em- 
ployed. Radress A. A. Peterson & Cu., Maple 
Park, Ill. 8 


Wanted—Salesmen for central and western 
states to handle on commission or margin com- 
plete line of up-to-date steel ranges. State terri- 
tory, experience, etc. Specialty Manufacturing 
Co., 859 Rose Bidg , Cleveland, Ohio. 8 





Wanted—Shipping clerk and stock keeper. 
Head man in general! for a young wholesale house, 
handling pumps, steam and plumbing goods, 
engine and boiler supplies, belting and packings, 
etc. One who has some ability as a salesman. 
Must be strictly temperate. A steady job to the 
right fellow. If you are afraid of work do not 
apply. State wages wanted and experience. 
Leighton Bros., Ft. Dodge. Iowa. ~ 


Wanted—By March 15th. experienced tinner 
and furnace man, one who can do plumbing, 
steam and hot water fitting, take charge ot shop. 
State wages, years’ experience Can figure on 
jobs. Good wages, steady ae to right map. 
Address Box O., Valley City, N. D. ~ 


Wanted—Salesman calling on the hardware 
trade in Iowa, Nebraska, Kansas, Kentuc«xy, 
Tennessee, Texas, Missouri, Wisconsin, Minne- 
sota and Dakotas to handle a specialty that is a 
good seller. Large commissions. Address Box 
799, Milwaukee, Wis. 8 


Wanted—At once a sober and industrious tin- 
ner who understands plumbing. steam and hot 
water heating and furnace work. State wages 
when writing. “W.B.,’ care of THe AMERICAN 
ARTISAN, 69 Dearborn street. Chicago IIl. 7 


Wanted—Young man with one or two years’ ex- 
perience at tinner’s trade, who wants to learn 
p cantiee. heating, etc. A good chance for a 

right boy. Write stating what you can do and 
wee expected. Address Box 179, Fox | 

s. 











Tinner—Partner, young man with small capital 
can find good opening in paying business in south- 
ern Michigan. Address **K,” care of THE AMER- 
I1CAN ARTISAN, 69 Dearborn street, Chicago, Ill. 7 


Wanted—By March 15th; a young German tin 
ner who has had 5 to6 years’ experience in the 
tinner trade, for general in and outside work. 
Must be strictly sober and reliable. State wages 
and give reference in first letter. Steady job for 
right man. Address Henry G. Groth, Codastary, 

is. 








Wanted- At once, a first-class tinner able to do 
all kinds of ng work, metal roofing and assort- 
ment work, also must understand pump work and 
be able to repair bicycles. Steady job to strictly 
sober, competent, married man in g town of 

pears. Address at once. Nichols & Rankin. 
Stronghurst, Ill. 7 
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Wanted—A reliable and up-to-date hardware 
clerk and experienced double entry book keeper 
State age, experience, > a | wanted and refer. 
* ence. “German preferred. Inclose stamp for re 


ply. Address H. F. Strehlow, Casselton,N.D. 7 


Wanted—A good all round tinner, for in and 
outside work, for furnace work and clerking store. 
Got steady work the whole year to the right man. 
Give reference and state wages wanted. Th. Han- 
sen, Holstein Iowa. 6 


Wanted—A good soter and reliable tinner, who 
can take charge of shop, when proprietor is absent, 
in a country town. ust be rman and under- 
stand windmill, pump and bicycle work. A single 
man between 25 and 30 preferred. Steady job to 
right man. Give references. Address ‘‘Michigan,”’ 
care of THE AMERICAN ARTISAN, 69 Dearborn 
street, Chicago; Ill. “4 ne 


Wanted—By March Ist; an all around active 
and reliable tinner that can do furnace work, 
plumbing, pump work and such work as usuallv 
comes up in a countryshop. State age. experi- 
ence, references and wages expected. Addre s 
John Seger, Morning Sun, Iowa. 6 











Wanted—Good tinner and cornice cutter. One 
that is sober and industrious and a willing worker. 
Aug. E. Lindemann, 3127 Main Ave., Cracianeti, 
Ohio. 


Wanted.—A good reliable tinner, must under- 
stand shop work, inside and outside tinwork, 
roofing and guttering: gisoline stoves and « good 
knowledge of furnace work, bicycle repairing. 
Absolutely temperate and a gentleman, perma. 
nent position to the right man, state age and 
wages wanted. Harris Bros., Colfax, Ill. 

Wanted—At once an experienced tinner and all- 
around man for a new town in northwestern lowa. 
Steady job for right party. Must be sober and 
furnish references. ages $10 per week. Ss. 
Rebman, Melvin, Ia. 











Wanted—Experienced tinner and furnace man, 
one who can also do — and with a fair 
knowledge of steam and hot water heating. Must 
pe temperate and industrious. Steady job to the 
right man. When answering, state wages expected 
and experience, etc. Address ‘‘Industrious,” care 
of THE AMERICAN ARTISAN, 69 Dearborn street. 
Chicago, Ill. 


Salesman—Calling on stove or hardware trade 
to sell our asbestine stove linings on commision 
only, no others need to apply; state territory cov- 
ered and present employer. Asbestine Mfg. Co., 
Windber, Pa. 8 


Wanted—By March Ist, good tinner and slater. 
Steady job for the right man. Must be strictl 
sober and furnish good reference as to abslity an 

avis, 








reputation. Good wages paid. Henry E. 
Girard, Ohio. 


~ Wanted—A good reliable tinner for inside and 


outside work, fair wages —e Western man 
preferred. M J. Williams, Baton Rouge, La. 2 


SITUATIONS WANTED. 











Situation Wanted—By a young all-around tin- 
ner with knowledge of pumps and pipe work. Am 
honest, steady and reliable Also a good cornet 

layer. Will work at very moderate wages. Can 
urnish first-class reference. Address Box 345 
Columbus, Wis. 





Wanted—A position by a thorough hardware 
man and tinner to take Charge of a business, or as 
tinner with a view of taking an interest or the 
whole business. Years of experience in buyin 
and selling. Address Hardware, Esterville, la. $ 





Position Wanted—By experienced stove sales- 
man. Best of references. Address ‘‘References,” 
care of THE AMRRICAN ARTISAN, 69 Dearborn 
street, Chicago, III. 6 





Position Wanted—Young man can do all kinds 
of tin work, furnace, plup bing. steam and hot 
water, pump and windmill! Am sober. State 
wages, Address“ Box W,” care of THE AMERICAN 
ARTISAN, 69 Dearborn street, Chicago, Il. 6 

Wanted—An experienced salesman with A No. 1 
references, good presence, untiring persistence 
and rare per onal n agnetism desires an engage- 
ment as traveller for a stove or hardware house. 
oe W. G. De Haven, 361 E. 43 St., Chicago, 

f 6 














Change Wanted—By a first-class, up-to-date 
tinner. Am German, age 28, understand all 
kinds of work expected of an up-to-date tinner; 
references given with first letter. If you want an 
honest man, write to August Ebert, Wells, a. 





Situation wanted— By a young man as tinner, 
all around man, 7% years’ experience, can do 
pump work, assortment work, etc., am strictl 
temperate, reliable; try me, Illinois preferred. 
Address, ‘‘Box 208,” Frankfort, Ind. 2 








5) SPECIAL NOTICES. 








WANTED AT ONCE 


Two well posted and competent furnace salesmen 
for the road, by an old established house. Apply 
with references to 


“Box 41,” 


care THE AMERICAN ARTISAN, 69 Dearborn St., 
Chicago, Ill 


FOR SALE. 


Part of a set of Tinners’ Tools. Price, $75. 


Address TY, Walters, 
5 Amory. Miss. 








WANTED. 

A cope ot the Tinsmith Pattern Manual pub- 
lished by Daniel Stern; contents must be perfect. 
Address, stating price, “MANUAL,” 

Care THE AMERICAN ARTISAN, 69 Vearborn St., 
Chicago, Ill, 8 





Situation Wanted—As bookkeeper and clerk by 
a young man 21 years old, with 4 years’ experi- 
ence at hardware trade, strictly sober; have 
references; state wages paid. Address A. M. 
Carlson, 914 5th Avenue South, a, 

inn. 





Wanted—A situation in hardware store; have had 
several years’ experience in hardware store book- 
keeping and handling stoves and repairing tin- 
ware, bicycles and barbering; can furnish best of 
reference. Address John A. Unglaub, Weedeen, 


Situation Wanted—By A No, 1 tinner, 16 years’ 
experience at general tinning, hot air heating. 
bicycle repairing, etc.; married, steady, va | 
temperate; can furnish best of references. 
steady, permanent position wanted in good town 
with good school and churches. Address *‘A. D.,”” 
care of THE AMERICAN ARTISAN, 69 Dearborn 
street, Chicago, III. Y 


Situation Wanted—Steady position by an ac- 
tive young tinner, both in and outside worker; 
can ado pump work, assortment work, repair 
gasoline stoves, etc.; temperate, reliable; mod- 
erate wages. Address “Tinner,’’ care of THE 
AMERICAN ARTISAN, 69 Dearborn street, = 


cago, Ill. 


Situation Wanted—By an experienced tinner 
and slater of 20 years’ experience in shop work, 
furnace work, outside work and slate roofing; can 
estimate work from plans; capable of taking 
full charge of shop. references from last em- 
ployer. ddress “*Tinner,”’ 502 East Av., — 

io. 


Wanted—A situation as tinner, by March. Ist 
Understand roofing, spouting, assortment, bicy 
cle repairing, pump work and a fair knowledge of 
furnace work. Married man, honest, sober and 
steady. Prefer a town of from three or four thou- 
sand. Want a good pesndy situation. Address 
“E. H. M.,” care of THe AMERICAN ARTISAN, 
69 Dearborn street, Chicago, Ill. 7 


Wanted—A position with good reliable firm by 
the year. Am an all-around man, 40 years old and 
sober. Can do inside and ouside tin work, steam 
and water pipe plumbing, old style tar and gravel 
roofing, also asphalt roofing. Understand the 

















WANTED. 


To buy strips of bright scrap tin 28 in. 
long by 1 to 2% in. wide, of 80 to 108 Ibs. 
stock, in quantities of 100 lbs. or more. 
Quote best price per Ib. Address 
“B. M. C.” 
Care THE AMERICAN ARTISAN, 
69 Dearborn St., Chicago, Ill. 





SPECIAL NOTICES. 


FOR SALE.—On account of the death of the 
Proprietor, I offer for sale an established first- 
class Plumbing, Tinning and Stove Business, in 
good location ond plenty of work. Address 

Mrs. Mary E. Reynolds, Ansonia, Conn 











_ FOR SALE.—An unusual opportunity. 
Wholesale and retail stock of hardware, located 
enterprising city, New York state, approximating 
$12,000 to $14,000; can be materially reduced 
should buyer desire. Consisting of Builders’ 
Hardware, Mechanical Tools, Paints, Oils, Glass 
and Stoves. Will be sold at a bargain if bought 
eer 4 close partnership. Address 

G. M.S., care THE AMERICAN ARTISAN, 
69 Deaborn St., Chicago, Ill. 





I have machines that are needed 
in every tinshop in the land. On 
account of conducting my retail 
hardware business, I have not the 
time to devote to developing this 
business. Here is an opportunity 
for an enterprising man to make 
money. I will dispose of my pat- 
ents and rights cheap, if appli- 
cation is made at once. I mean 
business. Address “FOOL,” 

care AMERICAN ARTISAN, 
69 Dearborn St., Chicago, III. 





Young man, well known in_En- 
gland and Continental Europe, 
familiar with the different lan- 
guages, wishes agencies for a few 
lines of American manufacture. 
Prompt and careful attention, best 
of references furnished. Let us 
hear from you at once. 


Stern & Co., 


Liverpool, Eng. 


839 Paradise St., 





We have a new specialty, seils 
at sight to every stove dealer. 
We want traveling salesmen to 
handle it as a side line on com- 
mission. 

q Independent Register Co., 


156 Champlain St. 
Cleveland, Ohio. 





WANTED. 


To reach the Hardware trade of the United 
States with a line of goods of established merit 
and of good demand. A profitable side line for 
traveling salesmen. State territory covered and 


reference. 
E. B. Co., 


P. 0. Box 1443, Boston, Mass. 








[teration 


Is the Secret of Success 
in Advertising. State a 
truth and drive it home. 





DIXON’S 
JOSEPH DIXON CRUCIBLE 


STOVE DEALERS 
will make money and save money by usin 
GRAPHITE CEMENT. 


There is to it for in 
ge a eee stoves, furnaces, eto. 


ple 
0., = 


and prices. 


Jersey City, N. J. 











hardware business in all of its branches. Address 
A. D. P., Lock Box 25, Britt, Ia. q 


and the courage to buy space.” 


Faith in Adwertising. 
(UptHouT newspaper announcements no man who has commodities to sell 

or services to render can achieve as high a degree of success in business § 
as he could with judicious advertising; an y 
publicity brings is worth many times itscost. A leading merchant of Syracuse 
(New York) says: “Most of the owners of large mercantile establishments who 
use newspaper space had their start under the same conditions that nine-tenths 
of the 1 merchants work under. 







the success which newspaper 







They have had faith in advertising 
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Perfection Champion 
Lemon Squeezer e« « 


Patented Aug. 8, 1899. 





Solid Aluminum Holder, Aluminum Plunger, Alumi- 
num Receiver, all finely finished, highly polished and 
nickel plated. Excels all other styles now made both 
in operation and results obtained. Among the advan- 
tages claimed for the Champion are: First, no part of 
the frame projects above the level of the bar to inter- 
fere with the operator. Second, it will squeeze suc- 
cessfully the very largest or very smallest lemon and 
get all of the juice. Third, great . Fourth, 
easily and quickly operated. Fifth, plunger rests 
in a socket and is readily taken out for cleaning. 
Sixth, it is provided with an Stlameite ou) cup holder, so 
full-sized lemonade tumbler can be used if desired. 
This feature will be found a great convenience. . The 
Champion is readily and quickly attached to the bar by 
simply turning thumb-screw. Weight, complete, 7 Ibs. 
Price, each, $3.50. Packed for shipmen 
lock-corner wood box, one-half doz. in substantial wood 
oor case. } Manufactured by ARCADE MPG. 

Freeport, il. 104 Lake Street, Chicago. 


t one each in 








Lackawanna 


Railroad 


The Scenic Line 


New York City 


Palatial Solid Vestibuled Trains 
Superb Dining Cars 
(Meals a la Carte) 
Observation Cars Latest Pullmans 
Elegant Day Coaches 


THROUGH TRAINS 
DAILY from CHICAGO 


Leaving Chicago Arriving New York 




















10.35 a. m. 3.35 p.m. next day 
2.30 p.m. 7.80 p. m. next day. 
10.30 p. m. 7.10 a. m. 2d day. 


Rates s15:00 ee Class 
CITY TICKET OFFICE: 103 Adams Street 
GEO. A. CULLEN, Gen’! West’n Pass, Agt. 
CHICAGO 








» JOhn WW. Gaither, ¥ 
Jackson, Tenn., writes: 


% i like THE APIERICAN ARTISAN, and \ 

@ Wwantit as regular as Sunday rolls around. 

® |! think it isa number one paper to have Y 

pa for its quotations are always up to dete 

mq which makes it invaluable to the tin 
shop.’”’ ° “poe . ° . . 


E =-Z-to set. 


Made of metal. 
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E -Z-to bait. 
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‘and Rat 
Traps. 


E -Z-=to clean. 


Will not warp. 


E-Z-Ketch will positively not spring of its own accord, 
yet has surest trigger ever invented. 

We furnish fancy printed matter. 

For sale by all hardware jobbers. 


E-Z- Manufacturing Co. 


CALESBURC, 


ILL. 





Send ate. in Stam 
for Free Sample of 





The Cleveland Stamping and Tool Co., 


‘‘Solid-Steel’’ Lava Enameled Ware. 






ane e. 








RZ -and Bank Railings, Iron 
‘Grills and Wickets. 





' 
- Window Guards, Offic ~ 








pen GAT 
Feige ING VROUGHT IR iRO 
>, = 
2 . oceetete 
RE W IUISVIL 








Spark Guards, Poultry 
Netting and Garden Me 
Fencing. 








US jNFALLIBLE 
METALPOLISH 





IN PASTE, LIQUID OR POWDER 


FOR ALL KINDS OF METALS 


Best, Cheapest. Goes Farthest. Never dries 
ap or shrinks. oney makers for everyeuy Sold 
by the pa seen anes. Sample free by mai 


GEO. W. HOFFMAN, Mece., 


@® 295 E. Wash St., INDIANAPOLIS, IND. 
GRANCHES: 1 Park Row, New Yor« City; 
119 E, Madison St., Cuicaco, ILL.; 5038 Mont- 


j gomery Avenue, SAN FRANCISCO, CAL. = 


Established 12 years 








BOTTOM PLATE. 


Tie NEW MORRISUN 
PIPE REGISTER 


is an old favorite, and the prices 
are made so low that it should 
command a ready sale. 


THe SCHREIBER & 
Concuar Mc. Co., 


Manufacturers of Hardware, 


. «--DUBUQUE, IA. 








100 TINNERS’ PATTERNS, 


me $1.00 





DANIEL STERN, 69 Dearborn Street, CHICAGO. 









sonyen POM Noe r 
a OS, AES 


Pa a 






me B 


we a NS POR ee in, 
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Asbestine Stove Linings, 


Use! 


Use! Use! 


sbestine Stove |_inings 
in your Stoves. 


Lasts Longer, Costs Less. 
Asbestine Crate Walls, 


Asbestine Brass Furnace Walls, Etc. 


+ 

+ 
+ 
+ 
+ 
+ 
+ 
+ 
+ 
+ 
+ 
+ 
+ 
+ 
+ 
+ 
+ 
+ 
+ 
+ 
+ 
+ 
+ 
+ 


Made 


et t+ + + + % 


+ * 


If, on the fault of our Asbestine Stove Linings, placed in amy stove, proves unsatisfactory, we are 
willing to furnish a new set of linings, free of charge, paying all expenses, providing directions have been followed. 


ue The Asbestine Mfg. Co. 


e+e eee ee ee t¢etetteete $+ tttrteeteetrtrrttrettrPee et + 


Our Guarantee. 


Mention this Paper. 


* 
+ 
+ 
7. 
* 
+ 
> 
++ 
+ 
+ 
+ 
* 
+ 
7 
+. 
+ 
*t 
7 
+ 
* 
* 
+ 
+ 
+ 
- 
+ 
+ 
> 
Windber, Penna. + 
* 
*- 








Take Your Choice. 


You “Get Your Money’s Worth.” 


Peters Shells. 


Ideal. A high-grade, rich, cherry-colored 
shell. High brass reinforcement, battery 
cup, Peter’s No. 8 Primer, loaded with 
King’s Smekeless, highest velocity, even 
pattern. 


. 

New Victor. Medium grade. A 
beautiful green shell, brass reinforcement, 
Loaded with King’s Smokeless. A perfect 
load for trap or field. 


Referee. Any trap shooter or hunter 
now using black powder should try the 
R-feree. Loaded with King’s Semi-Smoke- 
less Powder. It has all the advantages of 
Smokeless and costs but a trifle more than 
samen powder loads. 


Leag' UC. The king of all black powder 
loa They are loaded with specially 
selected material and are unexcelled. 


be Peters Cartridge Cas 


CINCINNATI, O. 
Eastem Branch: T. H. Keller, Mgr., 80 Cham 
bers Street, New York. 
Hibbard, Spencer, Bartlett & Co., Chicago, 



































=" (Duplex Bolle § =~ 


The best uten- 
| sil ever made 
| for a Hot Plate 
Gasoline or Oil 
Stove. 














JONES’ PATENTED 
CoPING SAW 


IN OPERATION. 


This saw is constructed with a tubular back, 
through which runs a string or a cable connecting 
both ends of saw frame, which causes the blade to 
turn to any angle by turning the handle only, 
without removing it from the work. 


Furnished with One-half Dozen Blades. 





Send for circular. 


Jones & Dommersnas, 
3! & 33 Indiana St., : - CHICACO, ILL. 


Write your jobber to send for sample. 











We may live without poetry, music and art; 

We may live without conscience, and live without heart; 

We may live without friends, we may live without fads; 

But business today cannot live without ads.—American Advertiser. 
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SOLD ON FIVE 
DAYS’ TRIAL : 


The Erte] Full Circle, All Wrought Steel 


Gem Baler 


The lightest, the strongest, the cheapest 
continuous travel hay and straw press 
in the market. Hundreds in use. Cata- 
logue free. 


Geo. Ertel Co. 


Patentees and Manufacturers, 


Quincy, lll., U. S. A. 


Established 1867. 


7 eTeeeeeerereererererererereeeree eS 


Se eee ee ee 


Make Your Stock Sell [tselfi—write and ask how. 





$44 444-4 444444444 











7 eeeereereeweeweeeeerereeeeeeeree ee 
















& 


Se OC 


f Registers and 


Ventilators. 
A Full Line, Unique Designs 


Quality and finish unexcelled. All styles 
f finish, from Japanned to Gold Plated. 


Send for Catalogue. 


The Philadelphia 
Hardware and Mal- 


leable Iron Works 
anagem Pa. 


ir = E. HENRY, 


10 Long St. CLEVELAND, O. 





ALL SIZES—ALL STYLES 
OF FINISH. PROMPT SHIPMENTS. 


Quality and finish unexcelled. 











SEND FOR CATALOGUE. 


EXPERT DESIGNERS OF HARDWARE SHELVING. 
Je D. WARREN MEG. CO- 7 = Chicagzao- 
. OFFICES: Dept. D, Rooms 502-503 Masonic Temple. 


The 
O. K. 
IVifg. Co. 


3041 So. Halsted St., CHICACO, ILL. 


IMPROVED 


Young America Scale. 


It is Made of Steel. White Tile Top. 
Tin or Brass Scoop. Brass Dial. 
BEstT IN THE WoRrzLD. 


A most beautiful and attractive scale for all pu 
Beautifully enameled, ornamented and arziped. Weighs 








The O. K. Stee! Brake. 








You can = this one in the face to prove its 
aeons without king for weights. Every scale ex~ 
amined before leaving the factory and warranted correct. 


MANUFACTURED BY 


AMERICAN CUTLERY CO., °u:2*°° 
The Jersey Cream - sacar 


Separates cream from milk in less than one hour. 
The most simple, practical and reliable separator 
on the market. A sure seller. Sold to dealers 
only. Write for prices and circular to 


THE 


Galesburg Cornice Wks., 


GALESBURG, ILL. 








b 








Ss 


1 
ie 


















‘“‘T subscribed for your 
paper one day, and 
obtained a position the 
next day.” 


Don Apans, 


Mornine Sun, la., 
WRITES: 
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to the best trade in your 





-ER 


as ¥ 


town by handling BUCKEYE 


RAVEN STOVE ENAMEL for polishing stoves, pipes, and al! 


iron work exposed to heat, and you will make money. 


Buckeye Paint & Varnish Co., rotedo, 0 





TRADE MARK 


ae 










IT JS BLACK. 
IT JS GOOD. 


ll af y 


p | PS Manufactured by 


. wilh 


STERLING, ILL. 


ware. 
6 five Ib. ‘pails i in acase. ment Stores. 


aa ee 


If quality is not satisfactory, return at. our expense. 


- » = B Black Silk Scan Rs 
ee J Stove Polish Works, 


jee Sold to Stove Manufacturers and Wholesale Hard 
Not sold to Mail Order Houses or Depart- 


» — SELLING THE 6 L A C K “ I ne <—> 











MANUFACTURED BY 


The Fanner Manufacturing Co. 
CLEVELAND, OHIO. ‘ 





‘REPAIRS FOR ALL 
STOVES « 
RANGES. 


8 A, (i. Brauer 9 316-318 North Third St., 
ST. LOUIS, 


rae eB 
& 3 











MO. $ 


| q STOVE ana HEATER 


COBEILLE PATTERN Co 
CLEVELAND 
STOVE PATTERNS 















THE Ceo, W. CoPe 


STOVE PATTERN WORKS, 


Randolph and Atwater Sts. 
DETROIT, MICH. 


ATTERN 
_P. S. WELLER 


PATTERN WORKS, 
State St Orrwev rr 











| 


Experience. Correctness. 


Acme Pattern Works 


Patterns 


AKRON, OHIO. 
Satisfaction. 


SSPE Seheh heheh 





























oars | 








> 
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DIAMOND VISE AND DRILLING AttacuMent PATTERNS 


| | Wood and Metal for Stoves. Ranges 
and Furnaces to order. 


w. L. MERSFELDER, 
PATTERN WORKS: 
ls, E. Corner Pearl and Ludlow, Cincinnati, O. 


sa ge fly 9 LAWLER'S 


VISTI 4 
mail pene s3 2 q ? Automatic 
se Weighs unds. 
po ~ | 'S< CELLAR DRAINER 


pwce: ee of jaw fe one aoe vay and 
hardene ny vise to satisfactory must I é | The best and most 
amy lo pe of the jaw covered with hard- ro 3 ontiaailennanien hos 
Ss | the purpose in the 


MANUFACTURED BY , market. 
DUBUQUE, 


The Adams Company, IOWA. E 
Champion Stove Clay =n : 


| 
| 
| 
| 

















The only Stove Lining made of crucible ma- 


terials. 
Packed in 2% Ib., 6 Ib., and 10 Ib. pasteboard 


boxes and also in bulk. 
Order it from your jobber. 
The best and most refractory lining made. 


BRIDGEPORT CRUCIBLE CO. 


BRIDGEPORT, CONN. 


= LAWLER WATER FEED & DAMPER-RECULATOR CO. 
The Stay-t n | ue Stopper 181-189 Mercer Street, New York City, or Chi 
Engineer Supply Co., 167- 169 Lake Street, C 
Brass finished, nicely Seceaaien is the very best on | ‘*#Tl 


the market, is sold only with a positive guarantee to 
be absolutely soot ae and cannot be pulled, jarred | COR CWE SANITARY VENTUAATED 


or blown down from the flue hole. h ad 
We are headquarters for Asbestos Mats, Flour al n u m p 
Sifters, Peoria Fruit Presses and a full line of reed _ The only chain 


pump curb con- 


Tinware. ask YOUR JOBBER'FOR THEM. és ome Ey structed on 


scientific prin- 


Stuber & Kuck, Poet =: 


galvanized wire 


PEORIA, ILL. Ri te: x screen. Ali the 








fixtures, the 
reel, nozzle, 
bearings, han- 
dle and reel 
shank are thor- 
oughly gal- 
vanized, mak- 
ing the curb as 
well as the fix- 
tures rust-proof 
This curb has 
no cast iron 
rims; the body 
and lower rim 
is formed from 
one sheet of 
galvanized 
iron; the side 
seam is locked 
and riveted. It 
is painted a handsome gray color and nicel 
+ stenciled. Every curb is thoroughly inspecte 


now in use. Write for circular. ih én before leaving the factory, and we guarantee it to 
be the best and handsomest pump curb on the 
° 


weg HG. O._— Coa oy aro, 
Stove, MangesFurnce| quiere 


INDIANAPOLIS 


e e 
Repairs of all Kinds. soy rater worts 

















INDIANAPOLIS, - - IND. 
We manufacture to order 





Hardware Specialties of any 
description. 


American Stove Repair Works, = 


186-188 West Seventh Street, St. Paul, Minn. | 








lle 
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The Quicklight Lamp 


is the only iamp fit for house use. No noise, no flicking 
out, but is quiet, and a steady light. Made in DOUBLE, 
SINGLE and STAND LAMPS. Write for circular and 


price list, and terms to agents. 


THE GREAT OBJECTION to all of the different makes of gas- 

4 Oliue lamps heretofore offered to the public has been that 

y they By ba generating, which means tiresome delay in light- 
i 


















ing, culty in keeplag in working order and heavy expense 
for repairs; the different parts of the lamps being compli- 
’ cated. There is also the expense of alcohol,-.which is aa 


absolute necessity with all generating lamps. The “Q”’ re- 

uires no generating, no alcohol, no waiting, it is operated 
the same as ordinary city gas, lights instantly, can be turned 
up or down, as desired, and is absolutely safe. 

You are doubtless familiar with 
generating lamps and the many dis- 
agreeable features. No generating 
lamp will sell at any price where our 
- Quicklight Lamp is known, and as a 
. gift the generating lamp will soon cost 
more money for alcohol, repairs, etc.. 
im \\\\Y than our lamp at full retail price. 

We are not trying tocompete with Z 
cheap Lamps. You can buy them at “Uf 
any price. We prefer to offer you 
the best lamp ever made. 


We guarantee entire satisfaction. 


Quicklight Mfg. Co. 


3-325 Dearborn Street, CHICACO. 
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Erie Gas Cookers 


The most durable, economical and 





low priced Cooker on the market. Low- 
er in price than Oven and Hot Plate 
separate. Write for catalogue and prices. 


QainStoveMan- 


ufacturing Co. 


ERIE, PA. 








THE J. H. MOREHEAD. 


M*M. 


ARC 
LAMP 


No False Claims. An 
Actual 450 Candle Power 
Light. Written Guaran- 

STORE LAMP. tee with every Lamp. STREET LAMP. 
~ We do not claim 750 Candle Power and give 300. We make more light than any 
other gasoline lamp made and consume less fuel. Two years practical commercial; 
service. We are the originators, Others try to copy. Passed by Underwriters 
for entire U.S. The Lamp is portable; carry it anywhere. We guarantee tc pro- 
duce as much light as any commercial electric are Write for particulars. 


To show our good faith and the superiority of our light we offer to ship a lamp for approval. 


Martin & Morehead. 


51-57 W. Washington St. CHICAGO, ILL. 


~ H, T. MARTIN, ~ 


un » 








+ ee H | Merkel’s Simplicity in- 
Artificial Light | candescent Vapor Light. 


Revol ution ized ! | An absolutely safe light. 
WALL LAMPS Absciute cheape 


than gas or electricity. 
THs lamp consumes about one pint of gasoline in six to 
eight hours, and with the improved mantel produces a 
soft, steady and very brilliant white light, from 80 to 100 
candle power. The Merkel Simplicity Light will not smoke 
or discolor ceilings. 
Send for catalogue. Manufactured and patented by 


H. MERKEL, 
513-515 Elm St. ST. LOUIS. 





Highly polished brass with 
gold finished ornament. 














|The Lennox 

















is dng 











ASH pit 
4 


x 


Furnace 


Steel 


ade. Lennox Machine Company, 


15 East Fredrick St., Marshalltown, lowa. 
Catalog Free. 








THE 


FRONT 
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r 
RANK 
sania! 
Front Rank 











Steel Fur- 


nace Co., 
St. Louis, Mo. 














B. S. ESTES, 
Devil’s Lake, N. D., writes: 


“I have secured a good man, thanks to 
my ad. in The American Artisan. You 
have my heart-felt thanks,” 














THE AMERICAN ARTISAN AND 





To Raise the Standard of American Tools. 
We devote our time to manufacturing perfect 
goods. Ask for the Green Book of Hard- 
ware Specialties. It is full of pec things. 


UTICA DROP FORGE & TOOL CO. 
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OUR AIM 


Srnith & Hemenway Co. 


Thomson Bros. & Co. 
296 Broadway, NEW YORK. 





THE “DISSTON SAW” WILL DO MORE WORK WITH 
LESS EXERTION AND HOLD ITS CUTTING EDCE 
LONCER THAN ANY OTHER BRAND OF SAW. 
















Fully Warranted 


as to 
Material 
Additional Information 
and Send a Postal 
Manufacture. o M wa phiet 
e ur Pam 
Henry Disston & Sons, Inc., **Practical Hints 
Keystone Saw Tool Steel & File Works. To 
Philadelphia,‘ Penna. Mechanics."* 





“ENTERPRISE” 
saa Petras ~ Mills “* Extractor end con Mill 


35 Sizes and Styles for Hand and 
Power from $1.25 to $125.00 





—# No. 21, - $2.50 
, - « Order from your Jobber .. 


No. Oo, $1.50 Descriptive Catalogue mailed Free No. 750, $7.50 


The Enterprise Mig. Co. of Pa. 


N.Y. Branch ret Philadelphia, Ue Se Me eS Front Street 
Coeeceeeeeesoeeseoseeeeeseseeeseseseseses 














Saeaepeaeeeeeeeeeee een nnn epee eee 2 sg 








OSCAR A. MICHEL, 


SOLICITOR OF AMERICAN AND FOREIGN 








gt NO ADVANCE romptly. 
psn FEES FOR UNDERTAKING smoused. 
Fie SALES OF ublished. 

mee PATENTS aT 


Design FOR CLIENTS. 


302 BROADWAY, DEPT. 27, NEW YORK, N.Y. 


.™.e'...rCrrrrrrrrereeeevrFereewperfegetr. 


7s eeeeeeemRemhlcaemhmcaetmUmcaetTmaetTOTaetOmaetemaateaetkeaaetkEeaetGteaeaeaemeaemaemaemaemhmeetmaemlmaeemlmaee 





A258 8868 ee ee eee ee ee 
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Brilliant Enameled Steel Ware 











\ A decidedly handsome effect. 
"eo : Outside beautiful shades of green, 











blue and brown, pure white inside. 
a « Some pieces colored inside also. Page 
206, Catalogue No. |, explains this. 
The “get there’ dealer will under- 
¥. 4 stand the advantage in handling 


: 
sg eye Yi something a little different from his : 
He os Ne neighbor. : 

p= 






































is Pie ts Here is an opportunity. Do not 
* i eee, fail to talk these matters over with 
b y% = tetege § our salesmen. 
» Ee. } sae . +H A ae Eerie ! They are good fellows and want to 
rt be. ta NY A Sa ES Bae : help promote your business. 
= | ee ANS 7 : And do not forget our Catalogue; a 


ts. postal card brings it. 














= = eal NATIONAL ENAMELING 
OF F AND STAMPING CO. 


- . — BRANCH OFFICES 


NEW YORK CHICAGO ST. ST.LOUIS 
BALTIMORE MILWAUKEE 



















rou 
“(jet Your — Worth.” 














. . Any t hooter or hunter now 

Ideal A high-grade, rich, cherry-colored uatesine: ‘weiner tse poe der should try 
e shell. High brass reinforcement 

: “Wa : the Referee. Loaded with King’s Semi- 

battery cup, Peter's No. 3 Primer, loaded Smokeless Powder. It has all the advant- 

with King’s Smokeless, highest velocity, even ages of Smokeless and costs but a trifle more 


pattern. than black powder loads. 


H Medium grade. A beau- The king of all black powder 
New Victor. League. loads. They are also loaded 


tiful green shell, brass 
reinforcement. Loaded with King’s Smoke- with specially selected material and are 
less. A perfect load for trap or field. unexcelled. 


Peters Cartridge Co. 


CINCINNATI, O:. 
EASTERN Brancu: T. H. Keller, Mgr., 80 Chambers St., New York. | Hibbard, Spencer, Bartlett & Co., Chicago. 


2 PETERS 
45-70-5000 ¥ [DEAL 
U.S. GOV’ T. =" 3 . NITRO "POWDERS , 
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Crawford Bicycles. 





























None Better. Rew as Good. 
BE FAIR TO YOURSELF. INVESTIGATE. 


CATALOG FREE FOR THE ASKING. 


FARWELL, OZMUN, KIRK & CO. 


Wholesale Distributors, 


S’T. PAUL. 


+0+6+6+6+6+ 


GENEVA STEEL GOODS 


LEAD ALL OTHERS in quality, workmanship and excellence of finish. 
Greatest variety, latest and most approved designs. 











Write for Catalogue and prices. 


Wm. Frankfurth Hardware Comp’y 


MILWAUKEE, WIS. 





eee ee 
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“L. & G.” WROUGHT STEEL 


Kitchen «« Pantry Sinks 
ad Plumbers’ Basins 


Are supplied in PAINTED, GALVANIZED 
and ENAMELED FINISH ‘(inside and out), 
BLUE and WHITE, AGATE (Gray), 
CRYSTAL (Light Gray). 
New illustrated Catalogues are now ready 
. for mailing to applicants. 
“L. & G.” Steel Sinks are pressed from 
wamaaee. single sheets of Wrought Steel. Break- 
% age is impossible. Freight charges are 
™ less than half that of CAST articles. 













>, 


Lalance & Grosjean Mig. Co. 








q 
WESTERN BRANCH: MAIN OFFICE: EASTERN BRANCH: 
81-83 Michigan Avenue, 19-21 Cliff Street, 83-91 North Street, oa 
CHICAGO. NEW YORK. BOSTON. 
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NOW IS THE TIME T 


Every Lamp TO APPLY FOR he Agency 
Sold OF THE 


Sells Another. Doran Lighting System 


Remember the FIRST in the field will reap the harvest. Our improved Doran 
Lamp is the height of perfection in Hydro Carbon lamps. DON’T confound this 
with the common too candle power gasoline lamp. We have something entirely 
new, pronounced by ALL who have seen it the BEST thing they ever saw. 














































1250 Candle Power. Handsome, looks exactly 

No fount to fill and break A Few like the best electric arc 
mantels. lamp. 

No shadow below, light att | its Last, but not least, the 
around. (i ood cheapest system on the 

Turned up and down in- market, both in first cost 


stantly with a chain. and in operation, which 


e 
Simplicity (it will surprise you). Points is 1-6 of any other light 
Practically noiseless. of its power. 

















Weare appointing agents now for every town and city inthe U.S. It will be 
profitable to you because we have POSITIVELY th: best system of lighting ever 
invented. It has absolutely NO FAULTS. Every lamp guaranteed to be perfect 
and give satisfaction when received. As to our responsibility we refer to any bank 
or mercantile agency in Chicago. 


Used for Interior Acorn Brass Works, 


and 19a Jefferson Street, CHICACO. 


Street Lighting. SPECIAL NOTICE.—Al] infringements on this patent will be prosecuted to the full extent of the law. 
Excliusiwe Territory wvill be grarnted. 


































chambers. 


and bring trade 





Our enamel is baked on galvanized iron. 





YUKON, 
ECONOMIC, 
a» CHILKOOT 


The Creat Sanitary 


Refrigerators 


Honestly made and beautifully finished. 


Eight walls to preserve the ice. 


A perfect Refrigerator and a great economizer of ice. 
The originators of successful white enameled provision 


There are many imitations but ours is the only perfect enam- 
eled Refrigerators on the market. 


If you want a first-class line that will please your customers 


Write for Catalogues and Discounts to 











The Michigan Barrel Co., ss 





DOES... 


the time in which you get an order 









filled make any difference to you, 
Mr. Western Dealer? If it does 
you should bear in mind that we 
are “in position to give the trade 
of the West and Northwest the 


quickest and promptest service in 





the country. 
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We extend 


cordial invitation 






a 


to 
all visitors 
as well as 


buyers. 










— 


ee 





os 












THE AMERICAN . ARTISAN AND ARO WARS RECORD. 











PLECKER’S CORRUCATED EXPANDING CONDUCTORS. | 


Made of Galvanized Iron in Ten-Foot Lengths without a Cross Seam. Will not burst when full of ice. 


Clark, 
Quien & 
Morse, - Peoria, um. | 
















ROTARY 
WASHER 


ay a 
Patented 1898. 


Because it is the only Rotary Washer that has 
Revolving Steel Ball Gearing, therefore light 

funning and noiseless. Nvoescapeof steam; made 
of red cypress lumber; solid leg staves (not re- 
movable, breakable legs); wheel turns either 
way; dasher reverses automatically, cleaning 
Sataes without rubbing them to pieces. Made 
0 last 


H. F. BRAMMER MFC. CoO., 


Davenport, lowa. 





Gee Whizz Washer 


4 A Novelty and a Winner, 


Se] Does what it is intended 
=| and guaranteed to do. 
Made with- 

out hoops or 

staves, will 
neither 
shrink, leak 
nor fall 
down. The 
labor savin 

washero 

20th Century. 

Our circular 

describes the 

reflex motion 
and tells why 
it whirls, 
rubs, slage. 
squeezes and 
sucks thedirt 
out of the 
clothing. 
You want 
the agency. 
Write tor 
paiticulars to 


RANDLEMAN & SONS, Des Moines, lowa. 


Bic Four Route 


Pca = 











na 





an and Southeast 


rer New York 
Cucesat, | = ME East 


W. P. DEPPE, 
A. G. P. & T. A, 


CINCINNATI. 
J. C. TUCKER, G. N. A., 234 Clark St., Chicago 


W. J. LYNCH, 
G.P.&T.A 








THE ORIGINAL BRAMMER 


Rotary Washer 


An especially well made and light running machine 
and Guaranteed to give Satisfaction. Most simple, 
powerful and durable movement. This very substantial 
tub is made from a select _—- of cypress lumber. 
Made also in the detachable leg style as well as square. 
We manufacture the most complete and satisfa 

line of washers on the market. Send for illustrated 
catalogue, 


Benbow-Brammer Mfg. Co., 


1007 N. 13th Street, Factories: 
ST. LOUIs, MO. St. Louis, Mo. Davenport, la, 








The Toledo 
Calvanized Tub 


With Wringer Attachment. 


The Best, Neatest and Strongest 
device for attaching a Wringer to 
the Tub ever placed on the miar- 
ket. It holds the wringer solid on 
Tub, strengthens the body of Tub, 
and always in place. 

Order a sample dozen of your 
jobber. 

Fitted to our No. 1, 2 and 3, Tubs. 


Made Only By 
The Toledo Tinware 
Mfz. Co.  roiedo, ‘onic. 
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Sperry’s Steam Kettles. 


Made from very thick metal, with- 
out Stay Bolts, Joint packed in such ! 





@ manner as to never need repacking. 
A little higher-priced than some, but 
they are safe and tight. 


D. R. SPERRY & CO., 


HOLLOW-WARE FOUNDERS, 
eveeee BATAVIA, 


es Se Se Se 


us} 











Elgin Style. 


Arthur A. Peterson & Co., 












These ca1.s are made of Heavy Cold Rolled Stee]. The cov- 
ers and necks are made seamless; hence there are na seams 
for sour milk to collect in. A heavy steel washer is sol- 
dered to both cover and neck, thus preventing the holes 
from tearing out. The handles are heavy and of malleable 
iron—made solid. The handles are riveted to the breast with 
two heavy rivets on each side of the handle. All cans are 
lettered to order with 1% inch copper letters. ALL LEAD- 
ING DEALERS HANDLE THIS CAN. Write us or prices. 


Maple Park 
—_— 


Manufacturers of Extra Heavy Dairy and Pieced Tinware. 











3SSSSs 553333 
J. p. Wats & Son, Marshall, Minn., 


**You will please take out the want advertisement for 
Tinner you got us one and *‘FORTY”’ applicants:’ 
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Measuring Tapes. 


Steel, Metallic, Linen, etc. Our Goods are Recognized as the 
Best. Tinners’ Rules, Magic Pattern Rules, etc. Send for 
Catalogue and Mention The American Artisan. 


etn ele Cs 
OOFIN 


Roll and Cap 
Standing Seam. 
PLAIN, CRIMPED OR ROCK-FACED BRICK. Corrugated. 
Eave Trough, Conductor Pipe, Elbows, Cornices, Sky- 


lights, Finials, Ventilators, Cut-Offs, Crestings, Etc. 




















La Crosse Steel Roofing and Corrugating Co., La Crosse, Wisconsin. 


METAL | This Machine is the Simplest One Ever Made. 
TILES 


POR 


ROOFING 


IMustrated Cata- 
a free on Ap=- 
tion. 
le 


Montross Metal Shingle Works 
Camden, N. J. 








One motion of the lever re- 
leases the end of roll and 
raises it so that work may be 
slipped off. This is only one 
of our many. Ask your job- 
ber for our catalogue. If he 
does not supply it, write to 
us and give his name and we 
will see that you get one. 























Slip } Rol] Former. 


West Me. Co., Buffalo, N. Y. 


The Handy Riveter 


A neat and compact tool for mending’ broken 
harness, straps, belts, etc. Simple in construction, 
unbreakable in use and powerful in operation. Al- 
ways ready for use, can be carried in the pocket, 
which makes it an indispensable tool for the 
Farmer, Livery-man, Mechanic, Engineer, Driver 
and Harness-maker. No household should be 
without it. Body and screw are made from malle- 
able iron; sleeve from cold rolled stock; plunger of 
hardened tool steel. Will clinch any size of tubu- 
lar or bifurcated rivet and make a perfect job, 
Weighs only 5 ounces. 


Mitwaukee Automatic Machine Co., 


MILWAUKEE, WIS. 

















Bergers’ Patent Pipe Fastener. 
Best on Earth. 
Pipe any distance from 
wall as desired. Con- 
cealed from view. Handy 


Seven Styles: 





No. o, for brick, 3 inch. 
No. 1, for brick, 4% inch 
| No. 2, for stone, 6 inch. 

















No. 3, for stone, 9 inch. to put up. Solid as one 
No. 4, for. wood, 3 inch. piece. No close measur- 
No. 5, for wood, 5 inch. ing. Send for free sam- 
'No. 6, to nail on or ple. Send for catalog of 
| No. 7, to screw in wood. \ 

In the world’s broad field of battle ; | 7 E! Tinners’ and Roofers’ Sagytes. 

e struggle for the p 
envlietmscnmes, | Berger Bros. Co. 231 and 237 Arch St., PHILADELPHIA. 
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WE ALSO MAKE 


Eaves Trough and Conductor Pipe, Imitation Brick Ia 
and Stone Siding, Steel Roofing, Corrugated Iron, | Every 
Oil and Gasoline Cans, Steel Dry Measures, Etc. 


‘J. H. Eller & Co., 252"3: 


tiers Metal Ceilings ¥h 
BECAUSE 





Their Designs are Artistic, 
ed are aw Applied, An 


Wanted 


City. 














Costs no more than other pipe. 
SEND FOR CATALOGUE ON 








Eave Trough, Conductor Pipe, Roofing, 
Ceiling, Cornices, Skylights, Etc. 


KLAUER MFC. CO., - Dubuque, lowa. 











| aa. == Ta)" 


-194-200 TOWER. ‘so a Sie. SPECI ALTIES 15) 





CRESTINGS: 
at es WORK e3< 


CLASSIFIED 
METAL GEILINGS 


’Tis a pleasant subject, anda profitable one, too. 
Has it ever been presented toyour We should like 
to take it up with you. It means money. 

Catalogue free. 


Illinois Roofing & Supply Co., 


23 Lake Street, Chicago. 





























.. Hardware Dealers 
24 Can Handle 
Northrop’s 
Stamped 

Steel Ceilings 


and do well for their custom- 
ers and themselves. Send for 
catalogue—give diagram and 
description of room for an esti- 
mate and we will no the rest. 


H. S. Northrop, 53 Cherry st., NEW YORK. 


















Polygon 


Conductor “ eo 


|| Pipes 
Won't Burst. 


The twist in the corruga- 
tion checks the sudden fall of 
ice and water, thus siege 
the joints. It stands har 
knocks because it is corruga- 
ted. Again, it is much hand- 
somer than plain pipe. Made 
in copper and galvanized iron. 

Catalogue and information 
free. Address 


— yon 
American Steel Roofing o., 
Middletown, 0. 














T jWeManufacture Ss 
- Cornices, H 

Skylights, ! 
Q. Finials, P 
E 


Ridging, 
C W.J. BURTON & CO.R 


K peETROoIT,micH. S$ 


























ta 






APPEARANCE COLNT. 


Appearances count in selling horses or houses, or almost anything you can mention. Metal Ceilings are no exception to the rule. 

No one-is going to look as favorably upon a commonplace looking design as upon one that is artistic. 

Another reason why only artistic meta: ceilings should be selected, is their durability. 

Metal atone oa up io s:ay; hence, it is important that they be so artistic they will not get distasteful to the man who has to see them 
year after year 

Harmonious ceilings and side-walls in the established, historical, decorative styles are always appropriate and pleasing. 

Hence, no mistake will be made in choosing ‘‘Berger’s Classik”’ Metal Ceilings. 





Are the handsomest and most artistic upon the market. 

They are correct in style, attractive in design, and stamped with a clearness which brings out the detail in bold relief 

They not only win the preference over others, but actually make sales for metal ceilings, where, otherwise, other materials would be used. 
Write for handsome Catalogue and full particulars. We mail them free upon application. 







THE BERGER MFG. CU., pew York suns: 210 Bay eget. SPECIALTIES: — Ceilings, Roofing, 
HILADELPHIA OFFICE: rch Street. 
New ENGLAND Brancu: 176 Federal St., Boston, Mass ae Eave Trough, Conductor, 
CANTON, OHIO. WESTERN BRANCH: 1428 N. Broadway, St. Louis, Mo. pe, Hangers, etc. 


Stanley Rule «.« Level Co. 


IMPROVED CARPENTERS’.-TOOLS 501d by All Hardware Dealers 


NEw BRITAIN, CONN. 



























There are Single Tron and 
plenty of and Steel Roofing Zo 
wire double 

P Roll Roofing. 
conductor brad. ‘CGumtnnian Iron. 

; Metal Shingles. 
hangers Single Clap-boards. 
manufac- and Siding. YY 

Steel Bricks. W 
tured, but double Window Casings. 

‘ Fire-Proof Shutters. 
have you wire. Eave Trough. 
seen ours? “aoe sateen 

Cornice. 
Skylights. 
Finials. 











Cor. Loe and Lake Streets, 


Riter Bros. & Co. 4 fitina'one 


1022 Race St., PHILADELPHIA. |—s= 


S.C. SMITH WM.BRAY B. WwW. RIBBLE | 

















—— Feaees Treasuret Secretary 
' The East Bangor Consolidated Slate Co. 
™ we v A Anne —— rr ae Basted Cosme et? . > 
Writes: ‘Please take my ad. out of your paper. ndry Tubs, Burial Cases, Urinal Stalls, 
JOS, oe If you don’t | will have to nire aman to an- ee. ee Se a 
Baraboo, w Sey swer the letters I am receiving.’’ EAST BANGOR, PENNSYLVANIA. * 
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On Their Merits. 


Our purpose is to produce a line of Metal Cellings that are correct in artistic 
and up-to-date classified designs, and which are respected for their high standard 
of quality, workmanship and imposing elegance. 

WE HAVE THE GREATEST VARIETY OF DESIGNS. 

THE MOST PERFECT METHOD OF APPLICATION, 

THE MOST HARMONIOUS IN EFFECT. , 

THE DEEPEST STAMPED. 
We invite correspondence from parties contemplating building or 

remodeling. We furnish plans and complete information, and go any- 

where for business. Special ceiling catalogue mailed on request. 
Let us figure with you. 


We also manufacture Conductor Pipe, Eave Trough, 
Cornice, Roofing, Siding, Etc., Etc. = New York Office: 17) W. 26th St. 


& CEILING CO., CAxtoN. 
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American Tin Plate Company 


Tin Plate 
R Terne Plate 


as OOO 6% 


Black Plate 


GENERAL OFFICES: Battery Park Blidg. New York. 








RBRRPT BRS 


REAR RR BRAS TS 


BARR 





JAMES A. MILLER & BRO. 
129 So. Clinton St., 


CHICAGO, DUCTO! 








GRAY’S ELBOW PATTERNS. 


9 From 1” to 40”’ in diameter in two sets. 

66 Can t (a). From 1” to 20” in 2-3 and 4 pieces, ma¢ 
on blue print paper, post paid on ae of $1.0 

Set (>). From 20” to 40” in 5-6-7 and 8 piece 

on blue print paper, post paid on receipt o Ae 


9 9 
Break Em. or both sets, 144 patterns, for $2.00, Full 


structions with each set. 


Cc. L. GRAY, 


warm air registers. 
Made entirely of 
Stamped Sheet Steel. 
Excel all others in 

strength, air capacity Little Giant 
and finish. They are 

lighter in weight, Grass Hook 
thereby saving looks right and coms ten 


: For further particulars 
freight. write for Catalog D. I £5G Toten 


Catalogue on ap- Feb. 13, 190 
plication. Beware fh. S. Earle, — = aed 
of inferior goods. We 705 4TH AVE., —. 

+e @y 22, Igoa 
are the originators. DETROIT, MICH. > a 


The Henry Bidlake, Osnabyfock, \. D 
ry ’ fock, z 


fing Co. writes; 


CANTON, OHIO. Tools in your paper. 3¢ Tas done i 
































work well.” 
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Cools for Sheet Metais An 


me 


Iron 


Cut 
Pails. 





MIRNA se) 
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| Send for Catalogue A i 








ere a 

Made | SHEARS, PRESSES and DIES, vant 

of PUNCHES, ROLLS Abe 

| Made by | fs gi 

IRON. ‘Diagara Machine and nie 
Better than Steel-Cut or Wire Nails. . i Cool Works y 
BUFFALO, N. Y. 
' 














Send for Prices. 
: : i cee SVVesesesessod a) 
0) niin Ton Pu ons EE 1 
Arthur B. Clarke, Prest. Richmond, Ua. Ee Dias or H . 
) Ar 





Special 
Machinery 


Dies and Machine Forgings one 
of our Specialties. 


‘sz Pure Asphalt Roofing. 


Si Felt, 
Never Dries Out or Cracks. emeimnaneel . 


Steno Be ” Perkins S Co., 241 Lake Sto. 


for prices. 








SOVVesesseses eeeeeees 











43388 O988SSS 8888888888 

























>>2>2 : >: . ® ik 
; mm |; The Danielson Ma- nl 
sean Geanan ML | chine & Tool Abs 
: adner mi int cHine 00 0, ‘h nal 
: so @ 183 Lake St., CLEVELAND, OHIO. Ne EG 
; » very question that has ; 
* Paper [Paters puzzled you in the matter of 4220080000 000008 
. ? roofing is the one our booklet 
; im answers fully and clearly—free. LEVATORS 
CHICAGO. | §Cortright Metal Roofing Co.) all. | 
y | Philadelphia and Chicago. gf ny , 
. and Hand Power. \ 
ps BUILDING, stn ee eee 
} WRAPPING, , —— Af) 
WRITING, . mf’ YN 
/ NEWS, $ Pan-American Route i ay 
BOOK ¢ | Between CLEVELAND and BUFFALO. | 
' STEAMERS CITY OF BUFFALO AND CITY OF ERIE. 6! 
Both toge rl g witl doubt, ir spects the Snest and fastest that are run ip 
the interest of the traveling publ c in the Unites 1 Stute 
a P @ iy TIME CARD- DAILY APRIL 15th to DEC. 1st. 
Leave Cleveland 8 p. m. Arrive Buffalo 6:30 a. m. | Leave Buffalo 8 p.m. Arrive Cleveland 6:30 a. m 


ADDITIONAL SERVICE DURING JULY AND AUGUST 


Send for Catalogue. DAILY EXCEPT SUNDAY. 















Leave () ove BRIG... nccccereccccccsnscsoossnsceons .-8:00 a.m. bh Leave Buff al ......cccccscorwesseserercecssocees+-£:00 A. MM. 

Arrive bi alo eaasia : ‘ 6:00 p. m. | Arrive Cleveian d.. sonisesithedsleniabesiansibiantaniindaiaaain 6:00 p. m 

Leave Cleveland Tuesdays, Thursdays and Saturdays 5 p. m. Arrive B ) 4. m 

HOMESEEKER EXCURSIONS | Leave Bull alo Mondays, Wednesdays and Sehdnene 5 p.m. Arrive Cleveland 5:30 a. m. 
Dn First and Third Tuesdays in each month to | All Central Standard Time Orchestra Accompanies Each Steamer. 





\ IRG | NIA Connections made at Buffalo with trains for all Eastern and Canadian points, at Cleveland 
9 West and Southwest. 


for Detroit and all points 
ia NORFOLK & WESTERN RAILWAY. 


prallinformationas to RATES and TICKETS and Ask ticket agents for tickets via OC. & B. Line. Send four cents for illustr: et 
or LAND PAMPHLETs and descriptive matter, | SPECIAL LOW R ATES CLEVELAND TO BUFFALO AND NIAGARA FALLS: EVERY 
dress ALLEN HULL, D. P. Agt., Columbus.Ohio SATURDAY NIGHT, ALSO BUFFALO TO CLEVELAND, 


W. F. HERMAN, General Passenger Agent, Cleveland, 0. 





e 





elt 








ao; » Bilisboro, Til., writes: 


bere unaiyearrcatores | | ©. Re SIPES, Arkansas City, Ark., writes: “We could hardly 


bave received replies 


frame sUerment to Dabeta, and think that wet | Koon ‘house without Che American Artisan.” 
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WHICH IS THE BEST ROOFING TIN? 


McClure’ 


IRON 





CENUINE 
CHARCOAL 


RE-DIPPED 


Roofing Tin 





GUARANTEED Fifteen Years. 


Pittsburgh. McClure & Co. Philadelphia. 


Manufacturers of TIN PLATE. 





BOLTS 


Of Every 
Description. 


TURN BUCKLES. 


STOVE, 
PLOW, 
CARRIAGE, TIRE, 


AND 


MACHINE BOLTS 


Write for Catalogue. 


Columbus Bolt Works, 


COLUMBUS, OHIO. 


TH si 


5 
* 
= 


Mm. 


ae TT 
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BRADLEY 
SHELF 
BRACKETS. 


Strong, Light and All Right. 
ATLAS MFG. CO., new Haven, ct. 
















exhaustively covers every branch of sheet 
metal work that enters at all into furnace 
construction and installation, giving 
numerous rules and patterns for all vari- 
eties of elbows, wall pipe starters, etc., as 
well as descriptions of a large number of 
easily made tools that every tinner will find 
a great help in all bench work. 

Itis 6x9 inches in size, containing 268 
pages of closely packed matter and 230 il- 
lustrations. Its cover is embossed in gold 
and it is handsomely bound in cloth. 


Price, $3.50 per Zopy. 
Fr Sale Everywhere, or by 


Daniel Stern, 
69 Dearborn Street, ° Chicago. 
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A Name To 


eight years ago. 


old things are best. 


“TAYLOR OLD STYLE, 


Conjure With. 


The “TAYLOR OLD 
STYLE” brand is the 
only tin that is made by 
the same old fashioned 
process employed sixty- 


This is a case where 


No other Tin can be 
made as good as the 


because no other Tin is 


Charcoal Iron Base—not steel, 
py Style” is guaranteed for 15 years. 


On roofing plate our mark de- 
notes honest value. Look for 


Osborn’s Guar- 
anteed Old Style. 


It is too far superior to ordinary roo.ing plate 
for comparison. It is heavily, richly, uniformly 
coated by our special hand-dipped, palm-oil proc- 
ess. It will positively outwear any roofing plate 
on the market. 

This plate can also be furnished with genuine 
“Osborn’s Charcoal Iron 


M. & L. A. OSBORN, Cleveland and Columbus. 











made by this process. 

This Tin will outwear 
the building upon which 
it is put. 


N. & G. TAYLOR CO. 


Manufacturers. 
Philadelphia. 
New York. Chicago. 


























EK. C. Atkins @ Co. 





Are You Al Saw Seller? 














THE SAWYERS’ 


AWS a0 


SAW TOOLS 
HAND BOOK 
January, 1901 











Factories and Main Offices: 


Branch Houses: 


If a saw seller you will certainly be interested in 

new catalogue which is fresh from the press, a ro! 
sketch of the cover of which is shown herewith. 
shows the finest and most up-to-date line of cr« 
cut and other saws, saw tools, etc., ever offe: 


the trade. Hardware Men, Remember! You do 


find Atkins’ Saws in Catalogue House catalogu 


We don’t sell them. 


Memphis, Tenn. i i 
Memphis, Tene. Indianapolis 
Atlanta, Ga. Indiana 


Portland, Ore. 
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